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IKAN PROPERTY ADVISORS  603-502-6438
Jack Murray  www.ikanproperty.com  jack@ikanproperty.com

500+ Acres
Winchester, NH

Close proximity to Mass & Vermont borders. No sales tax or income tax. Potential 
gravel reserves, potential solar or wind farm, potential water source, potential 
active adult community village. Frontage on Curtis Pond. Potential views of 
Pisgah Mountain, NH’s largest state park with hiking, biking, ATV. Town beach 
at Forest Lake. Aggressively priced for such an assemblage.

$750,000

Lakes Region Route 106
Commercial Property

16.5 Acres

16.5 acres commercially zoned in the Lakes Region. Abutts Neighbors Community 
College. Centrally located within the Lakes Region Community, directly off Route 
3 & Route 11. Road frontage 265’±. Two driveway means of ingress and egress. 
2 buildings with security fencing. Phase II environmental report available. NH 
registered certified green yard. 11.1 miles from NH Speedway. Wide spectrum 
of permitted usage. 9.8 miles from Weirs Beach. 5 golf courses with 15 miles 
of property. 13,000± traffic count per day. Potential expansion site for the 
community college. Close to Lake Winnipesaukee and Lake Winnisquam. 9 
miles from Gunstock All Season Resort. Additional acreage and frontage could 
be assembled with neighboring property owner. Aggressively priced for its 
proximity.

$599,000

Route 4 - 23 Acres
Barrington, NH

Access to Route 4. Frontage on Holly Lane. Surveyed. Engineered plans available. 
Once approved for a 12 unit cluster development. 1.2 miles from Lee traffic 
Circle. Potential UNH housing concept.

$320,000

Route 125
Epping, NH

Less than 1 mile from NH Route 101 on Route 125. Approvals in hand. 14,000 SF 
of retail space on 1.55 acres. 3 driveway cuts, 2 buildings w/potential to divide 
into 10 smaller retail units, 70+ parking spots, over 375’ of frontage in one of 
NH’s busiest areas.

$1.3 Million

Lakes Region Route 106 

Commercial Property 

16.5 Acres 

1. 6 Laconia Rd Belmont NH 

2. Scenic Views of Lake Winnipesaukee & Mountains  

3. Neighbors Community College 

4. Centrally Located within the Lakes Region Community 

             Directly off Route 3 & Route 11 

5.    Road Frontage 265’ +/-  

6 Two Driveway Means of Ingress and Egress 

7 2 Buildings with Security Fencing 

8 Phase II Environmental Report Available 

9 NH Registered Certified Green Yard 

10 11.1 Miles from NH Speedway– The Largest Sports Venue 
 and Entertainment Venue of Any Type in the Region.  

11.   Wide Spectrum of Permitted Usage 

12.  9.8 Miles From Weirs Beach 

13. 5 Golf Courses with 15 Miles of Property 

14. 13,000 +/-  Traffic Count Per Day 

15.  Potential Expansion Site  for The  Community College  

16. Close To Lake Winnipesaukee and Lake Winnisquam 

17. 9 Miles from Gunstock All Season Resort 

18.  Additional Acreage and Frontage Could be Assembled with 
Neighboring Property Owner. 

19. Aggressively Priced for Its Proximity  

 

Offered At $755,000 

Route 106 

 

Route 3 & Route11 

Property For Sale 

Jack Murray-Ikan Property Advisors 

603-502-6438  
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Winchester, NH 
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2. No Sales Tax or Income Tax 
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6. Potential Active Adult Community Village 

7. Frontage on Curtis Pond 

8. Potential Views of Pisgah Mountain:  NH’s larg-
est  State Park-Hiking, Biking—ATV 

9. Town Beach at Forest Lake 

10. Aggressively Priced for such an Assemblage 
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Jack Murray 

Route 4               23 Acres 

Barrington NH 
1. Access To Route 4 

2. Frontage on Holly Lane 

3. Surveyed 

4. Engineered Plans Available 

5. Once  Approved for a 12 Unit 
Cluster Development  

6. 1.2 Miles From Lee Traffic Circle 

7. Potential UNH Housing Concept 

8. Offered at $320,000 
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1. Access To Route 4 
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3. Surveyed 

4. Engineered Plans Available 

5. Once  Approved for a 12 Unit 
Cluster Development  

6. 1.2 Miles From Lee Traffic Circle 

7. Potential UNH Housing Concept 

8. Offered at $320,000 

Access to Signalized Light Route 27

Loading dock



NEW HAVEN, CT Institutional Property 
Advisors (IPA), a division of Marcus 
& Millichap, completed the sale of 

The Novella, a 
mixed-use asset 
featuring 136 res-
idential units on 
five floors above 
retail and park-
ing. The property 
sold for $39.625 
million.

“The Novella is one of the very 
few luxury assets located in the core 
Yale district and is highly walkable to 
the Old Yale campus, Yale Hospital, 
the central business district and the 

MARLBOROUGH, MA KS Partners has 
acquired Marlborough Technology 
Park from Normandy Real Estate 

Partners for $46 million. Cushman & 
Wakefield negotiated the sale. 

The 584,648 s/f park consists of 
seven buildings on a 57 acre campus 
along Nickerson Rd. The previous 
owner completed a $9.8 million 
capital improvement campaign that 
modernized each of the building’s 
common areas, building systems, 
and amenities. The space provided 
at the complex offers tenant identity 
opportunities, window line, access to 
natural light and flexibility. 

October 13  - 19, 2017
Volume 56  •  Issue 41
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SLAM creates $50 
million science 

complex at 
Providence College

MassHousing 
awards $37.2m 

to WinnCos. and 
NeighborWorks

KS Partners acquires office park 
from Normandy R.E. for $46m

CUSHMAN & WAKEFIELD NEGOTIATES THE SALE OF MARLBOROUGH TECHNOLOGY PARK

nerej.com

SEE COVER OF RI/SEC. B

SEE SECTION C

SEE PAGE 6A

Kambiz Shahbazi John Lashar

Victor Nolletti Steve Witten

Marlborough Technology Park - Marlborough, MA

“Marlborough has a reputation of 
being very business-friendly, which 
attracts a strong tenant base and is 
evidenced by the uptick in nearby 
amenities.” 

Marlborough Technology Park’s 
location offers access to I-495, Rte. 
20, I-90, and Simarano Dr. The site is 
proximate to the new Apex Center of 
New England, a 475,000 s/f property 
featuring 11 buildings, a 150,000 
s/f custom-designed entertainment 
complex, Hyatt and Marriott hotels, 
six restaurants, and 60,000 s/f of retail. 
This development is expected to be 
completed this fall. 

The property is leased to a group 
of tenants, including Cavium, Inc. 
and ViaSat, both international public 
companies. Other major tenants in-
clude a variety of global companies 
such as Oracle, Roche, and Tetra Tech. 

John Lashar of Transwestern will 
represent KS Partners for leasing. 

On-site amenities include a 
full-service cafeteria, multi-media 
conference center, lounge, and fitness 
center with full-service locker rooms. 
There are 2,200 parking spaces avail-
able for tenant use. KS Partners will 

manage the property and will have a 
management team on-site. 

“We are pleased to be adding 
this strong asset to our MetroWest 
portfolio,” said Kambiz Shahbazi, 
president and founder of KS Partners. 

REP. SELLER, RMS CHAPEL STREET LLC AND PROCURE BUYER

Nolletti, Witten and Pentore of IPA 
handle $39.625m sale of The Novella

core commercial district,” said Victor 
Nolletti, senior managing director 
leading the Northeast for IPA’s North-
east and Florida team. “Meticulously 
developed by Stamford’s RMS Com-
panies, Novella is fully amenitized 
with ultra-modern luxury finishes. 
It is a unique legacy asset that will 
outperform the market.”

Nolletti, along with Steve Witten, 
senior managing director, and Eric 

Pentore, first vice president invest-
ments, represented the seller, RMS 
Chapel Street LLC and procured the 
buyer, 1245 Chapel Street LLC.

 Completed in 2015, The Novella is 
composed of studio, junior one-bed-
room, one-bedroom, and two-bed-
room apartments. The first floor 
includes the 1,135 s/f Chapel Street 
Pharmacy, 3,380 s/f of retail space for 
lease, and 85 gated parking spaces.

Eric Pentore

BILLERICA, MA Ben Gatti and Bret 
O’Brien of Greater Boston Commer-
cial Properties, Inc. (GBCP) sold the 

flex building located at 34 Linnell 
Circle for $1.9 million. 

GBCP was the sole broker of record 
representing the seller, Gary Finizio, 
while directly procuring the buyer, 
The Global Evangelical Church, Inc. 

The 27,000 s/f building sits on 
1.92 acres and was 40% leased at the 
time of sale.

Ben Gatti Bret O’Brien

34 Linnell Circle- Billerica, MA

Gatti and O’Brien of 
GBCP broker $1.9m sale
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Centennial Park | Peabody, MA | www.PeabodyWorks.com 

First-Class Medical, Office, R&D, & Manufacturing Spaces Available!

Peabody Works!
In the heart of the North Shore 
at the junction of Route 128 & I-95, 
with easy access to Boston & 
Logan International Airport

Combined Properties, Inc. | 25 Riverview Business Park | 300 Commercial St. | Malden, MA 02148 | 781.321.7800 | www.combinedproperties.com

17 Centennial Dr.
First Class Medical, Offi  ce.
Potential for Ground-Up 

Build-to-Suit

1 Corporation Way
First-Class Offi  ce, R&D

About Centennial Park:
The North Shore’s premier business park, Centennial Park in Peabody, Massachusetts is where fi rst-class offi  ce users work side-by-side with R&D, technology, 
manufacturing, and healthcare professionals.  The park is strategically located at the crossroads of Route 128, I-95 and Route 1, and is only 17 miles to Boston and 
Logan International Airport. 

2 Corporation Way
First-Class Offi  ce

2 Technology Dr.
First-Class Offi  ce, Flex

4 Technology Dr.
First-Class Offi  ce, Flex

Contact: Greg Regazzini, VP, Director of Leasing | Combined Properties, Inc. | gregazzini@combinedproperties.com |  ph: 781.321.7800, ext. 318 
Visit www.combinedproperties.com & www.peabodyworks.com

Centennial Park | Peabody, MA
17 Miles to Boston

128

95

1

Exit 28

Connect with Combined Properties on Facebook & Twitter. Read our blog at www.combinedproperties.wordpress.com.



October 13 - 19, 2017     1A     nerej.com New England Real Estate Journal

COLLABORATIVE CULTURE 
RELATIONSHIP FOCUSED 

DEFINED EXPERTISE

NEW LI
STING

NEW LI
STING

w w w . H o r v a t h T r e m b l a y . c o m
600 Market Street – Suite 686  |  Lynnfield, MA 01940  |  Main: 781-776-4000  |  Fax: 781-823-0245  |  info@horvathtremblay.com

Pep Boys
Irwin, PA

$1,510,000

Wendy’s
Lakewood, NY

$1,600,000

AutoZone
Zebulon, NC

$1,652,243

World Health Clinicians
Norwalk, CT

$4,071,613

Mobil
Milton, WA 
$610,909

Publix Supermarket and Retail Center
Gainesville, GA

$3,450,000

Walgreens
Ewing, NJ

$10,974,667

Red Lobster
Uniontown, PA

$2,255,000

McDonald’s
Cortland, NY
$1,250,000

Closed

$3,100,000,000
in Recent Transactions

Transactions

760
in 28 States

Ranked

#1
Industry Leading Team

NEW LI
STING

CLO
SED

CLO
SED

NEW LI
STING

NEW LI
STING

NEW LI
STING

NEW LI
STING
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South Dennis $229,000
Office Condo 2490 sqft: 6 offices, conf rm, more 
Central location/possible lease/purchase.
Nat Santoro 508.240.0334

Wellfleet� $1,199,000�
Wellfleet� Center/4� retail� condos/2� 1� br� apts.�
Available� separately/possible� lease/purchase.
Nat Santoro 508.240.0334

Wareham� $1,395,000�
6,800 sq ft restaurant building, almost turnkey, 
206 seats, 1.1 acres at stoplight. or for lease.
Ben�Edgar� 508.776.2635

Harwich�Port� $1,450,000
Mixed Use: Two 2 br apts, 1 studio, retail/display 
space, wkshop, 3 garages, plans for 2 add’l apts.
Bill Lean 508.240.0334

Bourne $3,595,000
20,000 sf office building on 4 acres, expandable 
by 10,000 sf, or lease at $15.50/sq ft NNN.
Ben�Edgar� 508.776.2635

Buzzards�Bay� $799,000
New Downtown Gateway District  4 + acre site.  
Mixed use zoning Town sewer.
Jim�Fox� 617.529.8616

Falmouth� $3,700,000
Inn w/beautifully appointed rooms/panoramic 
Vineyard Sound views/qualified buyers.
Nat Santoro 508.240.0334

Yarmouth�Port� $587,000�
2500 sq ft Auto Business. Equipment included, 
spray booth, frame machine, 2 post lift, mig welder.
Sandy�Clarke� �413.531.4458

Falmouth� $1,295,000
New Price.Mixed use 5 Res units & 6 Office 
units in the heart of Falmouth.
Jim�Fox� 617.529.8616

A�Consultative�Approach�to�Commercial�Real�Estate�and�Businesses

KinlinGroverCommercial.com

Orleans $339,000 
Visibility @Orleans rotary, GB zone fixer/tear 
down 2520 sq ft/mixed use possible.
Nat Santoro  508.240.0334

Harwich� $429,000
Medical office, 5 exam rooms, ADA compliant, 
CH-1 Zoning. Call for details.
Nat Santoro 508.240.0334

Cotuit� $6,400,000
On� Cotuit� Bay,� 11.78� acres� with� magnificent�
views�&�private�beach�frontage.�Subdividable.
John�Callahan� 508.737.1322

Cataumet� $5,000,000
Mixed-use,� including� retail,� office,� Residential�
apartments,�storage�units�&�garages.
Jim�Fox� 617.529.8616

Harwich� $1,299,000�
Development� opportunity:� Former� motel� on�
2.61�acres�w/condo�plans�for�20�units.�
Nat Santoro 508.240.0334

West�Harwich� $499,000
Six�room�B&B�w/48�seat�full�liquor�restaurant,�
tiki�bar,�pool,�&�1�bedroom�cottage.
Nat Santoro 508.240.0334

Plymouth� $699,000
Manomet, 7.1 acres in retail district. Signage in 
visible location along Rte 3A. 
Ben�Edgar� 508.776.2635
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NE NY
REAL ESTATE JOURNAL

Tel: 781-878-4540

Premier Multifamily Investment Opportunity
• Almost 400 apartments 35 miles from Chicago CBD
• Walking distance to 9K enrollment college
• Supply constrained, high barrier-to-entry, submarket boasts consistently high occupancy
• Solid in-place operations with proven upside rent potential
• Long-term ownership looking to retire
• Ability to develop 24 additional units
• Maintenance free exteriors

Bryse Toothaker  |  Senior Advisor
Capstone Apartment Partners
c  704.727.2926
www.capstoneapts.com
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NE NY
REal EstatE JouRNal

Tel: 781-878-4540

REAL ESTATE INVESTMENTS DESIRED
Seeking to acquire multifamily and commercial properties 
in Eastern Massachusetts and Southern New Hampshire

We are looking for:

• Multifamily, Retail, Office, Medical and Flex Buildings
• Investment Size of $2M - $15M
• JV Recapitalizations / LLC Interests
• OREO

Principal-to-Principal | Brokers Protected

Inquire or send info confidentially to:

Brett Levy

RIVERSIDE PROPERTIES, INC.
27 Mica Lane #201, Wellesley, MA, 02481

(781) 237-8880 x19
blevy@riversideprop.com | www.riversideprop.com
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Real estate Financing
* Interim Loans * Condominium Conversions * Construction Loans
* 2nd Mortgages * Subdivisions * Sale of Mortgages

* Letters of Credit
For four decades, we have participated in providing short-term commercial real estate financing. 

Continually, we have met the needs of our clients and have adjusted to the marketplace with 
creative alternatives.

We offer: • Quick Response and Closings  • No “red tape” • Expert loan review by real estate  
professionals experienced in all facets of real estate; from development to management

call Richard Bendetson at (617) 227-0893, ext 655, Samantha Bendetson, ext 691
or call Brian Sopp, ext. 663 for more information

Diversified Funding, Incorporated
63 Atlantic Avenue, Boston, Massachusetts 02110

Tel. (617) 227-0893 / Fax (617) 227-2995

So you have decided that you want 
to be an entrepreneur or invest in one. 
Commercial real estate could make 
or break your strategy for success. 
Massachusetts makes a lot of sense 
to own commercial property or to 
start a business. 

In 2016, The Business Insider 
ranked states on whether or not 
you should start a business within 
its boundaries. Massachusetts was 
ranked number 15. Their reasoning 
was the state’s high GDP around 
$62,918, according to them. As well 
as their high education level. In fact 
Massachusetts is ranked number 
one in educational attainment for 
grades 9 through 12 for population 
25 years and older. As well as be-
ing ranked number one in college 
readiness based on students meeting 
ACT benchmarks, coming in at 
71%. (Source: usnews.com – Bests 
States data powered by McKinsey 
& Company)

With 49% of the 6.79 million peo-
ple being college educated it’s a great 
pool of people to recruit workers for 
your growing business. Now that 
you are convinced Massachusetts 
is they place for you to set up shop. 
The next step is choosing a location. 
Than Merrill from Fortunebuilders.
com says that there are five keys 
gauges that make commercial 
locations more profitable for cap-
italists. Low unemployment rates, 
low purchase prices, high asking 
rents, high tenant demand, and low 
vacancy rates. 

For the most part this is an easy 
concept to grasp. Buy low, sell high. 
But if you don’t plan on renting your 
property it makes senses to make 
a little equity on top of running a 
business. And any business owner 
knows low startup cost is key to 
maintain your bottom line, especial-
ly when you’re a fledgling company. 
These towns are a good place to start 
looking: Northampton, Somerville 
and Plymouth. 

Corey Woods, webmaster for New En-
gland Real Estate Journal, Norwell, Mass.

For full story visit nerej.com
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Tel: 781-878-4540

Certified Commercial 
Investment Member

Thomas R. King, MAI, CCIM

of Massachusetts

KING & NEWTON
COMMERCIAL REAL ESTATE

www.KingNewton.com

Thomas R. King, MAI

Brokers 

Consultants 

Appraisers

155 Maple Street, Suite 306
Springfield, MA 01105

413-732-2300
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AVAILABLE FOR LEASE
1.4± ACRES - LEASE - STORAGE or BUILD TO SUIT

31 Will St., Ext 5, Nashua, NH

• Back of property has 1.4± acres 
available for storage or build

• Entire property behind building  
has a 8 ft. security fence with  
card access electric gates and  
surveillance camera system.

603-765-2780
www.gatecityelectric.com

FOR LEASE

EXIT 5

SITE
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TO SUPPORT THE DEVELOPMENT OF THE WATSON IN QUINCY

MassHousing awards $37.2m to 
WinnCos. and NeighborWorks

QUINCY, MA Construction is underway 
at The Watson, as MassHousing has 
closed on $37.2 million in financing 
to the WinnCompanies and Neighbor-
Works of Southern Massachusetts, to 
support the development of 140 new 
apartments for middle and lower-in-
come residents.

MassHousing is providing the 
WinnCompanies and NeighborWorks 
a $29.3 million permanent mortgage, 
$7 million in workforce housing 

financing from MassHousing’s Op-
portunity Fund, and $900,000 from 
the Affordable Housing Trust Fund, 
which MassHousing manages on 
behalf of the Massachusetts Depart-
ment of Housing and Community 
Development (DHCD).

“The Watson is a dynamic project 
that showcases a number of Mass-
Housing’s priorities,” said MassHous-
ing executive director Tim Sullivan. 
“The Watson will deliver new growth 

to a Gateway City. It will create a true 
mixed-income community. And, by 
combining workforce housing fund-
ing with market-rate and low-income 
housing tax credits, the Watson will 
generate long-term affordability for 
both low-income and middle-income 
households, while minimizing the use 
of scarce state affordable housing 
resources. MassHousing is proud to 
partner with the WinnCompanies, 
NeighborWorks, and the city of 
Quincy, to help advance this exciting 
new housing community.”

Eighty-six of the 140 units at the 
Watson will be workforce housing 
units, affordable to middle-income 
households. The workforce housing 
units will be targeted to households 
earning at or below 110% of the Area 
Median Income (AMI), or $113,740 
for a family of four. Twenty-eight of 
the units will be affordable to house-
holds earning at or below 50% of 
AMI, or $51,700 for a family of four. 
The remaining 26 apartments will be 
rented at market rates.

BOSTON, MA According to Transwest-
ern, Great Place to Work and Fortune 
magazine have named the commercial 
real estate firm one of the “100 Best 
Workplaces for Women” for the third 
consecutive year. Transwestern is the 
only third-party, full-service commer-
cial real estate firm to be recognized.

“We are honored to again be recog-
nized for our focus on developing the 
full potential of all our team members,” 
said Chip Clarke, president|Americas. 
“Raising the bar and empowering our 
team members to serve our clients 
and each other at the highest level is 
consistently reinforced throughout 
our organization, which has in turn 
fostered a culture of advocacy and op-
portunity for women at Transwestern.”

Transwestern has experienced 
firsthand how a diverse workforce 
cultivates a positive work environment 
and best equips its teams to deliver 
well-informed, flexible solutions to 
real estate owners, users and investors. 
As such, the company recruits women 
across all businesses, for all job func-
tions and at all levels, and promotes 
women’s professional development 
and career advancement throughout 
their tenure. Of those surveyed in 
2017, 97% say Transwestern has a 
great atmosphere, 96% believe there 
is great communication, and 95 % feel 
there are great challenges for women.

Transwestern named 
to Fortune’s “100 Best 
Workplaces For Women” 

Glenn Hardman, President
ghardman@roedelcompanies.com

One Chalet Drive 603 654 2666
P.O. Box 598 603 654 2664 fax
Wilton, NH 03086 603 540 9837 mobile

www.hospitalitysolutionsllc.com
a Roedel Companies Company

Milford, MA westborough, MA Marlborough, MA

Milford, MA Ashland, MA westborough, MA

Framingham, MA

Milford, MA

Office / Warehouse
10,800   SF Flex Space

3.63   Acres  Available
Proposed 40,000   SF Building 

20,000 SF on 9.63   Acres
70,000   SF Proposed 

In-line : 1,440   SF
Pad sites : 3,000 - 20,000   SF

Anchor Space : Up to135,000    SF

Westmeadow Plaza
1,400 & 1,800   SF Spaces 

Wayside Crossing
9,100   SF Proposed 

• 1.13   Acres
• 550   Ft. of Frontage on 
     Mass Pike
• Proposed 68 Room Hotel

• 2,000 Ft. Frontage - 12   Acres
• Located on Rt. 16 & 495

FafardCommercial.com

Apartment Land for Sale
Permitted for 200 Apartments - Ashland
5.2   Acres - $39,000 / Unit

Ashland, MA
• 12.10   Acres
• Proposed 50,000 SF
• Proposed 4,500 SF
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Cornerstone Realty Cap. arranges 
$38.5 million for Mount Vernon Co.

FOR THE DEVELOPMENT OF A 132-UNIT MIXED-USE BUILDING IN BRIGHTON, MA

BRIGHTON, MA Cornerstone Realty 
Capital arranged $38.5 million in fi-
nancing for Mount Vernon Company’s 

development of a 
132-unit mixed-
use building. The 
first floor of this 
six story build-
ing will feature 
at-grade parking 
for 108 vehicles, 
three on-street re-

tail spaces totaling 4,578 s/f, residential 
amenity space, and storage for 132 
bicycles. Floors 2-5 will feature 115 
market rate units and 17 units desig-
nated as affordable. The sixth floor 
will feature a rooftop multipurpose 
room and fitness center. The unit mix 
will be a combination of 53 studios, 
43 one-bedroom/one-bath units, 16 
one-bedroom/one-bath units with a 
den, and 20 two-bedroom/two-bath 
units. Square footage will vary 
depending on the unit style, which 
ranges from a 520 s/f studio to a 906 
s/f two-bedroom unit. Unit finishes 
will include vinyl plank flooring in 
the kitchen/dining/living areas with 
tile in the bathroom and stainless steel 
appliances.

The city is a thriving neighborhood 
in the northwestern corner of the city 
of Boston. The development is located 
at the intersection of Western Ave. and 
Leo M. Birmingham Pkwy. Residents 
will have access to Soldiers Field Rd. 
to the north, I-90 (Mass. Tpke.) to the 
south, and MBTA bus lines which 
service the area. The recently opened 
Boston Landing MBTA commuter rail 
station is less than one mile from the 
property. The recent transformation of 
Western Ave. as well as New Balance 
Development Group’s construction 
of Boston Landing, a mixed use de-
velopment on 14 acres, is making the 
area one of the most attractive areas 
in the city. 

Paul Natalizio, president at Cor-
nerstone, said, “Brighton is a hot 
market right now. The location of 
this development combined with the 
recent gentrification along Western 
Ave. make this a great addition to the 
neighborhood.”

Cornerstone was able to deliver an 
attractive fixed rate financing struc-
ture including an interest only period 
during construction followed by a 
thirty year amortization.

Paul Natalizio

Rendering of Western Avenue development - Brighton, MA

FOR 57,600 S/F VERIZON FACILITY LOCATED AT 173 BOSTON ST.

Sidel and Sheehan of EagleBridge 
Capital place $9 million financing

BOSTON, MA EagleBridge Capital, 
working exclusively on behalf of its cli-
ent, has arranged permanent mortgage 

financing in the amount of $9 million 
for the Verizon facility located at 173 
Boston St. The mortgage financing 
was arranged by EagleBridge princi-
pals Ted Sidel and Brian Sheehan who 
stated that the loan was provided by a 
leading financial institution. 

The facility is net leased to Verizon 
and serves as a hub for Verizon within 
the city. Its location offers access to the 
city’s neighborhoods and downtown 
area as well as Rte. 93.

Verizon occupies a mix of office 
and service space including a carport 
and a warehouse/service building with 
multiple drive-in doors. The buildings 
total 57,600 s/f including 20,000 s/f of 
office space. The 3.88 acre secure site 
offers parking for Verizon’s fleet of 
service vans and cherry pickers used 
to service, repair, and install telephone 

173 Boston Street - Boston, MA
Ted Sidel Brian Sheehan

and internet service throughout the 
city. 

 EagleBridge is a mortgage banking 
firm specializing in arranging debt 
and equity financing as well as joint 

ventures for industrial, office, and 
R&D buildings, shopping centers, 
apartments, hotels, condominiums 
and mixed use properties as well as 
special purpose buildings.

MANSFIELD, MA After 29 combined 
years of commercial lending at 
Citizens, Bank of America and Fleet 
Bank, Mary Vales has joined the 
team at Mansfield Bank. Her career 
has included commercial real estate, 
workout, corporate banking, and mez-
zanine investment banking. During the 
past five years, Vales has focused on 
community development lending as 
senior vice president at Citizens Bank.

“Mary is a highly respected com-

mercial lender,” 
said Ben Ben-
ford, first senior 
vice president 
of commercial 
lending. “It is her 
recent leadership 
in the communi-
ty development 

area that provides extra value for a 
community-focused institution like 
Mansfield Bank.”

Mary Vales

Mansfield Bank hires Vales as VP, commercial lender

MassHousing closes 
on $2.1m financing 

to Traggorth  
and SWBCDC
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“Your	Source	for	Commercial	Real	Estate	Lending.” 

											Find	out	more	at	www.CornerstoneRC.com	
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Contact us to find out how we can help you with your next acquisition or refinance. 
 

1775 Massachusetts Avenue | Suite 3 | Lexington, MA 02420 | (781) 861-7100 
 

Paul@CornerstoneRC.com | Brett@CornerstoneRC.com| Patrick@CornerstoneRC.com | Andrew@CornerstoneRC.com  
	

www.CornerstoneRC.com 

$2,200,000 
Refinance of a 16 Unit 

Apartment Property 

Reading, MA 

 

$4,612,000 
Redevelopment of a 51 Unit 

Mixed-Use Property 

Concord, NH 

 

$37,700,000 
Development of a 256 Unit 

Apartment Property 

Salem, NH 

 

$1,950,000 
Acquisition of a 6 Unit 
Apartment Property 

Somerville, MA 

 

$38,500,000 
Development of a 132 Unit 
Mixed-Use Property 

Boston, MA 

 

 

$1,569,000 
Redevelopment of a 3 Unit 

Apartment Property  

Roxbury, MA 

 

$2,350,000 
Acquisition of a 16 Unit 

Apartment Property 

Quincy, MA 

 
 

$4,125,000 
Redevelopment of a 32 Unit 

Mixed-Use Property 

Manchester, NH 

 

$6,000,000 
Redevelopment of a 5 Unit 

Condo Property 

Brookline, MA 
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$12,925,000
First Mortgage Loan 

for

President Plaza
a 132,000 sq.ft. shopping center

in

Quincy, Massachusetts 
on behalf of

Lapinco Investment Management
The undersigned arranged the above financing with 

American United Life Insurance Company
for whom it will service the loan.

Goedecke & Co., LLC
10 High Street  

Boston, MA  02110
617-790-9000

1720 Post Road East
Westport, CT  06880

203-221-1151

www.goedeckeco.com 
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FOR SUTTON PLACE, 60-UNIT MULTIFAMILY PROPERTY IN LOWELL

Groblewski and Feig of Fantini & 
Gorga place $2.525m in financing

LOWELL, MA Fantini & Gorga arranged 
$2.525 in permanent financing for 
Sutton Place, a 60-unit multifamily 

property. Casimir Groblewski, senior 
managing director, and Lindsay Feig, 
assistant vice president, arranged the 
financing with one of Fantini & Gor-
ga’s correspondent lenders, a major 
life insurance company.

 “We were pleased to bring in a 
lender with a strong understanding of 
this property type,” said Groblewski. 

Sutton Place - Lowell, MA

Casimir 
Groblewski

Lindsay           
Feig

“The lender agreed to a twenty-year 
loan term and offered an attractive 
rate and non-recourse financing. Our 
client was very pleased to secure such 
a favorable deal for this attractive 
family-owned and managed asset.”  

Sutton Place consists of a five-build-
ing, interconnected residential com-

plex on Middlesex St. in the Upper 
Highlands neighborhood of the city. 
The property benefits from visibility 
and accessibility and is located in a 
well populated section of the city 
near the North Chelmsford town 
line. Shopping and other services 
are located within a half mile of the 
property. Because of careful man-
agement and upkeep Sutton Place 
maintains high occupancy levels and 
a low turnover rate.

EAST BOSTON, MA According to Citi-
zens Bank, its Community Develop-
ment Group provided $15.7 million 
in financing to the East Boston Com-
munity Development Corp. (CDC) to 
build 32 units of senior housing.

The financing includes a $9 million 
equity investment through Boston 
Financial Investment Management 
and a $6.7 million construction loan.

 A four-story building at the site of 
a former school at 191 Paris St. will 
be renovated to include four units for 
senior tenants at or below 30% Area 
Median Income (AMI) and 28 units for 
senior tenants at or below 60% AMI. 

“We greatly value our partnership 
with Citizens Bank and appreciate the 
Community Development Group’s 
great ideas and deal execution,” said 
Albert Caldarelli, East Boston CDC. 
executive director. 

Citizens Bank provides 
$15.7m to East Boston CDC

Publisher 
Jeff Keller x244

jkeller@nerej.com

Publisher 
Jill Graham x231

jgraham@nerej.com

Member FDIC
Member SIF

Planning to purchase? Ready to refinance? 
Turn to Melrose Bank for your lending needs. 
Our hands-on approach is second to none, 
and we’re ready to customize a financing 
package to suit your goals. Let’s talk!

visit melrosebank.com 
call 781.665.2500

Put our hands-on approach 
to the test.

Mark Zink
mzink@melrosebank.com
(339) 293-5322

Commercial Real Estate 
SOLUTIONS.
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R E C E N T  R E S U L T S  W E ’ V E  D E L I V E R E D  F O R  O U R  C L I E N T S

C O M M E R C I A L  R E A L  E S T A T E 

D E B T ,  E Q U I T Y  &  S E R V I C I N G

Better relationships.
Better results.

Visit www.northmarq.com/boston or call 617.728.9529 to learn more.

With close relationships to Freddie Mac, Fannie Mae, FHA, as well 

as correspondent relationships with more than 50 life insurance 

companies, connections with hundreds of banks, and many CMBS 

lenders, NorthMarq Capital has an unmatched network of lending 

partners to help deliver the results you expect in any market for any 

property type.

$12,000,000
INDUSTRIAL

WELLS, ME

400,000 SF   |   REGIONAL BANK

$4,060,000
MULTIFAMILY

HUDSON, MA

36 UNITS   |   REGIONAL BANK

$6,500,000
FLEX PORTFOLIO

CONNECTICUT

110,000 SF   |   REGIONAL BANK
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FOR BANCROFT ON THE GRID AND PORTLAND ON THE GRID

Sullivan of Cushman & Wakefield 
reps MG2 Group in $38m financing
WORCESTER, MA Cushman & Wake-
field’s Boston Capital Markets team 
has represented  MG2  Group in 

placing a $38 
million float-
ing-rate loan for 
Bancroft on the 
Grid and Portland 
on the Grid, two 
adjacent multi-
family properties 
with commercial 

space along the Common. Tom Sul-
livan, executive director of Cushman 
& Wakefield’s Boston debt practice, 
represented MG2 in the transaction 
with Ladder Capital of New York. 

The loan will facilitate the assets’ 
transition to luxury apartments amid 
Worcester’s revitalization and provide 
necessary capital to build out two 
high-end restaurant spaces at ground 

level. The city is in the midst of a re-
naissance spurred by over $2.4 billion 
of public and private investment that 
has turned downtown into a true live, 
work, play destination. 

“John McGrail and  MG2  have 
been pioneers in Worcester dating 
back more than a decade, and Ladder 
Capital took the time to understand 
just how much is going on in the local 
market,” Sullivan said. “This loan will 
allow MG2 to fulfill the vision it has 
had for these assets and turn them into 
two of Worcester’s premier housing 
and entertainment destinations.”

Joe Donovan, MG2 vice president, 
said, “Tom Sullivan and the Cushman 
& Wakefield team did a great job to 
line up our financing objectives with 
potential lenders. Ultimately, Ladder 
Capital was the right lender for the 
deal, and we were very pleased with 
their execution.” 

Bancroft and Portland combine to 
total 335 residential units and 27,000 
s/f of ground-floor commercial space. 
They are part of a larger contiguous 
assemblage of 540 units and 60,000 
s/f of commercial space that MG2 re-
branded as The Grid District in 2016.  

Bancroft on the Grid - Worcester, MA

Tom Sullivan

FREETOWN, MA AmeriCann, Inc., an 
Agricultural-Technology company 
that is developing the next generation 
of sustainable, medical cannabis 
cultivation properties, has secured 
an equity investment commitment 
of $10 million from Mountain States 
Capital, LLC (MSC).

The majority of the investment 
from MSC will be utilized to devel-
op the first phase of AmeriCann’s 
flagship project, the Massachusetts 
Medical Cannabis Center (MMCC). 
This cannabis cultivation and pro-
cessing development project is 47 
miles from Boston in the midst of 
the rapidly growing Massachusetts 
medical cannabis market.

The MMCC project is approved for 
1 million s/f, which will be developed 
in phases and is expected to be one 
of the most technologically advanced 
cultivation facilities in the nation. The 
project’s first phase will consist of a 
30,000 s/f greenhouse, laboratory 
and research center. AmeriCann has 
agreements with Coastal Compas-
sion, Inc., one of a limited number 
of licensed operators in the Mass. 
cannabis market. 

AmeriCann secures 
$10m investment from 
Mountain State Capital
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Serving New England’s 
real estate valuation and 

consulting needs since 1972

Faneuil Hall Marketplace
4 South Market Building, Floor 4

Boston, MA 02109

David L. Cary, MAI, MRICS 
Edward K. Wadsworth, MAI
Elisha F. Lee, Jr., MAI
Scott Rand, MAI

Specializing in counseling and valuation assignments 
involving investment properties for a wide range 

of public, private and institutional clients. Services 
include valuation reports, litigation support, arbitration,

tenant counseling and valuation review.
Thomas J. Jensen, MAI
Matthew G. Pattison, MAI 
Gregory Curtis, MAI

For further information contact:

David L. Cary, MAI, MRICS
Senior Managing Director

phone: 617-451-9110 email: dcary@irr.com
fax: 617-451-0039 website: www.irr.com

Commercial Real Estate Loans

We offer long term fixed rate financing for 
commercial properties. For more information about 
these and other commercial real estate loan products, 

terms and rates, call us at 978-358-8895.

                    

      
Newburyport • Beverly • Boxford • Gloucester • Hamilton • Ipswich • Middleton • Rockport • Rowley • Salisbury • Topsfield

institutionforsavings.com
*Rate adjusts at 2.50% above FHLBB 5 year rate. Minimum loan amount is $500,000. Minimum debt service coverage 1.20:1. Maximum LTV 70% on refinances. 80% maximum LTV on owner occupied
refinances. Other terms and conditions may apply. Rates are subject to change without notice. Loans under $500,000 and 25 year terms are available, rates may vary.  Member FDIC • Member DIF

3.99%
5/5 ARM

20-YeAR teRM*

No Points! 4.50%

10/5 ARM
20-YeAR teRM*

No Points!4.25%

7/5 ARM
20-YeAR teRM*

No Points!

We have MONEY
to Lend.
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ALSO HANDLES $4.5M FOR A COLD-STORAGE WAREHOUSE

Valencia Realty Capital arranges 
$6.5m refinancing for 580 Chelsea

EAST BOSTON, MA Valencia Realty 
Capital has arranged $6.5 million in 
refinancing for a two-story, mixed-
use warehouse and office building. 
Located at 580 Chelsea St. on a 
long-term ground lease, the 90,000 
s/f building, with clear height reach-
ing as high as 30 feet, is one of the 
closest warehouse to Logan Interna-
tional Airport’s tarmac, with direct 
access to the airport via Coughlin 
Bypass Rd.

“As the closest off-tarmac ware-
house to Logan Airport, the building 
maintains full occupancy in this 
extremely competitive, supply con-
strained Boston airport warehouse 
market,” said Stephen Smeke, CEO 
Valencia. “Given the attractiveness 
of the leasehold asset, we are pleased 
to have arranged a refinance loan 
with a very competitive interest rate, 
30-year amortization and partial 
recourse for the borrower.”

Valencia Realty Capital team 
worked on behalf of the building 
owner to secure the financing from 
a commercial lender.

Smeke said that in addition to 
investing the proceeds from refinanc-
ing into the building improvements, 
the borrower was also able to take 
out cash in order to invest in other 
investment properties.

Funds will be invested into build-
ing improvements, with a special 
focus on replacing loading docks 
and other enhancements.

580 Chelsea Street - East Boston, MA
Also, Valencia has arranged $4.5 

million in acquisition financing for 
a cold-storage warehouse facility 
in Newburyport, Mass., covering 
nearly 10% of the acquisition cost.

Located at 2 Opportunity Way, 
the vacant 89,000 s/f facility was 
purchased by the borrower from a 
national real estate investment trust 
(REIT).

“This property is in a highly sup-
ply-constrained North Shore cold 
storage market,” said Smeke. “The 
new owner is in discussions with a 
number of potential tenants. We are 
very pleased to have arranged both 
senior and mezzanine financing for 
this property, covering almost 100% 
of the total acquisition cost.”

Smeke said that the borrower was 
able to do an expedited closing on 
the loan and was very pleased with 
Valencia’s process and efficiency.

“The lender allowed our client to 
receive high leverage and an expe-
dited closing in a timely manner,” 
said Smeke.

Valencia team worked on behalf 
of the buyer to secure the financing 
from a commercial lender.

Built in 1994 and expanded in 
2008, the property is located at the 
mouth of the Merrimack River, 14 
miles east of Haverhill, 30 miles 
north of Boston, and 70 miles south 
of Portland, Maine. It has a clearance 
height of 26 feet and about 14% of 
the building is office space.

FOR CONSTRUCTION OF RESIDENCES AT FAIRMOUNT STATION

MassHousing closes on $2.1 million 
financing to Traggorth and SWBCDC
HYDE PARK, MA MassHousing has 
closed on $2.1 million in financing 
to the Traggorth Companies and the 
Southwest Boston Community De-
velopment Corporation (SWBCDC) 
for the construction of the 27-unit 
Residences at Fairmount Station.

All 27 apartments will be afford-
able to low and moderate-income 
households. MassHousing is provid-
ing a $1.8 million permanent loan 
and $300,000 through the agency’s 
$100 million Workforce Housing 
Initiative.

“This transaction typifies many of 
the housing challenges MassHous-
ing is addressing for Massachusetts 
residents with a range of incomes,” 
said MassHousing executive director 
Tim Sullivan. “The Residences at 
Fairmount will provide brand new, 
affordable apartments for lower- and 
moderate-income households as well 
as working families while also trans-
forming an underdeveloped parcel 
into an attractive housing resource 
for Hyde Park residents. We were 
very pleased to collaborate with the 
Traggorth Companies, the Southwest 
Boston Community Development 
Corp., the city of Boston and the 

Baker-Polito Administration to help 
develop this important new housing.”

Of the 27 units, 6 will be for 
low-income households earning at 
or below 30% of the Area Median 
Income (AMI) ($31,020 for a family 
of four) supported a federal Section 
8 Housing Assistance Payment Con-
tract, 5 will be for households with 
incomes at or below 50% of AMI 
($51,700 for a family of four), 13 will 
be for households with incomes at or 
low 60% AMI ($62,040 for a family 
of four) and 3 will be workforce 

housing units for households earning 
at or below 80% AMI ($78,150 for 
a family of four).

“Southwest Boston CDC is 
grateful to MassHousing and all of 
our partners for helping us to create 
urgently needed affordable housing 
for Hyde Park families, and to 
transform this formerly disconnected 
and underused site into a vital part 
of the residential neighborhood and 
commercial district,” said SWBCDC 
executive director Erica Schwarz.

For full story visit nerej.com

BOSTON, MA Brookline Bancorp, Inc. 
and First Commons Bank, N.A. have 
executed an agreement and plan to 
merge, pursuant to which First Com-
mons Bank will merge with and into 
Brookline Bank.

Under the terms of the agree-
ment, Brookline will pay $16.70 per 
share, or $52.5 million in Brookline 
stock, for the outstanding shares and 
warrants of First Commons Bank, 
and $3.4 million in cash for the out-
standing options, representing a total 
transaction value of $55.958 million. 
First Commons Bank stockholders 
will receive 1.171 shares of Brookline 
common stock for each First Com-
mons Bank share they own, subject to 
adjustment based on Brookline’s ten-
day, volume-weighted average stock 
price between $13.19 and $15.33. 
Brookline has the option to pay up 
to 50% of the consideration for the 
outstanding shares in cash.

Brookline is a publicly-traded bank 
holding company with $6.7 billion 
in assets and branch locations in 
Mass. and R.I. Brookline operates as 
the holding company for Brookline 
Bank, Bank Rhode Island, and First 
Ipswich Bank. First Commons Bank 
is a privately held national banking 
association with $324 million in assets 
as of June 30, located in Newton and 
Wellesley, Mass. 

Upon completion of the acquisi-
tion, Brookline’s assets are expected to 

Brookline Bancorp and First Commons Bank sign 
merger agreement to acquire First Commons Bank

increase to $7.1 billion. Following the 
acquisition, Brookline will continue 
to be well capitalized and positioned 
to take advantage of other potential 
future growth opportunities. 

Paul Perrault, president and chief 
executive officer of Brookline, said, 
“We are very pleased to welcome the 
customers of First Commons Bank to 
Brookline Bank, and we look forward 
to getting to know its employees. This 
combination leverages our unique 
talents and efforts within greater 
Boston and strengthens our position 
in the marketplace.”

Tony Nuzzo, chairman, president 
and chief executive officer of First 
Commons Bank, said, “We are excited 
to have our clients join Brookline 
Bank, which has a long tradition of 
providing quality customer service 
in both the commercial and retail 
areas throughout the greater Boston 
market.” 

The companies expect to consum-
mate the transaction during the first 
quarter of 2018, subject to approval by 
First Commons Bank shareholders, 
the receipt of all required regulatory 
approvals, and the satisfaction of 
customary closing conditions.

Brookline was advised by the law 
firm of Goodwin Procter LLP. First 
Commons Bank was advised by 
Keefe, Bruyette & Woods, Inc. and 
the law firm of Nutter McClennen 
& Fish LLP.

BOSTON, MA According to Grand 
Coast Capital Group, Joseph Blackett 
and Dan Kinchla have joined the team 
in asset management and underwrit-
ing. In their new roles, Blackett and 
Kinchla are responsible for reviewing 
and assessing residential renovation 
and commercial real estate loans 
being considered by Grand Coast 
Capital, as well as the management 
and servicing of these loans.

“As Grand Coast Capital’s lending 
activity continues to increase nation-
ally, it was important to add seasoned 
team members like Dan and Joseph to 
deliver thorough underwriting of new 
loans and provide excellent service for 
our borrowers,” said Jeff Carter, CEO 
and founder of Grand Coast Capital. 
“Their diverse experience in debt 
underwriting, portfolio management 
and overall real estate industry knowl-
edge make both valuable additions to 
the Grand Coast Capital team.”

Grand Coast Capital hires Blackett and Kinchla 
for the asset management and underwriting team

Before his role with Grand Coast 
Capital, Blackett was a credit under-
writer at Capital Crossing Servicing 
Co. In this position, Blackett under-
wrote distressed commercial real 
estate loans and was instrumental in 
the acquisition of large debt portfolios 
held by the FDIC. With his expertise 
in distressed debt, Blackett will also 
focus on streamlining the residential 
fix and flip underwriting process 
at Grand Coast Capital to establish 
relationships with distressed debt 
brokers on behalf of the firm. 

Prior to joining Grand Coast 
Capital, Kinchla was a senior asset 
manager for UC Funds, a national 
balance sheet provider of debt and 
equity capital solutions. During his 
career, Kinchla has managed an 
active portfolio of real estate invest-
ments totaling over $700 million 
with renovation budgets in excess of 
$300 million. 

HARTFORD, CT Worth Avenue Capital, 
LLC (WAC) closed a commercial 
loan package for a CT-based real 
estate developer totaling $1.45 
million. The package consists of a 
$1.17 million term loan as well as a 
$280,000 line of credit that was used 
for debt consolidation purposes as 
well as to provide working capital 
for construction purposes. The loan 
is secured by a first mortgage on a 
mixed use building in downtown, and 
the loan was funded by one of WAC’s 

Worth Avenue Capital closes $1.45m 
loan for CT-based real estate developer

private investors.
The borrower is renovating a por-

tion of the building into a more diver-
sified property that will both enhance 
and increase the property’s market 
value while enable the borrower to 
attract long term low fixed interest 
rate debt financing from either a bank 
or surety company. Upon completion 
of the construction in the building, 
the borrower expects to achieve the 
aforementioned goal and thus pay off 
WAC’s bridge loan.



14A     October 13 - 19, 2017          New England Real Estate JournalFinancial Digest

FIXED-RATE LOAN THROUGH BBVA COMPASS BANK

HFF arranges $32.6m acquisition 
financing for The Davis Companies

CAMBRIDGE, MA Holliday Fenoglio 
Fowler, L.P. (HFF) has completed the 
acquisition financing for 625 Mount 
Auburn St., a 137,421 s/f, three-story, 
class A office building. The HFF team 
worked on behalf of the borrower, The 
Davis Companies, to secure the $32.6 
million, fixed-rate loan through BBVA 
Compass Bank. Loan proceeds were 
used to acquire the property, in a sale 
arranged by HFF.

625 Mount Auburn St. is located 
next to an MBTA bus line providing 
service to and from Harvard Sq. and 
the MBTA Red Line station. The 
3.03-acre site is also close to Rte. 2 
and the Mass. Tpke. (I-90), providing 
access to the suburban executive 
communities of Wellesley, Weston 
and Newton, among others. The 
98.5% leased property is anchored 
by Charles River Analytics, Mount 
Auburn Hospital and several other 
technology tenants. Renovated in 
2001, 625 Mount Auburn St. features 
a two-story atrium, fitness center, café 
area and free on-site parking. 

The HFF debt placement team 
representing the borrower included 
senior director Brett Paulsrud and 
analyst Connor Allen.

“HFF was able to work closely with 
The Davis Companies’ team to secure 
a loan that met all their objectives 
for the asset,” said Paulsrud. “The 
property is a great addition to The 
Davis Companies’ portfolio and I look 
forward to watching them execute the 
business plan they have in place. It is 
always a pleasure to work with such 
a best-in-class organization.” 

625 Mount Auburn Street - Cambridge, MA

BELMONT, MA Belmont Savings Bank 
has received the 2017 Sandler O’Neill 
Sm-All Star Award for being a top 
performer among over 400 small-cap 
banks and thrifts across the country.

This year, Belmont Savings was the 
sole Massachusetts bank recognized 
for this award.

“Belmont Savings strives for 
consistent earnings performance and 
is proud to be amongst the fastest 
growing banks in the state,” said 
Bob Mahoney, president and CEO 
of Belmont Savings. “Receiving this 
award from Sandler O’Neill is further 
acknowledgment that our strategy is 
effective in serving our customers, 

Belmont Savings receives 2017 Sandler O’Neill 
Sm-All Star Award for being a top performer

our shareholders and the community.”
The Sm-All Stars designation 

was inaugurated in 2004 by Sandler 
O’Neill + Partners–a prominent U.S. 
investment management firm–to 
identify outstanding annual per-
formance for small-cap banks and 
thrifts in the country. Performance 
metrics of Sm-All Star institutions 
are exceptional, markedly exceeding 
industry metrics. Companies are 
selected based on various financial 
screening criteria, including growth, 
profitability, credit quality and capital 
strength, and must have a market cap 
below $2.5 billion.

For full story visit nerej.com
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CURRENT TERMS

OPTION EXPLANATION REQUIREMENTS   SOURCES ACTIVITY
LEVEL RATES SIZING POINTS TERM (YRS) AMORT COMMENTS

CONSTRUCTION
LOAN AGAINST

TAKE-OUT

Finance project 
until a permanent 

loan or                         
pre-sale is funded.

 Borrower track 
record and 
completion 
guarantee.

 Mostly 
banks.

Specialized 
areas only, 

see 
comment.

Mostly LIBOR +                             
175-250bps. 

Loan level 
tied to 

takeout.
1/4 to 1/2 Tied to 

completion Interest only.

- Few takeout alternatives 
available; mainly for build-to-
suit and some apartment 
projects.

CONSTRUCTION 
WITH 

PERMANENT

Single source 
construction and 
permanent loan.

Borrower track 
record, financial 

strength, and 
viable project.

Mostly banks, 
but also some 

insurance 
companies.

Fair

Floating rates 
slightly higher 

than above. Perm 
@ swaps +,  

FHLB +, or fixed 
rate for full term.

1.20 - 1.25 
DCR on 
projected 

NOI.

1/4 to 1
Construction 

period +
 5-10 years

Interest only 
during 

construction, 
20-30yrs for 
permanent.

- Typically 20%-40% equity 
depending on recourse level 
and pre-leasing.                                                      
- Most loans for apartment 
projects.
- Banks are increasingly 
conservative because of 
concerns about market 
absorption.

OPEN-ENDED
CONSTRUCTION

LOAN

Finance project 
without take-out 

or other repayment 
source in place.

Experienced 
sponsor, and 
project with 

strong market 
support.

Mostly banks. Fair LIBOR +                                                            
200-300bps. 

Loan level 
depends on 
recourse /                                       

pre-leasing.

1/2 to 1
Tied to 

completion + 
6-12 months

Interest only.

- Some pre-leasing required, 
unless apartments.
- Typically 20%-40% equity 
depending on recourse level 
and pre-leasing.                                                   
- Mainly build for sale projects.

INSURANCE 
COMPANY 

PERMANENT 
LOAN

Fixed rate medium 
to long term 
financing on 

stabilized 
properties.

Typically A & B 
quality assets in 
primary markets.

Insurance 
companies. Strong

Typically                                     
130-250bps over 
comparable term 
or average life 

Treasuries.

1.25 DCR or                                              
8%-10% debt 

yield. 
65%-75% 

LTV.

Typically 0 3 to 30 10 to 30 yrs.

- Selective in evaluating asset 
quality, location and 
sponsorship.
- Non recourse, no operating 
covenants.
- Forward funding 
commitments up to 12 months 
by some lenders.

BANK 
PERMANENT 

LOAN

Fixed rate up to 10 
year financing on 
leased properties.

Creditworthy 
sponsor and 

property of A, B 
or C quality.

Banks. Strong FHLB or swap +                                 
150-250bps.

Typically                                           
1.20-1.25 

DCR,                                                
75%-80% 

LTV.

0 to 1/2 5 to 10 20-30 yrs.

- Recourse likely required, 
especially over 65% 
LTV,unless apartments or 
credit leased.
- Ongoing loan covenants 
usually required.

CONDUIT/CMBS 
LOAN

Fixed rate 5-10 
years on leased 

properties.

Creditworthy 
borrower  and 

well maintained 
property of "B" 
or better quality.

Investment 
banks, a few 

banks and 
insurance 

companies.

Good Swaps +                                                 
170-300bps.

1.20-1.25 
DCR.                                                

75%-80% 
LTV.

Mostly 10, 
occasionally 

15
25-30 25-30

- Full leverage loans in 
secondary and tertiary markets.                                                                                                                                  
- Interest-only readily 
available.                                             
- Offering attractive spreads for 
lower leverage situations.

FANNIE &  
FREDDIE                                                                                                                                                                                                                                                                                                                            

(GSEs)

Medium to long 
term financing for 

apartment 
properties & 

senior housing.

Creditworthy 
borrower. 
Apartment 

property of B 
quality or better.

DUS Lenders 
for Fannie and 
Program Plus 
for Freddie, 
also "small 
balance" 
lenders.

Strong
180-225 bps                                             

over like term 
Treasury.

1.25-1.30 
DCR.                                                                  

75%-80% 
LTV.

0 to 1 5 to 30 Typically                                       
30 yrs.

- Small balance loans (up to 
$5M) have increasing market 
presence.                                                         
-Competative underwriting / 
pricing for workforce / 
affordable housing.

FHA

Construction and 
permanent 

financing for 
apartments, skilled 

nursing, and 
assisted living.

Feasible property 
economics. 

Borrower with 
clean credit and 
cash to close.

HUD-
approved 

MAP 
Lenders.

Good

10 yr Treasury + 
75 +/- for 35 
year perms                                

+ 60bps MIP.                             
10 yr Treasury + 
120 +/- for 40 yr 

construction 
perms + 65bps 

MIP. 

1.20 DCR for 
both 

permanent and 
construction.

1 to 2

35yr for 
permanent, 

40yr for 
construction

35-40 yrs.

- Non-recourse, no operating 
covenants.                                       
- Lower MIP for all affordable 
projects and for "green" 
construction.                                                                                                                                                                                                                                                                            
- Attractive prepay provisions.                                      
- No affordability requirement.                                 
- Davis Bacon wages on 
construction.

TAX- EXEMPT 
FINANCING 

Tax exempt  
financing on a 

long term basis.

Project must be 
deemed to have 
public purpose.

State HFA's, 
bond funds 
and some 

banks.

Adequate

Varies widely 
depending on 

term and credit 
enhancement.

1.15-1.25 
DCR.

85% LTV.
1 to 2 10 to 40 25 to 40 yrs.

- Most activity is housing or 
health care related.                                                
- Can be structured with or w/o 
credit enhancement.

      

The terms shown herein approximate market conditions at the time of publication and are subject to frequent changes based on 
Fantini Gorga 155 Federal Street, Boston, MA 02110  Ph: 617.951.2600  Fax: 617.951.9944 Visit us at www.fantinigorga.com 1 of 2
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TO ACQUIRE FACTORY AND RE-DEVELOP INTO 91 UNITS

WinnDev. awarded financing 
for $36m adaptive reuse project

ATTLEBORO, MA WinnDevelopment, 
the development arm of multifamily 
property developer and manager, 
WinnCompanies, has been awarded 
the financing needed to acquire a 
jewelry factory, and re-develop the 
site into 91 units of mixed income 
housing.

The $36 million adaptive reuse 
project will retain the exterior of 
Mechanics Mill, a four-story, 137,800 
s/f brick building, while converting 
the interior into modern apartment 
homes for residents 55 and older, 
including a suite of amenities and 
adult day care services for individ-
uals suffering cognitive and mental 
impairment. 

A mixed income effort, 56 of the 
91 units to be constructed at the prop-
erty will be available to individuals 
earning 60% of Area Median Income 
(AMI) or less, with 35 units (40%) 
available at market rate rents and no 
income restrictions.

“We’re excited to have the oppor-
tunity to transform this landmark 
building into a community that sup-
ports Attleboro’s housing needs,” said 
Adam Stein, senior vice president 
of WinnDevelopment. “The city of 
Attleboro has been an extremely sup-
portive partner in this effort, which 
will revitalize an important piece of 
the local history and generate signifi-
cant direct and indirect economic and 
community benefits.”

Construction is expected to begin 
in March 2018 with completion in 
July 2019. The Architectural Team is 
the architect on the project and Keith 

Construction acting as the general 
contractor.

Financing for the project will come 
from federal and state housing tax 
credits provided by the Massachusetts 
Department of Housing & Commu-
nity Development (DHCD); federal 
and state historic tax credits from the 
U.S. National Park Service and Mas-
sachusetts Historical Commission; 

permanent mortgage financing from 
the Massachusetts Housing Partner-
ship; Affordable Housing Trust funds 
from MassHousing; funding from 
the HOME Investment Partnerships 
Program, Housing Stabilization Fund 
and the Facilities Consolidation Fund 
managed by DHCD; and, Communi-
ty Development Block Grant funding 
from the city.

SPRINGFIELD, MA CATIC has relocated 
its western Massachusetts office to 
One Monarch Place, Suite 1210.

One Monarch Place is a 25-story 
office building located in the city’s 
Financial District, with access to 
I-91 and the Mass. Tpke. CATIC’s 
new office space offers the company 
accommodations and convenience 
for its customers.

“One Monarch Place is a beautiful 
building in a central location,” said 
CATIC’s Mass. state manager, Jim 
Bilodeau. “This new space enhances 
our ability to serve clients in western 
Massachusetts.” One Monarch Place - Springfield, MA

CATIC relocates western Massachusetts 
office to One Monarch Place, Springfield
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financing package to help put your plans into action. 
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•  $28 Million to refinance a 650,000
    square foot, five-building industrial park

•  Financing arranged by Transwestern

•  $44.8 Million to construct an assisted/
   independent living facility

•  Financing arranged by John Feeney of
   Capital Alliance Advisors/Estreich & Co

•  $12 Million to construct a 76 unit
   apartment community

•  Financing arranged by John Feeney of
   Capital Alliance Advisors/Estreich & Co

•  Construct to permanent loan to finance  
    the construction of the Boston Celtics'
    new practice facility

•  Financing arranged by Transwestern
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HOLIDAY NETWORKING NIGHT TO TAKE PLACE DECEMBER 7 AT CENTRAL WHARF CO.

The 29th Annual Real Estate Finance 
Association Gala and upcoming fall programming  
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jkeller@nerej.com

BOSTON, MA The 29th Annual REFA 
Gala was held on Wednesday, Octo-
ber 4 at the Boston Marriott Copley 
Place. Stephen Karp, chairman, New 
England Development and Steven 
Fischman, vice chairman, New En-
gland Development were awarded 
with the 2017 Robert S. Swain Jr. 
Award, REFA’s Distinguished Ser-
vice Award.  

Karp and Fischman joined an elite 
list  of Robert S. Swain Jr. Distin-
guished Service Award honorees, 
all of whom have made outstanding 
contributions to real estate in Greater 
Boston. Over 500 members and 
guests gathered for one of the in-
dustry’s premier networking events.

On October 11, REFA will be 
hosting a 101 Fundamentals program 
on equity with guest speaker Greg 
LaBine, managing director, HFF. 
LaBine will deliver a presentation 
on the basics of equity, including 
common equity, preferred equity 
and mezzanine debt.  Case studies 
will supplement the presentation by 
providing recent examples of each of 
the equity types. The program will 
take place at Holland & Knight, 10 St. 
James Ave. Registration will begin at 
7:45 a.m. and the program will take 
place from 8-9:15 a.m. 

Matt Pullen, executive managing 
director, Newmark Knight Frank 
will moderate a “E-Commerce: The 

Present and Future of ‘Last Mile’ 
Industrial” panel on November 14 as 
part of REFA’s Education program 
series. The panelists for this program 
will include Scott Gredler, senior 
director, Cushman & Wakefield; 
Robert Provost, founding partner, 
Longpoint Realty Partners; Stephen 
J.T. Murphy, partner & principal of 
acquisitions, Campanelli and Patrick 
Ryan, executive vice president, 
investments, Cabot Properties. The 
program will take place at WilmerH-
ale, 60 State St., from 8 – 9:15 a.m. 

Interested in learning more about 
East Boston’s transformation? REFA 
will be hosting a Members-Only 
Breakfast regarding the growing 
neighborhood the morning of De-
cember 5. The program will take 
place at Nutter, 155 Seaport Blvd., 
from 8 – 9:15 a.m. The panel will 
include moderator Sue Hawkes, 
managing director, The Collabora-
tive Companies and speakers Matt 
Edlen, director of acquisitions and 
development, Gerding Edlen; Joel 
Kadis, partner of leasing & devel-
opment, Linear Retail; Nick Islen, 
general manager- development, 
LendLease.

Don’t miss REFA’s Holiday 
Networking Night on Thursday, 
December 7! The event will be held 
at Central Wharf Co. from 5:30 – 
7:30 p.m.

Shown (from left) are: Stephen Karp, New England Development (honoree); Lauren O’Neil, HFF (Gala co-chair); Paul Nasser, 
Intercontinental Real Estate Corporation (2017 REFA president); Travis D’Amato, JLL (Gala co-chair); Steven Fischman, New 

England Development (honoree). 
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ANDREW GNAZZO • 781.707.9354

WalkerDunlop.com

California loans will be made pursuant to Finance Lenders License #603H310 / BRE Broker #01982999

POWERING
YOUR
PROSPERITY
MICHAEL ROCKS
ALLEN & ROCKS, INC.

Avid Outdoorsman
Walker & Dunlop borrower since 2012
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Register today! 
Early Bird Rate $79 

ends Dec. 4
Regular Rate $119 

after Dec. 4

Contact Rick Kaplan  
800-654-4993, ext. 247 

rkaplan@nerej.com
Register at  

www.cwcre.eventbrite.com Sponsorship and Speaking Opportunities Available.

December 13, 2017
Sheraton Needham Hotel

100 Cabot Street, Needham, MA

Agenda
8:00am-9:00am 

Networking and Breakfast

9:00am-10:00am 
How Office and Industrial  

Space is Changing

10:00am-11:00am 
How Medical and Retail  

Space is Changing 

11:00-12:00noon 
Networking with speakers  

and attendees

2 0 1 7  S U M M I T
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Afternoon RecapAfternoon Recap
Sign up now for our FREE Daily Recap 
e-newsletter at nerej.com/newsletter 
and have the news delivered to you.

Everyday at 2:00!

Connect Directory
New England Real Estate Journal

Contact John Picard, jpicard@nerej.com 
for more information and 

get connected today!

Join our growing list  
of companies! 

One of the top ten pages visited  
every month on the NEREJ website

WALTHAM, MA Newmark Knight 
Frank (NKF) has completed the 
sale of Totten Pond Office Park to 

Anchor Line Partners in joint venture 
with Northwood Investors for $51.5 
million. Led by U.S. head of capital 
markets Robert Griffin, vice chairman 
Edward Maher, executive managing 
director Matthew Pullen, director 
James Tribble and associate director 
Samantha Hallowell of the firms 
Capital Markets Group, oversaw the 
transaction of the three-building office 
park on behalf of TA Realty. 

Encompassing 400, 410 and 460 
Totten Pond Rd., Totten Pond Office 
Park is 87% leased to 43 tenants. 
Together, the buildings feature 
newly-renovated on-site amenities 
including a cafeteria, fitness center, 
conference room and café.  

“Totten Pond Office park represents 
a top value alternative for tenants seek-
ing a Waltham address,” said Pullen. 

HANDLED BY NKF’S BOSTON CAPITAL MARKETS GROUP

TA Realty sells Totten Pond Office 
Park to Anchor Line for $51.5m

Edward Maher Matthew Pullen

James Tribble Samantha Hallowell
460 Totten Pond Road - Waltham, MA

BOSTON, MA According to A.W. Perry, 
Girl Scouts of Eastern Massachu-
setts, the leadership development 
organization for girls, has signed a 
long-term lease and has relocated 
its headquarters to The Berkeley at 
420 Boylston St. in the city’s Back 
Bay from its previous location of 95 
Berkeley St. Jon Gifford of Perry 
Brokerage represented A.W. Perry, 
and Chris Rogers and Ellie Fantini 
Cullinan of Freudenheim Partners 
represented Girl Scouts of Eastern 
Massachusetts. 

“We are thrilled to welcome the 
team from Girl Scouts of Eastern 
Massachusetts to The Berkeley,” said 
Kerri Gallaway, senior vice president, 

property portfolio & marketing direc-
tor of A.W. Perry. “They are a dynamic 
non-profit with a terrific reputation, 
with long standing roots in the Back 
Bay. We look forward to working with 
them in the years to come.” 

A.W. Perry signs lease to Girl Scouts of Eastern 
Mass. at The Berkeley at 420 Boylston St.

ATTRACT
ATTRACTING TALENT HAS A LOT TO DO WITH 

YOUR SPACE. LET US HELP YOU CREATE A 
COOL ENVIRONMENT THAT

YOUR TEAM WILL LOVE.

CONTACT US TODAY AND LET ’S
GET THE CONVERSATION STARTED.

603.436.8686
TWOINTERNATIONALGROUP.COM

DEVELOPMENT ·  ASSET MANAGEMENT ·  CONSTRUCTION ·  LEASING 
OFFICE ·  MEDICAL ·  INDUSTRIAL ·  FLEX/R&D BUILD-TO-SUIT



October 13 - 19, 2017     21A     nerej.com New England Real Estate Journal

This Week’s Real Estate Specialist- Burlington, Mass.

Referral Network
Firms appearing on this page are listed to represent 
the areas of activity in the New England  economic 
region, and are available to answer your questions  
regarding investment, financing and/or brokerage 

opportunities in their area. They are willing to 
cooperate on all legitimate situations.

We Cover the State
330 South Street, Cheshire, CT 06410

203-234-9000 / Fax 699-9316

800-542-5188
www.townandcountryrealty.com

dchabot@townandcountryrealty.com

680 Boston Post Rd., Milford, CT 06460
203-877-1345 / Fax: 203-877-6090 

apreicon@gmail.com

Arnold Peck’s

www.brodercommercial.com

Cheshire, Conn.West Hartford, Conn.

Milford, Conn.Connecticut River Valley

South Windsor, Conn.Vermont

Independently Owned and Operated / 
A Member of the Cushman & Wakefield Alliance

BERETTA REALTY CO.
Since 1965

SALES • APPRAISALS
DEVELOPMENT
-401-724-7980

bererealty@aol.com
869 Smithfield Ave., Lincoln, RI 02865

146 Westminster Street, 2nd Floor
Providence, RI 02903

401-273-1980/Fax 421-4207
www.hayessherry.com

Northern Rhode Island

Providence, R.I.

Warwick, R.I.

www.ButlerRealty.us
or email Jeff Butler at jab@butlerrealty.us

Trusted Real Estate Service Since 1977
401-886-7800

Vermont’s Commercial Real Estate Leader Since 
1987

Sales & Leasing
Buyer/Tenant Representation

Site Selection
29 Church St.,Burlington, VT 05401

802-878-9000, www.jldavisrealty.com

Also Serving NH & VT

Central New Hampshire

Nashua, N.H.

Londonderry, N.H.

Hanover/Lebanon, N.H.

Portsmouth, N.H.

Bedford, N.H.

Southern New Hampshire

TINKHAM REALTY
Residential, Commercial and Industrial

Route 102, Londonderry, NH
603-432-7769 / Fax: 603-434-1545

www.tinkhamrealty.com
email: info@tinkhamrealty.com

veranicommercial.com

Res/Comm’l/Ind Consultants
One Verani Way, Londonderry, NH 03053

603-845-2500

Brenda Litchfield, CCIM

Concord Commercial, LLC
2½ Beacon Street, Suite 159

Concord, NH 03301

603-225-3200
brenda@concordcommercial.biz

mark.prolman@prolmanrealty.com

McLaughry
Commercial
Commercial Real Estate

Bruce Waters
93 S. Main St., W. Lebanon, NH 03784

603-298-8904

116 South River Road
Bedford NH  • 603-668-7000

28 Deer Street Suite 301
Portsmouth, NH • 603-431-3001
www.nainorwoodgroup.com

The information provided herein, while not guaranteed, is secured from sources we believe to be authoritative.
All data is subject to change of price, error, omissions, other conditions or withdrawal without  notice.

15 Constitution Drive • Bedford, NH
Several Class-A office suites ranging from
1,771+/- SF to 4,542+/- SF are currently avail-
able in one of Bedford’s premiere office parks
with convenient on-site parking & cafeteria.
Lease rate $17.00 psf, modified gross (plus
$1.50 psf for electric).  For more details, con-
tact Perry Snow or Joe Russo.

Coldstream Office Park
116 South River Road • Bedford, NH

Several Class A office units avail for immed  occup.
Units vary from 911+/- SF  to  2,181+/- SF, &  a
3,899+/- SF stand-alone building .  Units can ac-
commodate a variety of users.   Lease rates vary.
Some units broker owned. For more info, call
Louise or Chris Norwood.

Indian Head Plaza
30 Temple St. • Nashua, NH

Class A Office - 1,600 to 18,724 SF is available
for lease in downtown Nashua.  On-site park-
ing, convenient access to Route 3, state of the
art telecommunications.  Competitive  rates.
Call Joe Russo or Perry Snow for  more info.

LAND FOR SALE
Epping, NH:  Parcel 1: 2 lots totaling 9.84+/- acres w/400+/- ft front-
age on Rte 125.  Sale price $1,000,000.  Parcel 2: 20.74+/- acres w/50 ft
right of way on Old Hedding Road.  Sale price $1,000,000.  Call Joe
Mendola or Chris Norwood for more information.

Loudon, NH:  Multiple site locations.  400+/- ft frontage on Route 106
just north of I-393.  Land Lease $2,100/month, per acre, per site.
Call Chris Norwood or Joe Mendola for details.

Merrimack:  1/2 acre industrial parcel.  Sale price $99,000.  Call Perry
Snow for more information.

New Hampton, NH:  2 parcels just off I-93 at Exit  23.    Lot 22:
5.095+/- acres with 520+/- feet of frontage on Route 132.  Sale Price:
$150,000.  Lot 23:    8.9+/- acre parcel.   Sale price: $265,000.  Contact
our office for more details.

Raymond, NH:  5.05+/- acres w/687+/- SF frontage on Route 27.  Sale
Price: $495,000. For details, call Joe Mendola or Joe Russo.

225 Lowell Road • Hudson, NH
Several retail & office units from 950-1,700+/-
SF available on busy Route 3-A across from the
new Stop & Shop.  Very visible with high traffic
counts.  Lease rates $8.50 to $10.75 psf, nnn.
Call Joe Russo for more information and to
schedule an appointment.

Ridgewood Road & Palomino Lane
Bedford, NH

New construction of a 20,200+/- SF state-of-
the-art, Class A medical/professional building
slated for completion in 2006. Approx. 84
parking spaces.  Lease rate: $18.00 psf, NNN.
Build-out allowance TBD.  For more info,
please call Joe Russo or Perry Snow.

Main Street Marketplace
300 Main St. •  Nashua, NH

Well-established, well-tenanted retail plaza has
2,880 to 50,000+/- SF available to accommo-
date a variety of tenants.  Strong demographics
& high traffic counts.  For lease rates or more
information, please contact Perry Snow or Joe
Russo .

227 Lowell Road • Hudson, NH
1,300+/-SF bldg on an acre parcel.  Allowed uses
include restaurants, office, automotive services
and more. Great visibility.  High traffic counts.
Easy access to/from Hudson and Nashua via the
Sagamore Bridge.  Lease rate: $2,800 per
month.  Call Joe Russo for more details.
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175 Lincoln Street • Manchester, NH
Newly redeveloped 2,550+/- SF office/industrial
unit  New windows, natural timber columns
throughout, sandblasted walls, wood ceiling and
is handicapped  accessible One loading dock.
Lease Rate:  $7.50 psf, nnn.  Call Chris
Norwood for details.

New Photo

New Photo

873 Page Street • Manchester, NH
Two wrhse/lt manuf spaces avail in 3-story brick
mill bldg.  Lower Level: 4,000+/- SF w/7-8 ft
ceilings, drive-in access & cement floor.  Lease
Rate:  $1.80 psf, mod. gross .  Third Floor:
4,000+/- SF w/7-9 ft ceilings, frt elevator to
shared dock, 2-room fin’d office area.  Lease
rate:  $2.10 psf, mod. gross. For more info,
call Perry Snow or Judy Niles-Simmons.

116 South River Road
Bedford, NH 03110
Tel. (603) 668-7000
Fax (603) 647-4325

www.thenorwoodgroup.com
Email: info@thenorwoodgroup.com

Formerly known as

The Kane Company
603-430-4000
netkane.com

PROLMAN REALTY
100 Elm St.
Nashua, NH
603-880-6655

Mark F. Butler, Specialist
Residential & Commercial • Sales & Leasing

800-292-1102
950 Sullivan Ave., #19 South Windsor, CT 06074

mark@butco.net

43 North Main Street
West Hartford, CT 06107

860-249-1540

Space Available Metro West Franklin MA

Burlington, Mass.

Andover, Mass.

Worcester, Mass.

55 Cambridge St., Burlington, MA 01803
781-272-2899

www.rjkellycompany.com

446 Main Street, Suite 2200
Worcester, MA 01608

Commercial-Industrial Div.
508-755-0707

www.kelleher-sadowsky.com

Jeff Allaire
Sales & Leasing 

508-803-5000
jeff.allaire@commonmoves.com

Macmillan and Son, Inc.
Commercial, Industrial, Investment 

Real Estate Services

1550 Main St., Ste.104, Springfield, MA 01103
413-736-8338

Ron Fredette, CCIM, CIPS
138 River Rd., Andover, MA

Office: 978-475-2111
Cell: 603-540-4489

Email: ronald@kw.com

Cape Cod Mass.

Southeastern Mass.

Western Mass.

Post Office Square, 20F Camp Opechee Rd.
Centerville, MA 02632

508-775-0079
poyant1@verizon.net

508-272-9910
Tony Baldwin, CCIM

One Park Place, Plymouth, MA 02360
www.baldwin-realestate.com
tony@baldwin-realestate.com

René L. Poyant, Inc.
REAL ESTATE MANAGEMENT

To list your company
call Karen Dowell
781-878-4540 x254

kdowell@nerej.com
nerej.com

55 Cambridge St., Burlington, MA 01803
781-272-2899

www.rjkellycompany.com

N.E. REGIONAL HQ RELOCATING TO LAKE WILLIAMS CENTER

Brown of SVN | Parsons Comm’l. 
handles 7,200 s/f lease for Walgreens
MARLBOROUGH, MA SVN | Parsons 
Commercial Group | Boston’s se-
nior advisor, Arlon Brown, SIOR, 

represented Wal-
greens New En-
gland regional 
headquarters in 
their relocation 
to Lake Williams 
Center. The space 
at Lake Williams 
Center is a class A 

suburban office space and is part of a 
210,000 s/f business park. Walgreens 
signed a 10-year lease at the building, 
occupying 7,200 s/f of space. 

The landlord in this transaction was 
Washington Capital Management, 
who was represented by vice presi-
dent Rob Mahoney of JLL. The New 
England Regional headquarters for 
Walgreens wanted a location that had 
access to many interstate routes; Lake 
Williams Center, located at 62 Forest 
St., was the perfect fit, being close to 
both I-495 and I-90/Mass Pike.

“I was pleased to have the opportu-
nity to work with such a sophisticated 
world-wide company with extensive 
in-house resources and whose em-
ployees were so very helpful and 
cooperative,” said Brown.

Lake Williams Center - Marlborough, MA

Arlon Brown

PORTLAND, ME The principals and 
developers of The Press Hotel formed  
a new hospitality enterprise, Fathom 
Companies – a 100-employee entity 
that currently operates The Press 
Hotel and UNION restaurant. Fath-
om Cos. utilizes two main divisions: 
a management arm that focuses 
on future hospitality projects; and 
a real estate and development arm 
concentrating on ground-up, historic 
renovations, and repositioning of ho-
tel, office, residential, and mixed-use 

properties. 
Aligned with the company’s tagline 

“Depth of knowledge. Breadth of 
experience.” Fathom has assembled 
a leadership team that is skilled in 
hospitality and development. The 
team focuses on exceeding expecta-
tions at every touch point, delivering 
operational efficiencies and bottom 
line results, as well as balancing busi-
ness success with the commitment 
to building strong relationships and 
community partnerships. 

Principals and developers of The Press Hotel form 
new hospitality enterprise - Fathom Companies
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Calling All Concrete, 
Drainage, Building & 

Landscape Industries ... 
50% Cost Savings on 
a new Drafo Building 

Product Systems

Please contact
Kathy Martin / Business Development

For more information
603-236-9210

KatMartin429@gmail.com
To solve all your concrete footing, drainage, below 
grade radon and air remediation issues for your 
project. Patent Pending, completely graveless, 
engineer certified, less labor intense, resulting in less 
health issues & reduced energy consumption.

SAVE
MONEY

Over 50 years of commercial real estate 
Celebrity Professional Profiles 

at your fingertips

nerej.com/professional_profiles

Antonio Tambone Donald Saunders Edmond Dagnino

JOINING THE VALLE GROUP AND THE STABILE COMPANIES

A.D. Makepeace adds Whitman 
Homes as builder at Redbrook

PLYMOUTH, MA An acclaimed regional 
homebuilder has joined the Redbrook 
team to offer a new type of home 
option – attached townhomes – at the 
village being developed by the A.D. 
Makepeace Company.

According to Makepeace president 
and CEO Michael Hogan, Whitman 
Homes of Canton will join Falmouth’s 
The Valle Group and The Stabile 
Companies of Nashua, N.H. as a 
builder at Redbrook.

“We partnered with the Whitman 
Homes team a decade ago to develop 
a beautiful neighborhood in nearby 
Carver, so we know first-hand that 
their company shares our approach 
and standards,” Hogan said. “Whit-
man Homes plans a unique product 
that will be appealing to first-time 
buyers, young families, and empty 
nesters alike.”

The new neighborhood, dubbed 
Townhomes on the Green, will feature 
32 townhouse-style homes located 
just north of Redbrook’s Meeting 
House in its first phase. Redbrook cur-
rently features a full-service YMCA, 
and The Meeting House, containing 
the Redbrook sales and management 
offices as well as The Farmers Table, 
a small café-style restaurant. At build-
out, which will occur over a decade, 
Redbrook will include more than 
1,200 homes, all within easy walking 
distance of the village center with 
some 60,000 s/f of commercial space. 
The village features 1,400 acres of 
preserved forest, with walking trails, 
kayak launches, ponds for fishing, 
swimming, and more.

Townhomes on the Green at Redbrook - Plymouth, MA

ROCKY HILL, CT Join the Professional 
Women in Construction Connecticut 
Chapter (PWC CT) for their October 
24 Program “Commercial Real Es-
tate: What to Expect Over the Next 
Quarter Century,” at the Sheraton 
Hartford South. 

Curious where the market stands 
today? Wondering what the top 
trends and P3 impacts are? Want to 
know what that means for architects, 
engineers, and constructors? Attend 
to hear what representatives from the 
University of Massachusetts Building 
Authority, Connecticut Conference 

of Municipalities, Connecticut Main 
Street Center, CIL, and CBRE have 
to say on these topics. For more in-
formation or to register for this great 
event visit the PWC CT website. 

Chartered in 2005, PWC CT has 
been providing programming that 
presents the very latest in current 
industry topics, as well as providing 
exceptional networking and business 
development opportunities for our 
guests. Members of the CT Chapter of 
PWC represent all major disciplines 
within our industry, and are drawn 
from Conn., R.I. and Mass. 

PWC CT to host “Commercial Real Estate: What to 
Expect Over the Next Quarter Century” on October 24
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Garry R. Holmes
R.W. Holmes Realty Co., Inc.
321 Commonwealth Rd.
Wayland, MA 01778
Tel: 508-655-5626
Fax: 508-651-3415 
www.rwholmes.com

Robert J. Nahigian 
FRICS, SIOR, CRE, FRICS, MCR
335 Auburn St., P.O. Box 66125
Newton, MA 02466
Tel: 617-332-6900, Fax: 617-965-2570
rob@siorcre.com
www.siorcre.com

Ernest C. Wronka, SIOR, CCIM, GRI
The District, 1500 District Ave.
Burlington, MA 01803
Tel: 781-229-2233
ewronka@wronkaltd.com   
www.wronkaltd.com

Auburndale 
Realty

Company
Since 1949

Worldwide Commercial 
Real Estate Services

Thomas O. Sweeney, SIOR
Sweeney Real Estate & Appraisal
170 Westminster St., Ste. 750
Providence, RI 02903
Tel: 401-331-9300
Fax: 401-331-9306 
tsweeney@sreari.com

Chuck Reilly
16 Huron Drive, Natick, MA 01760   
Tel: 508-651-3600
Fax: 508-655-2229 
www.DACON1.com

Michael J. Giuttari, SIOR
George Paskalis, SIOR
Tel: 401-751-3200
Toll Free: 877-751-3201
www.mgcommercial.com

Karl F. Sherry, Jr.
Peter C. Hayes
Jeff Finan 
146 Westminster St., 2nd Fl. 
Providence, RI 02903
Tel: 401-273-1980
Fax: 401-421-4207

Michael Giancola
SIOR, CCIM
3131 Cranberry Highway
E. Wareham, MA
Tel: 508-759-3030
www.southeastcommercialre.com

R.W. HOLMES REALTY CO., INC.

Independently Owned and Operated
A Member of the 

Cushman & Wakefield Alliance

2017 New England SIOR Chapter Officers

Listings are a smart way to 
advertise your business.

Contact Patty Colman, pcolman@nerej.com 
Karen Dowell, kdowell@nerej.com 

781-878-4540

President  
Timothy Brodigan 

Colliers International 

Vice President 
Michael Giuttari 

MG Commercial R.E. Services

New England Chapter
The most prestigious designation 

for office industrial real estate with 
2,700 members internationally

www.siorne.com

New England Chapter President
Timothy Brodigan, SIOR
Colliers International
Boston, MA

Secretary 
George Paskalis 

MG Commercial R.E. Services

Treasurer  
Katherine Williams Kane 

ReloLogic and Maestro Consulting

NEWTON, MA During September, Rob 
Nahigian, FRICS, SIOR, CRE, MCR 
of Auburndale Realty Co., was invited 
and spoke at a number of regional 
commercial real estate events through-
out the U.S. and Canada as an industry 
subject matter expert and commercial 
industry thought-leader. 

The MA Realtors Commercial 
Alliance engaged Nahigian to deliver 
the new NAR Commercial program 
“Discovering Commercial Real 
Estate” on September 7 in Waltham. 
The program was geared to newer 
real estate brokers interested in un-
derstanding the nuances and skills for 
commercial real estate practitioners. 
Topics included: operating a commer-
cial firm, commercial resources, office 
and industrial real estate building 
characteristics, investment formulas, 
appraisal approaches, leasing meth-
ods, etc. Real estate brokers with 
previous experience on Wall Street, 
corporate real estate and lending 
backgrounds were highly engaged 
in the class. The program was held 
at the Massachusetts Association of 
Realtors offices.

On September 13, Nahigian deliv-
ered the SIOR national designation 
program “Art of Negotiating Com-
mercial Real Estate” in Charlotte, 
N.C. at the Omni Hotel. The course 
revealed new models in negotiating 
skills that have elevated the success of 
professional negotiators. As an SIOR 
national faculty member since 1986, 
Nahigian incorporated his profession-
al experience as a “for hire” negotiator 
that dissected two negotiating traits 
that can tip the playing field.

On September 18, the SIOR E. 
Canada Chapter invited Nahigian as its 
annual keynote speaker on the topic of 
“Highest and Best Use Methodology.” 
The program was held at the Oxford 
Conference Center, Montreal and was 
promoted at Education Day for the 
area’s premier commercial real estate 
brokers. Nahigian’s program was sold 
out with over 120 attendees. The pre-
mier firms also sponsored the event 
including CBRE, NAI, Cushman & 
Wakefield, JLL, Avison Young and the 
SIOR Foundation. The 4 hour pro-
gram broke down the 4 components 
of highest and best use and how to 
reach a valuation or use conclusion for 
clients. Nahigian served over 10 years 
as a highest and best use expert on the 
MADOT eminent domain appraisal 
board and serves many companies 
regionally as a real estate counselor on 
highest and best use. He has also been 
engaged over the years by the Mass. 
attorney district’s office on eminent 
domain issues. 

Nahigian taught his Boston Uni-
versity on-line class with 22 attendees 

“DISCOVERING COMMERCIAL REAL ESTATE” AT NAR EVENT - SEPT. 7

Nahigian of Auburndale Realty 
speaks at industry events in Sept.

internationally on commercial real 
estate leases and transactions. The 
online course is an eight week program 
that includes brokers, developers and 
lenders from India to California. The 
course dives into commercial lease 
clauses and investment issues from 
the perspective of the landlord, tenant 
and lender as well as the leasing 
process and financing/investment 
implications. 

Nahigian then was invited to de-
liver “Build-to-Suit Development” 
and “Commercial Lease Analysis: 
When to Hold and When to Fold” on 
September 22, for the New Orleans 
Metropolitan Association of Realtors 
(NOMAR) Commercial division. 

The program was held at the board’s 
conference center in Metairie, LA. 
Over 60 attended the day. 

Finally on September 28, the 
Certified Commercial Investment 
designation (CCIM) South Carolina 
Chapter asked Nahigian to speak at 
its annual regional convention on 
“Evaluating Leasing Risk with a Cor-
porate Tenant’s Financial Statement”. 
Rob discussed the new accounting 
changes with GAAP and IFRS and 
the components of the financial state-
ment. Red flag issues were discussed 
with a case study. Over 30 CCIM 
members attended the program held 
at the Hyatt Regency on King St. in 
Charleston, S.C. 



24A     October 13 - 19, 2017     nerej.comNew England Real Estate Journal

Like us on facebook.com/nerejournal

Get to know 
the people behind 

the stories! 
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AVON, MA NAI Hunneman completed 
a 7,200 s/f lease transaction with 
Level Solar at 40 Robbie Rd. The 

solar energy company is relocating 
from University Ave. in Westwood, 
and with the move, 40 Robbie Rd. 
has reached 100% occupancy. 

Executive vice president Cathy 
Minnerly and vice president Ovar 
Osvold represented the landlord Ur-
ban Equities and procured the tenant 
for the building. 

“A stellar location with visibility 
from Rte. 24, generous clear heights, 
and a superior infrastructure have 

Cathy Minnerly Ovar Osvold

ON BEHALF OF LANDLORD, URBAN EQUITIES; PROCURED TENANT

Minnerly and Osvold of NAI 
Hunneman handle 7,200 s/f lease

40 Robbie Road - Avon, MA
made 40 Robbie Rd. a sought-after 
location, and we are thrilled to have 
brought the building to full occupan-
cy,” said Minnerly.

Located in the Avon Industrial Park, 
40 Robbie Rd. totals 154,300 s/f of 

first-class warehouse/distribution 
space. The property fronts Rte. 24 and 
is close to Rte. 128 and I-93. Features 
in the building include up to 30’ clear 
heights, parking, and tailboard & 
drive-in loading.

NARRAGANSETT, RI Lila Delman Real 
Estate International continues to lead 
the state with sales in 2017. Lila Del-
man has participated in six of the top 
seven 2017 single-family home sales 
statewide through September 30.  

This year’s notable sales include 
Ocean Lawn, one of Newport’s most 
notable Gilded Age estates, which 
sold for $11.65 million. To date, this 
sale remains the top single-family 
home sale of the year, according to 

Lila Delman Real Estate International participates in six of the 
top seven 2017 sales of single-family homes in Rhode Island 

data from the Rhode Island Statewide 
MLS. 

Two Jamestown waterfront proper-
ties sold within a week of each other. 
1088 East Shore Rd. sold for $5.75 
million and 320 East Shore Rd. for 
$4.5 million. The sale of 1088 East 
Shore Rd. represented the highest sin-
gle-family home sale in Jamestown. 

High Point, one of Charlestown’s 
iconic properties, sold for $4.025 
million. This marked the highest 

sale in Charlestown since January 
15, 2008, according to data from the 
Rhode Island Statewide MLS. 

The Beacon at 92 Noyes Rd., one of 
Weekapaug’s iconic properties, sold 
for $4.5 million and the adjacent .69 
acre lot located at 55 Meadow Ave. 
for $2 million, totaling $6.5 million. 

“We continue to set benchmark 
sales throughout Rhode Island,” said 
Melanie Delman, president of Lila 
Delman. 
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Summit Schedule

Sponsorship or speaking information contact Rick Kaplan 
800-654-4993 x247, 781-878-4540 x247, rkaplan@nerej.com

February 8  
Cannabis and  

Commercial Real Estate 
Boston

February 23  
NNE Office and Industrial 

Nashua, NH

March 23 
South of Boston  

Commercial Real Estate 
Quincy, MA

May 2-3 
NEBFM Mult-Family, 

Cannabis, Construction 
Boston 

June 8  
Long Island  

Commercial Real Estate 
New York

June 28  
Northern New England 

State of the Market 
Portsmouth, NH

August 9 
Middlesex 3 Coalition 

Burlington, MA

September 6 
Hotel 

Nashua, NH

September 28 
Construction Trends  

of the Future 
Boston

October 11 
Multi-Family 

Boston

December 6-7 
Changing World of  

Commercial Real Estate, 
Retail, Multi-Family,  
Office and Industrial 

Boston

2018 

Middlesex 3 Coalition, August 9, 2017
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CummingsProperties.com

WOBURN LAB 

Suite Features
• Four vented fume hoods

• MUA capacity 14,500 CFM

• Exhaust capacity 17,000 CFM

• 400 Amps @ 277/480V, 3 phase

Available January 2018
Join a flourishing life sciences hub in Woburn at half the 

cost of Boston and Cambridge lab lease rates in this turn-

key lab and office suite.  

Contact Leasing Manager Ed Silvey at 781-932-7039

10,000 SF subdividable to 5,000 SF

70% LAB
30% OFFICE

• Process piping throughout

• 400 linear feet of casework

• Office area and break room

• Loading dock with double doors
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CONSTRUCTION PROVIDED BY BOND BROTHERS; TO BE COMPLETED FALL 2018

SLAM creates $50 million science 
complex at Providence College

95 Cripe St.
North Kingstown, RI 

(401) 295-0044
www.quonset.com

(401) 621-4336

PROVIDENCE, RI The S/L/A/M Col-
laborative (SLAM) brings a new 
vision for the Science Complex at 
Providence College that is founded on 
creating an addition that represents a 
new front entrance that will become a 
showpiece for research and teaching.  
The addition’s design uses stone as 
a base material that begins at the 
entrance and presents a three-story 
expression of science that continues 
throughout the facility.  The goal of 
faculty and administration is to bring 
the excitement of what is happening 
in the building to the surrounding 
quadrangle. This provides an enriched 
quad experience. Their vision contin-
ues with the transformation of three 
adjacent brick buildings to the lab and 
research space.

On August 22, the “Blessing of 
Beams and Raising” ceremony was 
held at Providence College, signaling 
the completion of a key construction 
milestone for the new addition to the 
Albertus Magnus Science Complex, 
designed by  SLAM. The new $50 
million multi-phased project, an ini-
tiative of the Campus Transformation 
Project, is contained within three ad-
joining buildings and include a 36,000 
s/f addition to the existing 70,000 
s/f Science Complex, which will 
also undergo extensive renovations 
currently in design.   The complex 
houses teaching and research space 
for the biology, chemistry and bio-
chemistry, psychology, and engineer-
ing-physics-​systems departments. 

“The new addition embraces the 
energy of the faculty, researchers 
and scholars who will advance the 
sciences at Providence College. The 
existing science complex will be 
transformed by replacing existing 
windows and expanding interior lay-
outs to create a science loft setting,” 
said Neil Martin, AIA, lead designer 
and SLAM principal. 

Since 2013,  SLAM’s team of 
programmers, planners, and interior 
designers have worked closely with 
key stakeholders in developing a 
program that will encourage col-
laboration amongst students and 
faculty within a multi-disciplinary 
environment across a variety of spaces 
including classrooms, lecture halls, 
labs, offices, seminar rooms, col-

laborative areas, and student/faculty 
common areas. In addition to full 
architectural services,  SLAM  also 
provided pre-construction estimating, 
structural engineering and landscape 
architectural services.

“This is an exciting time of trans-
formation at Providence College, as it 
readies the campus for today’s learners 

and next generation classes to come.  
The new addition to the Science 
Complex represents a commitment 
to providing high-performing spaces 
to advance the sciences and educate 
future leaders in environments 
that inform and positively impact 
teaching and learning outcomes,” 
said Richard Polvino, AIA, LEED 

AP,  SLAM  principal-in-charge on 
the project.

The new addition is expected to be 
completed in autumn 2018, with the 
multi-phased renovation continuing 
into the following years. Construction 
is being provided by BOND Brothers 
Construction of Everett, Mass.  

PROVIDENCE, RI According to Chris-
tine Tanner and Michael Mita, 
co-owner/brokers of  RE/MAX 

Flagship, the firm 
has merged with  
RE/MAX  Pre-
mier in Provi-
dence and War-
wick, creating 
oppor tuni t ies 
for local agents 
and allowing the 

company to grow and evolve more 
rapidly in the Rhode Island real es-
tate market. Sean Harrington, owner 
of RE/MAX Premier, will join RE/
MAX Flagship as a broker associate 
and advisor to management.

“RE/MAX has been number one 
in the Rhode Island real estate mar-
ket for over 30 years. We build our 
business on fantastic leadership such 

as Mike and Chris. They are central 
to the growth of Rhode Island and 
we’re very excited to see this succeed,” 

said Dan Breault, 
executive vice 
president and re-
gional director 
at  RE/MAXIN-
TEGRA, New 
England.

C o m b i n i n g 
three Rhode Is-

land offices under the RE/MAX Flag-
ship name will immediately increase 
market share by over 40% and 
top-line revenue by over 25%. With 
over 50 agents and three statewide 
locations,  RE/MAX Flagship now 
has the ability to offer agents access 
to a wider range of markets, includ-
ing those in Mass. and Conne. The 
cities of Providence, Cranston, East 

Greenwich, and Warwick will feel 
the most impact.

“We’re excited for what this means 
for our agents and customers,” 
said Mita. “We will have the resources 
and abilities to offer services in a 
wider variety of markets, allowing our 
agents to provide the best support to all 
our clients—buyers and sellers alike.”

 
These two new offices will al-

low  RE/MAX  Flagship to offer 
affiliation to real estate professionals 
throughout the state. With a focus on 
increased service and productivity, 
in addition to advanced sales tools, 
such as hi-tech cameras used for 3D 
virtual reality floor plans and home 
tours, RE/MAX Flagship is commit-
ted to providing associates with the 
ability to deliver unparalleled service 
to their buyer and seller clients.

Christine Tanner Michael Mita

RE/MAX Flagship merges with RE/MAX Premier

24 Pages
By James Moran....................... 2
City of Pawtucket....................... 4
City of Warwick.......................... 6
Quonset......................................10

Fuss & O’Neill 
awarded 

redevelopment 
within I-95 district

RIHousing 
completes $9.6m 
in refinancing for 

Coats Manor Apts.

SEE PAGE 12

SEE PAGE 18

SEE PAGE 8

Arakelian of Lila 
Delman Real Estate 

sells marina for 
$1.05 million
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Peter M. Scotti & Associates, Inc.
Brokerage/appraisal/ManageMent

A full Service Real Estate Company

Peter M. Scotti & Associates, Inc. • 401-421-8888
246 Hope Street, Providence, Rhode Island 02906
Visit our web page at www.scottirealtyri.com

SALE
1125 MAIN STREET
WEST WARWICK, RI

Currently operating CVS in cen-
ter of West Warwick, RI.  Lease 
expiring  January 2018.  Con-
crete block building of 10,253 
SF constructed over full base-

ment. Building is supported by a 
.79 acre site with two curb cuts 
& parking for 40 plus vehicles. 
Business zone. $1,800,000

COMMERCIAL BUILDING 
FOR SALE

245 WARREN AVENUE
EAST PROVIDENCE, RI

33,000 SF Masonry Building 
near Rt 195 interchange and 
Broadway. Redevelopment 

Opportunity located in a C-3 
Zoning District.

Price: $399,000.00
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 SALESALE   1125 MAIN STREET1125 MAIN STREET       WESTWEST   WARWICKWARWICK , RI, RI   

  
  

Currently operating CVS in the center of West Warwick, RI.  Lease expiring  
January 2018.  Concrete block building of 10,253 SF constructed over full 
basement.  Building is supported by a .79 acre site with two curb cuts and 
parking for 40 plus vehicles.  Business zone.  
 

$1,800,000 
 

Michael Kern 
Peter M. Scotti & Associates 

246 Hope Street, Providence, RI 02906 
(401) 421-8888 x20 

 
mkern@scottire.net 

 
 

NEW LI
STIN

G

FULLY LEASED INVESTMENT
OFFICE BUILDING FOR SALE

49 SEEKONK STREET
PROVIDENCE, RI

Located in the highly desirable 
Wayland Square Retail District of 
the East Side of Providence next 
to Whole Foods Market. 9,400 
SF single story office building 

with exceptional urban parking 
amenity for 35 cars on 23,200 
SF site zoned C-2. Fully leased 
with quality seasoned tenants. 

Priced: $1,850,000.00

COMMERCIAL/INDUSTRIAL 
LAND FOR SALE

1733 WEST MAIN RD.
MIDDLETOWN, RI

3.34 Acre site on busy West 
Main Road with 515 linear feet 

of frontage. Excellent access 
and exposure. Zoning allows 

various commercial uses. 
Located near busy W Main 

retail corridor. 
Price: $799,000.00

COMMERCIAL BUILDING/
SITE FOR SALE

403 SOUTH MAIN STREET
PROVIDENCE, RI

5,100 SF Historic Building, 
the “Dolphin House” on 3 lots 
totaling 6,854 SF of land. C-2 

Commercial Zoning allows 
broad uses, including residential, 

office, retail, hotel, restaurant. 
Ample off street parking with 
excess land for development, 
phenomenal location, ext. 14.

LAND FOR SALE
404 SOUTH MAIN ST.

PROVIDENCE, RI
Prime location where 

Providence’s East Side meets 
Downtown. 5,337 square foot 
commercial lot. Commercial 

C-2 zoning allows office, retail, 
residential, mixed uses, current 
use parking lot. Across from 
Providence River and 195 

Redevelopment land. 
Price: $425,000.00

OFFICE FOR LEASE
THE SUMMIT

300 CENTERVILLE RD.
WARWICK, RI

Two office suites available in 
Class A Suburban office park 
with substantial on site parking 
Suite 330 west is 1,200 SF and 

Suite 100 East is 3,980 SF,. 
Rental rate $24 psf, net electric. 
The Summits located directly off 

of Rt. 95 at Rt 117. 
Call Jim at ext 14.

OFFICE BUILDING FOR SALE
1935 KINGSTOWN RD.

S. KINGSTOWN, RI
20,130 square foot, 3 story 
brick office building, circa 

1988, on 1.35 acres of land. 
Parking for 80 cars, elevator, 

sprinklers, h/c accessible. 
Seller lease back 2 floors. 

Excellent investment or owner 
occupied opportunity.
Price: $1,800,000.00
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146  W E S T M INSTER  S TREET ,  2ND  F LO OR ,  P R O VIDE NCE ,  R I  0 2 9 0 3    4 0 1 -2 7 3-1980  WWW. HAYESSHERRY . COM

 Up to 24,000 SF
for

Lease

40 Westminster Street
Providence, Rhode Island

CONTACT:
Karl Sherry or Matt Fair

401-273-1980
ksherry@hayessherry.com/mfair@hayessherry.com

 266,000 SF Class A office building

 1,800 - 24,000 SF available

 Located in heart of Providence’s

Financial District at intersection of

Westminster & Weybosset Streets

 Available immediately

 Parking available on-site

 24-hour on-site security

CONTACT:
Jeff Finan

401-273-1980
jfinan@hayessherry.com

CONTACT:
Karl Sherry or Matt Fair

401-273-1980
ksherry@hayessherry.com/mfair@hayessherry.com

CONTACT:
Karl Sherry

401-273-1980
ksherry@hayessherry.com

for

CONTACT:
Pete Hayes   Karl Sherry   Matt Fair

401-273-1980

Available

for

Lease

OneMetroCenter
 1 Metro Center Boulevard, Warwick, Rhode Island

Available
CONTACT:
Pete Hayes
401-273-1980

phayes@hayessherry.com

 100,000 - 125,000 SF newly

constructed Class A office

building

Ideal visibility immediately off the

Airport Connector and I-95

North/South

 Custom office suites ideal for

corporate headquarters

 Available Third Qtr. 2015

for

Lease

Available

 341,010 SF of highly efficient office

space on landscaped campus setting

 Expected Gold LEED Certification

 Large unobstructed floor plates

 Full service cafeteria, ATM, showers/

locker room & exercise facility in the

building

 Ample parking on-site

Northwoods
1301 Atwood Avenue, Johnston, Rhode Island

1 Crownmark Drive
 Lincoln, Rhode Island

 Independently Owned and Operated / A Member of the Cushman & Wakefield Alliance

 Lease
for

 Up to 39,000 SF

 12-story, 317,000 SF Class A office building

 Up to 39,000 SF available for lease

 Large windows for spectacular view of

the State House and downtown skyline

 On-site parking garage

 Short walk to Downtown Providence and

adjacent to train station and Providence

Place Mall

 Available immediately

500 Exchange Street
 Providence, Rhode Island

950 Warren Avenue
East Providence, Rhode Island

 4-story, 72,000 SF Class A office building

 Up to 18,000 SF Office/Medical space

on 4th floor (can be subdivided)

 Immediate access to Route 195

On-site parking - 4/1,000 SF leased

 2 miles to Providence

 Available April 1, 2017

Lease

Sale
for

Available

Lease
or

 Up to 70,049 SF Manufacturing/

Warehouse Space

 25,700 SF Warehouse; 32,969 SF

Manufacturing/Warehouse;

8,248 SF finished office; 1,276 SF

unfinished office space; 1,856 SF

2nd story mezzanine

 18’ - 26’ clear ceiling height

 Parking - 152 cars
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East Providence
Come Grow With Us

• East Providence offers all the amenities of  the big city without the big city hassles. We’re 
just a stone’s throw from downtown Providence

• East Providence offers a full variety of  economic incentives including low interest loans, and 
tax stabilization programs

• East Providence’s varied development opportunities are impressive. You’ll find land and 
buildings suitable for all forms of  development from R&D, Class A office, hotel development, 
retail and multi-family residential, particularly within the City’s Waterfront Special 
Development District.

• Our City is well known for its skilled, motivated workforce, excellent infrastructure, 
competitive tax rate and efficient government services. 

For more information contact us at
(401) 435-7531

or visit us at:
www.eastprovidencebusiness.com

Proof
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FOR LEASE
Bristol, RI

Retail / Storefront / Office

The Bristol Shopping Center
Hope St. (Rt. 114) & Gooding Ave.

Bristol, RI
Established 1959

2 Acre PAD Site
3,000 SF End Cap
Spacious Parking

High Traffic Intersection
Office / Retail 

Gooding Realty Corp.
Tel. 401-253-3190

Fax. 401-253-3494
RLion@gooding.necoxmail.com

City Manager
Timothy Chapman

Economic Planner
James Moran

City of East Providence 
145 Taunton Ave.

East Providence, RI 02914
401-435-7500

www.eastprovidence.com

CUMBERLAND-3BR HOME

LINCOLN-SINGLE FAMILY

COVENTRY-3BR HOME

14 PLANT STREET
MON., OCTOBER 23 AT 11:00 AM
Assessor’s Parcel ID: 053/0881/000//

166 JENCKES HILL ROAD
MON., OCTOBER 23 AT 12:00 PM

Assessor’s MBLU: 26/037/0/

3 STONE STREET
TUES., OCTOBER 24 AT 12:00 PM

Assessor’s Map/Lot: 0037-084.000

3,920± sf lot • 1,008± sf liv sp • 5 rms • 3 BRs • 1 bath 
Mort. Ref: Cumberland Land Records in Bk 1278, Pg 514**

21,344± sf lot • 910± sf liv sp • 4 rms • 2 BRs • 1 bath
Mort. Ref: Lincoln Land Records in Bk 1481, Pg 250

2,613± sf lot • 1,472± sf liv sp • 6 rms • 3 BRs • 1 bath
Mort. Ref: Coventry Land Records in Bk 1785, Pg 363

Mortgagees’ Sales of Real Estate at  
PUBLIC AUCTION

SINGLE FAMILY INVESTMENTS!

TERMS:  Deposit $10,000 cash or bank check.  Balance due 45 days.   
Accuracy of information not guaranteed. Additional terms announced at sale.   

  Visit web for more info.  **Visit web for mort. assignments

PatriotAuctioneers.com

508-833-6333

James Moran
City of  

East Providence

Improved economic conditions 
spur new comm’l. investment

East Providence has experienced 
steady economic growth, with major 
new developments that have helped 
spur new jobs and new revenue for 
the city, while creating a better, more 
vibrant city for all of our nearly 50,000 
residents. 

Development in the past two years 
has seen the a variety of commercial 
projects from retail shopping center 
development, to major medial office 
development, and a variety of service 
related office uses including the AAA 
service branch on the Wampanoag 
Trail that is currently under con-
struction. 

Recent projects that are indicative 
of where the largest new investment 
activity is occurring in the city is in 
the realm medical office develop-
ment.  A recently completed 75,000 
s/f medical office building  at 375 
Wampanoag Trail is being leased 
primarily by University Medicine 
to house their East Bay ambulatory 
healthcare facilities and general med-
ical offices. A second, larger 85,000 

s/f medical office building is currently 
under construction at Kettle Point. 
This new facility will be occupied 
by University Orthopedics and is 
expected to be ready for occupancy by 
spring of 2018.  High-tech industrial 
manufacturing also has experienced 
significant growth in recent years 
including the new Eaton Aerospace 

within a visually appealing plaza that 
includes 20,000 s/f of multi-tenant 
retail.  Tenants at this location include 
an IHOP restaurant, a Moe’s South-
west Grill, a Pet Valu pet supply store, 
The Simple Greek Restaurant and the 
Blue Cross Blue Shield Customer 
Service Store.

Waterfront Productions LLC and 
music promoter, Live Nation also 
have brought a buzz to the city’s 
waterfront with number of events at 
their seasonal outdoor venue at Bold 
Point Park.  The events have included 
the Beach Boys, a Waterfront Reggae 
Festival, a Blues & BBQ Festival and 
a Fall Octoberfest, all of which were 
very successful. 

The city is eager to assist anyone 
looking to establish a new business 
or to anyone who may be seeking 
to expand their existing business. 
Business owners, developers and 
other parties who are interested in 
learning more about our economic 
development programs and initia-
tives in East Providence, visit the 
city’s commercial website at www.
eastprovidencebusiness.com or the 
city’s Waterfront District website at 
www.eastprovidencewaterfront.com. 

James Moran is the economic planner for 
the City of East Providence, R.I. 

East Providence has expe-
rienced steady economic 
growth, with major new 
developments that have 
helped spur new jobs and 
new revenue for the city, 
while creating a better, more 
vibrant city for all of our 
nearly 50,000 residents. 

plant in Rumford, expansion of the 
manufacturing line at Aspen Aerogels 
and the construction of Igus Inc.’s 
new 150,000 s/f manufacturing/
warehousing building and plans to 
expand their operation in the future 
with an additional 80,000 s/f. 

The city has also welcomed new 
high-profile retail commercial de-
velopment on Highland Ave. that 
includes 4 commercial retail buildings 
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365 Eddy Street, Penthouse
Providence, RI 02903

877-751-3201 (toll free)
401-751-2871 (fax)

OFFICE/RETAIL CONDO FOR SALE: Prov-
idence, 6,000’ street level unit, building 
comprised of medical/professional & street 
retail users, easy access to Rtes I-95 & 146, 
adaptable to a variety of uses, zoned C4 w/
heavy power, blocks from Miriam Hospital

401-751-3200
mgcommercial.com

OFFICE FOR LEASE: Lincoln, First Class 
office space in  high quality office park 
campus. 1,500’ to 15,000’ available. Ample 
free parking, near Lincoln Mall and airport.

INDUSTRIAL FOR LEASE: Coventry, up to 
70,000 SF warehouse/manufacturing space, 
7 tailboards, heavy power, 17’ ceilings, 
access to I-95.

TURN-KEY RESTAURANT FOR LEASE: South 
Kingstown, 4,800’ fully equipped restaurant & 
kitchen in a South Kingstown Hotel. Amazing 
opportunity.

OFFICE SPACE FOR LEASE: Cumberland, up to 
50,000 SF completed renovated historic mill, 
brick and beam interior, built-to-suit, parking. 
Close to highway and MA line.

OFFICE FOR LEASE: Warwick, Summit Office 
Park, 700 SF - 9,500 SF of flexible Class “A” 
office space. Many on-site amenities, ample 
parking, easy access to TF Green Airport, Amtrak 
and Route 2.

INDUSTRIAL FOR LEASE: North Attleboro, 
25,400’ mostly air conditioned industrial 
space, 6,500’ office, loading dock, North 
Attleboro Industrial Park/I-95.

FOR SALE OR LEASE: Providence, 49,500’ 
clean, modern, air-conditioned production 
space, 12,000’ office space, one trailer height 
dock, heavy power.

OFFICE FOR SALE OR LEASE: Providence, 
39,000’ office/flex space includes loading 
docks and drive in doors with convenient 
highway access to I-95.

OFFICE FOR LEASE: West Warwick, 11,000’ 
first class office space w/I-95 visibility in a 
premier business park. 33,000’ corporate 
office could be leased separately.

OFFICE FOR LEASE: Providence, First Class 
contiguous space 1,000 to 16,000 RSF, in 
Financial District, close to court house, 
MBTA/AMTRAK and Hampton Inn, ample 
parking, immediate availability.

TURN-KEY RESTAURANT FOR LEASE: Prov-
idence, 5,000’ on Federal Hill (previously the 
Blue Grotto), max seating 225, remodeled 
in 2009 w/several different seating areas for 
private parties and/or big groups. 30 parking 
spaces in rear.

DEVELOPMENT SITE FOR SALE: Newport, 
33,198’ lot accessed via Thames Street, in the 
heart of Newport on the waterfront, Westerly 
facing with unparalleled views of Newport 
Harbor, Narragansett Bay & The Newport 
Bridge. Significant price reduction.

OFFICE FOR LEASE: East Providence, 
5,000 SF free-standing building located 
along I-195, with high visibility, exceptional 
parking, build-to-suit, close to downtown 
Providence.

INDUSTRIAL FOR SALE: East Providence, 
18,200’ light manufacturing and office 
space, heavy power with bus ducts, A/C, 
loading dock, convenient access to I-195.

COMMERCIAL/OFFICE FOR LEASE: Paw-
tucket, 600’-25,000’ high end mill renova-
tion, artistic space, high ceilings, convenient 
location.

RETAIL FOR LEASE: Warwick, 4,000’ 
(50’x80’) of retail space in busy trade area. 
Join Family Dollar and Subway.

RETAIL FOR LEASE: Coventry, 1,200’ - 3,000’,  
end unit with drive through, free standing multi-
tenant building in RI’s #1 rated plaza (2014) 
anchored by BJ’s Wholesale Club, Walmart and 
Home Depot.

OFFICE FOR LEASE: Providence, 20,000’ 
office sub-dividable to meet a variety of space 
requirements, located in Huntington Business 
Park just off Rte 10 with easy access to I-95. 
Substantial parking.

OFFICE FOR LEASE: 4,500’ Class A Office 
Space located in the center of the West Bay 
suburban office market. Professionally de-
signed build out, on-site day porter/property 
management, immediate access to Route 
95,295, TF Green Airport & AMTRAK/MBTA. 
Ample parking.
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Pawtucket City Hall
137 Roosevelt Avenue, 

Pawtucket, RI 02860
401-728-0500 Ext. 281Mayor

Donald Grebien www.pawtucketri.com

VISION 3 ARCHITECTS 
Corporate Office | Education | Healthcare | Hospitality

401.461.7771  •   www.vision3architects.com  •   follow us on LinkedIn

1987 - 2017

Celebrating 30 years!
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Pav,tucket 
- JOIN THE EVOLUTION -
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Pav,tucket 
- JOIN THE EVOLUTION -

PAWTUCKET, RHODE ISLAND

LOCATION, LOCATION, LOCATION ...

• Easy Access to I-95, 195, 295,495 • 1 mile to Providence • 45 miles to Boston

PAWTUCKET OFFERS ...
• Standardized Property Tax Stabilization  • Competitive Business Loan Terms 
 Agreements  & Rates
• Available Skilled Workforce • Live-Work Spaces and Affordable Rents
• Streamlined Permitting • Thriving Arts and Creative Sector
• Competitive Property Prices • Close to Major RI Colleges & Universities

CONTACT:
Jeanne Boyle
Commerce Director

(401) 728-0500  x432
jboyle@pawtucketri.com www.pawtucketri.com

Ball park at Slater Mill  
the final piece in the puzzle

After decades of planning, work 
and private and public investment, 
so many of the pieces are coming 
into place for the economic rebirth 
of downtown Pawtucket.

Twenty years ago Pawtucket had 
the vision to call on our legislature to 
declare 307 acres of its historic down-
town as an Arts and Entertainment 
District and aggressively market 22 
vacant and underutilized mill build-
ings for reuse as artists’ studios and 
loft space. These efforts have proved 
to be successful in revitalizing the 
city by attracting artists to our mills. 
Today, nearly 500 businesses and over 
$110 million in new investment have 
been generated by Pawtucket’s arts 
policy initiative.

Putting the pieces together in 
Pawtucket’s downtown

A new commuter rail station is 
scheduled to open in 2020 financed 
by federal, state and local funds. New 
investment is already occurring in 
the mills surrounding the commuter 
connection to Boston. Pawtucket and 
Central Falls, partners on this project, 
designated the 160 acres of land and 
2 million s/f of unique, historic mill 
buildings as a prime redevelopment 
opportunity. A new joint planning 
committee was established earlier 

this year to provide for the most 
streamlined processes for permitting 
desirable development within the 
district. This train station district will 
be a truly walkable, bikeable urban 
center with an eclectic mix of restau-
rants, public spaces, recreational and 
entertainment venues.

Additional amenities such as 
microbreweries, a network of bike 
paths, a national park at Slater Mill, 
and newly renovated pier with access 
for fishing, festivals, and tour boats 
also serve to attract residents and 
employers. 

Bring AAA Baseball  
to downtown Pawtucket 

The linchpin project of Pawtucket’s 
economic revitalization strategy is the 
relocation of the Pawtucket Red Sox’s 
McCoy Stadium to the “Apex Site” 
that sits at the entrance of the city’s 
historic downtown, on the river’s edge, 
prominently visible from Route 95.  

Revitalization of any urban down-
town requires a multifaceted ap-
proach; employers and residents 
seek a vibrant, authentic location that 
offers places to live, work and play. 
The Ballpark at Slater Mill is not just 
about baseball; it is about adding the 
critical missing piece in the puzzle 
to unlock the potential of downtown 

Pawtucket. This project will be more 
than a stadium; it will create a place 
that can serve as the civic hub for 
Pawtucket and beyond. 

The Ball Park at Slater Mill will 
become a gateway to our city and 
our state, the AAA stadium hosting 
concerts, festivals and community 
events that will generate activity for 
the nearby downtown businesses. 
New development will be spurred 
by the presence of a lively, attractive 
destination in the heart of the city. 

The Rhode Island General As-
sembly is now considering proposed 
legislation that establishes the frame-
work for a partnership between the 
private sector, the State and the City 
to invest in the future of Pawtucket, 
by financing the construction of the 
new stadium.

Throughout the years, Pawtucket 
has demonstrated that it has the vi-
sion, resourcefulness and creativity 
to shape the destiny of its downtown.  
The Ball Park at Slater Mill is just 
the catalytic project needed to finally 
fulfill the city’s vision for creating a 
vibrant downtown. 

Donald Grebien is mayor of the City of 
Pawtucket, R.I.
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Medical Clinics and Facilities

WELCOME TO THE PLAZA CENTER!

Office Space available
in the Plaza Center 
68 Cumberland St
Woonsocket, RI

Office Space Available Spaces 
range from 900 to 8,300 sf

Rhode Island’s answer to affordable 
Class A office space! This building 
has unique architectural features that 
distinguish itself from others with its 
glass block atrium entrance and marble 
accents. The sweeping stairways and 
glass skylight make a most pleasurable 
atmosphere and clients will appreciate 
the convenience of a 175 space well-
lit, private parking lot. This building 
has many angles associated with the 
structure which gives the interior 
units extra windows for added light. A 
distinctive building!

Located in the heart of Woonsocket business district! Plaza Center is situated in a prime location 
at the intersection of Cumberland and Clinton Streets and offers proximity to CVS corporate 
headquarters. This building is convenient to many amenities, off the highway, and is just 30 
minutes to Boston & Worcester and 15 miles to Providence.

Generous landlord allowances. Will build to suit.
150% broker fees paid

For more information or to arrange a showing, please contact:
Eric Szczepkowski - erics@coastrealtyassociates.com 

COAST REALTY
One Realty Way, East Providence, RI 02914

(401) 438-1000 (Office) (617) 454-4460 (Cell)
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PRIME OFFICE SPACE 
AVAILABLE

EAST PROVIDENCE, RHODE ISLAND

Class A office spaces with great visibility 
from I-195!

Various Sized Units Available. 1,800-2,500 SF

For more information or to arrange a showing, please contact:

Eric SzczEpkowSki
erics@coastrealtyassociates.com

Coast Realty
One Realty Way, East Providence, RI 02914
(401) 438-1000 (P)   (401) 438-1060 (F)
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COVENTRY
2305 New London Turnpike

Corner lot on New London Turnpike. Closest open 
parcel to the brand new Center of New England 
shopping center anchored by BJ’s, Home Depot and 
Walmart. Residence Inn, Hampton Inn, Fairfield Inn, 
immediately next to Wendy’s, CVS, Dunkin Donuts, 
and Webster Bank. On .81 acres, 146’ frontage. 26,000 
cars daily.

Call
(401) 228-8511

email: nick@northeastventures.net

RHODE ISLAND
Prime Retail Site

Clean Phase II envIronmental. WIde range busIness zonIng (bP)
hIgh traffIC area

Last AvailableSite
NearCenter of NE S/C

Warwick Tourism
Culture and Development Dept.

Karen Jedson, director
401-738-2000 x6402Mayor

Scott Avedisian www.movetowarwickri.com

The weather is not the only 
thing changing in the city

We hope you are enjoying the vi-
brant colors of fall, and as autumn’s 
breath chills the air, it’s a great time to 
walk through our parks or visit local 
shops and markets. We are looking 
forward to all the festivities that are 
planned this autumn, and we encour-
age everyone to take advantage of all 
we have to offer in Warwick. 

The weather is not the only thing 
changing in the city of Warwick. 
Recently, T. F. Green Airport marked 
another great achievement with com-
pletion of the new runway extension. 
This extension project was a part 

of the nearly $250 million Airport 
Improvement Program implemented 
at T. F. Green. This is a significant 
achievement in Rhode Island Airport 
Corporation’s efforts to remain as a 
top-rated airport, and with the safety 
enhancements and runway expansion 
complete, T.F. Green Airport is well 
positioned to handle modernized 
aircraft of the future.  These enhance-
ments and their close proximity to 
City Centre Warwick are an essential 
factor in facilitating the growth of 
Warwick’s Economy. 

These improvements at T. F. Green 

Airport and its efforts to attract more 
international flights were a key topic 
of discussion during a recent trade 
mission to Ireland. During the sev-
en-day trade mission, which included 
a state delegation of more than a 
dozen businesses, trade groups, and 
tourism officials, we visited eight 
counties – Cork, Clare, Galway, 
Dublin, Offaly, Roscommon, Sligo 
and Mayo – and had more than 50 
meetings with national and county 
government leaders, officials from 
three international airports, industry 
associations and CEOs.

In the course of the discussions 
with CEOs from more than 20 Irish 
businesses who are looking to enter 
the U.S. market, we had an opportu-
nity to discuss City Centre Warwick’s 
economic development opportunities 
and expansion of daily direct air 
service from T.F. Green Airport to 
the Republic of Ireland’s three main 
airports: Dublin, Shannon, and Cork. 
With its proximity to T.F. Green, 
which now offers international flights 
to several countries, and the InterLink 
intermodal station, providing direct 
connection to between the airport 
and commuter rail to both Boston 
and Providence, City Centre Warwick 
especially makes a lot of sense as an 
option for foreign companies looking 
to expand their reach into the United 
States. All the infrastructure invest-
ments that have been made at the 
City Centre Warwick and TF Green 
for international and cargo flights can 
now be fully leveraged in building an 
international hub for the future.

The City Centre recently has had 
tremendous developments which 
include the ongoing construction of 
a $23 million Hyatt hotel, the opening 
of Proclamation Ale’s new brewery 
and tasting facility, completion of a 
$3.7 million pedestrian enhancement 
to Coronado Rd., the planned revital-
ization of the former Leviton property, 
and several other major mixed-use 
projects in the exploratory phase.

It’s truly exciting to see the City 
Centre Warwick transforming into 
our vision of a new downtown, where 
the multi-modal transit options are 
the cornerstone of creating a vibrant, 
unique, 24/7 “live/work/play” envi-
ronment.

For more information about what’s 
going on in the city visit: http://www.
visitwarwickri.com 

Scott Avedisian is the mayor of Warwick.
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Coldwell Banker Commercial 
has been servicing the business needs

of our customers and clients since 1906.

To view our inventory visit
WWW.CBCNRT.COM

BARRINGTON BRISTOL CUMBERLAND E. GREENWICH NEWPORT WARWICK
280 County Rd 495 Hope Street 1985 Mendon Rd 527 Main Street 38 Washington Square 831 Bald Hill Road
Barrington, RI 02806 Bristol, RI 02809 Cumberland, RI 02864 E. Greenwich, RI 02818 Newport, RI 02840 Warwick, RI 02886

NRT

FOR SALE: LINCOLN - Office Condo, corner lo-
cation, present use mortgage co., facing George 
Washington Hwy. 1st floor, ample parking, ideal 
medical, dental, chiropractor, physical therapy, 
financial, legal or accounting. Well maintained 
signature bldg. Easy access to Rt 146 & 295. 
Call Mike Foncellino at 401-258-2332

RETAIL/OFFICE FOR SALE: EAST PROVIDENCE 
– Retail/Office Bldg. 2400’ (GBA 4800’) previ-
ously daycare. Plus 2 family income produc-
ing house situated on 51,000 sf lot. Ideal for 
daycare, retail convenience store, food service, 
office, lawyer, financial, medical, dental, chiro-
practor, church groups. Both bldgs. with many 
upgrades. Call Mike Foncellino 401-258-2332

FOR LEASE: RUMFORD – This multi-tenant unit 
has over 15,000 sf of executive office space 
available with an attractive lobby entrance. 
Private entrance to be installed. This updated 
space offers five large office rooms, an adminis-
trative area and a mail/computer room. Located 
off Newport Ave business district with onsite 
convenient parking. Call Pauline Lemieux 401-
369-1811

FOR  SALE: TAUNTON, MA - Well maintained 
retail/office bldg. on high traffic Rte. 138, ample 
parking. New roof, HVAC system, GBA 5049’, 2 
walk in refrigerator & freezer, underground 
grease trap. Other uses, restaurant, medical, 
physical therapy, chiropractor, office, profes-
sional, lawyer, financial, daycare. Fire coded. 
Call Mike Foncellino 401-258-2332

FOR SALE: WARWICK - Well known, stand 
alone signature building. 15,003 sf, 3 levels, 
main floor is 9,736 sf, second floor is 5,267 sf, 
and finished lower level is 6,152 sf. Building has 
2 elevators, service and passenger. 1.07 acre 
land. Easy highway access. Call Michael Saccoc-
cio at 401-486-2911

FOR SALE: PAWTUCKET - Well-known stand-
alone building mixed use commercial building 
social club, hair salon on 1st flr. 2nd & 3rd floors 
are 2 bedroom apartments. Ample on-site 
parking for 22 cars. Great price! Call Michael 
Saccoccio at 401-486-2911

FOR LEASE: WARWICK - Small store avail-
able. Equipped for cold storage which includes 
shelving. Could be used as a restaurant and/
or retail. Has central air. Near business cen-
ter area. Commuter bus, marina, recreation-
al facilities, swimming around the location. 
Public water and sewer. Heating is forced air.  
Call Michael Saccoccio at 401-486-2911

FOR SALE: NORTH PROVIDENCE - Excellent lo-
cation, high traffic road, 7,801 SF building can 
be used for many purposes. Call Nick Tartagli-
one 401-486-6425

FOR SALE: PROVIDENCE - BUSINESS ONLY - 
Admiral Spa DBA Papa Paulies. Well established 
breakfast and lunch turnkey operation. 21 years 
of successful operation, steady clientele and a 
favorite spot for PC students. Walking distance 
from the college. Owner willing to train. Call 
Paul DeCesare at 401-368-1133

FOR LEASE: GREENVILLE - Office space avail-
able in Historic “Clock” bldg. to Greenville Cen-
ter. Ample parking, previous use mortgage co., 
other uses medical , chiropractor, physical thera-
py, professional, attorney, accountant. Call Mike 
Foncellino 401-258-2332

FOR SALE: CRANSTON - Great investment prop-
erty, income producing. 9% cap rate, medical 
office bldg., high traffic rd., ample parking, ele-
vator, fire coded, handicap access. Other uses, 
legal accountant, financial. Also, ideal for owner 
occupied, space available on 1st fl., 1200’ to 
2400’. Call Mike Foncellino 401-258-2332

FOR SALE: CRANSTON - Newly renovated class-B 
prof. office bldg. Built in 1986. Great location, 
high traffic count in Western Cranston. 2 levels 
w/possible 12 separate offices. Investment op-
portunity w/possible 9-10 Cap rate or owner oc-
cupied opportunity in the redevelopment district. 
Heated w/natural gas & central air, 9,000 sf gross 
land area. 2448 sf per floor. 12 ft. ceiling height.  
Call Michael Saccoccio 401-486-2911
 

FOR LEASE: WEST WARWICK – Income pro-
ducing, well maintained strip mall. New roof, 
mechanicals & signage. Good tenants, all triple 
net. Ideal owner operator with 5,000’ available. 
Many upgrades. Call Mike Foncellino at 401-
258-2332

FOR SALE: WOONSOCKET - Well maintained 
Signature office bldg, on high traffic Mendon Rd. 
Across from Highland Corporate Park (CVS HQ). 
2 floors, ample parking, easy access to Rt. 146 
& I-295. Ideal uses, medical, dentist, financial, 
legal, chiropractor. Call Mike Foncellino at 401-
258-2332

FOR SALE: PAWTUCKET - Well established auto 
sales & repair business with real estate. Located 
on high traffic road with large lot. Sale includes 
5 dealer plates to be transferred. Near Mass 
line. Call Mike Foncellino 401-258-2332

FOR LEASE: BURRILLVILLE - Well main-
tained Steel Bldg., new heat & ac. Locat-
ed on high traffic Victory Hwy. Ideal usage 
- Contractors, Roofing, Painting or Plumber. 
Also ideal light mfg. & assembly. Call Mike  
Foncellino 401-258-2332
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From: Karen Dowell x254 kdowell@nerej.com
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S O L D

COMMERCIAL

IDEAL RETAIL LOCATION! Previous use Hair 
Salon, ample parking. Basement available, 
other uses - Legal, Accounting, Financial, 
Medical, Vape Shop. Call Mike Foncellino 401-
258-2332

FOR SALE: PAWTUCKET - What a great op-
portunity. 5,000 sf building set on a 56,366 sf 
lot. This building is set next to McCoy Stadi-
um and is currently used to house a fleet of ice 
cream trucks. Development opportunity. Land 
is used commercial but zoned residential (RT 
multi-family). This block building would be a 
great buy and has a vacant parcel of land for 
storage or to be sold separately. Site is level and 
consists of two lots. Water, electric. Call Michael 
Saccoccio 401-486-2911

FOR SALE: WARWICK - A great layout for a pro-
fessional office. This 1,330 sf unit has a waiting 
room, large reception area, three large private 
offices, along with a conference room. In-unit  
bathroom and kitchen area. No stairs to this 
first floor unit. Adjacent to Green Airport and In-
terlink Parking Garage on bus line, plus minutes 
to Rte 95. Call Michael Saccoccio 401-486-2911

FOR SALE: PAWTUCKET – Great opportunity! 
5,000 sf building set on a 56,366 sf lot. This 
building is set next to McCoy Stadium Building 
is currently used to house a fleet of ice-cream 
trucks. What a great development opportunity. 
Land is used commercial but zones residential. 
(RT Multi-Family). This block building is a great 
buy and has large parcel of land for storage, 
or to be sold separately. Plenty lighting, water 
garage, etc. Call Michael Saccoccio for details at 
401-486-2911

LEASED
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JAMESTOWN VILLAGE  | COMM. & RESI.  |  2 RESIDENTIAL UNITS 
|  24,485 SQ. FT. LOT  |  $999,900  |  WEB ID: 1155746  401.423.3440

NEWPORT  BELLEVUE AVE  |  1700 SQ. FT. OFFICE SPACE  |
 $380,000  |  401.848.2101

S. KINGSTOWN  WAKEFIELD  |  28 ACRES  |  1,200 FT. SHOWROOM 
ON 4 LANE FREEWAY   |   $1,950,000  |  WEB ID: 1153699  401.789.6666

NEWPORT    NARRAGANSETT    PROVIDENCE    JAMESTOWN    WATCH HILL    BLOCK ISLAND 
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PROPERTY OWNED AND MANAGED BY FERLAND CORP.

RIHousing completes $9.6m in  
refinancing for Coats Manor Apts.

PAWTUCKET, RI RIHousing’s board 
of commissioners extended the 
affordability of 131 senior apart-

ments for 40 years 
with the approval 
of $9.6 million 
in ref inancing 
for Coats Man-
or Apartments, 
a housing devel-
opment for elder-
ly and disabled 

individuals.
Coats Manor has a total of 131 

apartments, all of which are subsi-
dized through funding that provides 
rental assistance to residents. As part 
of this refinancing, the developer will 
execute a new 40-year affordability 
agreement. In addition, the developer 
will undertake renovations to the 
development, including emergency 

generator replacement, flooring 
repairs and replacement, and HVAC 
upgrades.

“With Rhode Island facing a se-
rious housing shortage, demand for 
senior housing is projected to increase 
over the next 10 years – making the 
preservation of these 131 apartments 
even more important,” said Barbara 
Fields, executive director of RIHous-
ing. “As our population of seniors 
continues to grow, we must make 
sure there are enough good homes 
for seniors.”

The property is owned and man-
aged by Ferland Corporation, which 
operates more than 2,500 units in 31 
locations across the state.

Barbara Fields

Shown (from left) are: Herb Weiss of the 
City of Pawtucket; and Karen Dowell of 
the New England Real Estate Journal

PROVIDENCE, RI Herb Weiss, the city 
of Pawtucket’s Economic & Cultural 
Affairs officer passed out Pawtucket 
Red Sox baseballs with the signature 
of mayor Donald Grebien to Northeast 
Economic Development Association 
(NEDA) attendees at their annual 
conference held October 1-3. Cracker 
Jacks and baseballs are truly a home 
run for the mayor.

For over 60 years, NEDA continues 
to be the best resource for individ-
uals, agencies, and practitioners of 
economic development programs in 
the Northeastern region.

Weiss promotes 
city of Pawtucket 
at NEDA conference
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For more information or to arrange a showing of the property, please contact:
Sylvia Sakr • sylvia@mgcommercial.com • Tel: 401.751.3200 x310 or

Michael Giuttari, SIOR • mike@mgcommercial.com • Tel: 401.751.3200 x305

365 Eddy Street, Penthouse
Providence, RI 02903

877-751-3201 (toll free)
401-751-2871 (fax)

Restaurant Deal of the Week
For Lease • 4,550 SF Turn-Key Restaurant

Plus 135 Seat Banquet Room

3009 Tower Hill road • SouTH KingSTown, ri

locaTion
This newly renovated 107 room Holiday Inn is located on Route 1 in South Kingstown, RI. With ideal proximity to the University of 
Rhode Island and New England’s finest beaches, this outstanding location is the perfect choice for travelers year round.  

reSTauranT/KiTcHen Space 
This approximately 4,550’ recently renovated restaurant and 2,480’ meeting space with oversized kitchen is part of the 107 room 
Holiday Inn. The restaurant space consists of the restaurant, the breakfast area & an additional 2,060’ banquet area. The restaurant 
seats 115 people (in addition to the bar seating) and has direct access from the parking lot as well as through the lobby. Patio and 
pool area food and beverage service can be made available, subject to town approval if required. 

requiremenTS
Looking for a food and beverage operator that can create an excellent restaurant for the community and amenity to the Holiday Inn 
which provides for a built-in demand driver of 22,000+ hotel room stays.

HigHligHTS

• Restaurant space with fully equipped oversized kitchen
• Outdoor seating in front of the hotel and at the pool
• Liquor license owned by hotel
• Guaranteed customer flow/hotel guests
• Pylon sign
• Great parking field
• Excellent visibility with 34,000 cars/day

• Newly Renovated

• New Furniture and
   Lighting

• New Kitchen
   Equipment

demograpHicS   3 Miles  5 Miles
Population   14,440   46,180
Daytime Population     2,810   21,744
Average HHI $78,246 $76,375

capaciTy
• Restaurant (2,298’): 115 people plus bar seating
• Banquet room (2,060’):  135 people
• Hotel rooms: 107
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Managing Director 
Steven King

Quonset Development Corp.
95 Cripe St., 

North Kingstown, RI 02852 
401-295-0044

www.quonset.com

Whether you're buying commercial real estate, starting a new business or expanding

your business; we have all the options for you.  Speak with a Commercial Banking Professional

Today by calling (401) 574-1502 or by visiting BankRI.com

A Bank for All Stages of
your Business.

NMLS ID 410623

New manufacturing  
facilities coming to Quonset

Did you know that one out of every 
seven manufacturing jobs in Rhode 
Island is at Quonset Business Park? 
A recent study conducted by Bryant 
University found that businesses 
located within the Park account 
for over 5,700 manufacturing jobs. 
That’s 14% of all of Rhode Island’s 
manufacturing employment. With 
over 200 companies, and more than 
11,000 individuals working here, it’s 
clear that Quonset Business Park 
is Rhode Island’s leading engine of 
job creation and economic growth. 
Manufacturing plays an important 
role in that success. 

Quonset has emerged as a key 
destination for many manufacturing 
businesses. Quonset’s investments 
in infrastructure and the support of 
local, state and federal agencies have 
allowed us to build a business park 
that meets the demands of modern 
manufacturers. Not only do we 
provide access to different modes of 
transportation, we also offer modern-
ized utilities, retail options, recreation 
facilities and several hundred acres of 
protected open space. Additionally, 
initiatives like our “site-readiness” 
program, are paying dividends for 
the businesses that plant their flag at 

Quonset Business Park. The 5,000 
new jobs added (and $2 billion in 
private investment since 1980) in 
Quonset since 2008 is due in large 
part to the strong presence of manu-
facturing companies at the Park.

Manufacturing has found a home 
at Quonset and the Quonset De-
velopment Corporation (QDC) is 
positioning the park to build on that 
success. Recently the QDC embarked 
on a new initiative, designed to help 
current and future manufacturing 
tenants grow their businesses, when 
we broke ground on the first building 
in our new flex industrial campus

Each flex industrial building will 
range from 25,000 to 50,000 s/f and 
will contain office space, restroom 
facilities, and high bay (24’ clear) 
manufacturing/assembly/warehouse 
space. The versatile space was de-
signed to meet the diverse needs of 
modern manufacturers. 

Quonset’s investments 
in infrastructure and the 
support of local, state 
and federal agencies 
have allowed us to build 
a business park that 
meets the demands of 
modern manufacturers

The QDC is excited to be able to 
provide these affordable, attractive, 
state-of-the-art facilities to new start-
ups and existing manufacturers in our 
community and across the country. 
Our goal is to continue to provide our 
tenants with the modern infrastructure 
and predictable business climate that 
they need to succeed. No matter a 
company’s size, Quonset is ready to 
help it grow and create more jobs for 
Rhode Islanders.

The overall plans for the flex-indus-
trial campus include the construction 
of multiple buildings that will be 
phased in over several years. To learn 
more about the project and available 
space at Quonset, we encourage 
you to visit www.quonset.com/land/
real-estate. 

We are confident that Quonset’s 
new flex industrial campus will 
build on the success of our existing 
manufacturers and lead to more job 
creation for Rhode Island.

Steven King, PE, is the managing director 
of the Quonset Development Corp., North 
Kingstown, R.I. 
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1,100 SF IN PAWTUCKET ON 
LONSDALE AVENUE.  JOIN PRICE RITE, 

DUNKIN DONUTS AND LITTLE CAESAR
Call Chris

CAPSTONE ASSISTED 
O’REILLY AUTO PARTS 

SECURE A NEW LOCATION IN 
SWANSEA, MA

GET ENERGIZED BY URBAN LOFT STYLE 
OFFICES UP TO 10,000 SF FOR LEASE AT  
180 WESTMINSTER ST IN DOWNTOWN 

PROVIDENCE, JOIN TD BANK
Call Chris

WARWICK, RHODE ISLAND - FOR SALE
1.3 ACRE PARKING LOT 

NEAR AIRPORT. 
BANK OWNED

Call Chris

CAPSTONE PROPERTIES 
REPRESENTED TEKNOR APEX IN 

LEASING 86,000 SF 
OF WAREHOUSE SPACE IN 

CLINTON, MASS.

FAMILY DOLLAR REPRESENTED 
BY CAPSTONE OPENS ANOTHER 

STORE IN PAWTUCKET, RI
ACTIVELY LOOKING FOR 
ADDITIONAL LOCATIONS

PAWTUCKET, RI - FOR LEASE
3,400 SF AVAILABLE, WELL SUITED FOR 

RESTAURANT, RETAIL, OR AUTO
Call Greg

FOR SALE 
INVESTMENT, OFFICE BUILDING

225 NEWMAN AVENUE
EAST PROVIDENCE, RI

20,240 SQUARE FEET, 56 CAR PARKING.
Call Neil

EAST PROVIDENCE,  AMPLE FREE 
PARKING IN CLOSE PROXIMITY TO 

SHOPPING AND HIGHWAYS 
OWNER WANTS TO DO DEALS!

Call Chris

1,000 SF AND 5,000 SF IN MYLES 
STANDISH PARK TAUNTON: 
OFFICE/FLEX W/LOADING

DIRECTLY ACROSS FROM HOLIDAY INN
Call Greg Bohenko 

781-273-4070 x234

CAPSTONE SECURED SPACE
 FOR POKEWORKS,  A HAWAIIAN 

POKE RESTAURANT, ON 
THAYER STREET IN PROVIDENCE

RESTAURANT SPACE FOR LEASE ON 
THAYER STREET, 1,498 SF WITH USABLE 
BASEMENT ON STRONGEST CORNER 

NEXT TO BROWN UNIVERSITY.
Call Greg Bohenko 

781-273-4070 x234

Providing real estate services for today’s world
SELECT COMPLETED TRANSACTIONS

PROPERTY LISTING PREVIEWS

2,000 - 4,000 SF 
2253 PAWTUCKET AVE
EAST PROVIDENCE, RI

Call Chris

NARRAGANSETT, RI - FOR SALE
5,500 SF STAND ALONE, VACANT OFFICE 

BUILDING FOR SALE ON ONE ACRE. 
BANK OWNED

Call Chris

HUNT RIVER COMMONS - NORTH 
KINGSTOWN. SUB-DIVIDABLE 22,000 SF 
OF RETAIL SPACE AVAILABLE FOR LEASE. 
CO-TENANTS INCLUDE: STOP & SHOP, 

MARSHALL’S, AND PLANET FITNESS
Call Greg Bohenko 

781-273-4070 x234

Chris Greenman, Principal Broker
cgreenman@capstone-properties.com

401-454-4660 x324

Neil Amper, Broker
namper@capstone-properties.com

401-454-4660 x322

Greg Bohenko, Sales Agent
gbohenko@capstone-properties.com

781-273-4070 x234

180 WESTMINSTER STREET
PROVIDENCE, RI 02903
PHONE: (401) 454-4660
www.capstone-properties.com

FOR SALE
21 VENTURA, DARTMOUTH, MA

13,850 SQUARE FEET
1 ACRE LAND, 3 GROUND LEVEL DOORS

GREAT ACCESS TO ROUTE 195 E/W
Call Neil

Size: Full Section:  RI
From: Karen Dowell x254 kdowell@nerej.com
Run Date: 10-13
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IMMEDIATELY AVAILABLE 
By Order of the Receiver, John A. Dorsey, Esq. 

 
Park Avenue Gasoline Station, Inc. and PMR Park Avenue, LLC 

Located at 1025 Park Avenue, Cranston, Rhode Island, 02910 
 

 
 

AN OPPORTUNITY TO ACQUIRE A FULLY-OPERATING GASOLINE FUELING 
FACILITY AND CONVENIENCE STORE 

 
1. .41 acres of land located at 1025 Park Avenue, Cranston, Rhode Island (the “Real Estate”). The Real 

Estate is situated near R.I. Route 10 and Interstate 95. 
2. Situated upon the Real Estate is a fully functioning gasoline fueling facility with 8 pumps selling 

premium and regular fuel. 
3. The business assets include a 1,218-square foot convenience store which currently offers U-Haul 

Truck rentals, Western Union service, and Lottery sales. 

A comprehensive bid package is available for viewing at www.frlawri.com 
 

 
John A. Dorsey, Esq., Receiver 

Ferrucci Russo P.C. 
55 Pine Street, Providence RI 02903 

(401) 455-1000 
jdorsey@frlawri.com 

 

AN OPPORTUNITY TO ACQUIRE A FULLY-OPERATING GASOLINE FUELING 
FACILITY AND CONVENIENCE STORE

1. .41 acres of land located at 1025 Park Avenue, Cranston, Rhode Island (the “Real Estate”). The Real Estate is situated 
near R.I. Route 10 and Interstate 95.

2. Situated upon the Real Estate is a fully functioning gasoline fueling facility with 8 pumps selling premium and regular 
fuel.

3. The business assets include a 1,218-square foot convenience store which currently offers U-Haul Truck rentals, Western 
Union service, and Lottery sales.

A comprehensive bid package is available for viewing at www.frlawri.com

John A. Dorsey, Esq., Receiver

FERRUCCI RUSSO P.C.
55 Pine Street, Providence RI 02903

(401) 455-1000
jdorsey@frlawri.com

IMMEDIATELY AVAILABLE
By Order of the Receiver, John A. Dorsey, Esq.

Park Avenue Gasoline Station, Inc. and PMR Park Avenue, LLC
Located at 1025 Park Avenue, Cranston, Rhode Island, 02910

Sign up now for our FREE Daily Recap 
e-newsletter at nerej.com/newsletter 
and have the news delivered to you.

But first a Recap...
Everyday at 2:00!

CONSTRUCTION OF THE SHACK RESTAURANT BEGINS

Fuss & O’Neill awarded  
redevelopment within I-95 district

PROVIDENCE, RI Construction of the 
temporary restaurant installation, The 
Shack, has begun within the I-195 Re-
development District.  The project is a 
partnership led by the owners of The 
Shop in Fox Point. New England En-
gineering firm, Fuss and O’Neill has 
been hired by the entity responsible for 
redeveloping the land, the I-195 Re-
development District, to implement 
the site work for the project.

The project involves a 200 s/f food 
concession, and 10,000 s/f of event 
venue and public space. The owner 
of The Shop, a coffee shop and café 
at 460 Wickenden St., as well as Dune 
Brothers Seafood, landscape architect 
Design Under Sky, and creative mar-
keting company Stay Silent PVD are 
also involved with the project.

The Shack is expected to be open 
for lunch and dinner year-round and 

Rendering by Design Under Sky

is envisioned as a seafood hut that will 
feature sustainably sourced New En-
gland seafood dishes. It is intended to 
introduce more vibrancy and facilitate 
place making in the I-195 District.

The venue is considered temporary, 
as a placeholder until permanent 
development is erected in the district. 
The installation is expected to be in 
place for about two years, according 
to an overview published by the I-195 
district commission.

Bohenko of Capstone 
Properties leases 1,440 s/f
PROVIDENCE, RI Greg Bohenko of 
Capstone Properties represented the 
landlord and procured the tenant, 

Pokeworks for a 
1,440 s/f lease at 
213 Thayer St.

The lease con-
sisted of 720 s/f of 
retail and a 720 s/f 
basement at the 
corner location 
in the heart of 

Brown University.

Greg Bohenko
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FOR SALE

Please inquire for long term office leasing availability

FLAGSHIP SOUTH COUNTY

Ned Caswell
401-741-4044 [M]
401-782-0555 [O]
Nedc@rihomesearch.com

Elaine Readey
401-996-0216 [C]
401-539-8321 [F]
ereadey@yahoo.com

WYOMING, RI

(Servicing RI and CT) Mixed 
use 11,400 sq ft retail/office/
auto/rental apt. High ex-
posure. Easy on-off Rt. 95 
(north & south) great income 
history. Some vacant space 
for owner-user. Busy corner 
with lots of parking.

$950,000
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(401) 435-6101
28 Boston St. East Providence, RI

www.jjcardosi.com

Services we provide:
• Design/Build Projects
• Construction Management
• Coordination of Subtrades
• Facilities Renovations
• Pre-Engineered Steel Buildings

Trades we perform:
• Site Work
• Concrete foundations & form work
• Carpentry — rough & finish
• Framing
• Doors & Windows
• Demolition
• Preparation for subtrades

SWEENEY REAL ESTATE & APPRAISAL REPS TENANT

The Foncellino team of  
Coldwell Banker leases 1,400 s/f

45 Industrial Road - Cumberland, RI 

CUMBERLAND, RI The Ann Foncellino 
team of Coldwell Banker commercial 
division and Sweeney Real Estate and 

Appraisal listed 
and leased 1,400 
s/f of warehouse 
space to Atlan-
tic Importing & 
Distribution at 45 
Industrial Rd.

The warehouse 
space has a 14’ 

overhead, ground level door and, is 
firecoded and has sprinklers. It is 
located off Diamond Hill Rd. with 
easy access to I-295. 

Atlantic Importing & Distribution 
is based in Framingham, Mass. and 
is now distributing in R.I. They were 
founded in 1995 beginning by hand 
selecting and importing wines, spirits, 
beers and gourmet products for liquor 
stores, and later into distributing 
statewide throughout Mass. and R.I.

45 Industrial Commercial Center 
is now 98% leased.

Ann Foncellino

PROVIDENCE, RI According to Par-
tridge Snow & Hahn (PS&H), Chris-
tian Capizzo has joined as counsel.  
He will serve as chair of the firm’s 
Environmental Practice.

Capizzo brings to PS&H his ex-
tensive experience in environmental 
law, focusing on the intersection of 
environmental issues and real estate. 
He has counseled clients on a range 
of complex environmental matters 
including enforcement, regulatory 
and compliance issues, real estate and 
renewable energy projects including 
brownfields, construction and con-
tractor claims, coastal permitting, and 
waterfront property rights.

Capizzo gained experience as both 
a civil and criminal prosecutor in 
Mass. and R.I. He has tried over 25 
jury trials to verdict. 

Capizzo joins Partridge 
Snow & Hahn as counsel

For full story visit nerej.com

FOR LEASE: 35 SOCKANOSSET CROSS RD. 
CRANSTON, RI

For more information contact:
Thomas O. Sweeney, SIOR
tsweeney@sreari.com
401.331.9300 • www.sreari.com
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FOR LEASE: 875 PONTIAC AVENUE
CRANSTON, RI

FOR SALE: 331 NEWPORT AVENUE
EAST PROVIDENCE, RI

FOR LEASE: 1 NEW INDUSTRIAL WAY
WARREN, RI

• 4,040 SF office suite available
• 15+ private offices, conference room & shared restrooms
• Ample on-site parking
• Near Garden City & Chapel View

• Drive-thru potential
• 1,960± SF retail building
• Ideal for bank or credit union
• Corner of Garden City & Pontiac Ave.

• 4,000 SF flex unit with 960 SF retail/showroom
• 12 ft ceiling heights
• 12x10 overhead door
• Good visibility, just off Route 136

• 3,000± square foot retail property
• Features large display window
• Good frontage on Newport Avenue
• Just north of Pawtucket Avenue split
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Construction has always been a tough, competitive business. You want a 
company who can actually complete a project, not just compete for one. 
Union contractors recognize they need to be at their best every day to win 
business and be successful. That’s why they partner with the New England 
Regional Council of Carpenters. Our professional and well-trained workforce 
emphasizes safety, quality and productivity on the job site, helping to reduce risk 
and maximize value. It’s the right team – at the right time – for successful results.

The New England Regional Council of Carpenters. It’s time to build. To learn more, visit NERCC.org 

Union carpenters 
make my company 
the best.
       Dave Rampone

President, Hart Engineering
Cumberland, RI

NECU_Rampone_NEREJ_FullColor1.indd   1 7/20/12   2:02 PM
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For Lease

Marc A. Cote
Commercial Division ext. 204

600 Cass Ave., Woonsocket, RI 02895-4729
Email: Marc@BoucherRealEstate.com.

401-766-2200 x204
View this listing at www.loopnet.com - Property ID: 19425990

Size: 2x4 Section: RI
From:Karen Dowell x254 kdowell@nerej.com
Run Date: 10-13

1,425 sf professional/medical office suite featuring 
office/reception area, exam rooms, private offices, 
lavatory. Ample and convenient parking. Rt. 122 on 
the Woonsocket/Cumberland line. 
Offered at $1,850/mo. Call for details.

PROOF
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ALBERT REALTORS COMMERCIAL DIVISION
Trusted Since 1963

Check out website for over 35 exclusive listings   AlbertRealtorsCommercial.com

1050 Reservoir Ave., Cranston, RI 02910  •  Albert Scaralia, Broker/Owner 
401.944.8008 ext.712  •  commercial@albertrealtors.com

Warwick, RI

1979 Warwick Avenue, Warwick, RI
60,548 square feet - 1.39 acres

Heavy Traffic Count. Long Frontage (next to Rite-Aid)
Ideal for Strip Stores/Office Building

175 Atwood Avenue, Cranston, RI
Corner of Phenix Avenue. Corner Parcel on Atwood Ave(Rt 5) & 
Phenix Ave (Rt 12). Diagonally across from Super Stop & Shop 

and Benny’s Auto. 22,800 cars per day. 13,472 square feet

Cranston, RIWarwick, RI

NEW APPONAUG LOOP
Veterans Memorial Drive

42,087 Square Feet (1 Acre approx.)
ALL UTILITIES

INCLUDES MULTIFAMILY AT 13 CUSHING ST.

Sweeney of Mott & Chace Sotheby’s 
completes 3 sales totaling $3.629m

PROVIDENCE, RI Mott & Chace Sothe-
by’s International Realty is pleased 
to announce the following sales: 13 
Cushing St.  for $1,137,500;  400 
Blackstone Blvd. for $1,501,500; 
and  460 Blackstone Blvd.  for 
$990,000, all on the East Side.

According to data from the Rhode 
Island Statewide Multiple Listing 
Service, the sale of 13 Cushing St. is 
the highest sale of a multifamily home 
in the College Hill neighborhood in 
over two years. The sellers of this 
historic home were represented 
by Michael Sweeney, sales associate 
with Mott & Chace Sotheby’s Interna-
tional Realty. Sweeney also facilitated 
the transaction for the buyers. 

“This historic home is part of the 
reason I adore College Hill. Growing 
up here, I truly admire the architecture 
as well as the neighborhood feel and 
am excited to see the rise of prices in 

13 Cushing Street - Providence, RI

the area,” said Sweeney.
Additionally, Sweeney represent-

ed the sellers of 400 Blackstone Blvd., 
which, per data from the Rhode Island 
Statewide Multiple Listing Service, 
is the second highest transaction on 
Blackstone Blvd. in over a year. Fur-
ther, Sweeney represented the buyers 
of 460 Blackstone Blvd., another top 
sale for the area.

“These East Side sales highlight 
our continued presence in the Prov-
idence real estate market, and we 
are proud of the continued efforts of 
our agents in our Waterplace office,” 
said Judy  Chace, broker/co-owner 
of Mott & Chace Sotheby’s Interna-
tional Realty.

DiSanto, Klump, Ryan 
and Wray promoted  
at Washington Trust
WESTERLY, RI Washington Trust Ban-
corp, Inc.  (the “Corporation”), the 
publicly-owned holding company 
of  The  Washington  Trust  Compa-
ny (the “Bank”), has promoted the 
following:

• Kristen DiSanto was promoted 
to senior executive vice president, 
chief human resources officer for 
the Bank and assistant secretary for 
the Corporation. She most recently 
served as executive vice president, 
human resources.

• Thomas Klump  was promoted 
to senior vice president and chief 
information officer. He most recently 
served as senior vice president, bank 
operations.

• Kathleen Ryan, Esq. was promot-
ed to executive vice president, wealth 
management. She most recently 
served as senior vice president, wealth 
management client services, trust and 
estate services.  

• William Wray, Sr. was promoted 
to senior executive vice president and 
chief risk officer. He most recently 
served as executive vice president 
and chief risk officer.
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Testing & Monitoring
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Brian W. Clark, VP Commercial Brokerage
(401) 301-9002  Email: brian.clark@raveis.com  www.raveis.com

FOR LEASE BRISTOL, RI - 21,000 SF
Modern High Bay Warehouse Distribution

LOCATED WITHIN THE EAST BAY INDUSTRIAL PARK, BRISTOL RI. 
Halfway between Providence and Newport RI. 15 min from Fall River MA

24-30’ ceiling heights. 5 tailboard loading docks. Warehouse racking available.

FOR SALE WOONSOCKET, RI - $4,950,000
Class A Professional Building - Strong Upside Potential

25 JOHN  A CUMMINGS WAY, WONSOCKET RI. 

Anchored by Bank of America, 
Thundermist Health Center and Ocean State Urgent 

Care. Easy Access to I-295 & I-495. First class 
management & maintenance.

AT 93 WATCH HILL RD. IN WESTERLY

Arakelian of Lila Delman Real  
Estate sells marina for $1.05 million

WESTERLY, RI A 50-slip marina located 
at 93 Watch Hill Rd. has sold for 
$1.05 million. This commercially 
zoned property has two free-stand-
ing structures on over 26,000 s/f of 
waterfront land with western views 
over the water and the surrounding 
naturally preserved coves.

Lila Delman Real Estate Interna-
tional was both the listing and the 
selling company in this transaction. 
Gregory Arakelian, sales associate, 
represented the seller and facilitated 
for the buyer.

“Sited on the main artery to the 
classic seaside village of Watch Hill, 
this property has wonderful potential 
for retail and blue water travel to cov-
eted nearby destinations like Watch 
Hill Cove, Stonington and Mystic 
Harbor,” said Arakelian.

This is the second marina Arakelian 

has sold this year.  He sold a 14-
slip marina in Tiverton in April for 
$475,000 and prior to that, a 44-slip 
marina in Portsmouth in 2015 for 
$1.1 million.

“Lila Delman Real Estate Interna-
tional has been recognized for many 
years as the preeminent broker for 
luxury residential real estate in Rhode 
Island, and it is exciting to be a part of 
its effort to expand our presence in the 
commercial market,” said Arakelian.

CRANSTON, RI Saletin Real Estate 
Group completed the build-out of a 
4,800 s/f autism center at Crossroads 
Office Park, for Bierman ABA Au-
tism Center of Indianapolis, Indiana. 
A noted southeastern New England 
developer and property manager, Sa-
letin Real Estate Group’s construction 
management services have grown to 
include retail shopping centers, offic-
es, and other commercial buildings.

According to Christina Barosky, 
vice president of Bierman ABA, 
they initially chose Crossroads Office 
Park for their newest autism center 
based on demographics and ease 
of access; however, it was Saletin’s 
construction services that sealed the 
deal. “They worked with us from day 
one providing space planning services 
and detailed drawings,” Barosky 
said. “Our specifications required 
the customization of the space and 
we were pressed to be open by fall. 
Once construction commenced they 
kept us well informed of the progress 
and we never worried if the work was 
getting done.”

The Cranston location is Bierman 
ABA’s ninth center adding to others 
in Indiana and Mass. 

Saletin Real Estate 
Group completes  
4,800 s/f build-out
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COME JOIN THE 
ELITE GROUP 

OF COMMERCIAL 
BROKERS

FOR INFO CALL 
(401) 523-9555
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More Properites at www.elitecommercial.org
Michael A. Alves | NE REGIONAL COMMERCIAL DIRECTOR | KW Realty

This space is available 

for a new 

commercial listing

Call for free analysis 

of your commercial/

multi property

Mike @ (401) 523-9555
PAWTUCKET: Mixed use 10 unit 

in prime location.
Call Mike (401) 523-9555.

PROVIDENCE: Brick 18 Unit Multi three 
buildings with all 2 beds and parking for 
two spaces per. Close to highway access. 

Call Mike (401) 523-9555.

PROVIDENCE: Prime 6,000 SF block building. 
Good for office, retail, warehouse, etc. 

High traffic signal intersection across from 
Walgreen. Reduced to $289,000. 

Call Mike at (401) 523-9555.

PROVIDENCE (Near Hospital): 11,700 SF 
Brick building for sale or lease. Possible lease 

option. Offered at $599,000. 
Call Arnie at (401) 474-5952.

PAWTUCKET: GREAT INVESTMENT. Industrial 
property. 66,400 SF. $6,490,000. 

Call Bob Barrera (401) 439-0672.

SEEKONK, MA: Prime industrial 14,000 SF 
building in Class A shape. Industrial warehouse 
and executive offices with 9 acres. Close to all 
highway access. High traffic. Centrally located. 

Offered at $1.6M
Call Mike (401) 523-9555.

WOONSOCKET: Currently a racquetball 
exercise center. This 28,000 SF building has an 

indoor pool, court, locker rooms, and many 
other features. Could be good for a sports 
center, gym,school, etc. 75 parking spaces. 

Offered at $649,000. 
Call Mike at (401) 523-9555.

PROVIDENCE: (East Side). 7,851 SF office 
building. Offered at $599,900.

Call Dave (401) 644-2150.

WOONSOCKET: 7,109 SF office building. 
Ready for newer owner occupant. Plenty of 

parking. Could be live-work space. High traffic, 
bus route, close to city and highway access. 

Offered at $169,900. 
Call Mike at (401) 523-9555.

PROVIDENCE: Prime 1050 SF executive office 
space with good parking. High traffic location 
close to highway access and down city. $1,500 

per month. Call Arnie at (401) 474-5952.

PROVIDENCE: Prime 4,240 SF building, with 
extra buildable area. 21,344 SF lot. 

Good for drive-thru location. High traffic road 
on 95 on ramp. Investment 7.3 CAP. 

Offered at $775,000. 
Call Mike at (401) 523-9555.

CRANSTON: Executive office suite 7,451 SF 
with lease rate of $13.50 per SF. 

Call Arnie (401) 474-5952.

PAWTUCKET: Brick 12 unit in rehabbed 
condition with a 9% CAP. 

Close to proposed train station. 

FALL RIVER: (Down City) 2,500 SF retail 
center. Solid cash flow.

WARREN: 3,917 SF former machine shop, 
two garage bays, office space, new HVAC, 
option to heat; oil or gas. Minutes from 

highway. Offered at $350,000.
Call Dave at (401) 644-2150.

Top Dog Training
Available

Commercial Division
144 Wayland Ave.

Providence, RI 02906

11% CAP

18 Unit

8% CAP!
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investment
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   Town of North Kingstown, Rhode Island

REQUEST FOR PROPOSALS (RFP)

BROWN STREET ANNEX BUILDING DEVELOPMENT PROJECT
55 BROWN STREET • WICKFORD, RHODE ISLAND 02852

Sealed proposals are being requested for adaptive re-use and development proposals, for either a 
long-term lease or purchase option, for the Town-owned Brown Street Annex Building in Wickford. 
The 5519 square foot building built in 1898 overlooks scenic Wickford Harbor and is in the heart of
Wickford Village. The property is zoned Public with the ability to be rezoned as Commercial in the
Wickford Village Commercial District: utilities include sewer (spring 2018), public water, electricity and 
gas. 

Submittals should be marked referencing "Brown Street Annex Building Development Proposal" and 
must be delivered by mail or by hand in sealed envelopes addressed to the Town of North Kingstown 
Planning & Development Office 100 Fairway Drive, North Kingstown, RI 02852. One (1) electronic copy 
on a CD must also be included. 

SUBMITTALS MUST BE RECEIVED BY 2:00 PM ON MONDAY, NOVEMBER 6TH, 2017

All terms, conditions and information contained in the RFP can be found at 
www.northkingstown.org.

For additional information, please contact
Liz Dolan (401)268-1572 

ldolan@northkingstown.org. 

DESIGNED BY H.H. RICHARDSON AND MCKIM, MEAD & WHITE

Stamp of Residential Properties 
sells 55 Shore Rd. for $1.8m

BRISTOL, RI Residential Properties 
Ltd. (RPL) has sold 55 Shore Rd. 
for $1.8 million. Sales associate 

Barbara Stamp, a 
member of RPL’s 
Barrington office 
was both the list-
ing and selling 
agent. 

According to 
MLS data, this 
marks the 4th sale 

of a single-family home in Bristol for 
over a million dollars this year and 
RPL has listed 3 of them. 

Custom built in 1999, this water-
front residence evokes the “Newport 
Seaside Shingle Style” architecture 
perfected by architects H. H. Richard-
son and McKim, Mead & White. The 
great room’s stone fireplace is double 
sided and open to the family room 
with walls of windows and views of 

the bay. This property is located in the 
Bristol Highland’s Association with 
tennis courts, a private beach and a 
club house. The property is located 
right by the East Bay Bike Path and 
just a short ride from historic Colt 
State Park. 

Barbara Stamp

55 Shore Road - Bristol, RI

PROVIDENCE, RI Sally Hersey, a sales 
associate of Williams & Stuart Real 
Estate, was installed as the 111th pres-

ident of the Great-
er Providence 
Board of Realtors 
on September 13, 
at the Squantum 
Association. She 
previously served 
as the board’s 
president-elect, 

treasurer and corporate secretary. 
She currently serves on the board’s 
executive, finance, nominating and 
shared services committees.  Hersey 
is a director of the Rhode Island 
Association of Realtors.  She will 
assume her role in November.

The following Officers were in-
stalled as well:

• President-elect, Agueda Del 
Borgo, of Places & Spaces Realty in 
Providence

• Treasurer & corporate secretary, 
Don Parsons of Anytime Realty in 
Johnston

The Greater Providence Board of 
Realtors also installed the following 
directors:

• Doris Blanchard of DeFelice 
Realtors in Warwick

• Dena Conley of Williams & Stuart 
Real Estate in Cranston

• Joseph DelSesto of Keller Wil-
liams Realty in Cranston

• Richard Epstein of Residential 
Properties in Providence

• Michelle Keach of RE/MAX 1st 
Choice in Cranston

Hersey installed as the 
111th president of GPBOR

Sally Hersey

For full story visit nerej.com
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Register today! 
Early Bird Rate $79 

ends Dec. 4
Regular Rate $119 

after Dec. 4

Contact Rick Kaplan  
800-654-4993, ext. 247 

rkaplan@nerej.com
Register at  

www.cwcre.eventbrite.com Sponsorship and Speaking Opportunities Available.

December 13, 2017
Sheraton Needham Hotel

100 Cabot Street, Needham, MA

Agenda
8:00am-9:00am 

Networking and Breakfast

9:00am-10:00am 
How Office and Industrial  

Space is Changing

10:00am-11:00am 
How Medical and Retail  

Space is Changing 

11:00-12:00noon 
Networking with speakers  

and attendees

2 0 1 7  S U M M I T
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   Designated members of the Appraisal Institute are   
    highly recognized as among the best valuation   
  professionals working today. 

Find an Appraiser at:

Massachusetts and Rhode Island Chapter 
of the Appraisal Institute

781-397-8922
offi ce@massri-appraisalinstitute.org
www.massri-appraisalinstitute.org

YOUR EXPECTATIONS FOR 

EXCELLENCE
ENGAGE AN APPRAISAL INSTITUTE DESIGNATED MEMBER
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Hingham, MA 02043 
781-741-8070

Boston, MA 02127 
617-523-8070

Bostonian.appraisal@gmail.com

BOSTONIAN APPRAISAL
Real Estate Appraisals

William J. Russell, RA
MA Certified Residential #4038

2017 New England 
Appraisers Expo Schedule
Commercial Program

• Opening General Session
• 8:30 a.m. to 9:20 a.m. - Victor 

Calanog, Ph.D, CRE - chief economist 
& senior vice president at Reis, Inc.

• 9:30 a.m. to 10:20 a.m. - Sarah 
Philbrick, socioeconomics analyst at 
Metropolitan Area Planning Council

• 10:45 a.m. to 12:15 p.m. – Limiting 
Your Liability as an Appraiser

• Jennifer Markowski, Esq., Pea-
body & Arnold

• Jamie Moore, certified residential 
appraiser, Jaime Moore Appraisal 
Services

• John Torvi, Landy Insurance

• 1:30 p.m. to 2:45 p.m. - Then and 
Now: What did we learn from the 
1990s that applies today?

Description: The panel will use the 
Bank of New England failure as a case 
study in what warnings were missed 
when it came to valuations. This will 
be tied in to appraisal reform beginning 
FIRREA and the Appraisal Foundation 
coupled with a look at today’s experi-
ences in commercial valuations. 

• Bud Clarke, MAI, moderator, 
senior vice president, investment val-
uation, Boston Financial Investment 
Management, LP

• Charles Douglas, author, “The 
Outstanding Truth: The Failure of the 
Bank of New England Corp.,” retired 
SVP, Bank of New England;

• Bruce Wiley, MAI, co-founder, 
Akerson & Wiley, former chief ap-
praiser at Bank of New England;

•John Leary, MAI, senior valuation 
consultant, Advisra Consulting LLC,  
former chief appraiser Shawmut 
Bank; and

• David Westcott, chief appraiser, 
Santander Bank, N.A.

• 3:00 p.m. to 4:30 p.m. – Retail 
Rebirth

Description: It’s easy to speculate 
that retail is in trouble, but dramatic 
headlines announcing store closures 
and the death of shopping malls don’t 
tell the whole story. The industry isn’t 
dying; rather, it’s adapting to consumer 
preferences for online retailing and 
other nontraditional models — and 
appraisers working in this sector must 
navigate a changing landscape.

• Bill McLaughlin, MAI, MRICS, 
moderator, executive director, val-
uation & advisory, Cushman & 
Wakefield;

• Heather Brown, executive vice 
president, JLL;

• Ryan McCullough, senior real 
estate economist, CoStar;

• Geoff Millerd, executive managing 
director, Newmark Knight Frank; and

• Peter Montesanto, senior vice 
president – retail leasing, Colliers 
International.

Residential Program
• 8:30 a.m. to 9:20 a.m. - Victor 

Calanog, Ph.D, CRE, chief economist 
& senior vice president at Reis, Inc.

• 9:30 a.m. to 10:20 a.m. - Sarah 
Philbrick, socioeconomics analyst at 

Metropolitan Area Planning Council

• 10:45 a.m. to 12:15 p.m. – Limiting 
Your Liability as an Appraiser

• Jennifer Markowski, Esq., Pea-
body & Arnold

• Jamie Moore, certified residential 
appraiser, Jaime Moore Appraisal 
Services

• John Torvi, Landy Insurance

• 1:30 p.m. – 2:45 p.m. – Thinking 
Outside the Bank: Part 1 

Description: This presentation fo-
cuses on general issues and differences 
associated with non-lender clients. 
Panel includes William Pastuszek, 
Jr. MRA, MAI, moderator, Shepherd 
Associates; Scott Joseph, Esq., Joseph 
and Joseph; and Rick Semerjian, Shel-
rick Associates. Topics will include:

• What are private assignments?
• The importance of well written 

engagement letters
• What is the value of your time?
• Appraisals from the client’s per-

spective
• Scope of work acceptability and 

challenges
• Intended users and uses
• Reporting formats

•3:00 p.m. to 4:30 p.m. – Thinking 
Outside the Bank: Part 2

Description: Panelists will take on 
more common type of non-lender 
assignments describing their unique 
characteristics. Topics include: Estate 
planning and estates; divorce; bank-
ruptcy; tax abatement; and eminent 
domain. Panel included: Pastuszek, 
moderator; Pamela Davis, MAA, 
chief assessor, city of Everett; Mary 
Granville, MRA, The Appraisers 
Collaborative; and  Michael Nicora, 
RA, Suburban Appraisal.

YOUR EXPECTATIONS FOR 

EXCELLENCE
ENGAGE AN APPRAISAL INSTITUTE DESIGNATED MEMBER

® ®®

Much rests on the valuation of real property, 
especially when there is a property dispute or 
complicated filing.

The choice of a valuation professional should give 
you unshakeable certainty. MAI, SRPA and SRA 
Designated members of the Appraisal Institute are 
widely recognized as among the most qualified real 
property professionals practicing today. 

To learn how we can help you find a Designated 
appraiser or to receive additional information 
regarding the Appraisal Institute, please contact:

Connecticut Chapter
860-482-9992
connecticut_chapte@sbcglobal.net
www.ai-ct.org

Maine Chapter
860-482-9992
connecticut_chapte@sbcglobal.net
www.maineai.org
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PETER M. SCOTTI 
& 

ASSOCIATES, Inc. 
Appraisals 

Commercial & Residential 
Expert Testimony

Peter M. Scotti, MAI
Michael Kern, MAI

Fred C. Eichmann, MAI
R. Peter Tache, MAI

Our staff of 15 general certified and residential appraisers 
are committed to your satisfaction.

401-421-8888
246 Hope Street, Providence, RI 02906

www.scottirealestate.com  pmgbs@scottire.net  
Massachusetts, Rhode Island & Connecticut

Peter M. Scotti, MAI
Michael Kern, MAI

Fred C. Eichmann, MAI
R. Peter Tache, MAI

Our staff of 15 general certified and residential ap-
praisers are committed ot your satisfaction.

401-421-8888
246 Hope Street

Providence, RI 02906
www.scottirealestate.com

Massachusetts, Rhode Island & Connecticut

Two of the many issues facing 
the appraisal profession

The appraisal profession has been 
changing over the last ten years as 
the economy, real estate market, de-
mographics and laws have changed. 
Residential appraisers, especially, 
contend with more requirements, 
client requests and an increasing 
amount of work required for each 
appraisal. This article intends to 
highlight two of the many issues 
facing the profession and what is 
being done to protect appraisers. 

Frivolous Lawsuits: Appraisers 
across the country have been sub-
ject to lawsuits from parties never 
intended to receive their appraisal 

report. While some states have en-
acted laws precluding persons who 
are not intended users from suing 
appraisers, Massachusetts does not 
yet have a law protecting appraisers. 

Appraisers have no control over 
who receives a copy of an appraisal 
report once the report is submitted 
to the client. Report copies are com-
monly provided to third parties to 
fulfill the requirements of disclosure 
laws and for information purposes 
only. As noted in USPAP, simply 
receiving a report copy does not make 
someone a party to the appraiser/
client relationship. Yet, claims are 
frequently made against appraisers 
by third-parties who are outside the 
appraiser/client relationship. 

The MBREA has compiled a list 
of suits brought against appraisers 
by third parties. We found that 
when third-parties have brought 

complaints, courts have consis-
tently found in favor of defendant 
appraisers yet they must still bear the 
financial and reputational damage as-
sociated with defending themselves.

The MBREA has been working 
to get House Bill 1975 passed to 
address this situation. House Bill 
1975 clarifies who is a party to the 
appraisal by affirming that only those 
individuals defined by the appraiser 
as “client” or “intended user(s)” have 
the right to pursue legal actions and 
complaints against the appraiser. 
House Bill 1975 does not affect the 
legal rights of the client and intended 
user(s), it simply aims to reduce the 
number of unnecessary lawsuits and 
protect the rights of appraisers.

Waiving Appraisal Require-
ments: Recently both Fannie Mae 
and Freddie Mac introduced lending 
programs that waive all appraisal 
requirements for certain purchase 
money mortgages. The agencies 
are competing with each other to 
increase market share and it is highly 
probable the use of appraisal waivers 
will grow, much to the risk of harm to 
consumers and the financial markets. 
With these concerns in mind, the 
MBREA recently met with a staffer 
for Senator Warren and explained the 
risks posed to consumers, lenders, 
and the financial stability of the 
secondary market when the next 
downturn in the housing occurs in 
the hope that Congress will ask the 
agencies and the FHFA to clearly 
identify the extent to which appraisal 
waivers will be used and their asso-
ciated risks. 

Specifically, we presented the 
numerous areas of concern, some of 
which are discussed below.

A. Appraisers are the only ones 
involved in real estate transactions 
who are independent and unbiased. 
Everyone else has something to gain 
if the transaction closes. It makes no 
sense to remove the one independent 
voice and replace it with a data tool 
that can include flawed data, and is 
can be manipulated by those who will 
gain if the “number” is hit.

B. Public record data is yesterday’s 
data. Housing markets are very cy-
clical and using public record data 
to project today’s property values is 
a prelude for calamity. Appraisers 
observe not only past transactions, 
but also emerging market trends 
to determine the stability of house 
prices and market value. Appraisers 
are able to supplement an analysis of 
historical sales by recognizing mar-
ketplace factors such as increased 
marketing times and available in-
ventory, increases in the number of 
listings with price reductions, the 
prevalence of seller concessions, 
and new listings reflecting a lower 
pricing threshold, just to name a few. 

C. Fannie Mae and Freddie Mac 
(GSEs) have a vested interest in in-
creasing their loan production. One 
approach to meeting this goal is to 
make origination of individual loans 

Marcus Johnson
The Appraisers 

Group

617.489.2003
The only number you’ll

need to buy, sell or refınance  
your property

The basis for any real estate calculation is 
an accurate appraisal. Without it you’re 
just guessing. To get the exact 
number of your property’s true 
worth, you need only one 
number 617.489.2003

appraisersgroup.com

44 Trapelo Road, Belmont, MA

CONTINUED ON PAGE 11
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You Can Take Our
Opinion to The Bank!

For over 30 years, more and more area Lenders and Attorneys have found our 
appraisals to be of the highest quality. A staff of 8 highly qualified appraisers meet all 
your commercial and residential appraisal needs with the most efficient turnaround.

Financing • Probate • Court Testimony
Estate Tax • Advalorem Taxation

Business Valuation • PMI Reduction

Serving over 100 cities and towns in Massachusetts and Northeast Conn.

Maria Hopkins, SRA, RA
MA Certified General Appraiser #387
CT Certified General Appraiser #889

If you are not our client already, why not?
Maria Hopkins associates

23 Lakeview Drive, Spencer, MA 01562
(508) 753-1125   Fax (508) 885-3587
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Unintended consequences of 
regulations for appraisals

If there’s one thing I’ve learned 
after 32 years as an appraiser is that 
every time regulations are put in place 
for a valid reason, there is almost 
always a negative unintended con-
sequence. With regard to appraisals, 
the government put licensing in place 
many years ago trying to make sure 
appraisers had a minimum amount of 
knowledge and experience. The unin-
tended consequence was that lenders 
thought as long as an appraiser had a 
license, they were all equally qualified 
and competent, when in fact those 
appraisers who had earned designa-
tions with an appraisal organization 
such as the Appraisal Institute or the 
Massachusetts Board of Real Estate 
Appraisers had far exceeded those 
minimal licensing requirements. It is 
a constant education process to convey 
to clients what the benefits are to hiring 
a designated appraiser or at least one 
who is affiliated with an appraisal 
organization and not just which ever 
appraiser can do the cheapest, fastest 
appraisal. 

Fannie Mae had guidelines for 
adjustments where if the percentage 
adjustments were exceeded, there was 
a requirement to just explain why it 
was necessary to exceed them. Under-
writers started pressuring appraisers 
not to exceed them and even mistaken-
ly thought it was a requirement not to 
exceed them. They began to see an ap-
praisal with few adjustments as being 
a good appraisal and one with many 
adjustments as being a bad appraisal. 
So the unintended consequence of 
Fannie’s guidelines was that appraisers 
started writing misleading (not truth-
ful) reports reacting to the pressure 
from good intentioned but misguided 
underwriters. I used to explain to 
people, why would an appraiser go 
to the trouble of making adjustments 
which required extra explanations if 
they weren’t  just trying to do a correct 
job? How can four houses (subject + 3 
comparable sales) all be so similar in 
New England? It was more common 
that there are differences that need to 
be adjusted. When the market crashed 
last time, extensive forensic reviews 
were needed on the appraisals that 
were the basis of loans. We found that 
quite often the appraisals with little 
adjustments that appeared good on the 
surface were misleading with a lot of 
missing necessary adjustments. After 
a nationwide survey, Fannie eliminat-
ed the adjustment guidelines when it 
became obvious what the unintended 
consequences were.

 A few years ago the format for an 
appraisal was completely standardized 
with specific formatted cells otherwise 
known as UAD appraisal format. They 
then had a scoring system for each 
appraisal of 1-5 with 5 being inferior, 
flagging certain items that they wanted 

underwriters to pay special attention to 
and perhaps ask for more explanation 
from the appraiser to make sure the 
property was not overvalued. They 
were careful to specifically say that 

a score of 4 or 5 did not necessarily 
mean it was a bad appraisal and a 
low score did not mean it was a good 
appraisal. The system was only to 
guide underwriters to focus on certain 
things and make sure the appraisal 

documented certain issues more. So 
now the unintended consequence is 
that regardless of what the score was 
supposed to mean, lenders are often 
denying loans based on the score and 
there is pressure on the appraiser to 
change something or do something 
that may be completely untrue in order 
to get the score down, again leading to 
misuse of the system and the creation 
of misleading reports. 

Sometimes automation can be a 
great thing with value added benefits. 
Other times it just creates a whole set 
of new problems with unintended 
consequences. There are layers upon 
layers of minutia and detail to learn 
correctly and sometimes I just long for 
the good old days where there seemed 
to be more common sense.

Maria Hopkins, SRA, RA, is president of 
Maria Hopkins Associates, Spencer, Mass.

Maria Hopkins
Maria Hopkins 

Associates

ApprAisAl Co of 
CApe Cod inC
Michael sutton

License # 786
e-mail:  mikesutton@capecodappraiser.com

Certified General real 
estate Appraiser

residential 
Commercial 

land

CApe Cod & The islAnds
170 rt. 6A, p.o. Box 1655, orleans, MA

508-255-8822

If there’s one thing I’ve 
learned after 32 years as 
an appraiser is that every 
time regulations are 
put in place for a valid 
reason, there is almost 
always a negative unin-
tended consequence.
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Shepherd
Associates
Real Estate Consulting, Review and Appraisal Services

Commercial/Industrial/Land Appraisals
Litigation Support

Disposition/Acquisition
Regulatory Audit/Appraisal Review

189 WELLS AVENUE, SUITE 200
 NEWTON CENTRE, MA 02459
(617) 928-1778 • FAX (617) 663-6208
e-mail: billp@shepherdnet.com
website: www.shepherdnet.com

William J. Pastuszek, Jr., MAI, SRA, MRA

New practice areas for 
appraisers: On the edge.

Appraisers are like old football 
players; they are running hard to 
keep up with ever-faster players. 
With the arrival of truly BIG DATA, 
and the seeming movement towards 
alternative valuations, it seems like 
the appraisal industry is in a bit of a 
free fall. Once again, appraisers aren’t 
in control of the mechanics of their 
profession and others are imposing 
their requirements on a business that 
resists change.

Appraisers are looking to expand 
from traditional practice areas like 
mortgage lending to new, and less 
familiar, practice areas. When an 

appraiser steps outside of the familiar, 
Intended Use guidelines, more than 
ever, achieve a high level of impor-
tance. The concept is central to both 
reporting and development in USPAP. 
Pertinent and useful concepts follow. 

Intended Use is the use or uses 
of an appraiser’s reported appraisal 
assignment opinions and conclusions, 
as identified by the appraiser based on 
communication with the client at the 
time of the assignment.  An intended 
user is the client and any other party, 
identified by the appraiser, as users of 
the appraisal on the basis of commu-
nication with the client at the time of 
the assignment. The client is the party 
or parties that engages the appraiser. 

Competency. Understanding the 
requirements of intended use is funda-
mental to establishing appraiser com-
petency. Revisions to the Competency 
Rule several years ago by the Appraisal 

Standards Board noted that knowledge 
of the requirements of an intended use 
is an aspect of competency.

Scope of Work. The decision-mak-
ing involved in scope of work 
determination, with its significant 
flexibility and awesome responsibility, 
reinforces the centrality of intended 
use. A specific link is created between 
intended use and the credibility of 
assignment results. In other words, 
the determinations made at the start of 
an assignment, and refined during the 
course of the assignment, must align 
with the requirements of the intended 
use. There is no one size fits all. 

Reporting. The requirements of 
intended users create different report-
ing requirements in various practice 
areas and for different intended uses. 
Appraisers specializing in one prac-
tice area and used to producing good 
quality reports for a specific intended 
use may be unaware of typical practice 
and reporting requirements related to 
other intended uses. 

Standard 2 relates the appropriate 
level of detail of an appraisal report 
with the requirements of the intended 
use and the intended user. Providing 
something less or different than what 
is required by the intended use may 
fail to meet the requirements of the 
intended use and result in violating 
USPAP. Appraisers are not unaware 
that clients often try to drive reporting 
(and development) to get appraisal re-
sults that avoid, circumvent, or ignore 
intended use requirements.

Assignment Results. Not providing 
assignment results consistent with an 
appropriate scope of work may result in 
loss of credibility, rejection of reports, 
or worse. Appraisers moving into  new, 
different practice areas must develop 
appropriate competency to meet the 
requirements of that intended use.

In the real world, this can lay out 
in different ways. Here are some 
examples.

Take something as simple as dates. 
An appraisal for financing typically 
has a current effective date. Some 
appraisals for financing may require 
a prospective valuation date to reflect 
an event (construction, rent up) that 
won’t occur until certain things occur. 
That prospective value requires an 
extraordinary assumption consistent 
with USPAP requirements to reflect 
the uncertainty of this future event.

Retrospective Appraisals. Many 
appraisals done for legal matters 
require specific, often retrospective, 
effective dates. With these types of 
assignments – eminent domain, ease-
ment donations, tax abatements, estate 
work – there are specific requirements 
for the relationship of key dates and 
for different market value definitions. 
Understanding how to research market 
conditions that apply as of a retrospec-
tive date and getting data relevant to 
that retrospective and being able to be 
in the mindset of that retrospective date 
are skills that are not always easily or 
quickly learned.  

Bill Pastuszek
Shepherd 

Associates

CONTINUED ON PAGE 10
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G A Johnson and Associates
Real Estate Appraisers and Consultants

Lexington, MA 02421
781-652-0042 Phone •  781-652-0147 Fax

E-Mail: GregJ737@rcn.com

Gregory A Johnson
MA Cert Gen #737, NH Cert Gen #560

Serving Eastern Massachusetts
& Southern New Hampshire

Residential and Commercial Appraisal
Financing ~ Acquisitions
Estate Planning ~ Probate

Expert Testimony
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Focus on Inspecting
Not Form Filling

Next Generation of Mobile Inspection

Inspect-a-Lot™

Are you filling out the 1004 in the field or inspecting 
the property? Don’t waste time filling out a form. 
Focus on the inspection, collect just the data you 
need and save time – lots of time.

• Focused on Data Collection
• No Forms
• Data Transfers to All Forms
• Unlimited Photos & Unlimited Comps
• Sketcher – Keyboard or Finger Drawing
• Homeowner’s Interview

Bradford Technologies, Inc.        •       302 Piercy Road, San Jose, CA 95138        •        800.622.8727       •       www.BradfordSoftware.com 

The Next Generation of Mobile Inspection Apps

Download Inspect-a-Lot & ClickFORMS for Free Today!

www.bradfordsoftware.com/mobile

“This is the way all appraisers should work in the field.”
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Jacob C. Ross, SRA
MA CRREA #70585

Commercial & Residential Real Estate Appraisal
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• Mortgage • Estate  Planning
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www.capecodappraisal.com

Thomas Jensen
Integra Realty 

Resources

Appraising development sites: 
With and without entitlements

Appraisers are often asked to 
estimate the value of urban parcels 
under two scenarios: As is and sub-
ject to the owner obtaining specific 
development entitlements. However, 
larger development sites tend to have 
a limited number of recent compara-
ble transactions available for review. 
Therefore, a paired sales analysis of 
sites with or without entitlements is not 
always possible. In addition, changing 
market conditions rapidly impact land 
values making sales that closed only 12 
months ago less reliable as an indicator 
of the current market value.

Entitlements are one of the most 
important factors contributing to a 
site’s value. Owners often seek Planned 
Development Area (PDA) or Planned 
Unit Development (PUD) zoning 
status to allow for a higher intensity 
of development typically making 
the property more valuable. These 
entitlements often require the devel-
oper to provide some form of impact 
compensation to the community such 
as a higher ratio of income-restricted 
residential units, community space 
or off-site improvements. The cost of 
these special requirements needs to be 
confirmed and carefully considered for 
later use as adjustments.

The first step would be to determine 
if the best comparable land sales had 
permits in-place at the time of transfer. 

Assuming the best comparable sales 
had entitlements, the subject valua-
tion analysis would then estimate the 
value of the site accordingly followed 
by expense deductions related to the 
entitlement process in order to arrive 
at an “as is, non-entitled” value.

The deductions used to calculate 
these adjustments typically have the 
following steps.

The buyer would likely be required 
to make a good-faith deposit based 
on a percentage of the property sale 
price. The length of the entitlement 
process needs to be estimated based 
on the permitted time of similar size 
projects within the local municipality 
or submarket. The prospective buyer 
would likely require a certain annual 
return on their good-faith deposit 
during the entitlement process. The 
annual return on the good faith deposit 
would be considered necessary given 
the potential risk from potentially 
changing market conditions over that 
period. In addition, the outcome of the 
entitlement process would be unknown 
and may result in a less desirable mix 
and ratio of uses.

The deposit amount, length of enti-
tlement process, and rate of return can 
be supported through conversations 
with real estate developers active in 
the local market for projects similar 
in size to what would be potentially 
approved on the subject site.

The soft costs related to the permit-
ting process and infrastructure hard 
costs related to a project development 
need to be deducted. These estimated 
soft and hard costs can also be sup-
ported through conversations with real 

estate developers. It should be noted 
that infrastructure costs related to the 
Fan Pier and Seaport Square PDA’s ran 
$10 to $15 per s/f of potential building 
area. Higher density projects typically 
incur lower infrastructure cost per s/f 
of potential building area than that of 
a lower density development.

These deductions made to the fully 
entitled site value typically indicate a 
reliable value estimate of a site without 
entitlements. It should be noted that the 
percentage difference in value between 
sites with and without entitlements 
diminishes in higher value locations.

Most developers are reporting a 
sharp increase in construction costs 
diminishing their ability to pay as much 
for sites placed under agreement 12 to 
18 months ago. Although the regional 
economy remains strong, downward 
time adjustments to comparable land 
sales are becoming necessary for 
certain use categories the first time 
in several years due to these rising 
construction costs.

So what are entitlements worth 
after market conditions change and 
the permitted use is no longer finan-
cially feasible? The owner can hold the 
site until market conditions recover. 
However, there is no reliable method 
to support the required recovery time. 
In addition, the holding costs will 
substantially diminish the eventual 
prospective value. The large number 
of variables makes any value estimate 
for a non-financially feasible use un-
reliable. Assuming an alternative use 
may be currently financially feasible, it 
becomes necessary to restart the site’s 
CONTINUED ON PAGE 12
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WHEN THE ASSIGNMENT 
CALLS FOR SOMETHING 

MORE THAN JUST
A STATE LICENSE

www.plrpllc.com ♦ 617-522-0022
685 Centre Street, Suite 204, Boston, MA 02130 

100 Conifer Hill Drive, Suite 104, Danvers, MA 01923

Appraisers should unite to 
rid profession of Fannie Mae

Roger Durkin
Durkin Law

Fannie Mae and Freddie Mac want to 
replace residential appraisals with auto-
mated valuation models (AVM). Good! 
No, the idea is better than just good. It 
is superb. Fannie Mae please go-ahead 
and utilize your data and regression 
analysis to calculate market values. 
While you are at it, just as quickly get 
out of dictating the format and content 
of appraisal reports. 

Why would I support such a step? 
I would answer, “Fannie Mae form 
appraisals and all that it pretends to be 
should be purged from the appraisal 
profession for the good of the appraisal 
profession.” It is time to recognize that 
the $250 to $400 fee paid for a form 
appraisal report results in a low-cost, 
low-quality, and flawed appraisal 
report. The appraisal profession has 
lost thousands of appraisers across 
the country. These appraisers have 
either quit, failed to renew a license, 
or had their appraisal business ruined 
by the imposition of reputationally and 
economically damaging professional 
sanctions based on evidence that should 
not have permitted a reasonable mind 
to reach the conclusion in question.1

 Any person, including a borrower, 
divorcee, estate administrator, lender, 
broker, who does not like the appraisal 
report can and does file a complaint with 
the state license board. Every residential 
appraiser appears have adopted the firm 
belief that the software generated form 
filled appraisal report is fine. The reports 

are not fine. Nearly every residential 
appraiser prepares the appraisal form 
similarly. Fannie Mae form filled ap-
praisal reports and the methods used to 
fill in the form are systemically flawed. 
Most appraisers will privately admit the 
systemic flaws. Another reason Fannie 
Mae form appraisal should go is that 
80% of the Appraisal License Board 
Complaints are connected to alleged 
errors in filling out Fannie Mae form 
reports. Fannie Mae form filling re-
quirements are not a law or regulation. 
However, alleged errors in form-filled 
Fannie Mae appraisal reports are then 
interpreted by the prosecutors as USPAP 
violations. Examples abound; comps 
not appropriate, incorrect census track, 
failed to include basement fireplace, 
unsupported adjustments and rental 
data, signature violation, zoning clas-
sification, GLA wrong, neighborhood 
buildup, etc. Fannie Mae Form 2000 
is not USPAP compliant. Fannie Mae 
does not recognize GLA below grade as 
in a split-level house. Fannie Mae does 
not recognize a bedroom that does not 
have a closet, etc. Is there any appraiser 
out there who can honestly attest to the 
factual source of his or her percentage or 
dollar adjustments? Alleged violations 
are stacked. Charge stacking occurs 
wherein the prosecutor charges 25 to 50 
violations that in turn results in a near 
impossible defense. Rather such charge 
stacking forces plea-bargaining to the 
detriment of the accused appraiser. One 
prosecutor enthusiastically stated, “This 
appraiser prosecution work is easy. I 
came out of the DA’s office. There we 
had to prove charges beyond a reason-
able doubt. Here, we only have to prove 
the violation is 51% more likely true.” 2

Bill Brown, current president of 

NRA spoke out against Fannie Mae’s 
move to eliminate appraisals in favor 
of AVMs. He said, “They [appraisals] 
give consumers an expert opinion on the 
value of what they’re purchasing and a 
level of certainty that they’re making a 
sound financial decision. We need to 
make sure whatever changes occur will 
allow an appraisal proves that protects 
consumers…” Maybe some appraisers 
believe that Fannie Mae form appraisal 
reports are “expert opinions.” My 
experience, based on being a review 
appraiser and defense counsel is that the 
Fannie Mae report is not expert opinion 
but is systemically flawed. 

Fannie Mae is a government spon-
sored enterprise (GSE) not a govern-
ment agency. It can make no rules 
for appraisers under FIRREA. There 
are many GSEs including Sallie Mae, 
SBICs, MESBICs, etc. All operate 
similarly. A privately owned enterprise 
puts up a million dollars and the gov-
ernment guarantees billions of dollars 
in debentures issued by the GSE up 
to three times the private investment.. 

The Fannie and Freddie were/are 
privately owned. The bailout of 2008 is 
on going–approximately $187 billion. 
This bailout kept Fannie, Freddie and the 
housing market functioning. Fannie and 
Freddie are still under conservatorship 
of the Federal Housing Finance Agency 
(FHFA). 

You may have forgotten the 2004 
Fannie Mae corruption scandal. 
Franklin Raines, former Budget 
Director under President Clinton was 
the CEO of Fannie Mae. Raines’ total 
compensation from 1998 through 
2004 was $911,000,000 that is $91.1 
million, including some $52.6 million 
CONTINUED ON PAGE 10
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gary.minnehan@verizon.net
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Affiliated Appraisal
Real Estate Appraisal & Consulting

As licensed appraisers, we have the 
comprehensive training and qualifications 

to provide the type of reliable property value 
opinions that banks and major lending 

institutions require for mortgages. 
With years of experience behind us, 

we’re prepared to tackle a variety 
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AdvisraTM 
Real Estate Valuation, Brokerage and Consulting 

Advisra Consulting, LLC 
P.O. Box 9680, New Haven, CT 06536 | 4 Broad Street, Milford, CT 06460 
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Advisra’s Valuation Group’s advanced valuation and consulting services include: 

• Major and complex property appraisals throughout the Northeast 
• Expert witness testimony and litigation support 
• Measurement of real estate damages and stigma  
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Albert W. Franke III, MAI, SRA, MRICS John J. Leary, MAI, CRE® 

Experts in the valuation, acquisition, and disposition 
of all types of real estate 

 

Specializing in complex and high-value commercial 
and residential properties 

Snapshot of market conditions 
in Washington County, VT

With the third quarter of 2017 
closing, here is a snapshot of market 
conditions in various sub-markets 
within the Washington County Ver-
mont single unit real estate market. 
This data is compiled using the Par-
agon Multiple Listing Service and 
does not include any for sale by owner 
information or condominiums but 
also includes distressed sales (such 
as foreclosures). For comparison 
purposes, median is preferred over 
average as the median (which is the 
middle point of an arrayed set of data) 
is a fairly stable indicator that is not 
influenced by extreme value points. 
Let’s take a look…

The city of Montpelier had 48 
single unit home sales between 1/1/17 
and 10/1/17, an absorption rate of 
5.3 sales/month. Median sale price is 
$283,000, up 21% from 2016. Days 
on market showed a median of 19 
days on the market with a 97.8% list 
price to sales price ratio. With only 
25 active listings in the city currently, 
there is enough inventory for only 4.7 
months. Supply and demand are out 
of balance with a shortage of available 
housing. Median list price of these 
listings is $285,000.

The city of Barre had 83 single 
unit home sales between 1/1/17 and 
10/1/17, an absorption rate of 6.56 
sales/month. Median sale price is 

$124,000, down 12.6% from 2016. 
Days on market showed a median 
of 77 days with a 96.2% list price 
to sales price ratio. With 37 active 
listings in the city currently, there 
is enough inventory for 5.6 months. 
Supply and demand are out of balance 
with a shortage of available housing. 
Median list price of these listings is 
$134,000.

The town of Barre had 72 single 
unit home sales between 1/1/17 and 
10/1/17, an absorption rate of 8 sales/
month. Median sale price is $196,100, 
up 16% from 2016. Days on market 
showed a median of 60 days with a 
97.3% list price to sales price ratio. 
With 42 active listings in Barre town 
currently, there is enough inventory 
for 5.25 months. Supply and demand 
are out of balance with a shortage of 
available housing. Median list price 
of these listings is $242,450

The U-32 school district (Berlin, 
Calais, East Montpelier, Middlesex & 
Worcester) had 58 single unit home 
sales between 1/1/17 and 10/1/17, an 
absorption rate of 6.44 sales/month. 
Median sale price is $236,000, up 
0.64% from 2016. Days on market 
showed a median of 62 days with a 
96.7% list price to sales price ratio. 
With 61 active listings in these towns 
currently, there is enough inventory 
for 9.4 months. Supply and demand 
are out of balance with an over-supply 
of housing. Median list price of these 
listings is $315,000. 

The Harwood school district/Mad 
River Valley (Duxbury, Fayston, 
Moretown, Waitsfield, Warren & 
Waterbury) had 108 single unit home 

sales between 1/1/17 and 10/1/17, an 
absorption rate of 12 sales/month. 
Median sale price is $308,750, up 
6.6% from 2016. Days on market 
showed a median of 50 days with a 
95.1% list price to sales price ratio. 
With 117 active listings in this market 
currently, there is enough inventory 
for 9.7 months, considered an over-
supply. Median list price of these 
listings is $409,000. This market also 
attracts many out of state and vacation 
home buyers due to the proximity of 
three skiing areas. Median sale price in 
this market has seen a steady increase 
since 2013.

Washington County: The entire 
county had 405 sales between 1/1/17-
10/1/17, an absorption rate of 45 sales/
month. Median sale price is $223,000, 
up 1.93% over 2016. Days on market 
showed a median of 56 days with a 
96.6% list price to sales price ratio. 
With 365 active listings in the county 
currently, there is enough inventory 
for 8 months, considered an oversup-
ply. Median list price of these listings 
is $299,000. 

Summary: Montpelier, Barre town 
and the Mad River Valley are all show-
ing increasing values and the highest 
median sale price in 2017, within the 
last 17 years. Montpelier median sale 
price has increased 21% since 2016! 
Results should be discounted due to 
being only a partial year, but median 
sale prices in these markets are rising. 

Charles Guy Andrews is certified resi-
dential appraiser at CMA Appraisals, Inc., 
Montpelier, VT.

Charles Guy 
Andrews

CMA 
Appraisals, Inc.
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Your E&O insurance might 
cost less and provide more 

Do insurance premiums ever go 
down? And still provide more cov-
erage? The answer could be yes to 
both. But first, we can take a look at 
what drives the cost of any insurance 
policy. Besides the obvious “back 
room” expenses of a policy, such 
as administrative costs and defense 
attorney fees, the primary driver 
is the risk of severe or numerous 
claims. The insurance environment for 
appraisers has not been favorable in 
recent memory. The housing crash led 
to almost unprecedented numbers of 
E&O claims and licensing complaints. 
The mounting costs for the insurers 
led to higher premiums and stricter 
underwriting for appraisers and many 
other real estate professionals. 

There were additional consequenc-
es of this scenario, however, that have 
eventually led to a more positive 
underwriting environment. The num-

ber of appraisers has decreased and 
those that remain in their practice are 
typically the most committed, skilled 
and professional appraisers. These 
appraisers have fewer malpractice 
claims. Fewer claims (and complaints) 
mean less money spent by the insurers 
for liability and defense. Over-reach-
ing threats like Llano and onerous 
liability clauses in AMC contracts 
have significantly lessened or disap-
peared. With the Llano (and related 
First Mutual) attacks, the insurers 
themselves banded together to defend 
their appraiser clients against the 
thousands of lawsuits filed by Llano 
against appraisers. Similarly, apprais-
ers and some insurers worked together 
to make sure that any Hold Harmless 
or liability clauses in AMC contracts 
did not negatively impact or increase 
risk for appraisal professionals. 

A major factor of the more positive 
underwriting climate has to do with 
growing strength and influence of 
professional associations working 
on behalf of the appraisal commu-
nity. Through quality educational 
programming and promoting and 
developing legislation aimed at 
benefitting members as well as the 
general public, significant progress 
has been made in strengthening the 
professional appraiser community 

as well as the skills and success of 
individual valuation professionals. 
Playing a major part in this has been 
the MBREA. On a local, regional 
and national level, the MBREA has 
become a major voice for the profes-
sion and has positively impacted the 
daily activities of boots-on-the-ground 
appraisers. It has helped to create a 
more regulatory-friendly environment 
as well as increased the practical skills 
of members, again all resulting in 
fewer lawsuits in Massachusetts and 
elsewhere.

So is your insurance premium go-
ing down or are you receiving more 
coverage? That of course depends on 
your insurance company. The Landy 
Agency, working with our insurance 
carrier partner Great American Insur-
ance Co., has recognized the success 
of all the efforts noted above in Mas-
sachusetts and additional locations. 

This has allowed us to lower premiums 
and still add in important enhance-
ments such as bodily injury/property 
damage and drone usage coverage. 
Our insureds will begin seeing these 
changes over the coming months. 
While no one can predict what the 
real estate or insurance climate might 
be in the future, currently we are able 
to benefit from the hard work of the 
New England appraisal community 
in creating a more professional, and 
regulatory positive scene. As long as 
appraisers continue to improve prac-
tice methods and support the efforts 
of groups like the MBREA, we can 
hope for a long and positive insuring 
climate for appraisal professionals.

 

John Torvi is vice president of marketing 
and sales at the Herbert H. Landy Insur-
ance Agency, Needham, Mass.

John Torvi
Herbert H. Landy 

Insurance Agency

As long as appraisers 
continue to improve 
practice methods and 
support the efforts of 
groups like the MBREA, 
we can hope for a long 
and positive insuring 
climate for appraisal 
professionals. 
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Top 10 reasons to attend 
the N.E. Appraisers Expo

Every year the Massachusetts Board 
of Real Estate Appraisers (MBREA) 
and the Mass. and R.I. Chapter of the 
Appraisal Institute jointly sponsor 
and produce The Appraisers Expo, 
a day-long conference with cutting 
edge appraisal education and old 
fashioned networking. This year the 
expo, designed for both residential and 
commercial appraisers, will again be 
held October 16 at the Sheraton Four 
Points in Norwood. While the morn-
ing session is devoted to economics 
and liability, the afternoon breakout 
sessions offer specialized commercial 
and residential appraisal topics. Here 
are ten pretty strong reasons to attend:

1. Victor Calanog Ph.D, chief econ-
omist and SVP at REIS, Inc. will be 
opening the morning session with an 
overview of the property markets in-
cluding regional and economic trends 
allowing appraisers to anticipate future 
market movements. 

2. Sarah Philbrick, socioeconomics 
analyst with Metropolitan Area Plan-
ning Council, will share new insight 
into the past, present, and future of 
Metro Boston. Philbrick will provide a 
brief demo of MAPC’s crowdsourced 
on-line tool about past, present and 
future commercial and residential 
developments in the region.

3. Morning break is a great time 
to reconnect with former colleagues 
and compare notes on the morning 
speakers.

4. The late morning program is a 
panel discussion on limiting appraiser 
liability featuring Jennifer Markowski, 
Esq. from Peabody and Arnold; Jamie 
Moore from Moore Appraisal Services 
and John Torvi of Landy Insurance. 

5. The buffet lunch is included and 
features a variety of salads, cold cuts 
and a carving station. Amazingly, 300 
appraisers dine in just under one hour. 
Lunch is another great networking op-
portunity. This year, sit with someone 
you don’t know and get their take on 
the appraisal business. With over 300 
attendees, there’s a lot of expertise in 
the room to tap.

6. The early afternoon residential 
program is Thinking Outside the Bank. 
In Part 1, the panel will focus on private 
assignments including a well written 
engagement letter, valuing your own 
time, the client’s perspective, scope of 
work development, intended uses and 
intended users and reporting formats.

7. Part 2 of the residential program 
will present an array of potential 
Outside the Bank private assignments 

Karen Friel
Appraisal Institute

including estate planning and estates, 
divorce, bankruptcy, tax abatement and 
eminent domain. 

8. Meanwhile, the commercial 
program will begin the afternoon with 
a retrospective case study of the $2.5 
billion Bank of New England (BNE) 
failure. Charles Douglas, SVP in loan 
control at BNE from 1981 to 1989, will 
discuss his book “The Outstanding 
Truth,” which outlines the events that 
foreshadowed this spectacular fall. 
Bruce Wiley, the former chief apprais-
er at BNE and John Leary, former 
chief appraiser at Shawmut in the early 
1990s and early ASB member, will 
be on hand to discuss the challenges 
of marking to market following the 
exuberant 1980s. David Westcott, 
chief appraiser at Santander, will offer 
insights into current conditions, noting 
lessons from the past. 

9. The late afternoon commercial 

program will not disappoint. Retail 
Rebirth will present the changing 
landscape of on-line retailing and 
other nontraditional models that are 
emerging in place of traditional brick 
and mortar retail. 

10. The final networking oppor-
tunity of the day usually takes place 
right after the expo at One Bistro in 
the Sheraton Four Points where there 
are always a few appraisers to be found 
telling war stories and just enjoying 
the end of a thought provoking day. 

The MBREA and the Mass. and 
R.I. Chapter of the Appraiser Institute 
hope to see you at the expo.

Karen Friel, MAI, MRA, is the 2017 pres-
ident of the Massachusetts and Rhode 
Island Chapter of the Appraisal Institute 
and principal at Friel Valuation Advisors, 
Carlisle, Mass.

Unacceptable Results. Some users 
will try to manipulate assignments 
in order to circumvent or impair 
necessary elements of intended use 
requirements. Even experienced 
appraisers can be led astray in these 
situations. A solid knowledge of in-
tended use requirements is necessary 
in order to be competent and produce 
credible assignment results, especially 
when venturing into unfamiliar or new 
practice areas, so as not to provide a 
misleading report.

Current Environment. As the 
lending environment continues to shift, 
appraisers increasingly are looking for 
different avenues in which to exercise 

New practice areas for appraisers - by Pastuzek
CONTINUED FROM PAGE 4 their expertise. Change is constant and 

change, not properly recognized and 
dealt with, cannot only be unsettling 
but can cause otherwise perfectly com-
petent appraisers to do the wrong thing.

USPAP 2018 introduces some fur-
ther changes into the standards of the 
profession. My recommendation is to 
read and study it carefully. 

Don’t be like the character in Tom 
Petty’s song, “I’m free, free falling.” 
That’s not a good way to deal with 
the current state of the business, even 
though it sometimes feels like that is 
what is going on. 

Bill Pastuszek, MAI, ASA, MRA, heads 
Shepherd Associates, Newton, Mass.

in bonuses. Raines was forced to re-
sign. In 2008, Raines paid back $31.4 
million in settlement. The regulators 
alleged accounting fraud at Fannie 
Mae that included manipulations to 
reach quarterly earnings targets so that 
Raines and other company executives 
could pocket hundreds of millions in 
bonuses from 1998 to 2004. Raines 
said in a statement, “While I long 
ago accepted managerial account-
ability for any errors committed by 
subordinates while I was CEO, it is 
a very different matter to suggest that 
I was legally culpable in any way, I 
was not. This settlement is not an 
acknowledgment of wrongdoing on 
my part, because I did not break any 
laws or rules while leading Fannie 
Mae. At most, this is an agreement 
to disagree.”

Getting rid of Fannie Mae form 

CONTINUED FROM PAGE 7
Appraisers should unite to rid profession of Fannie Mae

reports will, at a minimum, reduce the 
license board prosecution of inconse-
quential charges and simultaneously 
cause an improvement in appraisal 
report writing. What will appraisers 
do if the profession rids itself of Fannie 
Mae form reports? The appraisers will 
likely perform narrative appraisal re-
ports supported by logic, evidence, and 
argument that support the appraiser’s 
professional value opinion. 

Roger Durkin, JD, MS, FASFA is an 
attorney and appraiser with Durkin Law 
PC, Boston, Mass.

1. State of Alaska, et al. v. Kim Wold, Alaska 
Supreme Court, No 6673-May 2012

2. The License Board’s burden of proof is 
substantial evidence, “Substantial evidence is 
in light of the record as a whole… such relevant 
evidence as a reasonable mind might accept as 
adequate to support a conclusion.”
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Connecticut has had mandatory 
appraiser licensing for many years, 
meaning that one must be licensed 
or certified to render an opinion of 
value, for any purpose. The excep-
tions to this law are limited. Persons 
under contract with a municipality 
for assessment or revaluation pur-
poses, or real estate brokers and 
salespeople who estimate the value 
of real estate as part of a market 
analysis in pursuit of a listing, are 
exempted.

The general intent of the licensing 
statute is to protect the consumer and 
promote the public trust. After all, 
real estate appraisers estimate the 
value of real estate and real estate 
brokers and salespeople sell proper-
ty. Makes sense, right? Apparently 
not to everyone. For several years, 
CT Realtors (the former Connecticut 
Association of Realtors), support-
ed by the banks, has attempted to 
overturn the mandatory appraiser 
licensing law so that their mem-
bers, brokers and salespeople, may 
estimate the value of real estate for 
a fee and for any purpose, through 
a Broker Price Opinion (BPO) or 
Comparative/Competitive Market 
Analysis (CMA). The banks are 
on board, of course, since a BPO 
is less expensive than an appraisal 
and takes less time to complete. 
Each time this has been attempted, 
common sense prevailed in the 
legislature and their efforts were 
defeated, most recently in this past 
legislative session. The Connecticut 
Chapter of the Appraisal Institute 
has successfully led the fight and 
will continue to do so.

So why is this important? Accu-
rate estimates of value are needed 
for many reasons, every day. New 
mortgages, refinances, home equi-
ty loans, property tax assessment 
appeals, marital and partnership 
dissolutions, acquisitions and dis-
positions and the list goes on. Real 
estate appraisers, to become certi-
fied, must hold a four-year college 
degree, are required to have hun-
dreds of hours of valuation-specific 
education, thousands of hours of 
experience and must pass a rigorous 
examination. Further, appraisers are 
required to comply with the Uniform 
Standards of Professional Appraisal 
Practice, as well as any supplemen-
tal client-imposed standards. They 
are subject to regulation by the 
Connecticut Real Estate Apprais-

al Commission. Appraisers have 
experience inspecting properties, 
applying analytical techniques and 
prescribed methodologies to the 
appraisal problem and then commu-
nicating those findings to the client, 
usually in a written report.

In the negotiation process during 
the last legislative session, the rep-
resentatives of the appraisal com-
munity suggested a compromise 
where BPOs or CMAs could be 
done for a fee in situations where 
bank appraisal regulations require 
an opinion of value (called an 
“evaluation” in the rules), but do not 
require a formal appraisal, under the 
following conditions:

1. The broker or salesperson 
performing the BPO or CMA has 
completed a valuation course;

2. The Real Estate Commission 
establish minimum standards for 
the content of a BPO or CMA; and

3. The Real Estate Commission 
establish an enforcement mecha-
nism to adjudicate any complaints 
received.

Unfortunately, CT Realtors’ 
leadership rejected this suggested 
compromise. The low-fee BPO typi-
cally falls to the new, inexperienced 
salesperson. It’s unnerving to think 
that a newly licensed salesperson 
with no practical real estate expe-
rience or valuation education might 
be estimating property values for 
a lender.

Without a minimum level of val-
uation education, standards, and an 
enforcement mechanism within the 
Real Estate Commission, it’s per-
plexing to understand how chang-
ing the law benefits the consumer 
and protects the public trust. Let’s 
hope that CT Realtors will see the 
wisdom of necessary training, min-
imum content standards, and proper 
enforcement and include these 
three basic principles of consumer 
protection in any future attempts to 
alter the current legislation.

Albert Franke III, MAI, SRA, MRICS, is 
president of Advisra Consulting, LLC, New 
Haven, Conn.

Appraisals and broker price 
opinions…here we go again

Albert Franke
Advisra Consulting

quicker and cheaper without concern 
for any risk of loss and consumer 
protection. Loans without appraisals 
will be pooled and securitized by 
the GSEs then sold off to investors 
without recourse to either the GSEs 
or the originating lender. 

D. The GSEs will be relying upon 
an estimate of value provided by the 
originating lender. If this estimate 
is found to be acceptable utilizing 
the GSEs computer modeling, the 
GSEs will acquire the loan and 
waive all recourse against the lender 
for a default caused by a collateral 
issue. Under this scheme originating 
lenders and the GSEs, all of whom 
have a financial incentive to close 
every loan possible, put consumers 
in harm’s way as there is no valuation 
of the property beforehand by an 
appraiser who is required by ethical 
standards to be impartial, objective 
and independent. 

E. The GSEs will be relying on 
multiple listing services (MLS) in-
formation and other public records. 
Public record data is consistently 
found to be flawed. For example, 
data maintained by municipal as-
sessors frequently carries inaccurate 
measurements, outdated property de-
scriptions, room counts, lot size, etc. 
Appraisers know not to rely on these 
data sources without independently 
verifying their accuracy and the 
legality of unrecorded, unpermitted 

Two of the many issues facing appraisal - by Johnson
CONTINUED FROM PAGE 2 improvements. 

Multiple Listing Services (MLS) 
data often relies on municipal data. 
When appraisers research data found 
in MLS, they can find errors related 
to facts about the property that may 
have been based on these incorrect 
data sources or input errors. Further-
more, the condition stated in the MLS 
description does not always match 
the actual condition of the property. 

The waivers will heighten the risks 
to consumers and the housing market 
by relying on potentially biased and 
inaccurate information and removing 
the one voice meant to ensure integ-
rity and accuracy. The aim of the 
MBREA is to maintain appraisers’ 
critical role in the lending process. 

Conclusion
Appraisers need strong advocates 

to protect their interests and defend 
their profession and these are just 
two examples of action being taken 
by the MBREA on behalf of apprais-
ers. Joining the MBREA supports 
your interests and includes you in 
a professional community commit-
ted to excellence. On behalf of the 
MBREA, I urge you to consider the 
future of your profession and what 
we can do, together, to maintain its 
strength going forward. 

Marcus Johnson, MAI, MRA,  is the 2017 
president of MBREA, and vice president, 
The Appraisers Group, Belmont, Mass.
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There is no one definition 
of what “green” means

What is “green.” Sometimes we act 
like it has a definition we’ve all agreed 
on. We often bid against requests for 
proposal that identify the subject as a 
green property only to find out, after 
the award, that the building has a little 
extra insulation and a heat recovery 
ventilator. Is that green? Is it the 1920s 
mill retrofit with 15kW of solar on the 
roof and a rain garden at the lobby 
entrance? Is it the new office building 
built on a brownfield site near public 
transportation and with an indoor bike 
garage? The simple fact is that there 
is no one definition of green. Perhaps 
better described as “sustainable 
buildings,” these projects may employ 
several different layers of technology 
from landscaping to materials sourcing 
to mechanical systems. 

When a client asks for a bid on 
a green project my first response is 
to ask for a list of the technologies 
employed. On their side of the wall, 
the appraisal desk most commonly has 
only a request from a loan officer to 
solicit bids on a green property. The 
loan officer knows it is a green prop-
erty because the borrower told them it 
was green. Typically, after a few days 
and emails detailing the information 
needed to generate a bid, the appraisal 
desk has the basic information required 
for an appraiser to address questions 
of competency, scope of work and 
generate a credible estimate of price 

and time. I don’t simply sell “green” 
appraisals. Every bid is based on the 
time required to analyze each of the 
sustainable technologies the borrower 
has employed in the project and come 
to a credible opinion of its contributory 
value in the whole. 

This initial interaction and conser-
vation with the client is critical to even-
tually delivering an appraisal product 
that is not misleading to the intended 
users in its intended use. The simple act 
of generating a list of the technologies 
employed in the sustainable building 
allows a dialogue with the client on 
valuation methods, the presence or 
absence of sale comparables and 
capitalization rates, the possible use 
of cost techniques, and obsolescence 
from all sources. Not only does the 
client have more confidence in our 
service, but they have the opportunity 
to think about options for review and 
prepare the loan committee for the 
type of analysis and data the report 
will contain. 

Furthermore, sustainable projects 
often contain elements of income, 
such as tax credits and the annual sale 
of renewable energy credits (RECs) 
that may be considered either real or 
personal property. In my experience, 
the borrower always wants these 
included in the value opinion but the 
lender may not consider these sources 
of income as contributory elements 
of their collateral. Generating a list 
of technologies employed prior to the 
bid allows an up-front discussion with 
the client on what they want valued 
and prevents surprises at delivery of 
the report.

Thankfully, in November the 

Appraisal Institute will debut a new 
two-day class; Practical Applications 
in Appraising Green Commercial 
Properties. I had the opportunity to 
review the course developed by Tim 
Runde, MAI and Stacey Thoyre. This 
companion to their text, The Valuation 
of Green Commercial Real Estate, 
walks through several case studies in 
appraising sustainable buildings; from 
bid to review. It thoughtfully presents 
terminology, third-party ratings, 
technology and valuation methods; 
including an emphasis on the cost 
approach; that may be employed to 
support a value opinion. There will 
be several opportunities to attend this 
course in 2018 and I encourage you to 
take advantage of one. 

Sean Sargeant, MAI, SRA is a certified 
general real estate appraiser at Sargeant 
Appraisal Service, Rutland, VT.

Sean Sargeant
Sargeant 

Appraisal Service

soft and hard cost deduction process 
for the alternative use.

Having appraised several large 
development parcels in central Bos-
ton and Cambridge, consulting with 
developers and municipal planners is 
vital to understanding the likelihood 
of project approvals and development 
costs helping to estimate a reliable 
market value.

Thomas Jensen, MAI is an associate 
director at Integra Realty Resources, 
Boston, Mass.

CONTINUED FROM PAGE 6

Appraising development 
sites: by Jensen
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Are we at the top of the 
market?  I don’t know. 

Are we at the top of the market? I 
don’t know. I can’t predict the future 
and it’s not my job to do so. But. 
I’ll have to admit, I am asking that 
question frequently. I can’t prove it 
empirically but I have many anec-
dotal indications that we might be 
there – or be beyond there.

A few months ago, I was talking 
with a friend who is a New York City 
developer. He’s in his early seventies, 
so he doesn’t have the time and 
energy to pursue deals the way he 
used to, but he is an avid observer 
of the market and has the experience 
and wherewithal to see trends and 
opportunities. I told him how the 
residential markets in which I do 
much of my business seemed to be 
soft at the top – the city of Brockton 
seemed to have a barrier at $400,000 
and the somewhat upscale town 
next to it seemed to have a barrier 
at $700,000. Under those numbers, 
things were selling like hotcakes 
and above those numbers, there 
was very little activity. My friend 
replied “I agree; I haven’t seen any 
condos or apartments in Manhattan 
sell for over $30 million in about 
two years” (obviously, we work in 
different markets). 

So, I started thinking about an ap-
praisal assignment I had in Wellesley 
back in 2010. When I analyzed the 

market trends, it appeared that there 
was a very slight increase in prices, 
yet just about everything in the rest 
of the state – and the country – was 
in steep decline. Upon further 
investigation, it became clear that 
Wellesley prices started declining 
in the 2005-2006 time frame, long 
before the rest of the world realized 
we were in trouble around 2008. I 
took away from this a belief that the 
smart money sees these downturns 
coming sooner than the rest of us 
and pulls back ever so slightly. When 
the downturn does occur, those folks 
are ready to buy the bargains and the 
price ascent starts over again - ever 
so slightly.

The Realtor organization is telling 
us that there are multiple offers and 
rising prices. They tell us that prices 
are increasing and the reason is a 
lack of inventory. They are telling 
the truth. But, the lack of inventory 
may well be that more experienced 
folks – people who have actually 
experienced homeownership and 
maybe lived through a few market 
cycles – realize that if they sell the 
home that they are in now, they may 
not be able to afford the only offer-
ings that are available. They hold 
off on selling and thereby create a 
shortage of inventory. With nothing 
for sale, newcomers conclude that 
they will never be able to afford 
their own home and rush to buy 
their first house – probably at a high 
price. Eventually, they may end up 
overpaying- and then we call it a 
market top.

If we watch the market through the 
eyes of the MLS, we might see that 
the statistical results are different 
from those who watch the market 
through the eyes of something like 
the Warren Group’s TownStats offer-
ing. As always, we have to be careful 
with statistics. Like my experience 
and that of my Manhattan developer 
friend, it depends what segment of 
the market you are watching. And 
it also depends on whether we are 
measuring mean, median, mode etc.

My final concern about market 
top is arson. It’s been many years 
since arson was in the news. Just 
recently, however, there have been 
three apartment/condominium con-
struction projects underway where 
the building were involved in a 
significant fire. At least one is being 
investigated as arson; the others are 
considered “suspicious” by many. 
This is a situation where the demand 
has been overestimated. When the 
demand for a brand new apartment 
dries up, sometimes strange things 
happen.

Quite honestly, I can’t predict the 
future and it’s not an appraiser’s job 
to do so. When we miss the top of 
the market – or when we see it and 
don’t proclaim it from the rooftops 
– somehow the public thinks that we 
should have seen it coming. For now, 
I’m going to watch things closely, 
and on a market-by-market basis.

Shaun Fitzgerald is the owner of Fitzger-
ald Appraisals, Easton Mass.

Shaun 
Fitzgerald

Fitzgerald Appraisal
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BARNSTABLE/PLYMOUTH 
APPRAISAL SERVICE

We are a leading provider of services for:
• PRIMARY AND SECONDARY MORTGAGES

• MORTGAGE REFINANCING
• EMPLOYEE RELOCATION

• PRIVATE MORTGAGE INSURANCE REMOVAL
• ESTATE PLANNING

• DIVORCE SETTLEMENT
For further information contact:

Wayne Valliere, RA
Barnstable/Plymouth Appraisal Services

P.O. Box 697
Buzzards Bay, MA 02532-0697

774-302-4176 Office
508-737-0655 Cell
774-302-4174 Fax

Email: wjv1@comcast.net
Website: www.barnstableplymouth.com
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Certified - Licensed - Designated

 • Residential • land

 • CommeRCial • industRial

Shaun Fitzgerald
Certified General #70225

250 Elm Street • Easton, MA 02356

(508) 230-2131
Fax (508) 230-2526
Cell (508) 586-1234

Email: shaun.fitzgerald@verizon.net
fitzgeraldappraisals.com
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Paul J. Hartel

Commercial / Residential
Tax Abatements / Partial Interests

Gifting / Feasibility Studies

Serving MA & RI

508-540-0448    paul@appraisalcompany.com
www.AppraisalCompany.com
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Paul J. Hartel 
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Tax Abatements / Partial Interests 
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Serving MA, CT, NH, RI & VT 
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Real Estate Appraisal  and Consulting 
100 Erdman Way, Leominster, Massachusetts 01453
Phone: (978) 534-1350 •  FAX: (978) 534-1913
Email: adf@thefostercompany.com

The Foster Company is a 

full service real estate appraisal 

and consulting firm with 

over 85 years of experience. 

Areas of specialty include:

• Acquisition and Disposition

• Eminent Domain and Relocation

• Expert Witness and Legal Strategy

• Development and Urban Reuse

• Feasibility and Market Studies

• Environmental Contamination

• Waterfront Property Issues

• Investment Analysis

• Preservation

• Marketing

Commercial Real Estate Appraisals
Backed by 85 Years of Experience
Since 1925, The Foster Company’s real estate activities have spanned the field including
appraisal, consulting, brokerage, development, finance, and management. Our experience
with complex real estate issues is the backbone of our success in the commercial real estate
appraisal field. It is this vast experience that enables us to adapt quickly to changing project
needs and unexpected findings. Over the years, Foster Company clients have benefitted
extensively from advice outside the original scope of work.

From industrial reuse analysis to determining the income potential for a proposed office 
complex to assisting with in depth eminent domain projects, The Foster Company combines 
analytical technique with practical application to provide timely, cost effective, factually
based solutions for our client’s real estate needs.

Put our experience to work for you.  Call The Foster Company at 978-534-1350.
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Services & Specialties
• Residential  • Industrial
• Commercial  • Land
• Divorce, Estate • Expert Testimony

• Consulting

Service Area
Massachusetts 
Barnstable County  Bristol County 
Middlesex County Norfolk County 
Plymouth County  Suffolk County

The Appraisers Collaborative

Mary Granville, MA Cert Gen #345 MRA, SRA
The Appraisers Collaborative
150 Wood Road, Suite 1001
Braintree, MA 02184
Phone: 781-356-2300, Fax: 781-356-2345
www.appraiserscollaborative.com

Landscape of the healthcare 
and life sciences industry

The Boston metropolitan area has 
strong roots in the education and 
health services sector and has become 
one of the most transformative regions 
for healthcare and life sciences in both 
the United States, and globally. The 
industries were aided in part by former 
governor Deval Patrick’s 10-year, 
$1 billion Life Sciences Initiative, 
and looks to continue with current 
governor Charlie Baker’s version 
2.0 – a proposed five-year $500 mil-
lion initiative. With the signification 
growth of our region, there is a shifting 
landscape and the healthcare industry 
that is facing a dynamic environment. 

Today there is great uncertainty 
as it relates to federal health policy 
and where healthcare laws will go; 
providers are tasked with the endeav-
or of navigating a challenging cost 
reimbursement environment with 
competing rules, causing operational 
challenges. 

The National Institute of Health 
(NIH) funding certainty has de-
creased under the current presidential 
regime with the executive branch 
proposing deep cuts to its funding 
limits. With Massachusetts being the 
largest recipient of funding from the 
NIH, receiving a total $2.572 billion 
in 2016 and $2.666 billion in 2017, 
the risk of this source has increased. A 
rapid decrease in NIH funding would 

have a significant negative effect on 
the overall state economy. At the 
state level, industry stakeholders are 

looking to the legislature, gauging the 
possibility that cost control measures 
may be enacted that would curb 
existing initiatives. While funding 
sources remain an uncertainty, the 
demand for these services is not, 
as the U.S. population is aging and 
Medicare-aged citizens are growing 
in numbers.

Despite these challenges, this is a 
revolutionary time in medicine with a 
shifting landscape. Ground breaking 
research in artificial intelligence, 
personalized medicine (gene editing 
and stem cell therapies) and data 
aggregation are going to sow rapid 
change into how we as consumers 
experience health care and the speed 
at which providers can deliver their 
services. How will this affect the 
real estate landscape that these users 
inhabit?

We’ve seen for some time now, 
the integration of health care uses 
into retail settings. This is more often 
than not by entrepreneurs seeking to 
provide high margin services at a fee 
that hospital campuses cannot afford 
to provide. However, such settings are 

not profitable to more low-margin 
services such as psychiatric and other 
similar services. These entrepreneur-

ial providers are effecting the narrow 
profit margins of larger hospital 
campuses that seek to use such high 
margin services (MRI, urgent care, 
etc.). Answers to the effect of these 
entrepreneurs on existing hospital 
campus space utilization will be 
realized in the next five years.

Further, venture capitalists are 
actively pouring millions of dollars 
into disruptive technologies – such 
as closed loop feedback applications. 
While both institutions and venture 
operations are all looking to remote 
patient services, the slow adoption 
of large hospital campuses for this 
technology may limit their ability 
recognize what change is coming. 

The shifting landscape of the health 
care and life sciences industry will 
carry with it the fortunes of the Bos-
ton, and broader New England region, 
economy. Institutions must adopt a 
proactive outlook in understanding 
the changes that are afoot. 

Corey Gustafson, MAI, managing director, 
Colliers Innternational, Boston, Mass.

Corey Gustafson
Colliers 

International The shifting landscape of the health care and life 
sciences industry will carry with it the fortunes of 
the Boston, and broader New England region, econ-
omy. Institutions must adopt a proactive outlook in 
understanding the changes that are afoot. 
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BARNSTABLE / PLYMOUTH
A P P R A I S A L  S E R V I C E S

WAYNE J. VALLIERE, MRICS, RA

EMAIL: WJV1@COMCAST.NET
P.O. BOX 697

BUZZARDS BAY, MA 02532
PHONE (774) 302-4176

FAX (774) 302-4174

CASEY and DENNIS
REAL ESTATE

Appraisers - Consultants

40 Driftway
Scituate, MA 02066

Phone: (617) 523-0023
email: rdennissr@aol.com

RICHARD J. DENNIS, SR.
MAI, SRA, MRA 

MA Cert. Gen. #8

Office: (508) 852-1588                         Residential
Fax: (508) 852-1376         Commercial

            Industrial

HOWARD S. DONO & ASSOCIATES, INC.
Real Estate Appraisers & Consultants

Howard S. Dono, MRA, IFAS
President/CEO

360 W. Boylston Street           W. Boylston, MA 01583

G A Johnson and Associates
Real Estate Appraisers and Consultants

Lexington, MA 02421
781-652-0042 Phone - 781-652-0147 Fax

E-Mail: GregJ737@rcn.com

Gregory A Johnson
MA Cert Gen #737, NH Cert Gen #560

Serving Eastern Massachusetts & 
Southern New Hampshire

Residential and Commercial Appraisal ~ Financing ~ Acquisitions
Estate Planning ~ Probate ~ Expert Testimony

Tel: (978) 362-2652
630 Boston Road, Suite M104

Billerica, MA 01821
www.kasparianappraisals.com

 
Peter T. Vadala, MRA 

Mass. Certified General 75137 

peter@vadalarealestate.com 

 

VADALA REAL ESTATE APPRAISALS, INC 

Mill Pond Professional Building 

 9D Dr. Osman Babson Road 

Gloucester, MA 01930 

 

tel: 978 281 1111          fax: 978 281 1569 

Paul J. Hartel

Commercial / Residential
Tax Abatements / Partial Interests

Gifting / Feasibility Studies
Serving MA, CT, NH, RI & VT
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of New England 
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Paul J. Hartel 

  
Residential / Commercial 

Tax Abatements / Partial Interests 

Litigation / Feasibility Studies 
 

Serving MA, CT, NH, RI & VT 
 

508-540-0448    paul@appraisalcompany.com 

www.AppraisalCompany.com 

 

 

 

 

 

 

 

508-540-0448    paul@appraisalcompany.com
www.AppraisalCompany.com
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Slovak Appraisal Associates
Real Estate Appraising and Consulting

Commercial, Industrial & Residential

Peter F. Slovak
MA Real Estate Appraiser

Certified General #70876

P.O. Box 202, South Yarmouth, MA 02664
Tel. 508-760-1112  |  Fax 508-394-0014

pslovak@verizon.net
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Lewis & Associates
Residential Real Estate Appraisals 

Edward Lewis
44A Russell St. 
Plymouth, MA 02360

Office 508.746.5822
Fax 508.746.5432
lewis.assoc@comcast.net

To place your business card here 
Please contact Jeff Keller

England Real Estate Journal
800-654-4993 • 781-878-4540 ex. 244 • jkeller@nerej.com

www.mbrea.org

The Association for Valuation Professionals
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Chairman
Donald Bouchard
Lincoln Property 
Company

New England Chapter 
www.cre.org
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Jonathan h. avery, MaI, Cre

Avery Associates
Real Estate Appraisers - Counselors

Staff of certified professionals to serve the New England Real Estate Market.
Specializes

in counseling and appraisal for a variety of clients. Counseling emphasizes feasibility, marketability 
and market demand studies for commercial, industrial and multifamily properties. Available 
for assignments throughout New England with particular emphasis on the Route 128 / Route 
495 market west of Boston.

IndIvIdual MeMbershIps • appraIsal InstItute  • the Counselors of real estate

 • MassaChusetts board of real estate appraIsers

282 Central St., P.O. Box 834 Acton, MA 01720
(978) 263-5002 • Fax (978) 635-9435

Market conditions: Room 
to run and time to deal!

The Las Vegas tragedy and the 
destruction and disruption from 
the unprecedented series of natural 
disasters have given everyone rea-
sons to pause. What lessons can be 
learned and how can we best recover 
and respond?

Room to Run – Time to Deal
Commercial real estate continues 

to benefit from moderate economic 
fundamentals and well-priced risk. 
Nevertheless, the favorable con-
ditions and outlook are unevenly 
spread over capital and property 
markets. Goldilocks, core and bull-
seye assets are still expensive and 
expected to continue to be so. Pricing 
and liquidity for lesser assets are 
lagging and will lag, and the spread 
disparity between the top and the 
bottom of risks, rates and cap rates 
will increase. Rates on the capital 
stack for commercial real estate 
have moved gradually, even fallen 
back, and accordingly, the real estate 
market appears to be well priced rel-
ative to alternatives. The upcoming 
Fed monetary action, normalizing 
the Fed balance sheet by gradually 
reducing/selling investments accu-
mulated during quantitative easing, 
is unprecedented. However, most 
are cautiously optimistic about the 
outlook for attendant stability in the 
capital markets. 

Anecdotal data and aggrega-
tions record the broadly persistent 
favorable trends in micro and mac-
ro-economic conditions. National 
and local trends in commercial real 
estate transactions, absorption and 
construction support a stable market 
with a favorable balance of supply 

and demand. The Counselors met 
in Boston (September 7) before the 
annual meeting in Montreal (Sep-

tember 24-27) and the appraisers 
(Massachusetts and Rhode Island 
Chapter of the Appraisal Institute) 
and the commercial brokers (Com-
mercial Brokers Association) met 
in Boston (October 3). The com-
mentators in the aforementioned 
forums found data and reasons to be 
positive about economic conditions 
and market outlook for commercial 
real estate. Appraisers are notori-
ously described as forever looking 
over their shoulders at the past, and 
brokers are comparably renowned 
for looking through rose-colored 
glasses at the future. However, the 
data and these recent forums support 
room to run and time to deal with 
diligence, rigor and scramble. 

Unprecedented expansion, un-
precedented quantitative tightening 
and unprecedented global connect-

edness. And yet with the uncertainty 
implied by current conditions when 
compared with historic trends, the 

outlook is generally and consistently 
positive. On October 3, during Q & 
A at the meeting with the appraisers 
and the brokers, keynote speaker 
Sara Johnson, prominent economist 
and longtime presenter to the local 
real estate community, was asked 
for her watch list, a popular closing 
request or comment. On her short 
list she included: the rippling impact 
of the Fed’s monetary action; the 
economic impact of trade arrange-
ments with Canada and Mexico and 
China; and continuing low levels 
of corporate investment. That list 
is manageable. Room to run and 
time to deal!

David Kirk is principal and founder of 
Kirk & Company, Real Estate Counselors, 
Boston, Mass.

David Kirk
Kirk & Company
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C r o s s w h i t e
ProPerty Advisors

REAL ESTATE COUNSELING • APPRAISAL

John C. Bowman, CRE

Multifamily • Chapter 40B Development

6 BEACON STREET SUITE 200
BOSTON, MA 02108

TEL 617 742 6061
jcbowman@post.harvard.edu

• Highest and Best Use Studies

• Market and Feasibility Studies

• Valuation Reports

• Arbitration

• Acquisition & Disposition Counseling

• Valuation Review

• Real Estate Litigation Support

303 Congress Street  |  Boston, MA 02210  |  www.naihunneman.com

CONTACT

Emmet T. Logue, 
CRE, MAI
Executive Vice President
617.457.3270
elogue@naihunneman.com

COMMERCIAL, INDUSTRIAL AND INVESTMENT  
PROPERTIES FOR CORPORATE,  

INSTITUTIONAL AND INDIVIDUAL CLIENTS

David S. Kirk, CRE®, MAI 
& Brett N. Pelletier 

 

KIRK&COMPANY 
  Real Estate Counselors 

 

Counseling, Valuation, Due Diligence   
Market & Feasibility Analysis,  

Fiscal Impact Analysis 
 

31 Milk Street, Suite 820 
Boston, MA  02109 
Phone 617-261-7100      

www.KIRKCO.com 
dsk@kirkco.com • bpelletier@kirkco.com 

 
 
 

Unprecedented expansion, unprecedented 
quantitative tightening and unprecedented global 
connectedness. And yet with the uncertainty implied 
by current conditions when compared with historic 
trends, the outlook is generally and consistently 
positive. On October 3, during Q & A at the meeting 
with the appraisers and the brokers, keynote 
speaker Sara Johnson, prominent economist 
and longtime presenter to the local real estate 
community, was asked for her watch list, a popular 
closing request or comment. On her short list she 
included: the rippling impact of the Fed’s monetary 
action; the economic impact of trade arrangements 
with Canada and Mexico and China; and continuing 
low levels of corporate investment. That list is 
manageable. Room to run and time to deal!
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Donald Bouchard, Chapter Chair
617-951-4138

Vice Chair: Julie McIntosh, CRE
Secretary: John Power, CRE

Treasurer: John Baczewski, CRE
Membership Officer: David Levy, CRE

New England Chapter 
www.cre.org

New housing product: Good 
for boomers and millennials?

A lot has been said about the amount 
of new housing being constructed in 
the greater Boston metropolitan area. 
In Boston alone, almost 14 million 
s/f are under construction and 40 
million more are in the planning and 
permitting stages. There is some de-
bate over how many people can afford 
to occupy these new units, and yes, 
there may be some slow periods and/
or reductions in price. Nonetheless, it 
is generally acknowledged that, even 
with so much being built, demand 
may still exceed supply. Fortunately, 
the same product may suit boomers 
as well as millennials.

The majority of units being built are 
apartments for rental, but a growing 
number are being built for condomini-
um ownership. Either way, the units 
being designed are beautiful, often 
with big views, usually in improved 
or improving urban neighborhoods. 
Personally, I would love to live in 
many of these beautiful projects, 
and explore the great neighborhoods 
being improved or created: Think 
Seaport, Charlestown, East Boston, 
South End, not to mention Cambridge, 
and Somerville. Unfortunately, time, 
energy and funds preclude living in 
them all. 

During this boom, design has 
changed away from mere artistic 
bricks and mortar to space suitable 
to accomodate services and “experi-
ences.” Whether built for millennials 
or baby boomers, the structures 
themselves are becoming somewhat 
adjunct to the services, activities and 
experiences that need to be provided 
within. In short, units are becoming 
more hotel oriented. 

About 30 years ago, some cutting 
edge condominiums were being built 
in conjunction with hotels, typically 
for older occupants who wanted 
concierge service and access to hotel 
amenities and restaurants. Examples 

that come to mind are the Ritz in 
Back Bay and the Charles Hotel and 
Condominium in Harvard Sq. Now, 
projects have developed into new full 
24/7 concierge service, specializing in 
assisting occupants, providing facil-
ities and services to make life easier. 
New projects almost have to have: 

• Open office areas with high 
technology, internet connectivity, etc. 

• Great workout areas with staff 
trainers and sports classes 

• Pools and spas with typical spa 
services 

• Outdoor spaces, including roof 
decks and balconies for group BBQs, 
yoga classes, parties 

• Large community areas for simply 
getting together, special events or 
functions 

• Services such as dog walkers, 
childcare, catering services and so on.

The list goes on. The question 
that haunts one is “what happens 
when millennial tastes change?” Do 
the buildings become functionally 
obsolete, or can they be modified to 
provide newly preferred services in 
the same spaces? Have we gone too 
far in catering to specific millennial 

tastes, or is there enough overlap 
between millennial needs and baby 
boomer needs, as both demographics 
have an interest in moving towards 
easy living? Is there a housing mis-
match, or can buildings be occupied 
by both millennial and boomer de-
mographics? 

In a recent article talking about 
a Harvard University joint study 
on housing, it was pointed out that 
millennial tastes are not only strong 
within their own demographic, but are 
influencing other demographics. The 
most likely influenced non-millennial 
is the baby boomer, since they are 
parents of millennials and have been 
observing and participating in that 
behavior in some cases for decades. 
In fact, at least among my friends, I 
would conjecture that most boomers 
would like to be millennials. Why 
not. They are actually looking for 
similar spaces, somewhat smaller, 
more modern, maintenance free, with 
services closely at hand. 

While there may be some mis-
matches or unintended consequences, 
it seems that boomer/millennial 
preferences may be more in sync than 
in opposition. If so, the two largest 
demographics in our country, now 
totaling over 150 million are poten-
tially, for now, in sync with housing 
preference. This may well change in 
the future as millennials have children, 
need schools, and more toward larger 
suburban spaces, or boomers need 
more assisted housing. However, for 
the time being, the downtown housing 
market, particularly in new buildings, 
should remain strong. It’s a fortuitous 
synchronization of demographics for 
housing developers. 

Daniel Calano, CRE, is the managing 
partner and principal of Prospectus, LLC, 
Cambridge, Mass. 

Daniel Calano
Prospectus, LLC

ProsPectus, Inc.
• Real Estate Counseling on Commercial, Industrial And Residential.
• Management of development projects for investor partnerships.

SpECIAlIzAtIon In: Rehabilitation & Reuse of property’s Highest & Best 
Use Analysis, land planning/Development, Conservation planning/Easements 

~  S I n C E  1 9 8 8  ~

Daniel Calano, CRE
Managing Partner & Principal

2 Brattle Square, Cambridge, MA 02138
t (617) 868-0800 x243  F (617) 868-3331

However, for the time 
being, the downtown 
housing market, 
particularly in new 
buildings, should remain 
strong. It’s a fortuitous 
synchronization of 
demographics for 
housing developers. 
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AUBURNDALE REALTY CO.
335 Auburn St., P.O. Box 66125

Newton, MA 02466

Robert J. Nahigian, FRICS, SIOR, CRE, MCR

Office • Industrial Property Specialists
• National Specialists on BTS

• Advisory Services to Corporate Tenants and Investors
• Corporate Services • Corporate Representation

• Expert Testimony Services

617-332-6900  Fax 617-965-2570
email: Rob@siorcre.com
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Jill S. Hatton, cre
Real Estate Counselor

38 Irving Street, Boston, MA 02114

617.388.0221
jillhatton@aol.com
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Phone: (978) 534-1350
Fax: (978) 534-1913
100 Erdman Way

Leominster, MA 01453
adf@thefostercompany.com

Real Estate
Appraisal and Consulting 
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Opposing Appraisal Waivers
•Meetings with Senator Warren & Congressmen Capuano & Lynch
•Co-signed a letter sent to key congressional leaders

Limiting Third-Party Liability
•MBREA filed House Bill 1975 to limit our liability to the client and 
  inteded user as defined in an appraisal report.

Supporting AMC Licensing
•MBREA filed House Bill 577 that will require AMCs to become 
  licensed in Massachusetts

Capping Complaints
•MBREA filed House Bill 200, which will limit to five years the time 
  frame for filing complaints at the state board.

Advocating for Mandatory Licensing
•MBREA filed Senate Bill 104 requiring that all appraisals of real property 
  be performed by licensed or certified appraisers.

The Association for Valuation Professionals™

Join at the Expo or online at:
http://www.mbrea.org/assoc_subscribe.asp

Become a defender today 
by joining the MBREA.

Imagine What We Can Do. Together.



Featuring
AUCTIONS

Section D October 13 - October 19, 2017

Million$ 
of Offering$

Sale
Lease

Wanted

Classified

New England Real Estate Journal

Over 16,000 Successful Real Estate Auctions 
Since 1976

800.521.0111 www.JJManning.com

L
A
N
D 

W
A
N
T
E
D

RESIDENTIAL

Single Family or
Condominium

50+ units
Raw, Approved, Urban Infill, 

Multi-Family in Mass., R.I. & CT
Please contact: Land Acquisition

Pulte Homes of 
New England, LLC
Call: 508-870-9999

Ext. 1

BURLINGTON, MA
RESTAURANT SITES

•  84-144 Seats

•  4,600 SF to 10,000 SF

•  Next to Burlington Mall

•  100% Location

Exclusive agent

Roy C. Papalia, Jr.
(617) 484-7474
cell: (617) 306-7797

roypapalia@yahoo.com

ALL
CASH

PURCHASES
• Store Blocks
• Shopping Centers
• Net Leased Properties

Quick Response
to Submissions

By Principals
Brokers Welcome

Jordan L. Rittenberg & Co.
25 Bound Brook Rd.
Newton, Mass. 02461

(617) 964-3765

71 PROVIDENCE HIGHWAY
WESTWOOD, MA

DEVELOPMENT OPPORTUNITY
AVAILABLE FOR SALE OR LONG-TERM GROUND LEASE

.082 ACRES
Directly on Route 1 at the intersection of 
Interstate 95/ Route 128 (60,000 ADT)

Minutes from numerous retail and 
restaurants at Legacy Place (Franklin Line)

Can develop retail, restaurant & hotel

STEVE WOELFEL
617 330 8168
stephen.woelfeljr@colliers.com
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CAPE COD
Centerville

René L. Poyant, Inc.
REAL ESTATE MANAGEMENT

Post Office Square,
20F Camp Opechee Road

Centerville, MA 02632
Tel: 508-775-0079
Fax: 508-778-5688

poyant1@verizon.net

René L. Poyant, Inc.
REAL ESTATE MANAGE-

MENT

  COMPANY&HIRSCH

(603) 886-4700 
lhirsch@hirschco.com

www.hirschco.com

RETAIL SPACE FOR LEASE
Auburn Plaza Shopping Center

Routes 12 and 20 
Auburn, MA

•	 3,200±	sq	ft	Retail	Unit	between	T.	J.	
Maxx	and	Park’n	Shop	Supermarket

•	 550±	sq	ft	free	standing	building	
(former	bank)	with	drive-up	window

77,161±	sq	ft	strip	shopping	center	at	
signalized	intersection	with	frontage	on	
Routes	12	and	20–1/4	mile	to	Route	290	

and	Massachusetts	Turnpike.

FOR LEASE
AUBURN, MA

OFFICE / WAREHOUSE

Office Space
10,000, 5,000, 2,500 & 1,500 sf

Warehouse Space
5,000 sf, 10,000 sf

15,000 sf, 20,000 sf
35,000 sf & 50,000 sf

Convenient access to I-190, 290, 395, 
495, Mass Pike & Rtes. 20 & 146

Call 978-365-4585
AUBURN INDUSTRIAL DEV. CORP.

www.aidc.com

FOR SALE
Airport Hangars

Nashua Municipal Airport
$1,350,000

•  Building 1 is 12,840 SF (8,880 SF office 
& 3,960 SF hangar)

•  Building 2 is 6,742 SF (5,482 SF hangar 
& 1,260 SF office)

•  12,000± gallon double wall steel under-
ground jet fuel storage system

•  Directly off the runway

603-880-6655
www.prolmanrealty.com603-882-6000  www.vear.biz     

SALE PRICE REDUCED! 

Directly Across from Major Hospital; St. Joseph
3,760 ± Standalone, Two-Story Building 
Private Parking Lot with Ample Spaces 

User/Owner Opportunity 
REDUCED PURCHASE PRICE:  $339,000

OFFERED AT 
$339,000

FOR SALE
MEDICAL OFFICE BUILDING 

NASHUA, N.H. 

VEAR 
COMMERCIAL PROPERTIES, INC. 

 

40 Kenoza Avenue • Haverhill, MA
Office: (978) 373-3897 • Cell: (978) 852-5559

email: sdesisto@coldwellbanker.com

HAVERHILL, MA
Lafayette Square

Former Bank Branch
•  Over 20,000 CPD
•  7,100 SF - 2 Floors
•  33,454 SF Lot
•  Commercial Zoning

Only: $875,000
Call Steve DeSisto
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Business / Investment
For Sale      Lease   Wanted

Restaurants
Stores

Nursing Homes

Motels
Apartments

Farms

Businesses
Condos

Land

Shopping Centers 
Hotels

Mobile Parks

	
	 For	Sale				Southern	NH	

46	Acres	Industrial	
Interesting	parcel	for	developers	with	vision,	

close	to	Exit	3	Interstate	93.	This	parcel	offers	10	
+/-	ac	of	developable	area,	plus	36	acres	of	

steep,	wooded	terrain	with	great	views	peaking	
at	over	420’	elevation.	The	10	acres	is	primarily	

influenced	by	other	industrial	uses,	while	most	of	
the	36	acres	abuts	several	homes.		The	46	ac	site	

is	zoned	Industrial.	By	right,	the	site	supports	
warehouses	and	contractor	yards,	but	other	
industrial	uses	are	allowed,	incl.	a	cell	tower.																

ONLY	$995,000

	
____________________________________________________________	

35,000 sf building on 5 + ac. 
This 35,000 sf building sited on 5.5 acres is serviced 
by mun. water/sewer and nat’l gas.  Clear height is 16’ 
plus, with 5 interior dock-high loading doors and one 
oversized drive-in door. Too many Seller reports to 
list, incl. extensive engineering reports, all are 
available.  The building can be expanded.  Location is 
on busy Route 28, influenced by retail, service, food 
and prof. services.   $1,599,000. 
Single Tenant Net-Leased Investment for sale.  
Property serves as the production facility and 
Corp. HQ for well-established operator. 
Call Ralph for confidentiality agreement. 
_________________________________________________________________ 	

603.434.9700	

	

Major 45 Unit Franchisee Expanding in New England

	 MASS	 Eastern Mass - from Boston North and West to Rte. 495,
			   from Boston South including all of Cape Cod

	 NH		 Entire State

	 MAINE	 From NH line to Mid-State

  LAND SIZE:	 Minimum 3/4 acre buildable
  BUILDING SIZE:	 2,600 s.f. to 3,500 s.f. - 40-80 seats with drive-thru
  DEAL TYPE:	  Purchase or Ground Lease

Exclusive Franchisee Broker: Mark Shair
M&J Associates, Inc. -  Tel: 617-630-4988

Email: mshair123@msn.com

HOLLY MANAGEMENT - 508-775-9316
tbusby@hollymanagement.com

Property Specifications

•  Building Size: 118,000 SF

•  Land Size: 10.87 acres

•  Utilities: Municipal Water &
   Gas

•  Clear Height: 29' to 20'

•  Zoning: Industrial

•  Shelving: Heavy Industrial

•  Lease Rate: To be Negotiated

•  Sale Price: Call for Details

FOR SALE OR LEASE
5 INDUSTRIAL DRIVE, MATTAPOISETT, MA

1 Mile from Interstate 195
118,000 TOTAL SF 

100,000  SF Warehouse & 18,000 SF Office

SITE

Lot
Included
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RESTAURANT / RETAIL SPACE
SO. NASHUA, NH

2,400 - 3,600
SQUARE FEET

•  Across from Pheasant Lane Mall
•  New electronic sign to advertise your business
•  $22 PSF

SUN PLAZA, 295 D.W. HIGHWAY

RONEX CORP.
781-489-6282 Ext. 11
Email: david@ronexcorp.net

2 MONTHS
FREE

BROKERS
EARN 150%

COMMISSION
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Tewksbury, MA 
2,500 SF of Retail/Office Space

The space is located in a 14,000 SF retail plaza at  1120 Main St. (Rt. 38) Tewksbury. The 
property was built in 2005 and has 370 ft. of frontage on busy Rt. 38. It is nicely landscaped 
and has an abundance of parking. Very strong demographics and high traffic count make this 
location very desirable. The anchor tenants are: Enterprise Bank and high volume Crystal 
Convenient Store. Many national and regional tenants, like Home Depot, Market Basket, 
Papa Ginos, Staples, TD Bank, Bank of America, Super Wal-Mart center, Dunkin Donuts, 
etc are located in a very close proximity, along Rt. 38.

RENAISSANCE REAL ESTATE CO.
Phone: (781) 334-2476 • email: renaisre@aol.com

166 DANIEL WEBSTER HIGHWAY
NASHUA, NH

PRIME RETAIL FOR LEASE: 9,100 SF
May be able to subdivide to 6,000 and 3,100 ± SF

•  Close to Pheasant Lane Mall	 •  Less than 5 minutes to the MA border
•  Excellent location at light with sign pylon	 •  Good parking
•  Great access/exposure with very high traffic volume

Please contact:
Andrew H. Levy, CCIM
The MEG Companies

603-434-6700
andy@themegcompanies.com

RESTAURANT / RETAIL SPACE
        SO. NASHUA, NH

•  Across from Pheasant Lane Mall
•  New electronic sign to advertise
   your business
•  $22/PSF

SUN PLAZA, 295 D.W. HIGHWAY

RONEX CORP.
781-489-6282 Ext. 11 •Email: david@ronexcorp.net

2,400 -
3,600

 SQUARE 
FEET

2 MONTHS FREE

BROKERS EARN
150% COMMISSION

Contact: Scott Companies
978-374-0034

scott-companies.net
SC SC

CURRENT AVAILABLE PROPERTIES
 

AMESBURY, MA

49 S. HUNT RD.  - 18,400 sf, subdividable to 8,800, office, loading 
docks & drive-in doors. $6.95 NNN 

HAVERHILL, MA
FOR LEASE - $6.95 PSF NNN

11 ROGERS RD. - 18,700 sf w/office, loading & drive-in doors. 
20' clear height

34 ROGERS RD. - 4800 sf. Office, warehouse, 1 dock, 1 drive in

175 FERRY RD. - 6600 sf - 1 dock, 28' clear height - office

183 FERRY RD. - 6,300 sf - 2 docks, 24' clear

233 NECK RD. - 3,186 sf, 2 loading docks,2 drive-in doors, 14’ 
clear - subdividable

34 SHELLEY RD. - 10,000 sf - warehouse w/office, 1 dock,
1 drive in, 15’ clear

10 AVCO RD. - 1,600 sf office space

METHUEN PROPERTIES

126 MERRIMACK ST. - 40,000 sf sub-dividable, ++ power, office. 
Loading & drive-in doors. $6.95 NNN

NORTH BROADWAY CROSSING
ROUTE 28 • SALEM, NH

For Lease:
Prime Southern, NH

Shopping Center
2 Prime Units

1,785 SF &  2,583 SF
•  Anchored by McKinnon’s Super Butcher & Market. Come join Orange Fitness Theory, Eliza-

beth Grady, Sylvan Learning, etc.
•  Excellent visibility on Rte. 28 •  Signalized traffic light with multiple ingress and egress points
•  Accessible by I-93 at exits 2 & 3 and Rt. 111
•  Traffic count of approximately 22,000± cars per day
•  Serves the upscale surrounding communities of Hampstead, Atkinson, and Windham and 

draws from Methuen, MA

Leasing Incentives and $T1 for quality tenants
Please contact: Andrew H. Levy, CCIM
The MEG Companies • 603-434-6700

andy@themegcompanies.com

Office Space
Retail Space

Condos
R&D

Warehouses  
Sites

For Sale      Lease   Wanted

Office / Retail
Office Space
Retail Space

Condos
R&D

Warehouses  
Sites
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Centre Village • Route 1 South
110 Newbury Street • Danvers, MA

BEST LEASE DEAL IN THE AREA!!!
2,800 SF of Retail Space with signage, visibility and parking!
Low rent and flexible terms! Rent starting at $15 per SF NNN.

For more information contact:

VERNET PROPERTIES
70 Washington Street, Salem, MA 01970
Phone: (978) 744-4272 • Fax: (978) 744-4288
www.VernetProperties.com • george@vernetproperties.com

•  Perfect for a convenience store, restaurant or market
•  Includes use of refrigerators, freezers and walk-in cooler
•  High visibility - Anchor/End-Cap (other anchors are Align Credit Union and Bikram Yoga)
•  Access from both Route 1 South and Armory Road, which has an abundance of apartment 

communities, single-family developments, office and industrial parks, hotels, etc.
•  Other neighbors include Home Depot, Costco, Lowes, Comfort Inn, etc.

Demographics:

Traffic Count: 40,000 cars per day

Median Household Income: $77,404

Brokers Protected
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JOSEPH PROPERTIES • 603-641-8608
josephpropertiesllc@yahoo.com

FOR SALE OR LEASE
295,335 SF INDUSTRIAL BUILDING - 21.58 ACRES
80 LAUREL STREET, KEENE, NEW HAMPSHIRE

RESIDENTIAL, STUDENT HOUSING, RETAIL, MIXED USE

The property consists of  a 295,335 SF 
industrial building of  which 25,000 SF is 
office space and the remainder is used for 
light manufacturing/warehouse space.

Formerly the home of  Kingsbury
Corporation, the property has great
potential for redevelopment and
consists of  four parcels totaling 21.58 
acres. Located near Keene’s Central 
Business District, it offers easy access to 
points north/south/east/west making it 
an ideal location for many businesses and 
just 3 blocks from Keene State College 
150 acre campus.

Property  Specifications

Building Size:	 295,335 SF
  Whse/Mfg.:	 270,335 SF
  Office:	 25,000 SF
Land Size:	 21.58 acres
Type:	 Lt. manufacturing/		
	 warehouse
Year Built:	 1900/1955 and stages
Utilities:	 Municipal water, sewer
	 & natural gas
Loading:	 17 overhead doors
	 ranging from
	 8' x 8' to 14' x 20'
Cranes:	 12 cranes ranging from
	 1.5-15 tons

Power:	 240/480 volt, 3-phase
Clear Heights:
  Whse/Mfg:	 12'-24'
  Office:	 9'-10'
Parking:	 597 spaces
Zoning:	 Industrial
County:	 Cheshire
Taxes:	 $50,341.51 (2012)
Lease Rate:	 $5.00/SF
Sale Price:	 Call for details
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Paul J. D’Angelo, Jr.  • Cell: 781-718-6001
Email: pauldangelo@outlook.com

Paul J. D’Angelo, III • 617-543-5822
Email: pauldangelo@live.com

Please visit us at: www.quinnassociatesinc.com

LAND FOR SALE
1000 New State Highway, Route 44

Raynham, MA

8.8± Acres of 
Land

•  Proposed site plan with 
38,667 SF building,      
perfect for Car Dealership!

•  760 total parking spaces

•  Within miles of both I-495 
and 24 with frontage on 
Route 44

• Approximately 8.8 acres of Developed Land - Site Reading
• 12 inch water main stubbed. Sewer line stubbed and natural gas line stubbed

• Electrical utility poles are upgraded and ready for connection
• DOT permit in place for driveway entrance to Rt. 44

• Drainage basin completed
• Privacy fence installed and the retaining wall is complete

• All necessary fill has been brought into site to bring it within 1 foot of grade
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Visit the largest weekly commercial/
investment newspaper in the country online!

www.nerej.com

Includes direct link to
your website or email address

Single Block
2 3/8" x 3 5/8"
Once $95 / Twice $160
o   5 issues $300
o   Prepay Check /
       Charge $250

Double Block 
5" x 3 5/8"
Once $160 / Twice $280
o   5 issues $575
o   Prepay Check/Charge $475

Single Block
2 3/8" x 3 5/8"

Double Block 
5" x 3 5/8"

Name

Company

Address

City

State Zip

Phone Fax

E-Mail

Web Address

Fast, Easy, Simple, Email
kdowell@nerej.com

www.nerej.com

Copy Design &
Proof Provided – FREE

Karen Dowell x254
781-878-4540
Fax 781-871-1853

New England Real Estate Journal is published every Friday You may change copy during scheduled run

Other Rates & Sizes Available

Billboard Advertising Ad Rates

On Land, Sea or Air.

New 
issue every 

Friday 
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AVAILABLE FOR SALE/LEASE
REZONED DEVELOPMENT SITE

PORTSMOUTH, NH

NAUTILUS REALTY GROUP
603-540-8380
25 Lafayette Road Licensed Brokers MA ME NH

Acquisitions & Dispositions

12± Acre Redevelopment Site has just been
"Rezoned" by the City of  Portsmouth

— NEW ZONING ALLOWS: —
	 • Multifamily	 • Planned Unit Development
	 • Retail/Shopping Center	 • Office
	 • Conference Center/Hotel

Conceptual plans for 288 Residential Units and 40,000 SF of  Retail Space

Currently the Largest Site Available in City of  Portsmouth, NH

GAT E WAY

D I S T R I C T
REZONED

Retail Space
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Quality. Performance. Service 
1700 Dorchester Ave., Boston, MA 02122

617-446-1700 
www.midlandconstruction.com

LOW FEES | GREAT RATES | STREAMLINED PROCESS

Call (888) 825-1785 
or visit www.chase.com/MFL

1700 Dorchester Avenue, Boston, MA 02122
Telephone 617.446.1700 

www.midlandconstruction.com

General Contracting Services
Pre- Construction Consulting

Construction Managers
Design Build

IDLAND
C o n s t r u c t i o n  C o r p o r a t i o n

M
QUALITY 

PERFORMANCE 

SERVICE

Call for a FREE Estimate
1-888-Sealer-O 

or 1-800-225-4015
www.newenglandsealcoating.com

ESTABLISHED 1945

300 Commercial St., Suite 25
Malden, MA 02148

781-321-7800 
www.combinedproperties.com

3,532 SF of Prime Retail Space

Description: 
Centre Plaza is located in the heart of Malden’s central 
business district at the intersection of Route 60, Ferry 
Street, and Main Street where 25,000+ cars pass daily. 
It’s just minutes to the MBTA Malden Center Station on 
the Orange Line and Malden High School.

Anchored by the popular family restaurant the 
Dockside, Centre Plaza is also home to a dental offi  ce, 
nail salon, and recruiting offi  ce. This space off ers ample 
parking, ease of access, and great visibility, presenting 
an excellent opportunity for a variety of retailers. 

Other neighbors include Walgreens, AT&T, Super Stop & 
Shop, Rent-A-Center, CVS Pharmacy, Bank of America, 
H&R Block and Applebee’s
 
Population | 2010 Census:  
46,539 in 1 mile; 246,777 in 3 miles; 623,547 in 5 miles

Households | 2010 Census: 
18,786 in 1 mile; 97,063 in 3 miles; 255,727 in 5 miles

Average Household Income | 2010 Census:
$73,786 in 1 mile; $76,098 in 3 miles; $86,980 in 5 miles

Traffi  c: 
25,000 cars per day; 12,000 pedestrians per day at the 
nearby MBTA T-station

Contact:
Greg Regazzini, VP, Director of Leasing
gregazzini@combinedproperties.com 
ph: 781.321.7800, ext. 318
www.combinedproperties.com

 Centre Plaza | Route 60 | Malden, MA

219 CE N T R E ST R E E TCP

Combined Properties, Inc. | 300 Commercial St., Suite 25 | Malden, MA 02148 | 781.321.7800 | www.combinedproperties.com

A full-service real estate development  rm, creating bett er places to live & work. sm

T

Since 1935

For Lease

219

Available 
Suite

3,535 SF

Location | Convenience | Value

Connect with  Combined Properties 
on Facebook and Twitter

Your Property Management Solution.
617-423-7000

www.firstrealtymgt.com

Massachusetts

63 Atlantic Ave., Boston, MA 02110
617-227-0893

www.diversifiedfundinginc.com

Diversified Funding, Incorporated

Fantini 
& GorGa

265 Franklin St., Boston, MA 02110
617-951-2600 

www.fantinigorga.com

106 River St., West Newton, MA 02465
617-969-2521

www.bostonneca.org

750 Dorchester Ave., Boston MA 02125 
800-275-6200

www.NECarpenters.org

One Burlington Woods Drive
Burlington, MA 01803

781-273-5555
www.KeyPointPartners.com

177 Worcester St., Wellesley, MA 02481
781-237-9500

www.remicprop.com

R
R e m i c  P r o p e r t i e s 116 Hopping Brook Rd.

Holliston, MA 01746
508-429-8830

www.waynejgriffinelectric.com

281 Winter St., Waltham, MA 02451
781-895-3270

www.vantagebuildersinc.com

Corporate Headquarters  •  116 Hopping Brook Road, Holliston, MA 01746  •  (508) 429-8830

Regional Offices  •  Charlotte, NC  •  Raleigh, NC  •  Duluth, GA  •  Pelham, AL

www.waynejgriffinelectric.com

MA Lic A8999

Temple Beth Elohim
Wellesley, MA

Credit:  Bruce Martin Photographer

Training is Our Strength

CT Lic ELC.0123697-E1

Griffin Electric provides ongoing training and education for all of 

our employees.  Preparing our team to be leaders in the electrical 

industry is the commitment we make to ourselves and to our 

clients.  We firmly believe our opportunity to be the best stems 

from the continuous improvement of our most valuable resource – 

our people.  This dedication to training is evident in the quality of 

the work we do.

85 Flagship Dr., No. Andover, MA 01845
978-683-7434

www.kingpaintinginc.com

King Painting Inc.
89 Hayden Rowe St., Hopkinton, MA 01748 

888-538-7599 or 508-598-3511
www.solect.com

617-369-6600

800-402-2265
www.stonehambank.com

New England Carpenters
Labor Management

Unlocking Value in Commercial Real Estate

617-628-8888
www.weatherproofing.net

commercial@kinlingrover.com

www.kinlingrovercommercial.com
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Massachusetts

800-301-3077
www.blcompanies.com

265 Church St., New Haven, CT 06510
203-672-3300

www.marcusmillichap.com

680 Boston Post Rd., Milford, CT 06460
203-877-1345, Toll Free: 877-884-1927 

www.arnoldpeckscommercialworld.com

Arnold Peck’s 
Commercial 
World

Connecticut Chapter
203-234-6371

www.ccimct.com

125 Samuel Barnet Boulevard
New Bedford, MA 02745

800-544-0961
www.poyantsigns.com

1250 Hancock St., Quincy MA 02169
617-773-8150

www.wesslingarchitects.com

One Campanelli Dr., Braintree, MA 02184 
781-849-1440

www.Campanelli.com

120 Quarry Dr., Milford, MA 01757
508-881-1600

www.fafardrealestate.com

Fafard 
Real Estate

10 Everberg Rd., Woburn, MA 01801
781-932-0707

www.danddnet.com

www.masshousingrental.com

One Cranberry Hill, Lexington, MA 02421
781- 862-6168

www.stubblebinecompany.com

Connecticut

CALL US TODAY
1-800-SWEEPING or 781-395-1200

OUTSIDE OF NEW ENGLAND
www.powersweeping.com

Call today!
508-958-2196

www.kellyspainters.com

Superior Service 
Since 1987

285 Circuit Street 

Hanover, MA 02339 

781-982-5684

2 Sterling Road, Unit 1 

North Billerica, MA 01862

978-436-9990
uspavement.com

1-800-PAVEMENT

39 Industrial Parkway
Woburn, MA 01801 208 Wareham Road, Marion, MA 02738

508-748-6545
www.southcoastimprovement.com

978-560-0575
www.kspartnersllc.com

Improvement Company

Serving All Of New England

401-434-3329
subway@subwaydevelopmentgroup.com

www.tectaamerica.com
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One Sundial Ave.
Manchester, NH 03103

603-626-1144

Connecticut

SMC

C o m m e r C i a l  i n v e s t m e n t Opportunities  
maine 

auburn
155 Center St, Bldg A

207.782.8311
 

Gorham
17C Railroad Avenue

207.839.6930 

kennebunk
73 Main St. Suite 1

207.467.4600

sanford
1293 Main Street

207.490.2900 

Wells
1465 Post Road
207.646.5131

Windham
76 Tandberg Trail

207.892.8100

York
226 York Street
207.363.4558

massaChusetts 
Greenfield

525 Bernardston Road
413.774.1200

neW 
hamPshire

bedford
72 South River Road

603.625.2800 

ConCord
4 Park Street

603.228.0151

dover
233 Central Ave
603.749.4800

hamPton
408 Lafayette Road

603.926.4466

keene
69A Island Street

603.352.5433 

PeterborouGh
95 Grove Street
603.924.8373

Portsmouth
79 Congress Street

603.430.9995 

tilton
486 West Main St

603.286.3010 

Windham
33 Indian Rock Rd

603.434.2374

www.masiello.com

E Q U A L  H O U S I N G
O P P O R T U N I T Y

a complete line of commercial Brokering ServiceS
seller landlord representation • buyer tenant representation

investment/value analysis • business sales/valuations • hospitality  
sales/valuations commercial development • full corporate services

real estate consulting services

Manchester • $675,000
Well Maintained 11 unit in a desirable  
Derryfield Park area. MLS #4070650

Jon Matta • 603-625-2800 x320

Newmarket • $599,900
Remodeled 7 unit mixed use. 10% CAP!!   

Price just reduced $100K! MLS #4046079
Patti Visconte • 603-601-1119 

Stratham • $335,000
In Home Business Opportunity! High  
visiblility on Rte 33. MLS #4077120 

Christina DeYeso • 603-601-1113

Windham • $2,558/ mo.
The most sought after retail,restaurant or office 

space to lease In Windham!! MLS #4108170
Rick Hatton • 603-434-2374 x32 

Hampton • $950/ mo.
Office space with easy access to I-95  

and Rte 101. MLS #4004545
Tracy Emerick • 603-601-1109 

Greenfield • $850,000
Building can be used as a production facility or 
converted to office building. MLS #71160594 

Mark Abramson • 413-774-1220 

North Hampton • $589,000
Price Reduced $100,000!! Prime retail  
or industrial on Rt. 1. MLS #4049352 
Patti Visconte • 603-601-1119 

Greenfield • $1,200,000
Indoor Action Sports has been in opertation

MLS #71276605 
Mark Abramson • 413-774-1220 

Boscawen • $324,900
Property has site plan approval for an  
automotive complex. MLS #4026240 
Tracy Emerick • 603-601-1109 

Epping • $1,850/ mo.
First floor walk-in retail storefront! May be  

combined with abutting unit. MLS #4035627 
Rick Hatton • 603-434-2374 x32  

Fitzwilliam • $775,000
General Industrial zone. 3 phase. Used as  

saw mill with wood fired kilns. MLS #4004864
George Foskett • 603-283-1944

Hampton • $499,900
Investment Opportunity! 11% Cap!   

7 units - mixed use. MLS #4085286 
Patti Visconte • 603-601-1119 

Keene • $1,200,000
38,332 SF lot. Perfect for single  

user or as investment. MLS #4048256
George Foskett • 603-283-1944

kittery • $250,000
Ideal for someone building a portfolio of small 

investment properties. MLS #4085156
Peter Gluckler • 207-363-4558 x226 

Keene • $1,500/ mo.
Prestigious office space located within walking 

distance of downtown. MLS #4048386 
Bill Hutwelker • 603-283-1956 

Keene • $18/ sq ft
1st Floor office or retail. New building.  

Pick your own finish. 545 SF. MLS #4021696
George Foskett • 603-283-1944

Lewiston • $950,000
95,000 S.F. Industrial Building offers a 

 variety of floor. MLS #1028566
team fletcher • 207-795-9623

Portsmouth • $695,000
Prime corner lot at light with Convenience Store 

and 3 bedroom apartment. MLS #4089594
Patti Visconte • 603-601-1119

York • $499,900
25 individual rooms, fellowship hall, sound room, 

kitchen, & 4 bathrooms. MLS #2749335 
Tamber Lewis • 207-337-3717 x230

York • $198,500
Commercial property with potential 

 for 3 bdrm residence on site. MLS #1036786
Bill Dignan • 207-363-4558 x222 

Peterborough • $8/ sq ft
A “One of a Kind” office building for lease or 

 for sale in Peterborough,NH!  MLS #2816653
Michelle Lange • 603-924-8373 x217  

Peterborough • $7/ sq ft
Climate controlled warehouse space for lease, 

built in 2004. MLS #2797377
michelle lange • 603-924-8373 x217

hampton • $7/ sq ft 
10,000 SF Industrial/Warehouse w/loading  
dock & drive-in. Hampton. MLS #4095663

Patti visconte • 603-601-1119  

Peterborough • $6/ sq ft
6,343+/- total combined warehouse and office 

SF available for occupancy. MLS #4052300
Michelle Lange • 603-924-8373 x217  

4 Park St., Concord, NH 03301
877-500-4994

www.masiello.com

P.O. Box 4430, Manchester, NH 03108   
603.623.8811

proconinc.com

NRT
3275 Post Rd., Warwick, RI 02886

401-738-2000
MoveToWarwickRI.com

Call one of our commercial real estate 
professionals at 401-333-0010 Ext. 500

www.cbcnrt.com

25 Orchard View Drive
Londonderry NH 03053

603 434-6700
www.themegcompanies.com

Northern New England

Rhode Island

1170 Pontiac Ave., Cranston, RI
401-781-1700

1768 Litchfield Turnpike
Woodbridge, CT 06525

203-389-5377  www.LMMRE.com

Levey Miller Maretz
Commercial Realtors

New York Metro 212-904-1994
www.northmarq.com

KW Commercial, NH
Tel: 603-836-2740

www.kwcommercialNH.com

www.GreaterRI.com

114A Washington Ave.
North Haven, CT 06473

203-234-6371 
www.theprotogroup.com

100 Wells St., Hartford, CT 06103
860-247-7400

www.chozickrealty.com

ChoziCk 
realty, inC.

800-800-5261
www.transystems.com

860-447-9570
www.pequotcommercial.com

877-923-9850
www.CBCWorldwide.com
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Auctions
New England Auctioneers Specializing in  

Commercial/Industrial Real Estate

“PESCO” has been New England’s preeminent auction 
and appraisal firm throughout our 50 years in business, 

since opening in 1963. We are committed to delivering the 
highest quality real estate and equipment auctions as well 
as appraisal services to our clients for SUPERIOR results.

• Foreclosures  • Private Owner Sales
• Bankruptcies • Condominium Liens
• Secured Party & Commissioner’s Sales
• Commercial & Residential Sales

Bringing Buyers and 
Sellers Together

144 Centre Street, Holbrook, MA 02343 • Tel: 617-227-6553
Visit our website at www.pesco.com 

MA Lic 295, N.H 2508, R.I 4035, VT 057-0002204

373 BOYLSTON ST., NEWTON, MA 02459

617-731-4455
www.paineauctioneers.com

MA Lic. #120 • NH Lic. #2779 • RI Lic. #0546
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NE NY
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Tel: 781-878-4540

750 Boston Neck Road • Narragansett, RI 02882
Phone: 401.792.4300   Fax: 401.792.4337

Auctioneer: Michael Salvadore Jr.
RI Lic. #1907   MA Lic. #380   NH Lic. #5052

Auctions • Appraisals
Liquidations

email us at: Auctions@siaai.com

TRANZON AUCTION PROPERTIES
SERVING CLIENTS IN NEW ENGLAND, NEW JERSEY & UPSTATE NEW YORK

WITH OFFICES IN:
PORTLAND, MAINE, WAKEFIELD, MASSACHUSETTS
WESTPORT, CONNECTICUT, KENMORE, NEW YORK

SOMERSET, NEW JERSEY

207-775-4300
www.tranzon.com

TRANZON AUCTION PROPERTIES
SERVING CLIENTS IN NEW ENGLAND, 
NEW JERSEY & UPSTATE NEW YORK 

WITH OFFICES IN:
PORTLAND, MAINE

WAKEFIELD, MASSACHUSETTS
WESTPORT, CONNECTICUT

KENMORE, NEW YORK
SOMERSET, NEW JERSEY

COMMERCIAL & RESIDENTIAL 
REAL ESTATE AUCTIONS 

·RECOGNIZED LEADER 
 

·REGIONAL EXPERTS 

OVER 25 YEARS 
OF FOCUS & EXPERIENCE 

 WE’RE SERIOUS 
ABOUT SERVICE! 

MASSACHUSETTS ● NEW HAMPSHIRE ● RHODE ISLAND 

617-350-7700 
SULLIVAN-AUCTIONEERS.COM 

CHECK OUT OUR NEW 
MOBILE-READY WEBSITE! 

There are Two Ways to Sell Real Property – On the Market 
for Months or Off the Market in Minutes.  Take Action! 

Have an Auction.  The Auction Advantage!

Commercial & Residential Real Estate Auctions
auctionzip.com – ID #5964

Southcoast Auctions & Realty, Inc. - George A. Collias
A Reputation for Results – for over 30 years 

(508) 679-7919 

Dale W. Schaetzke, CAI, AARE, CES, GRI
Auctioneer/Broker/Realtor®

High Performance Auctions
www.amgss.com
800.209.3900

Corporate Office
31 Capital Drive

West Springfield, MA 01089
(413) 733-5238 • Fax 731-5946

MA Auc. Lic. #161

Branch Office
P.O. BOX 247

Malvern (Philadelphia), PA 19355
(610) 853-6655 • Fax 853-6633

PA Auc. Lic. # AY-000241-L
• INDUSTRIAL PLANTS • MACHINERY •

• CONSTRUCTION EQUIPMENT •
• COMMERCIAL, INDUSTRIAL &
RESIDENTIAL REAL ESTATE •
TOLL FREE 1-877-POSNIK-1 (767-6451)

visit our website at www.posnik.com • Email us at info@posnik.com

“Established in 1932’’

P.O. Box 2114 • New Castle, NH 03854

(800) 522-8488 • (603) 436-6711 fax
• NH Lic. #2736 • MA Lic. #1541 • ME Lic. #AUC957

RI Lic. #7774 - VT Lic., #057-0002209 -
FL. Lic. #AU 2301

www.auctionsnewengland.com
info@auctionsnewengland.com

The man with the “Golden Gavel”® 

Real Estate Auctions and Brokerage
throughout the Northeast

Paul McInnis - paul@paulmcinnis.com
Justin Conway - justin@paulmcinnis.com

www.paulmcinnis.com
(603) 964-1301

Over 16,000 Successful Real Estate Auctions 
Since 1976

800.521.0111	 www.JJManning.com
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Auctions

This is Dartmouth College’s  
last remaining lot in the  
highly desirable Centerra Business Park!
The Centerra Business Park is located directly across Route 120 from the Dartmouth 
Hitchcock Medical Center. The park includes a residential condominium 
development, a food co-op, a fitness club, child care, office buildings, retail 
shops, hotels, restaurants and the NH Circuit Court House. Known as Lot #5, 
this mostly rectangular, 2.02± acre site has 255.85± feet of frontage on 
Lafayette Street with public water and sewer running by the site. Assessor’s Map 
10, Lot 11, Parcel 5.
TERMS: A $25,000 deposit will be required as a qualification to bid. Successful 
bidder to deliver earnest money totaling 10% of the Total Purchase Price no later 
than October 26th at 4:00 p.m., with the balance due at closing within 45 days 
of the auction. A 10% Buyer’s Premium will be added to the high bid price to 
become the Total Purchase Price. The high bid is subject to approval of 
Dartmouth College in its sole discretion. Subject to all Terms of Sale.
Broker Participation Invited

2.02± Acre Development Site  
in Centerra Business Park
Lebanon, New Hampshire
Online-Only Bidding Ends: 
Wednesday, October 25th  
at 3:00 p.m.

AUCTIONTrustees of Dartmouth 
College Sale at 

FOR A PROPERTY INFORMATION  
PACKAGE GO TO www.paulmcinnis.com
LIC.#2089 - (603) 964-1301 - REF.#17PM-33

AD#: NEREJ100817-1

PREPARED BY: S. SAPERSTEIN

DEADLINE: 

AD SIZE: 1/4 pg RUN DATE: 10-13-17

PREPARED FOR: PESCO

SECTION: Auctions

PUBLICATION: NEREJ

AUCTIONEERS • APPRAISERS

PAUL E. SAPERSTEIN CO., INC.
144 Centre Street, Holbrook, MA 02343 

Tel: 617-227-6553 •www.pesco.com
MA Lic 295, N.H 2508, R.I 9246, VT 057-0002204

Mortgagee’s Sale of Real Estate at Public Auction

PRESQUE ISLE, ME
Aroostook Centre Mall

51 +/- Acres of Land
830 Main Street, PreSque iSle, Me

tueS, Oct 31, 2017 at 12PM
51.6+/- acres of land improved by a the Aroostook Centre regional 
retail mall. Property has 56 tenant spaces, 366,349+/-sf of net 
rentable area & 628,829+/-sf of gross building area. Terms of sale:  
A deposit of $50,000 by certified or bank check will be required at 
the time & place of sale & increase to 5% of the bid price within 
5 days of the sale & balance in 30 days. All other terms announced 
at sale. Neither Auctioneer nor Mortgagee nor Attorney make 
any representations as to the accuracy of the information 
contained herein. Scott O’Connell, Esq., Nixon & Peabody LLP, 900 
Elm Street, Manchester, NH 03101 (603)628-4000.

AD#: NEREJ100817

PREPARED BY: S. SAPERSTEIN

DEADLINE: Friday

AD SIZE: 1/4 pg RUN DATE: 10-13-17

PREPARED FOR: PESCO

SECTION: Auctions

PUBLICATION: NEREJ

AUCTIONEERS • APPRAISERS

PAUL E. SAPERSTEIN CO., INC.
144 Centre Street, Holbrook, MA 02343 

Tel: 617-227-6553 •www.pesco.com
MA Lic 295, N.H 2508, R.I 9246, VT 057-0002204

Sale of Real Estate at Public Auction

JACKSON, NH – Dana Place Inn
8.7+/- Acres of Land

Minimum Bid $750,000
1143 NH Route 16, JacksoN, NH

MoNday, octobeR 30, 2017 at 11aM
Known as the Dana Place Inn, perfect location to rebuild or create a family 
compound. 8.7+/- acres of land with 35 room Inn over 3 buildings, with 
indoor pool, dining & bar.  Approved for an additional 10 living units no 
more than 950 square feet each, in 2 buildings of 5. Partial ownership with 
the rights to enjoyment to an additional 200 acres. Property located at the 
base of Mt. Washington. Currently buildings have been gutted as renovations 
need to be done. Minimum bid of $750,000. Visit www.pesco.com or e-mail 
Ssaperstein@pesco.com for more details & information. Terms of Sale: A 
deposit of $50,000 by cash, certified or bank check required at the time & 
place of sale & balance within 21 days.  Neither Auctioneer nor Attorney 
make any representations as to the accuracy of the information 
contained herein. Subject to terms of memorandum of sale available from 
auctioneer. All other terms announced at sale. 

Info, Full Terms, Broker Registration & More at:

www.JJManning.com
(800) 521-0111 

MA Co. Lic# 3184  • Ref # 17-1744-45

New England Real Estate Journal

1/4 page

Real Estate AUCTIONS
Abutting Properties – Gas Station & Former Bakery

On Busy Rt. 28 in Cotuit (Barnstable) Cape Cod, MA
.81± & .77± Acres in High Traffic Area

To be Offered Individually & in the Entirety

Wed., October 18 at 11am On-Site
Property Preview: Wed., October 11 (11am-1pm)

4418 & 4424 Falmouth Road
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Summit Schedule

Sponsorship or speaking information contact Rick Kaplan 
800-654-4993 x247, 781-878-4540 x247, rkaplan@nerej.com

February 8  
Cannabis and  

Commercial Real Estate 
Boston

February 23  
NNE Office and Industrial 

Nashua, NH

March 23 
South of Boston  

Commercial Real Estate 
Quincy, MA

May 2-3 
NEBFM Mult-Family, 

Cannabis, Construction 
Boston 

June 8  
Long Island  

Commercial Real Estate 
New York

June 28  
Northern New England 

State of the Market 
Portsmouth, NH

August 9 
Middlesex 3 Coalition 

Burlington, MA

September 6 
Hotel 

Nashua, NH

September 28 
Construction Trends  

of the Future 
Boston

October 11 
Multi-Family 

Boston

December 6-7 
Changing World of  

Commercial Real Estate, 
Retail, Multi-Family,  
Office and Industrial 

Boston

2018 

Middlesex 3 Coalition, August 9, 2017
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Chozick Realty, Inc. 
Commercial & Investment Real Estate Since 1967 

1044-46 Capitol Avenue 
Hartford, CT 

90 Webster Street 
Hartford, CT 

Vernon, CT 
Plus +/- 1.5 Acre Development Parcel 

Two adjacent complexes of 65 and 50 units, respectively, along with a +/- 1.5 acre parcel, zoned and suitable 
for multifamily development (parcel offered separately).  55 1-bedroom flats, 56 2-bedroom townhouses and  
5 3-bedrooms.  Owned by original developer with historically high occupancy.  Convenient location in growing 
community near Interstate 84, employers and entertainment.  May be purchased together or separately. 

22 Units Offering an Exceptional Unit Mix of  
9 3-Bedroom Townhouses, 6 2-Bedroom Flats and 
7 1-Bedroom Townhouses.  South End Location. 
Turn Key Investment. 

Mix of 8 1-Bedroom and 2 2-Bedroom Apartments 
with 2 Ground Floor Retail Stores.  New rubber 
roof, parking lot & high-efficiency hot water heater. 
Located one block from West Hartford town line. 

100 Wells Street, Suite 1D 
Hartford, Connecticut  06103 

www.chozickrealty.com    info@chozickrealty.com    (860) 247-7400 

Chozick Realty has a 50 year history of closing commercial transactions and is the longest  
established multifamily specialist in Connecticut.  Our deep market knowledge combined with our years of  
experience provide an invaluable tool for our clients in obtaining the greatest property values.  Demand for  

multifamily assets are at an all time high.  See what our brokers can do for you.  Call Today. 

115 Units 
Westar & Westview Apartments 
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SUIT UP.  

Our “BUILD TO SUIT” client services will 
be a perfect fit for your next construction 
project. 
Call us today or visit our website www.integratedbuilders.com  

302 Weymouth Street, Suite 203, Rockland, MA 02370 | Telephone: (781) 421-2003 | www.integratedbuilders.com 
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PROTECT YOUR
CONSTRUCTION SITE

PREVENTING INTRUSION
Deter against break-ins and theft.
Let us find a customized intrusion 
detection system for any and all of 
your job sites.

Did you know that your construction site is 
most vulnerable to fire damage in the last 
third of the project?

Avoid getting burned. Let us help.

290 Pine Street, Canton, MA 02021 
(781) 728-4100  www.kaydonit.com
kflorence@kaydonit.com

FIRE & SMOKE DETECTION

SURVEILLANCE
Set up video surveillance on your 
job site. Our technicians can install, 
program and maintain a system
tailored to your needs.
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