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S0ZI0, SHKURY, TORTORICI, GILLIS AND KWILECKI OF ARIEL ARE EXCL. AGENTS FOR $7.3M

Ariel Property Advisors facilitates
$11.625m sale of multifamily props.

MANHATTAN, NY Ariel Property

Advisors has closed the sale of

two multifamily properties totaling

six-story property spans 15,300
s/f, and sold for $7.3 million. The
building, located on the south side

Matthew Gillis and Joshua Kwilecki
represented the owners and secured
the buyers for the sale.

Victor Sozio Shimon Shkury

Michael Tortorici Matthew Gillis

422 Saint
Nicholas Ave.:
The 26 ft. wide
five-story walk-
up property spans
11,105 s/f and
sold for $4.325

Joshua Kwilecki  ™illion. The

Dunne, Gavin,
Langer and Heilpern
of CBRE sell $21m

SEE COVER OF SECTION C

Horvath & Tremblay
brokers two sales
totaling $2.536m

SEE COVER OF SECTION D
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$11.625 million.

The properties are located at 422
Saint Nicholas Ave. in the Central
Harlem areaand 304 West 147" St.in
the Hamilton Heights neighborhood.

304 East 147" St.: The 40 ft. wide

Zar of Moonlight Mgmt.
acquires 12,695 s/f: $2.16m

311 East 188" Street - Bronx, NY

BRONXNY A group of investors, led by
Ryan Zar of Moonlight Management
LLChaveacquired 311 East 188" St.
— for$2.16million.

The subject
property is a
12,695 s/f mul-
tifamily building
located on the
corner of East
188" St.,adjacent
——  to Fordham Rd.
It contains 11 apartments with an
average unit size of 1,000 s/f as well
as 38 ft. of frontage.

According to public records, the
priceequatestoagrossrent multiplier
of 10.6x, $170 per s/f, and $180,000
per unit.

Ryan Zar

of West 147" St. between Bradhurst
Ave. and Frederick Douglas Blvd.,
contains 33 residential units. The
property has aunit mix of four studio
units, eight one-bedroom units, and
21 two-bedroom units.

Exclusive agents Victor Sozio,
Shimon Shkury, Michael Tortorici,

building, located
across from St. Nicholas Park, is
comprised of 10 units: two two-bed-
roomand eighttwo-bedroomunits. In
addition, R8 zoning allows for 9,178
s/f of air rights for future use.

Sozio, Kwilecki and Gillis repre-
sented the owners and procured the
buyers for the sale.

304 West 147" Street - Manhattan, NY

JOY LEA REAL ESTATE LLC SELLS TO 1301 AVENUE J LLC

Oliveri of STL Realty represents
buyer and seller in $16.4 million sale

BROOKLYN, NY STL Realty LLC has
closedthe sale ofatwo-story commer-
cial building located at 1301 Avenue
— Jinthe Midwood
neighborhood.
The property sold
for $16.4 million
and was the first
recorded sale for
the property in
over 30 years.
——— JohnOliveri of
STL Realty represented the buyer,
1301 Avenue J LLC, and the seller,
Joy Lea Real Estate LLC in the
transaction.

John Oliveri

Buslik and Buslik of Adams & Co. broker nine leases at 231 West 39" St.: 18,923 s/f

MANHATTAN, NY Adams & Co. prin-
cipal James Buslik and managing
director Jeffrey Buslik completed
nine transactions totaling 18,923 s/f
at 231 West 39th St.

The tenants and landlord, 231/249
West 39 Associates, were represented
by Adams in all of the deals. Asking
rent was $49 per s/f and included:

* A 4,038 s/frenewal for Compag-

nie I’ Atelier on the ninth floor.

* A 3,900 s/frenewal for Showroom
Delfina on the 10th floor.

* A 1,932 s/f new lease for Triple
5 on the fourth floor.

*A 1,779 s/frenewal for 810 Show-
room on the fourth floor.

*A 1,723 s/frenewal and expansion
for Traveler’s Choice Travelware on
the third floor.

* A 1,588 s/fnew lease for Chaser
on the 11th floor.

* A 1,471 s/fnew lease for Maruko
Trading on the sixth floor.

* A 1,392 s/f new lease for Mud
Pie on the 11th floor.

* A 1,100 s/f new lease for Carre
Noire on the third floor.

For full story visit nyrej.com
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HAVES, PINE & SELIGMAN

560 Lexington Ave., New York, NY 10022
Tel 212-953-2400 « Fax 212-953-2222
Email: info@hpsre.com

CONSTRUCTION FINANCING

$10,500,000

GREENPOINT, BROOKLYN

Gut renovation of an existing building
into 14 new condominium units.
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COMMERCIAL GROUP

HOULIHAN LAWRENCE

INVESTMENT OPPORTUNITY

1North Avenue, New Rochelle, NY

Building is 100% occupied with continuing
leases. Could be owner occupied. Retail space is
being utilized as a catering outlet. Many
updates. Approximately 2,800 SF $799,000

CLASS A BUILDING MEDICAL SUITES
450 Mamaroneck Avenue, Harrison, NY

3 medical offices available (offered separately or
as a bundle). Numerous amenities in this
gorgeous building. Please inquire for details on
the available suites. Rents starting at $1,500/mo

RARE CITY ISLAND OPPORTUNITY
246 City Island Avenue, Bronx, NY
Beautifully maintained residential over retail in
prime City Island location. Rare opportunity!
Ideal for restaurant, gallery, boutique or
numerous other uses. Many recent updates. maintenance & water. Available for lease at
Owner occupied for years. 2,160 SF $595,000 $2,090 per month. Call for additional details.

ADDITIONAL PROPERTIES AVAILABLE

RETAIL BUILDING FOR SALE PELHAM MEDICAL BUILDING FOR SALE
243 New Main Street, Yonkers, NY 116 Fifth Avenue, Pelham, NY

3,125 SF located in area with heavy foot traffic and 6,600 SF with 12-space parking lot! Great

only a few blocks from the Chicken Island opportunity for owner/user. 11 Exam rooms, elevator,
Development Project. Nice opportunity! $415,000 4 administrative offices, 4 restrooms. Central Air.

Walk to train, shops & restaurants! $2,500,000
GREENWICH INVESTMENT PACKAGE CHAPPAQUA VILLAGE ENCLAVE
2 Nassau Place, Cos Cob, CT

- ) 191 King Street, Chappaqua, NY
3 Luxury newly-constructed condominiums with a mvestmgm opportunity[pg n?ﬁxed-use commercial
projected annual rent roll of $234,000. (2)

buildings with adjoining house on 1/3 level acre.
4BR/3BA and (1) 3BR/3BA. “8,250 SF $3,800,000

Close to shops, restaurants & train. $2,400,000
KATONAH PROFESSIONAL BUILDING  HIGH VISIBILITY CORNER LOT BY I-87
Bedford Road, Katonah, NY

665 McLean Avenue, Yonkers, NY
Two office suites available for lease. Walking

B Zoning allows for multiple uses including retail,
X ) banks, schools, restaurants, apartments, 2-Family,
distance to train, shops & restaurants. 1st Floor:
900 SF 3rd Floor: 1,350 SF Each space $3,000/mo

NEW CANAAN OFFICE FOR LEASE

11 Burtis Avenue, New Canaan, CT

1,005 SF second floor office suite available.
Walk to train, shops and restaurants. Landlord
pays snow removal, exterior building

SF & more. 9,800 SF Lot. Offered at $1,250,000.

800 WESTCHESTER AVENUE, RYE BROOK, NEW YORK 10573 | 914.798.4900

VIEW ALL LISTINGS AT HLCOMMERCIALGROUP.COM
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Harry

Llokower
Public
Relations

As marketing choices
expand, PR holds its own

There was a time when public
relations (PR) was one ofthe few, eco-
nomically reliable methods to build
real estate brand in the mass market.
Cheaper than advertising and more
influential than direct marketing,
PR was really the best way to reach
and build reputation among buyers,
renters, and lenders. That was until
about 10 years ago with the onset of
sophisticated digital communications
and multichannel marketing.

Today, real estate owners
and brokers must con-
sider online marketing
through well-maintained
flash, interactive web-
sites, E-mail blasts, dig-
ital advertising, Twitter,
Facebook, Linkedin, and
Snapchat as well as con-
tent marketing, landing
pages, video brochures,

texting and more.

Today, real estate owners and
brokers must consider online mar-
keting through well-maintained flash,
interactive websites, E-mail blasts,
digital advertising, Twitter, Facebook,
Linkedin, and Snapchat as well as
content marketing, landing pages,
video brochures, textingand more. All
can make for confusion and expense
as CEOs, marketing managers and
agencies determine where to spend
their money and answer the eternal
question of what really works.

Andwhile PR continues to be pop-
ular in the marketing mix, we must
adjust to change: Less space for real
estate in the business media; a hectic,
sometimes error-prone 24/7 online
news cycle, and streamlined deft-
ly-marketed real estate conferences
which often require sponsorships for
speaking slots.

Yet what has not changed is the de-
mand and need for relevant, credible
news. A prolific local and national

CONTINUED ON PAGE 15
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Are your deals yesterday’s news?

Is the news of your latest deal growing stale? WaxWords Incorporated, the public relations
firm that saavy real estate professionals turn to for ummatched knowledge of their business
and the media, can get your news to the media and the public quickly and accurately. With
our 40 years of media experience, national contacts and the latest technology, we deliver
the messsages of developers, landlords, brokers, architects, lawyers and more to local,
regional, national and trade media. Let us show you how we can raise your media profile.

Contact us now.

WaxWords Incorporated

Public Relations Specialists for the Real Estate Industry

631.574.4433

Facebook.com/WaxWordsIncorporated

RealPRpro
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FEBRUARY DEALS

SOLD

$27,5000,000

8 Building Package — Brooklyn, NY
3 & 5 Sutton Street, 164-166 Kingsland Avenue,
657, 661, 667, 669 & 673 Meeker Avenue.

Eight (4) story (plus Penthouse) walk-up apartment buildings consisting of a total of 73 apartments,
14 office/community facility spaces and 1 antenna.

Aaron Jungreis, Mike Kerwin & Ben Khakshoor
successfully brokered this transaction

SOLD SOLD

$10,100,000 $4,000,000

’ ’ A 4 story walk-up SRO building
consisting of 41 SRO apartments.
Aaron Jungreis, Mike Kerwin &
Ben Khakshoor

successfully brokered this transaction

A 6 story elevator apartment building
consisting of 42 apartments and 2 retail units.

Aaron Jungreis & David Berger
successfully brokered this transaction

SOLD

$3,700,000 CONTRACT SIGNED
) ] ]
1004-1008 Hegeman Avenue, Bedford-Stuyvesant, Brooklyn, NY

A two story mixed-use walk-up building

Br00k|vn, NY consisting of 1 ground floor retail space

A 4 story walk-up apartment building and 2 apartments.

consisting of 19 apartments. Michael Guttman & Ben Khakshoor

Michael Guttiman & Ben Khakshoor successfully brokered this transaction
successfully brokered this transaction

CONTRACT SIGNED CONTRACT SIGNED
Woodside, Queens, NY East Harlem, NY

A three contiguous (4) story walk-up apartment A 6 story elevator apartment building
buildings consisting of a total of 48 apartments. consisting of 49 apartments.

Aaron Jungreis Aaron Jungreis
successfully brokered this transaction successfully brokered this transaction

ROSEWOOD

REALTY3ZGROUP

38 East 29th Street, 5th Floor New York, NY 10016 ¢ www.rosewoodrealtygroup.com

212-359-9900
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DISPOSING OF INVESTMENT PROPERTY:

PAY NO TAX

Qualified Intermediaries For 1031 Exchanges

)
R.J. GULLO COMPANIES

V,

Real Estate Investment Specialists

America’s Premier Qualified Intermediaries For 1031 Exchanges

Call 1 (866) R J GULLO
(754-8556)

www.rjgullo.com

nyrej.com

Governor of New York
Andrew Cuomo

www.ny.gov

Office of the Governor
State Capitol
Albany, NY 12224
518-474-8390

EXPANSION TO CREATE OVER 1,000 JOBS AND RETAIN 832
Gov. Cuomo welcomes Spotify to
378,000 s/f at 4 World Trade Center

MANHATTAN, NY According to gov-
ernor Cuomo, digital music service
Spotify will move its U.S. head-
quarters to 4 World Trade Center,
creating more than 1,000 new jobs
and retaining 832 jobs in a major
expansion. Spotify, which currently
has offices in Midtown South, will
move its office and its employees
to 378,000 s/f in the new Fumihiko
Maki-designed building owned by
Silverstein Properties, Inc. in early
2018. Spotify’s relocation to the new
building will make it the first office

GCP

CAPITAL GROUP, LLC

$7,000,000

Permanent Financing

New York, New York

A 22,000 square foot multi-level
commercial condominium unit

Matthew Classi,
Managing Member,
arranged the financing
for this transaction

tower to be fully leased on the 16-acre
World Trade Center site. The governor
made the announcement at an event
in the city where he also released his
Spotify playlist.

“Lower Manhattanismore vibrant,
diverse, and connected than ever
before, and Spotify’s expansion is the
latest example of this community’s
incredible potential for growth,” gov-
ernor Cuomo said. “New York is rap-
idly emerging as the nation’s leading
hub for tech and innovation, creating
morejobsand more opportunitiesand
emerging as the epicenter of the 21%
economy. We are proud to welcome
Spotify to 4 World Trade Center and
to have the future of music be a part
of the bright future of our dynamic
tech community.”

To encourage Spotify to expand its
operations in New York, Empire State
Development will provide the music
service company up to $11 million in
World Trade Center Rent Reduction
Program rent credits, available for 15
years of Spotify’s lease. Spotify will
create more than 1,000 new jobs and
retain 832 jobs, while investing to fit
out and equip its new office space.

With its multi-industry footprint
covering music, software develop-
ment, and social media, Spotify will
further diversify Lower Manhattan’s
economic base. In filling out its new
space, Spotify plans to increase its
workforce in the state comprised of
software engineering and product
teams, label and artist relations,
editorial, shows, original content,
marketing, legal, sales, finance among
other sectors.

“We appreciate the help of gov-
ernor Cuomo and New York State
in continuing to grow our team and
homein New York City,” said Horacio
Gutierrez, general counsel, Spotify.
“New York gives us access to the most
diverse talent market in the world and
we’re incredibly excited to build out
our new space at4 WTC.”

“Today is a great day for the World
Trade Center and Downtown,” said
Larry Silverstein. “This major com-
mitment by a pioneer of the digital
economy is further proof that Lower
Manbhattan has become the top desti-
nation for New York’s mostinnovative
companies. No other neighborhood
can beat our mix of mass transit
connections, apartments, restaurants,

GCP Capital Group, LLC REﬁ-bYﬂ® Sh%lilsean\;\ifsﬁiitu;?;de Center Rent

60 Cutter Mill Road | Suite 600 | Great Neck | NY 11021 T e ety

offer a New York State incentive for
leasing commercial office spaceatthe
World Trade Center site and 7 World
Trade Center.

For full story visit nyrej.com

Phone: 516-487-5900 | Fax: 516-487-5944 | www.gcpcapitalgroup.com
Matthew Classi

Principals: Paul Greenbaum Alan Perlmutter Adam Brostovski
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| , 1524 Ocean Avenue, Brooklyn, NY 11230

B . | Phone 718-951-0090
s g PR o SRR . .
WCRENARACE  Email moneytobuy(@gmail.com

SOLD and CLOSED within 10 Days
of Signhing of Contract

$23,000,000.00
117 West 79th Street, NY(

A 35,000 Sq Ft Nearly Vacant Building

Nathan Blatier handled this transaction

Whitestone is aggressively looking to purchase
additional off market properties in the five boros

Brokers welcome. Top dollar paid.

Whitestone
Realty Group, Inc

1524 Ocean Avenue, Brooklyn, NY 11230

718-351-0090
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ECONOMIC
DEVELOPMENT - CAGENCY

ISA BROOME COUNTY IDA / LDC
CONVERSATION

WE HAVE THE EXPERIENCE
AND THE KNOW-HOW TO MAKE
YOUR BUSINESS THRIVE.

START YOUR
CONVERSATIONTODAY.  607.584.9000 theagency-ny.com

nyrej.com

FOR RETAIL CO-OP LEASEHOLD IN CHELSEA NEIGHBORHOOD

Shaban of Besen handles $5.5m
deal with Ashkenazy Acquisitions

MANHATTAN, NY Besen & Associates
has handled the sale of a retail co-op
in the Chelsea neighborhood to Ash-
— kenazy Acquisi-
tions. The subject
property is locat-
ed at 170-178 9
Ave. The sale was
completed for
$5.5 million by
Ronnie Shah exclusive broker
_honme ohabah g snpie Shaban
of Besen & Associates.

The subject property is a leasehold
on a 4,250 s/f ground floor retail
co-op, with 2,681 s/f of storage base-
ment. It contains seven retail spaces
spanning across 110’ of frontage on
9% Ave. between West 20" and 21 St.
Thereare 19.5 yearsremaining onthe
leasehold. The retail unit occupies a
portionofthe ground floor ofa 5-story,
38,000 s/f co-op building known as

170-178 9* Avenue - Manhattan, NY

K Kislak

Since 1906

Long Branch, New Jersey

Daniel Lanni ext 248

Woodbridge, New Jersey
67,000 SF Retail Center

Newark, New Jersey
63 Residential Units 17 Residential Units
Scott Davidovic ext 290

Livingston, New Jersey
53,112 SF Medical Office
Jeff Squires ext 246 Robert Holland ext 285

The Kislak Company, In

Commercial Real Estate Brokerage

Investment Sales | Commercial Sales and Leasing

www Kislakrealty.com

C. 732 750 3000

Lacey, New Jersey
96,000 SF Retail plus Land
Scott Davidovic ext 290
Michael Kossak ext 240

Maplewood, New Jersey
38,778 SF Medical Office
Robert Holland ext 285

Chelsea Court which has 43 residen-
tial units on floors two through five.

“Most buyers were deterred by the
fact that it was a co-op which was
partofleasehold expiring in 20 years.
Ashkenazy saw 104 feet of retail
frontage ina highly desirable Chelsea
location at a 9% cap. And they ended
up acquiring a cash flowing asset,”
said Shaban.

For full story visit nyrej.com

Serebrowski and
Schmuckler of Meridian

arrange $10.7m refinance
QUEENS, NY Meridian Capital Group
arranged $10.7 million in financing
for the refinance of a multifamily

Eli Serebrowski  Jacob Schmuckler

property located in the Flushing
neighborhood.

The seven-year loan, provided by
a balance sheet lender, features a
competitive fixed rate of 3.13%. This
transaction was negotiated by Merid-
ian vice presidents, Eli Serebrowski
and Jacob Schmuckler.

The property, located at 137-02
Northern Blvd., is an eight-story,
71-unit multifamily property, con-
sisting of20 studios, 20 one-bedroom
apartments and 31 two-bedroom
apartments. Builtin 2000, the elevator
building features high-speed Internet
access, air conditioning, wheelchair
accessible rooms and a concierge
service. The property is close to the
7 subway line and the 7X Flushing
Express line at the Flushing-Main
St. station.

“Meridian was able to leverage its
unparalleled NYC area banking rela-
tionships to provide anextremely com-
petitive rate in a challenging interest
rate environment,” said Serebrowski.



http://nyrej.com
http://ny.com
http://nyrej.com
http://www.kislakrealty.com

nyrej.com

New York Real Estate Journal

2017 ANNUAL COMMERCIAL

March7-20,2017 7A
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INVESTMENT PROPERTY
DAY @) ANALYSIS & CREATIVE

TRANSACTION FORMULAS

WED, APRILS 9:00 AM — 4:30 PM
NYSCAR Members $150% | Non-Members $175%

Full day classroom format
Continuing Ed. Credit pending

Real Estate Trainer, James Walker, CCIM, will present a

seminar designed to share the study of the financial analysis
and creative financial formulas will provide the real estate
practitioner with the variable alternative transaction
considerations in addition to improving property marketability.
Alternative methods of setting realistic real estate values will
be presented. It will also cover potential solutions to working
with overpriced and/or over financed properties. In addition
to determining the rates of return on : :
investment property, creative formulas 0pt|0|13| Dinner
will be studied such as solving negative cash Event at
flow situations, wealth building formulas to
maximize the return on investment, unique
financing considerations, the buying and

Charlie Brown's
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selling of mortgages and the use of acquisition options to
control a property. Detailed examples and workshops for the
program are included in the course.

Platinum Sponsor:

g Hudson

FEDERAL CREDIT UNION
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Mg - THURSDAY, APRIL 6t 2017

Guest Speaker: James Walker, CCIM

James Walker began his real estate career in 1999 and specializes in Commercial-Investment real estate. James’
professional activities include client counseling, and brokerage functions representing clients in the acquisitions and
disposition of commercial-investment properties, multifamily property and site location for commercial/retail
properties. Through participation in commercial-investment networks, he is active in regional and national marketing.
James has completed advanced professional education in the field of commercial-investment real estate and

has received his CCIM designation in May 2014, the highest level of professional education in the field of
commercial-investment real estate, and SEC (Society of Exchange Counselors) creative transaction structuring
courses as well as courses offered by NYSCAR (NY State Commercial Association of Realtors).

HYATT HOUSE
100 Westage Business Center Dr

Fishkill, NY 12524
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MARKETING DAY
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Company of the Month

REGIONAL LEADER KICKS OFF FIRST TWO MONTHS OF 2017 WITH OVER 1,700 UNITS AND $376 MILLION SOLD
Gebroe-Hammer Associates earns top spot as
leading multifamily investment brokerage firm

LIVINGSTON, NJ Gebroe-Hammer

Associates has boosted its standing

as the region’s top multifamily in-

—__ vestment firm by

kicking off the

first two months

of 2017 with

more than 1,700

units sold, signal-

ing multifamily’s

. enduringreignas

M the commercial
real estate investment asset of choice.

In total, the firm’s market specialists

arranged over $376 million in sales

that extended from Northern New

Jersey’sdensely populated municipal-

ities and Central/South Jersey’s bed-
room communities to Philadelphia.

At the end of last year, Gebroe-
Hammer’s brokerage professionals
closed 132 deals involving 12,117
units, totaling over $1.83 billion.

“Gebroe-Hammer’s transaction
volume indicates multifamily remains
the optimum commercial real estate
investment — a title held pre-reces-
sion, at the peak of the downturn
and in these post-recessionary times,
which says a lot about the staying
power of apartment buildings,” said
Ken Uranowitz, president and an
industry veteran who has been with
Gebroe-Hammer since its inception
41 years ago.

While there may be some uncer-
tainty about potentially rising interest
rates and concerns the U.S. economy
is due for a recession sooner rather
than later, one generally accepted
principle is that the health of mul-
tifamily investments and tenant
demand are showing no signs of
slowing down. Absorption is healthy
and prospective homebuyers are not
expected toabandonapartmentliving
anytime soon, particularly within the
densely populated, transit-rich hubs
along the Northeast corridor.

“Across the region, the apartment
sector is continuing its favorable run
in terms of rent gains and occupancy
rates,” said Uranowitz, who noted
today’s multifamily construction
activity is a throwback to the boom
years of the late 1990s. In the Gar-
den State alone, development levels
during these past three years have not
been seen since 1999.

“Remarkably, New Jersey’s recent
construction boom hasn’t had any
ill effects on existing properties —
from newly developed class A+ to
1970s-era class B buildings, particu-
larly those thathave undergone recent
value-add capital improvements,” he
said. “Spanning all class categories,
these properties have peacefully co-
existed and even fortified the tenant
pipeline in a positive way by offering
a full spectrum of rent affordability
that won’t break the bank accounts of
millennials, empty-nesters/retirees or

Murray Hill Apartments - New Providence, NJ

New Providence Apartments and Gardens - New Providence, NJ

hard-working families.”

Thispersistent pursuitofhigh-qual-
ity, appreciating multifamily proper-
ties among investors is relentless, as
indicated by two recent North Jersey
sales closed within a one-week span.
Combined, the late-January transac-
tions totaled $230 million and 1,002
units. They involved Cedar Wright
Gardens, located at 77 Mary St. in
Lodi (Bergen County), and Nob Hill
Apartments, accessible from Eisen-
hower Parkway at 28 Nob Hill Rd.,
in Roseland (Essex County).

Known for their high visibility
and distinguished presence within
two of the most-densely populated
counties — Bergen and Essex —in the
greater New York MSA, Cedar Wright
Gardens and Nob Hill are poised for
value-add repositioning under new
ownership. Bothappealtotheregion’s
professional and executive-level
tenant base associated with their
strategic location. The transit-based
commuter hubs are near retail, dining
and lifestyle conveniences.

Post-Suburban/Transit Village
Lifestyle Drives
Multifamily Investment

“The economic recovery has
fed residential demand for a more
post-suburban/transit village lifestyle
where there is an emphasis on neigh-
borhood walk and transitscores,” said
Uranowitz. “The children of Baby
Boomers are trading in their parents’
dream of a suburban, single-family
home for an urban, semi-urban or
bedroom community apartment that
offers better affordability and frees
them of the burdens of homeown-
ership.”

Today’s preference for apartment
living has prompted many munic-
ipalities to rethink past zoning re-
quirements and adjust master plans
to incorporate residential living near
downtown shoppingdistrictsand train
stations. This strategy has proven
effective in retaining and attracting
residents seeking an easy commute

and walkable, urban-like lifestyle.

Two urban hubs in which trading
was extremely active during the past
12 months are East Orange/Essex
County and Greater Hudson County.
In total, Gebroe-Hammer’s broker-
age teams closed sales of $133.02
million/1,656 units and $106.51
million/747 units in each respective
multifamily hotbed.

Bergen and Passaic Counties also
rival Hudson County for the state’s
highest concentration of multifam-
ily sales involving existing low-,
mid- and hi-rise complexes and gar-
den-apartment communities. In the
high-barrier-to-entry Bergen/Passaic
submarkets, Gebroe-Hammer’steams
recordedsalesof $165.44 million/723
units.

Within Central Jersey’s Middlesex,
Somerset, Monmouth and Ocean
County submarkets, Gebroe-Hammer
closed an astounding $889.12 mil-
lion in sales encompassing 5,151
units. Some of the year’s largest
transactions in these submarkets in-
volved a sprawling apartment-home
community comprised of more than
640 one- and two-bedroom layouts
in Somerset; a portfolio of 1,226
units in the Woodbridge area; and a
1,142-unit garden-style community
in Piscataway.

In nearby New Providence, on the
northwestern edge of Union County,
Gebroe-Hammer Associates kicked
off and closed out last year with two
prominent sales. These involved the
trade of 171 units at Murray Hill
Apartments for $47 millionin Q1’16
as well 232 units sold for $55 million
at New Providence Apartments and
Gardens in Q4°16. Overall, the firm’s
$242.15 million in Union County
sales totaled 1,134 units.

Multifamily Feeds

Private Investment
According to Uranowitz, there is
heightened collaboration between
local officials and private owners to
reposition dated class B and C prop-

erties and redevelop underutilized or
vacant properties within or near town
centers. “This philosophical shift has
proven extremely effective in attract-
ing private investment and drawing
and retaining residents,” he said.
“Apartmentbuildings, both tradition-
ally and historically, have always been
recession proof, which is the leading
reason why these neighborhoods are
undergoing revitalization with mul-

At the end of last year,
Gebroe-Hammer's
brokerage
professionals closed
132 deals involving
12,117 units, totaling
over $1.83 billion.

tifamily as the catalyst.”

One example of this collabora-
tive approach to redevelopment is
the neighborhood in which Cedar
Wright Gardens is located. The
31-acre property is on the border
of Lodi, adjacent to an extensive
redevelopment in Wood-Ridge as-
sociated with the opening of a new
rail station—Wesmont Station, which
launched operations in May 2016. As
the formerhometo the Curtiss Wright
airplane factory, the land tract now
features newly constructed mixed-use
buildings, including luxury residen-
tial housing units; high-end retail
shops; first-class offices; and dining
establishments.

Original buildersand decades-long
owners, whonever considered selling
in the past, are taking advantage of
extremely heated demand for mul-
tifamily product. The two separate
sellers of Cedar Wright Gardens and
Nob Hill acquired their properties in
1952 and as the original developer/
owner in 1978, respectively. Both
complexes were long-time, promi-
nent multifamily fixtures within their

highly sought-after neighborhoods.
“As industry ‘veterans,’ they know
from past experience that this is a
cyclical business and the curtain may
be coming down soon on sub 4%
interest rates, thus decompressing
cap rates and moderating values,”
said Uranowitz. “Bidding on existing
for-sale properties is becoming even
more competitive and aggressive as
investors seek class B capital im-
provement opportunities that offer
long-term rent appreciation and a
greater return on investment.”
While the supply curve of for-sale
product continues to dip downward,
demand is soaring at a time when rent
growthis attainable soon after the deal
closes. Many newly acquired proper-
ties are undergoing renovations that
include moderate-to-high-end kitchen
andbath finishes as well as community
space upgrades, from laundry facili-
ties to the addition of fitness centers,
playgrounds and dog parks.
According to Uranowitz, asking
rents will continue to climb over the
course of 2017 and the coming year.
“Inturn, valuations should mirrorthis
trend, notwithstanding an eventual
interest-rate hike,” he said. “Much
like the last interest-rate hike, we will
havetotakea ‘wait-and-see approach’
to how it will impact the multifamily
industry as a whole.”
Gebroe-Hammeris one of the most
active multifamily investment sales
brokerage firms in the entire New
Jersey/Pennsylvania/New York State
region. Asthetrusted brokerage advi-
sor to private owners, REITS, private
equity firms and other institutional
investors, the firm concentrates on
suburban and urban high-rise and
garden-apartment properties through-
out the Northeast and nationally.
Gebroe-Hammeralsomarkets mixed-
use and free-standing office and retail
properties. Widely recognized for its
consistentsales performance, the firm
is a 12-time CoStar Power Broker.
To comment on this story
visit nyrej.com
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CELEBRATING 41 YEARS

Gebroe-Hammer Associates

Shaltering 152 Deals
inNJ / PA / NY
(Becorda 12,117 Units
in 2016! $1.83+ Billion

Two Nine-Figure Deals in
Final Week of January 17!

Cedar Wright Gardens Nob Hill

Lodi, New Jersey Roseland, New Jersey

$100 Million $130 Million

Gebroe-Hammer
A S S O C I A TE S

2 West Northfield Road, Livingston, NJ 07039 ¢ 9/3.994.4500
www.gebroehammer.com

A Tradition of Integrity. A Passion for Perfection.
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Year in review: Analyzing
the self storage industry

Nick Malagisi
SVN Commerecial
Real Estate
Advisors

For the past six years, | have been
invited to participate on a national
broker panel at UBS headquarters.
This panel is part of a day-long self
storage REIT conference held annu-
ally in New York City.

Anearlier panel in the day featured
CEOs from five publicly traded RE-
ITS in the real estate industry. They

answered questions from anaudience
made up of analysts from the “top
looking down.” Meanwhile, our
humble broker panel took questions
from “boots on the ground, and up.”
Partofourresponsibility during the
day-long event is to make ourselves
available to the various analysts. In-
stitutional interest in the self storage
sector has never been stronger, and |
found myself booked with meetings
every half hour for the balance of the
day after our national broker panel
interview for the first time in my six
years attending this conference.
And why not? The cap rates for sta-

DiBella of Pliskin is excl. broker in four transactions

BROOKLYN, NY Michael DiBella,
sales associate at Pliskin Realty &
Development, served as the exclusive
— broker on four
new leases:

* A 10-year
lease for4,200 s/f
at 434 Rockaway
Ave. for General
& Vascular Sur-
. . gery of LI, PC.
_Michael Diflella_ e jandiord is
Pitrock Realty Corp.

* A 10-year lease with a five-year
option for 425 s/fat 1672 Pitkin Ave.
for Pitkin Express Care Pharmacy,
Inc. The landlord is Rapville, LLC.

* A 10-yearlease for400 s/fat 1674
Pitkin Ave. for Pitkin 1 Deli and Grill
Corp. The landlord is Rapville, LLC.

* A 10-year lease for 385 s/f at
1676 Pitkin Ave. for Swiss Tech Inc.,
an electronics and cell phone retailer.

The landlord is Rapville, LLC.

In addition to these leases in which
herepresented both the landlords and
tenants, DiBella also co-brokered a
10-year lease for 3,970 s/f at 2130-
2132 Ralph Ave. for Health Plus
Management, LLC, a firm which
builds healthy, sustainable practices
astrusted advisorstophysicians. This
was a lease extension and expansion
to an adjacent space. DiBella repre-
sented the landlord, Whitman Plaza
Associates, LLC, and the tenant was
represented by Windsor Commercial
Real Estate.

DiBella concentrates on property
sales and leasing assignments. He
brings to his role extensive sales
experience, as well as direct retail
experience as a former owner/man-
ager of multiple food and beverage
enterprises.

bilized class A productin ourindustry
are lower than every other product
type, except for apartments. Plus, self
storage has the lowest default rate of
all the product types in the CMBS
market! Furthermore, year over year
growth in NOI has ranged from a low
0f 6.9% to a high 0of 9.5% in each of
the last five years coming out of the
last recession. Yes, the stock prices of
the five publicly traded REITS took
a sharp decline in the 4Q of 2016.
Why was that?

Apparently, the analysts noticed
that that the rate of growth began
slowing down in 3Q of 2016. Many
of the analysts are looking ahead and
seeing higher interest rates affecting
cap rates with new development
coming online while comparing the
self storage industry to the rest of the
commercial real estate industry. Have
we seen the peak of the real estate
cycle already? Well, yes, we are only
goingtoseeamorenormal 4-5% NOI
growth instead of the 7-9% growth of
the past 5 years. Obviously the stock
marketisall aboutanticipating what’s
coming ahead.

National economists are predicting
a3% GDP growthrate this year thanks
to the positive Trump administration
stimulus agenda, and commercial
real estate should participate in the
demand fornew space forbusinesses.
Let’s hope that politics doesn’t get in
the way of the economy.

Nick Malagisi, SIOR, is the national
director self storage at SVN Commercial
Real Estate Advisors, Buffalo, N.Y.
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Landlords still at risk for
hosts’ illegal Airbnb rentals

Joseph Condon
Community Housing
Improvement
Program, Inc.

Brian Graifman

Borah, Goldstein,

Altschuler Nahins
& Goidel, P.C.

For decades it has been illegal to
rent a unit in a building with three
or more residential units (class A
multiple dwelling unit) for transient
occupancy (i.e., less than 30 days
without the permanent tenant pres-
ent). The prohibition seeks to keep
rental apartments available for per-
manenttenants, andalleviate security
and safety concerns.

New legislation makes it illegal to
advertise those unlawful short-term
rentals. The law is aimed not at the
advertisingplatform (e.g., Airbnb) but
the advertising host (the individual/
entity advertising). Understandably
then, when Arirbnb recently sued,

New York State and New York City
settled, immunizing it from the leg-
islation.

But there has been, and continues
to be, a mismatch between the laws’
enforcement and the responsible par-
ty. Violations and fines are typically
issued against the building owner
even where the tenant, unbeknownst
by the owner, made the illegal rental.
In one case (currently pending and
in which the authors here submitted
a friend-of-the-court brief on behalf
ofthe property owner consortium the
Community Housing Improvement
Program, Inc.) the city had fined the
building owner more than $50,000 for

two tenants making illegal rentals of
which it was unaware.

While under the NYC Adminis-
trative Code tenants can be deemed
responsible for creating prohibited
conditions, the Code’s enforcement
provisions appear to allow a notice
of violation (NOV) to be directed
only to an owner or agent. The new
legislation—trumpetedastargeting the
advertising host-leftthis discrepancy
uncorrected.

Innocent or not, owners will con-
tinue to be considered easy targets for
transient occupancy violations and
fines. There are possible defenses,
however, some untested considering
the novelty of apartment sharing
platforms andincreased enforcement
against illegal transient occupancies.

For instance, violations are often
based on the theory that the illegal
use of a single apartment transforms
the building fromresidential toahotel
(withmore demanding fire and build-
ingcoderequirements). Butshouldan
apartment being used for fleeting and
unapproved transient occupancy in a
multi-unit building actually change
the building’s use? The duration of
the violating conditions might be
challenged too. The period properly
commences only the day after the
NOV’s issuance.

One might also challenge the daily
penalty period under the theory that
the city ought not penalize a party
for complying with the city’s own
law, which prohibits an owner from
unilaterally terminating a tenancy
absent court proceeding.

Additional daily penalties meantto
deter illegal conversions are consid-
ered punitive in nature. Punitive pen-
alties under New York policy should
not be imposed vicariously absent
the party charged having authorized,
participated in, consented to, or rat-
ified the subject conduct, or having
deliberately retained the wrongdoer,
or the wrong being in pursuit of a
recognized business system of the
party charged. An owner charged with
enhanced penalties but having been
unaware of the underlying violations
has grounds for an innocent owner
defense.

Violations are often charged in
more than one NOV with the viola-
tions split and not cross-referenced.
Each NOV arguably should stand on
itsown—underminingachargeinone
NOV being combined with anotherto
apply towards an enhanced violation
and penalty.

Also, ifthe fineamountisenhanced
based on multiple violations—such
as two units in a building being
used for illegal transient rentals—any
daily charge arguably should not
be enhanced to the extent the two
underlying violations were not oc-
curring simultaneously. If the two
units’ illegality overlapped on one
day only, the enhanced daily penalty
should be so limited.

These defenses can be raised not

justasamatter of New York policy, but
CONTINUED ON PAGE 15
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Bronx - Manhattan North Association of Realtors

The Bronx-Manhattan North Association
of Realtors is YOUR local association

Eliezer

Rodriguez
BMNAR

Today, we are known as The
Bronx-Manhattan North Association
of Realtors (BMNAR). When the
association was first incorporated
in 1924, we were known as the Real
Estate Board of The Bronx (REBB).
In 1924, The Bronx was only 10 years
old, the population was slightly over
one million and the average home
cost about $2,500.

The excitement of The Bronx
having its own local real estate board
moved REBB to host its first annual
banquettohonorand celebrate theac-
complishments oftheirmembers. The
Banquet took place at the Schnorer
Club of Morrisania on May 2, 1925.
For the next 41 years, the tradition
continued at the Schnorer Club until
it closed its doors in May of 1966.

Year after year and generation after
generation, Realtor members stayed
fast to their goals and The Bronx
flourished as did their loyalty to their
Board. Realtormembers created more
networking opportunitiestokeep each
other well informed and to exchange
ideas on better ways to serve their
customers. The Board’s efforts and

commitment throughout the years
have helped paved the way for others
interested in real estate. REBB was
the talk of real estate trade.

The Boardhas played an invaluable
role in serving its community as well
as in developing leaders for its trade.
Three generations of the Houlihan
family have served as president of
REBB: James A. Houlihan, 1940-
41, James G. Houlihan, 1961-62 and
Daniel Houlihan, 1971-72. JamesA.
Houlihan also served as president of
the New York State Association of
Realtors (NYSAR).

Two other families have provided
generational leadership: The Schmel-
zer and the Engel families. Michael
Schmelzer, Tryax Realty Inc., served
as president from 1974 to 1976, and
his son Mathew Schmelzer served as
president in 2012. A strong advocate
for organization, Mark Engel, from
Langsam Property Service Corp.,
served as president in 1988 and again
1990. His son, Matthew Engel, served
as president in 2011-2012.

To date, five of BMNAR past
presidents have served as president of
NYSAR: HermanAcker, 1937; Frank
Mazzetti, 1954; James G. Houlihan,
1965; Michael Schmelzer, 1983;
and Susan Goldy, 2012. Michael
Schmelzer and Susan Goldy are both
distinguished members as they are
bothinductees ofthe Realtors Political

Committee (RPAC) Hall of Fame.

In May 2000, the National Associ-
ation of Realtors approved the name
change to BMNAR. In January of
2013, 1 began my employment as
BMNAR’sCEO. AsaBronxresident,
I was going to make sure BMNAR
availeditselfofthe financial resources
offered to better the neighborhoods
we serve. In the past two years, BM-
NAR has received five grants from
the National Association of Realtors
(NAR) totaling $62,500. As an attor-
ney, I made my members aware of
the legal services their membership
provides as a good neighbor, I further
developed BMNAR s presence in the
community. We currently support
several charities and our office is also
arecognized safe haven for ourschool
children, seniors and neighbors.

Unfortunately, years before my
arrival, our membership started to
lessen because of changes on how
local realtor associations were to
operate. More recent changes caused
smaller Realtorassociationstomerge.
Last week, I learned of other changes
that may adversely affect how we do
business. OutofrespectforBMNAR’s
rich history, greater efforts and sac-
rifices are now needed to ensure that
we continue to provide service to
our members in the territory stated
in our charter—The Bronx and Upper
Manbhattan.

Thisisacalltoactionofall Realtors
with an office in The Bronx, but are
not members of BMNAR—your local
Realtor association. The call is even
greater if your Realtor membership
is not with BMNAR and you live in
The Bronx and are considered a Bronx
leader. If the shoe fits, it’s time for
youto come home and help BMNAR
make the positive changes that will

make you proud to be a member. 1
lovethe “New Bronx™ and Ineed your
support to make BMNAR the talk of
real estate trade again. Why? Because
this is your Local Association.

Eliezer Rodriguez, Esq. is the executive
director of The Bronx-Manhattan North
Association of Realtors, Bronx, N.Y.

and sellers

and clients.

[ ] Realtors’ free benefit with unparalleled data of over 147 million property records nationwide.

] Access data and reports including multi-dwellings with aerial views, mapping, property history, comps,
nearby distressed properties, zoning, tax information and assessments, neighborhood census data, and more.

[ ] RPR branding feature enhances the Realtors’ presentation, professionalism and provides real value to buyers

[l Detailed reports can be easily generated in minutes, emailed and or displayed on their iPad, iPhones, or other
wireless technology.

[] Evaluate any property, target neighborhoods and research trends in your market for your business development
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Names, Faces, People and Places

TWO0-DAY SUMMIT: PANEL TALKS, WORKSHOPS AND RECEPTIONS

Hundred Stories and The 92" St.Y Kramer Levin Naftalis &
co-produce “City of Tomorrow”

NEWYORK,NY “City of Tomorrow,”the
two-day conference co-produced by
Hundred Stories and The 92nd Street
Y, sold out this past weekend, having
brought together the leaders and pi-
oneers of the real estate, architecture
and interior design worlds. Subjects
explored ranged from architecture’s
influence on the identity of New York
in the 21% Century and changing
NYC neighborhoods, to improving
home value and the art and science
of Feng Shui.

2017 Summitsponsorsare Douglas
Elliman, One West End, Berkshire
Hathaway Home Services, The Hite
Foundation, Bank of America/Merrill
Lynch, ONE Sotheby’s, Simon Baron
Development, One Fine Stay, Turn-
berry Ocean Club and One Thousand
Museum.

Tzaidi appointed partner
and principal at EPIC

MANHATTAN, NY Real estate profes-
sional Ido Tzaidi has been named
partner and principal of EPIC
Commercial Realty (EPIC). In his
new role, Tzaidi will spearhead the
borough’s division and build upon
the firm’s success alongside CEO and
Founder Yona Edelkopf.

With more than 10 years of mana-
gerial experience, Tzaidi served as a
seniorassociate brokerat EPICbefore
this promotion.

Morrison Cohen launches valuation disputes practice

NEW YORK, NY Morrison Cohen LLP
today announced the launch of its
new Valuation Disputes Practice
Group, which will focus onreal estate
valuation disputes, particularly “rent
reset” arbitrations.

Chaired by Brett Dockwell, the val-
uation disputes practice group brings
togetherattorneys fromthe firm’sreal
estate and business litigation depart-
ments who have negotiated, arbitrated
and litigated valuation disputes in-

Gettry Marcus hires Tsongas, Lupo, Smith & Mahabir

WOODBURY, NY Gettry Marcus CPA,
PC. has added four new accounting
and tax professionals to the firm:

joinsthe firm at their Woodbury, New

York Office, as a manager.
Jeromie Smith, CPA, joins Gettry

Gus Tsongas Shiomo Lupo

Jeromie Smith Mukesh Mahabir

Gus Tsongas, CPA, is a tax pro-
fessional with 20 years of public ac-
counting experience. He joins Gettry
Marcus as senior tax manager in the
firm’s New York City Office.

Shlomo Lupo, CPA, has 15 years
of public accounting experience and

Marcusasamanager, and isbased out
of the firm’s New York City Office.

Mukesh Mahabir comesto the firm
with a Masters in Taxation and five
years of publicaccounting experience,
and is based out of the firm’s New
York City Office.

Public relations holds its own by Zlokower

CONTINUED FROM PAGE 2

real estate trade media, including this
publication, is satisfying that need
and adjusting to the times. These
publications—and the business/
consumer media—welcome fresh
news, opinion articles, profiles and
commentary on the issues of the day.
Real estate companies in turn easily
market good news coverage to clients
and prospects, achieve search engine
optimization, and link to and reprint
on their websites. And while the real

estate conferencesmaynotbethe cozy
clubs we used to know, they appear to
be thriving, offering a great service
and platform for owners and brokers.

And the best news of all, PR is still
a bargain.

Harry Zlokower is president of Zlokow-
er Co.. a New York real estate public
relations firm, and past president of the
New York Chapter of the Public Relations
Society of America.

volving all types of commercial real
estate, including land, retail space,
office space, hotels and multi-family
residential buildings.

For full story visit nyrej.com

Airbnb rentals by
Condon and Graifman

CONTINUED FROM PAGE 12

under federal and state constitutional
law. While administrative agencies
have no power to adjudicate consti-
tutional challenges, a court may, and
so these arguments could be raised in
acourtchallenge to an administrative
determination as a second line of de-
fense. And while the agency’s factual
and statutory determinations might
be given deference, for constitutional
issues a court should afford no def-
erence to the administrative agency’s
substantive determination.

Both the state and federal consti-
tutions prohibit the use of excessive
fines, which should preclude impos-
ing a punitive fine on an innocent
owner. The NYC Administrative
Code provision directing NOVs to
owners in all situations rather than
the primary wrongdoers may be un-
constitutional, as a violation of due
process and equal protection.

These are possible defenses for an
innocent owner charged as a result of
atenant’sillegal short-term rental. As
a final resort, an owner can proceed
civilly against the malfeasant tenant
who caused the owner economic

injury.

Joseph Condon is general counsel to
the Community Housing Improvement
Program, Inc. (CHIP), New York, I\.Y.
and Brian Graifman is counsel at Borah,
Goldstein, Altschuler Nahins & Goidel,
PC., New York, N.Y.

FIRM SPONSORED MCNY EXHIBITION

Frankel hosts reception

Shown (from left) are: Gary Jacob of Glenwood Management Corp., Darcy Stacom of
CBRE, David Levinson of L&L Holding Company and Jay Neveloff of Kramer Levin.

NEW YORK, NY Kramer Levin Nafta-
lis & Frankel’s real estate, land use
and environmental groups hosted a
cocktail reception on January 31st at
the Museum of the City of New York
(MCNY).

The cocktail reception was partially
held to celebrate an exhibitat MCNY
about zoning in the city called Mas-
tering the Metropolis: New York and

Volpe joins Highcap Grp.
MANHATTAN, NY Michael Volpe has
joined investmentsales firm Highcap
Group, as the director of finance.

— Prior to High-
cap, he was with
the financing
firm, Pergolis
Swartz Associ-
ates. He has over
15 years in the
. industry and has
Michael Volpe oﬁgin;{ed com-

mercialloansonall CRE assetclasses.

Klein joins Romer
Debbas as partner

NEW YORK, NY According to Romer
Debbas LLP, Richard Klein has just
joined the firm as a partner. Klein
—___ previouslyranhis
own law firm for
the last 17 years.

In his new po-
sition, Klein will
managethe firm’s
co-op and con-
Richard Klgin ~ dominium board
——  practice serving
as counsel to 50 boards.

Outside of law, Klein continues to
remainactive inthe real estate field by
managing properties, serving oncoop
boards and being involved in other
restaurant and business ventures.

He received his law degree from
Fordham University School of Law
and Bachelor of Arts from Wesleyan
University. He is a member of the
New York State and New York City
Bar Associations.

For full story visit nyrej.com

Zoning, 1916-2016.

Kramer Levin is a sponsor of this
MCNY exhibition, which celebrates
the centennial of New York’s landmark
Zoning Resolutionof 1916 and brings
to life this often overlooked part of the
cityinanaccessibleand engaging way
through architectural renderings and
models, info-graphics, rare maps, pri-
mary source documents and archives.

Stein named one of top
10 R.E. attorneys in U.S.

NEW YORK, NY Veteran real estate
attorney Joshua Stein, sole principal
of Joshua Stein PLLC, has been
named among the 10 “most highly
regarded” real estate attorneys in the
U.S. Stein’s recognition appeared in
the 2016 edition of Who s Who Legal
Real Estate,al.ondon-based guide to
the global legal market.

Stein is described as a “versatile
performer,” praised for his “expert
handling” of real estate financing,
leases, development, and hotel trans-
actions and acquisitions.

Doder to manage
Houlihan Lawrence
Scarsdale office

SCARSDALE, NY Houlihan Lawrence
has appointed Jeff Doder as manager
of its Scarsdale brokerage office.
- “I feel incred-
ibly fortunate to
join such a talent-
edteam,”’remarks
Jeff. “T look for-
ward to collab-
orating with a
Jeff Doder ~ SMart, compet-
———— itive group and
continuing the legacy of Houlihan
Lawrence’s top producing office in
Westchester.”

Doderisaprogressive industry vet-
eranwho brings 25 years of real estate
experience to the role. Most recently,
he was managing director with Town
Residential in Manhattan and also
served as senior managing director at
Corcoran’s Park Slope office.
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Distinguish Yourself.

Hire a CCIM.

Commercial real estate owners, users and investors are
increasingly looking to the expertise of Certified
Commercial Investment Members. CCIMs are backed by
an exceptional education in investment real estate and a
thorough understanding of the marketplace. Individual
investors, small businesses, corporations and institutions
look to CCIMs for knowledgeable direction in all aspects

of the commercial property transaction.

Discover why only 5% of all commercial real estate

professionals hold the elite CCIM destination.

N
J 800-621-7027

www.ccim.com

CALL OUR
LOCAL CCIM.
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How to get better results
from real estate lenders

Kevin
Meehan

Atlas Commercial
Capital

Whether you are just starting out
or a seasoned investor, obtaining
a commercial property loan today
can be a very time-consuming, and
daunting, task. Many people often ask
if there are any insider tips to getting
better rates, terms and even faster
responses when dealing within the
finance industry. The short answer is
yes, hire a professional intermediary
that deals in the business every day. If
qualified, they will be able to not only
guide you through the maze, but will
make getting and closing the loan a
lot less stressful.

I use the word “qualified” to em-
phasize that there are a lot of people

and companies out there that have no
credentials or background to be work-
ing on complex financial matters. In
fact, in some states no individual or
company may act as a commercial
mortgage intermediary unless they
are licensed first as a real estate bro-
ker. Other warning signs also include
individuals that just want an upfront
fee with no intention (or ability) to
even obtain what you seek.

Whether you use a qualified inter-
mediary or try to go at it alone, here
are someuseful tipsthat will certainly
benefit your endeavors in the mar-
ketplace. First, make sure that your
initial submission contains the basic
needs to allow a proper evaluation.
You should, at the very least include:

* Property details;

* Income and expenses;

* Rent roll; and

* Borrower profile.

Surprisingly, many loan requests

NORTH STONINGTON, CT

19+ to 60 ACRES

A\

FOXWOODS 320,0 o
Ve
e
e‘d\"‘\ o
)
x X

18,000+ cars daily on weekends.
19+ acres being rezoned for
commercial.

THE LAND IS WALKING
DISTANCE TO
FOXWOODS HOTEL/CASINO
and the
NEW 320,000 sq. ft. outlet mall.

SALE - CO-VENTURE LEASE

19+ acres suitable for 32,000 SF
Supermarket, Drug Store, Service
Station or enclosed Water Park,
Auto Dealership, etc.

1,800’ frontage on Rte. 2,
North Stonington, CT
(near the Ledyard town line).

OWNER/CORPORATE PRESIDENT/AGENT -
W.SCHWARTZ@ATT.NET or 203-335-1575

Broker Protection

get rejected or put aside not because
the deal was bad. Rather, it may have
taken too much effort for the loan of-
ficer to understand the deal or maybe
the submission was incomplete or the
loanrequestjustdid not fitthe current
lending box of that lender.

At the end of the day, if you want
everything to go smoothly and obtain
the best terms, make sure that:

* The requested loan fits within the
lender’s guidelines;

* The borrower profile (back-
ground, net worth, etc.) meets the
lender’s current preferences;

* Everythingis provided inatimely
manner; and

* The lender has a high confidence
that the deal will close either through
a trusted existing relationship or
through a trusted advisor.

Kevin Meehan is the managing partner of
Atlas Commercial Capital, New York, LY.

Brick Capital Partners
funds $2.515m in loans

BROOKLYN, NY Brick Capital Partners,
through an affiliate entity, provided
second mortgages in the aggregate
amount of $1.19 million to a private
real estate owner. Located in the Red
Hook and Boerum Hill sections of
Brooklyn, the collateral is comprised
of two vacant four-story walk-up
apartment buildings. The loan
proceeds are to be used for the gut
renovation ofboth buildings. Theloan
is interest only with a one-year term.

Additionally, through an affiliate
entity, Brick funded a $1.325 million
first mortgage. The borrower, an
estate, needed the funding in order
to begin settling tax and real estate
liens. The collateral is comprised of
a 6,200 s/f home on 1.5 acres and
views of Manhasset Bay. Accordingto
managingpartner Eric Roth, “Though
this type of collateral is not generally
of the asset class that we tend to fund,
the metrics of the deal made great
sense for us to add to our mortgage
portfolio.”

Stoler to lead panel
hosted by Fordham R.E.

Institute at Lincoln Center

MANHATTAN, NY According to The
Fordham Real Estate Institute at
Lincoln Center, it willhost abreakfast
panel moderated by real estate expert
Michael Stoler on Wednesday, March
15, from 8 a.m. to 10:15 a.m. at the
University’s Lincoln Center campus.
The event, titled “Residential Real
Estate: Trends and Forecasts,” will
bring together industry experts to
discuss the latest real estate trends,
developments and financing in the
New York metro area, including 421a
andtax abatementsand developments
in New York, New Jersey and West-
chester County.

For full story visit nyrej.com
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L+M Dev. and Nelson Mgmt. break
ground on Bronx multifamily dev.

BRONX, NY L+M Development Part-
ners and Nelson Management Group
began construction at 1520 and 1530
Story Ave. — two new multifamily,
mixed-income apartment buildings
beingaddedtothe Lafayette Boynton
apartmentcomplex inthe Soundview
neighborhood.

Together, the two, 13-story build-
ings will contain 435 units of afford-
able housing, some units of which
will potentially have a preference
for senior households in the city’s
affordable housing lottery. This will
bring the total unit count to over
1,400 mixed-income apartments in
the Lafayette Boynton area. Each
property will feature a range of stu-
dios, one-, two- and three-bedroom
units, a fitness center, and a 7,500 s/f
community facility space.

The Curtis + Ginsberg Archi-
tects-designed project will also
include two acres of landscaped
greenspace featuring walking paths
between the properties, a children’s
play area, and an outdoor fitness
center. The area will be accessible to
Lafayette Boyntonresidentsaswell as
residents of 1520 and 1530 Story Ave.

L+M and Nelson will also add
two new parking lots with a total of
366 spots, replacing and expanding
a 123-car lot currently on the site.

Construction on the Story Ave.
buildings is scheduled to finish in the
summer of 2019.

“This project presents us with an
opportunity to grow our presence

Lafayette Boynton, 1520 and 1530 Story Avenue - Bronx, NY

in the neighborhood and more
importantly, give back to the en-
tire Soundview community,” said
Robert Nelson, president of Nelson
Management Group and principal of
Global One Investments. “Inaddition
to creating more affordable housing
units, our partnerships with commu-
nity organizations will bring more
job opportunities to the area while
offering much-needed services for
existing and future residents.”

Savanna submits plans to build 170-unit Vandewater

MANHATTAN, NY Savanna, a New
York City-based real estate invest-
ment manager, owner/operator and
developer, has submitted plans to the
Department of Buildings to construct
a 32-story, 170-unit condominium
tower at 543 West 122" St. between
Broadway and Amsterdam Ave.inthe
Morningside Heights neighborhood.
The new structure is located a block
north of Columbia University and
just south of Columbia’s $6.8 billion
Manbhattanville Campus expansion.
Paying homage to the original name
and landowner of Morningside
Heights, this condominium will be
called Vandewater.

Savanna has hired IINC Architec-
ture & Design, a multi-disciplinary
architecture and design studio spe-
cializing in the integration of design
disciplines, as the lead design archi-
tect for both the interior and exterior
design. They will be managing the
efforts for the project, and will be
working alongside the executive
architect of record, SLCE. Plans for
the building include a mix of one,
two, three and four bedroom layouts,
along with 24,000 s/f of amenities.
Halstead Property Development
Marketing (HPDM) is handling sales
and marketing.

For full story visit nyrej.com

“These new buildings will
serve as a source of high-quality,
affordable housing in an increas-
ingly dynamic neighborhood,”
said Spencer Orkus, development
director at L+M Development
Partners. “We are proud to continue
our investment in the Soundview
community and to provide afford-

able homes for working families in
New York City.”

The project is adjacent to the 205-
acre, recently renovated Soundview
Park. Itis served by the No.6 subway,
the BxS bus and is a short walk to
a planned Metro-North station and
soon-to-be-opened ferry terminal
with service to Manhattan.

Extell Development's ONE57 achieves $169m in sales

MANHATTAN, NY According to Extell
Development Company, another sales
achievement has been completed for
its condominium tower, ONES57. In
the last six months, the landmark
building achieved $169 million in
sales, including the last full floor
residence and eight residences from
therecently unveiled One Collection.

“ONES57 set the bar for luxury
living in Manhattan and is the first
completed super-tall on 57" St. All
remaining residences are available
for immediate occupancy,” said
Anna Zarro, senior vice president of
residential sales for Extell Market-
ing Group. “It is the only building
on 57% St. that offers hotel services
and it continues to attract buyers
seekingaone-of-a-kind luxury living

ONE57 - Manhattan, NY

experience.”

ONES57 is located at 157 West 57
St. in the Plaza District and across
from Carnegie Hall. The 1,004-ft.
tower was designed by Christian de
Portzamparc with interiors by New
York-based Danish designer Thomas
Juul-Hansen.

For full story visit nyrej.com
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A Safer Building is a Safer Investment

Before After

Video Doorman Safe Lobby protects
your residents and your investment

e higher apartment rents e higher occupancy levels
e reduced liability e less apartment turnover

It's like having a guard at your entrance for $.85/hr:

e video analytics alert central station operators to prevent loitering
e 24/7 card access control and CCTV surveillance

e on-call video "escort" service to greet tenants at night

e front door ajar alert

e |latchkey child parent notification

Call today for a FREE building survey and proposal.

C @
“@ VIDEO
| | SAFE LOBBY

Available through American Security Systems
(718) 784-2880

Www.amsecuresys.com
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43-09 Vernon Boulevard
Long Island City, New York 11101

Environmental
Contracting Specialists

» Asbestos abatement
 [ead abatement

* Indoor air quality

* HVAC duct cleaning
 Reinsulation

* Fireproofing

e Hazardous waste management

Performing Services in
NY, NJ, CT, PA

for more information please call

(718) 349-0900
fax (718) 349-2800
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2017 “MGR. OF THE YEAR - PERFOMANCE, INNOVATION AND STRATEGY"
Castle Lanterra Properties honored
by REFI on February 14"

NEW YORK, NY Castle Lanterra Prop-
erties (CLP), has been recognized
as 2017 “Manager of the Year - Per-
formance, Innovation and Strategy”
by Real Estate Finance and Invest-
ment (REFI). The award, which
was presented on February 14" at
REFI’s annual luncheon, honored
the privately-held N.Y.-based real
estate company and its founder and
CEO, Elie Rieder, for its exceptional
performance and innovative strategy
for success.

“Tamhonoredtohave beenselected
from such an esteemed and well-re-
spected group of nominees,” said
Rieder. “This award exemplifies the
dedication ofthe entire Castle Lanterra
team when it comes to implementing
our strategy for acquiring and manag-
ing quality income-producing multi-
family properties in strategic growth
markets. Our focused attention on the
twin goals of generating superiorrates
of return for investors and improving

Shown is Fan Yu accepting the award for CLP

the quality of life of our residents has
produced exceptional results over the
past year for both our company and
the communities we serve.”

In his role as CEO, Rieder has
imparted a company-wide philoso-
phy and in-depth market knowledge,
thorough due diligence and hands-on
operations and strategic management.

Valdez joins NYC office of Mohr Partners

NEWYORK,NY David Valdezhasjoined
the NYC office of the global tenant
— real estate advi-
sory firm Mohr
Partners as man-
aging director.
“We are excit-
ed to welcome
David Valdez
David Vald to our team. He
_ tavid Valdez brings with him
an incredible wealth of national and
global experience in the strategic

management of real estate transac-
tions,commercial property portfolios,
andtotal occupancy costs,” said Mohr
managing partner George Grace,
CRE. “His support will enormously
benefit our regional and national
clients through improved long-term
strategic real estate planning.”

Sincejoining, he has supported the
Mohrteam by advising Web.com and
its newly acquired division Yodle,
Inc., on managing the sublease of
55,000 s/f of office space.
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You wear every hat. Now your software can, too.

2 is our cost-effective, web-based, SaaS property management ‘
and accounting solution for small to mid-sized real estate management

2
multifamily, condo, HOA, office, industrial, retail, and self storage properties.
Built-in features to handle all your daily tasks include:

YARDI 2

Adopt optional add-on products from the fully integrated Yardi Genesis
that will improve \y I N ' ide enhanced services

» Cafe® » - ®DPigce

» afe™ » g™
» Cafe™ »

To learn more, call 800.899.7591

or visit www.yardi.com/genesis2. V YARD'
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GAMCO

Est. 1986

Storefront
Skylights
Railings

131-10 Maple Avenue
Flushing, NY 11355

Covers and Claddings
Architectural Sunshades
Shower Enclosures

Folding Door/Wall Systems
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SOLD-OUT EVENT ATTENDED BY 400 GUESTS

IFMA NYC hosts 2017 annual
Awards for Excellence Dinner

NEW YORK, NY The New York City
Chapter of the International Facility
Management Association (IFMA
NYC)hosted its 2017 annual Awards
for Excellence Dinner on January
26" at The Pierre Ballroom in New
York City.

Over 400 guests attended the
sold-out dinner to celebrate IFMA
members and their companies for
their accomplishments over the past
year with the annual presentation of
the Awards for Excellence. IFMA
NYC announced the 2017 winners,
including:

* Distinguished Chapter Volunteer
—Member Corporation: Humanscale

* Distinguished Chapter Volunteer
—Service Provider Member: Stephen
Trott

* Distinguished Environmental
End User Company of the Year:
BlackRock

* Distinguished Environmental

Shown (from left) are: Yasaman Hoorazar, HOK; Christine Chavez, Knoll, Inc.; Peter
Henehan, Turner Construction Co.; Ed Magnani, Turner Construction Co.; Lauren DiNizo,
Tumer Construction Co.; and Christian Heimple, Brookfield Property Partners.

Service Provider Company of the
Year: Emerald Brand

* LEED Certified Award: Brook-
field Courtyard at Brookfield Place

* Facilities Management Emerg-
ing Leader of the Year: Colleen
McMahon

* Facilities Management Achieve-
ment—Operations: Marilyn Francisco

Manufacturing

Quality Fenestration

and Architectural

WEEIS

for Over 30 Years

Entranceways
Curtain Wall
Canopies

718-359-8833

WWWwW.gamcoCOorp.com

* Facilities Management Achieve-
ment — Project Planning: Rosalie
Mignano-Aste, CFM

* Distinguished Chapter Volunteer
- End User Member: Peter Lorenz

* Anthony J. Cornacchia Distin-
guished Service Award: Gail Frank

* Innovation Award: WPP Group
USA, Inc.

* Design & Construction of a New
Facility (under 100,000 s/f): Cadillac,
Team — Gensler; Turner Interiors;
Robert Derector Associates

* Design & Construction of a New
Facility (100,000 -250,000 s/f): Etsy,
Team — Gensler; JRM Construction
Management LLC; AMA Consulting
Engineers PC

* Design & Construction of a
New Facility (over 250,000 s/f):
Sony, Team — STUDIOS Architec-
ture; JRM Construction Management
LLC;AMA Consulting Engineers PC

* Honorable Mention: Brookfield
Courtyard at Brookfield Place, Team
— Pelli Clarke Pelli; Spector Group;
Turner Interiors; WSP Flack & Kurtz.

Milio of Trion R.E.

re-elected BRI president

BRONX, NY Carmelo Milio CPM, a

well-known figure in the New York

real estate and building industry has

—_  beennamedpres-

identofthe Build-

ing and Realty

Institute (BRI) for

the second year

running. Having

led Trion Real

- Estate for over a

M decadeandahalf,

Milio’s re-election proves that he is

trusted to spearhead the institute with

his talent, experience, and in-depth
industry knowledge.

In his second year as president,
Milio will be looking to take the BRI
association to new heights by prompt-
ing new initiatives with a goal to
expand the brand’s accomplishments
and impressive reputation. The BRI is
now in its 71 year and as such, it is
expected that all of these efforts will
eventually amount to add more acco-
lades to the association’s remarkable
history as one of the biggest and most
honoredreal estate, development, and
construction-related industry trade
associations in NY'S.

For full story visit nyrej.com
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New York’s
Parking Garage
Experts

The quality of your garage can
enhance the marketability of your
property as a financial asset.

With over 50 years experience,
we understand your needs and
are experts at complementing
and adding value to properties.

We offer:
e Expert, first-class parking services

 Brilliantly decorated, immaculately
clean garage interiors

» Accessible 24-hour, Manhattan
based executive management

e Highly trained, professional and
courteous attendants

e Ongoing in-house maintenance
and refurbishments

e Leading edge security and
technology

e Competitive rates

- M
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A
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GGMC Parking, LLC * 1651 Third Avenue * New York, NY 10128
(212) 996-6363 x 14 - ggmcparking.com
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Professional Profile

Anthony Carroll
Commercial Loan Originator
The Largo Group of Companies

Name: Anthony Carroll

Title: Commercial Loan Originator

Company: The Largo Group of Companies

Location: Getzville, NY

Birthplace: Buffalo, NY

Education: MBA — Canisius College, B.S. Finance Degree

First job in current field: Commercial banking relationship manager, Marine
Midland Bank

Whatdo you donow and whatare you planning for the future? As an experienced
commerciallenderwithover30years of provenexperience Inowhave access, as
an employee of Largo, to numerous sources of capital providing property owners
and developers the best financing options available. | will continue to provide
our clients with value keeping up with changing industry trends and regulations.
How do you unwind from a busy day? Working out in the gym listening to my
favorite music.

Favorite hbook or author: “Conscious Business: How to Build Value through
Values” by Fred Kofman

Favorite movie: “The Shawshank Redemption”

Last song you purchased/downloaded? “Purpose” by Justin Bieber

One word to describe your work environment: Resourceful

Rules to live by in business: Do the right thing even when no one is watching.

Sara Ngan
Associate/Project Architect
FXFOWLE

Name: Sara Ngan

Title: Associate/project architect

Company: FXFOWLE

Location: New York, NY

Birthplace: Tarrytown, NY

Education: Bachelor of Architecture, Carnegie Mellon University

Firstjob outside of real estate: In H.S., a receptionist atalocal senior living home.
First job in real estate or allied field: | helped design single family homes in
Westchester during my summers at home from CMU.

What do you do now and what are you planning for the future? | am overseeing
The Greenwich Laneinthe WestVillage—afive-building, five-townhouse, 198-unit
complex that's towards the tail end of construction.

How do you unwind from a busy day in real estate? | am addicted to cardio kick-
boxing classes! | go roughly 5-6 times a week and it's been an amazing source
for some much needed stress relief.

Last song you purchased/downloaded? “Dangerous” by The xx

One word to describe your work environment: Family

Rules to live by in business: Treat everyone working with you with respect and
see them as a source for learning.

If you could invite one person to dinner (living or dead) who would it be and
where would you go? It would be amazing to have a casual dinner with some of
the greatwomen in history and today—Gloria Steinem, Malala Yousafzi, Susan B.
Anthony, Ruth Bader Ginsherg, Zaha Hadid, Hillary Clinton and Michelle Obama...
the list goes on and on.

What is your dream job? Travel and food writer.

Mark Fischer

Account Manager
Lane Office

Name: Mark Fischer

Title: Account Manager

Company: Lane Office

Location: 256 W 38" St., New York, NY 10018

Birthplace: Mineola, NY

Education: University of North Carolina @ Chapel Hill

First job outside of real estate: Caddy

What do you do now and what are you planning for the future? Salesman for
DIRTT and Knoll furniture; | plan on being here for the long haul

How do you unwind from a busy day? Working outorhaving a cold, refreshing IPA
Favorite book or author: “Lone Survivor”

Favorite movie: Forrest Gump

Last song you purchased/downloaded? “Walking with Lions”

One word to describe your work environment: Electrifying

Rules to live by in business: Work hard, think creatively, and be trustworthy
What is your dream joh? Have a fishing TV show

James Thanasules
SVP & Chief New York State Counsel
AmTrust Title Insurance Company

Name: James Thanasules

Title: SVP & Chief New York State Counsel

Company: AmTrust Title Insurance Company

Location: New York, NY

Birthplace: Holliswood, NY

Education: St. John's University; St. John's University School of Law

First job outside of real estate: Advertising company

First job in real estate or allied field: Associate at a law firm

What do you do now and what are you planning for the future? Currently chief
NYS counsel for the agency division. We are planning to grow the division and our
roster of quality agents while maintaining a fresh perspective inan evolving industry.
How do you unwind from a busy day? Exercising and running

Favorite book or author: Currently reading “It's Not How Good You Are, It's How
Good You Want to Be” by Paul Arden

Favorite movie: Friday the 13", Part 3

Last song you purchased/downloaded? “| Don't Want to Live Forever” by Taylor
Swift and Zayn Malik

One word to describe your work environment: Positive

Rules to live by in business: Build your relationships, never stop learning and
enjoy what you do and the rest will follow. Don't be afraid to take on new chal-
lenges because that is how we grow. “Being scared means you're about to do
something really, really brave.”

Whatis your dream job? Acting with Al Pacino in a remake of The Godfather; but
seriously, I think of my current position as my dream job because the possibilities
are endless.
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Question of the Month

George Crawford

Green Partners

Compliance with New York City
Local Law 88 now includes an
add-on Local Law — LL 134. The
combination of these two Local
Laws requires that every building,
or more specifically, every building
over 25,000 s/f in New York City,
upgrade their lighting to LED. For
multifamily buildings, this require-
ment is limited to common areas
(residential units are excluded).
Commercial buildings are required
to upgrade lighting throughout —
every last s/f including both com-
mon areas, as well as offices and
retail. Compliance also includes

What is the best approach to
New York City Local Law 88 compliance ?

the sub-metering of tenants, if not
already metered.

As to the best approach to com-
pliance — there is no one size fits
all answer, but let’s start with some
questions and answers to fill in the
blanks.

Deadline? The deadline for LL
88/134 compliance is January 1,
2025.

Lighting Plan? Your lighting
retrofit will last a very long time.
Make sure to develop a plan and
keep track of progress as you will
need records of work performed.

Lighting code? Existing lighting
in many buildings does not meet
code. LL 88/134 compliance is an
opportunity to fix this problem.
Focus on fire stairs and egress
deficiencies.

Up front cost? A lighting upgrade
does not come cheap. Your capital

How to navigate the process for the best re-
sult? Model your project so that you work with
hard numbers. Start with your existing lighting
configuration, including current annual electric
charges, maintenance costs and lamp replace-

ment costs.

budget plan should include avail-
able Con Ed funding to minimize
investment cost.

ongoing savings and to lock in Con
Ed funding.
How to navigate the process

each of your retro-fit options, so you
can make accurate comparisons.
Once you make your selection, be

Compliance with New York City Local Law 88 now includes an add-on
Local Law — LL 134. The combination of these two Local Laws requires
that every building, or more specifically, every building over 25,000 s/f in
New York City, upgrade their lighting to LED. For multifamily buildings,
this requirement is limited to common areas (residential units are ex-
cluded). Commercial buildings are required to upgrade lighting through-
out — every last s/f including both common areas as well as offices and
retail. Compliance also includes the sub-metering of tenants, if not al-

ready metered.

Utility funding? Con Ed fund-
ing is available for LL 88 lighting
upgrades for both multifamily and
commercial properties. You will
need to work with a Con Ed partner
to qualify.

Benefits? Substantial cost sav-
ings and quick paybacks are the
norm. Cost savings include both
lower utility bills as well as low-
er, much lower, levels of lighting
maintenance.

Timing? When do you start the
process? You should start sooner
rather than later to benefit from the

for the best result? Model your
project so that you work with hard
numbers. Start with your existing
lighting configuration, including
current annual electric charges,
maintenance costs and lamp re-
placement costs.

This is the “before” —the existing
conditions benchmark that you can
useto evaluate the cost effectiveness
and payback of each proposed LED
retrofit option. If you work with a
Con Ed partner who has access to
Con Ed computer software, your
Con Ed partner will be able to model

sure to have samples installed of
each of the different LED prod-
ucts that are to be included in your
retro-fit.

Your Con Ed partner will be able
to navigate the Con Ed funding
application process for you. With
Con Ed involvement, you will
benefit from Con Ed’s project
oversight, including before and
after inspections.

George Crawford is the principal of Green
Partners, New York, N.Y.

George Crawford
gerawford@greenpartnersny.com

Green Partners is your one-stop source for LED Retrofits,

Marketing Partner and a

Multifamily Participating Contractor sourcing the
latest technologies technologies and rebates,

LED Product: With recent advancements, the "one for one" lamp replacement - an incandescent A19 lamp replaced
by a LED A19 lamp of lower wattage is old news. "The smart move is to utilize the latest LED "engines". The
advantages of this solution are 1) Less labor and material costs, 2) Faster payback because there will be more
energy saved, and 3) A longer useful product life — 70,000 hours with a 7 year warranty."

Wearea

CALLTOLL FREE

800-595-1094

Incentives: Rebates for LED Retrofits can have a real impact in terms of improving the economics of any LED
Retrofit. Don 't even think about a LED Retrofit without a full understanding of your rebate options.

LED Retrofit Payback Timelines: With regard to your payback timeline, If your LED Retro-Fit will include the
replacement of both incandescents and fluorescents, the combination of the energy savings and the funding will
result in a payback of about one year's time. If your Retro-Fit will involve primarily replacing fluorescents with LED
products, then the combined payback timeline will be longer, but generally less than two years.

CALL TODAY FOR A FREE LED RETROFIT FEASIBILITY STUDY

Visit Our New Website At
www.GreenPartnersNY.com
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PINNACLE
AWARDS

BOMA/NY’s Pinnacle Awards Ceremony
on February 23, 2017 was an astounding
success and truly showcased how BOMA/
NY and its members are pushing forward
to make New York City a better place.
This year The Port Authority of New York
and New Jersey for One World Trade
Center received the Henry J. Muller Award,
which honors individuals, institutions and
companies who have had a major impact
upon the New York City skyline.

Continuing to push forward with innovation,
SL Green Realty Group took home the
Grand Pinnacle, Operating Office Building
500,000-1,000,000 SQF Category,
Manager of the Year 3-10 Years Category,
Manager of the Year 10+ Years Category
and Renovated Building of the Year. Other
winning companies included RXR Realty,
Cushman and Wakefield, The Durst Group
and The Port Authority of New York and
New Jersey. Individual achievement awards
went to Deborah Tomasi of Cushman and
Wakefield for Outstanding Local Member
of the Year and Managers of the Year

Carol Nuzzo, RPA, FMA of SL Green Realty
Corporation in the 3-10 years’ experience
category and Peter Gorry, RPA, CEM of SL
Green Realty Corporation in the 10+ years’
experience category.
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Winston Magill, Julie Arce, Robert White

New York Real Estate Journal

Michael Flatley, Noelle Mihalinec,

Fatmire Perezaj

Carol Nuzzo, RPA, FMA

Peter Gorry, RPA, CEM

Elton Davidov, Robert Montelbano,
Samantha Duarte, Justin LaCoursiere,
Eboni Thomas, Caroline Bracey, Denise
Rodriguez, Svetlana Procopova, Matt

Blaszkiewicz, Mitchell Grant

Beck Papraniku, Susana Kalaj, Anthony

Vulaj, Karl Tremmel

Anthony Vulaj, Ron Zeccardi, Tom Butler,

Alan Reiss, Steve Plate, James R. Kleeman,

Robert White, Beck Papraniku, Mitchell
Grant, Matt Duthie, Peter Gorry, Tom Krol,
Roberta McGowan, Susana Kalaj, Deborah
Tomasi, Carol Nuzzo, Fatmire Perezaj,

Noelle Mihalinec

Tom Butler and Steve Plate

Alan Reiss, James R. Kleeman, Jay
Hector, Mario Arias, Glenn Guzi, Ellie
Zhong, John Farrell, Jolene Yeats, Steve
Plate, Clare Cauchi

. James R. Kleeman, Deborah Tomasi

. Beck Papraniku, Brian Murray, Delilah

Perez, Chrissy Basile, Susana Kalaj,
Anthony Vulaj
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Owners, Developers & Managers News Briefs

AT R.E. WOMEN'S FORUM: NEW YORK
Guy of Simone Dev.
featured as a panelist

NEW YORK, NY Megan Guy, develop-
mentdirectorat Simone Development
Companies, was a featured panelist
— attheannualReal
Estate Women’s
Forum: New
York on Febru-
ary 16" address-
ing “Emerging
Neighborhoods
& Marketsonthe
M Rise.”

Guy and fellow panelists discussed
trends and neighborhoods of interest
including East Williamsburg, East
Harlem and The Bronx, whichhasone
of the fastest growing populations in
New York. Guyalso delvedintotopics
like affordable land prices, infrastruc-
ture improvements underway and
specific neighborhoods developers
are watching closely.

“It was a privilege to join such a
talented panel and discuss trends in
development. We had a compelling
conversation,” Guy said. “It was
interesting to examine what ameni-
ties developers are offering in these
neighborhoods. All the panelists had
excellent observations, and it was a
pleasure to discuss these topics with
other thought leaders.”

According to panel participants,
initial indicators that a neighborhood
isripe fordevelopmentinclude access
to transportation, employment and

housing, often through rezoning for
residential development. To continue
to succeed, panelists agreed new
neighborhoods need to offer live/
work/play environments that ap-
peal to millennials and provide the
conveniences offered in established
neighborhoods such as coffee shops,
restaurants, walkability, parks/open
space and easy commutes.

Inthe Bronx, home base of Simone
Development Companies, Guy said
affordable land prices, rezoning and
ongoing improvements to infrastruc-
ture are a major draw to developers.
Specific neighborhoods to watch are
the South Bronx and the Northeast
Bronx, including Morris Park, where
anew Metro North station is planned
adjacent to Simone’s signature prop-
erty, the Hutchinson Metro Center, a
42-acre complex offering a wealth
of first-class amenities in a beau-
tifully landscaped campus setting
conveniently located directly off the
Hutchinson River Parkway. The new
station will offer a 22-minute com-
mute to Penn Station from this Bronx
employment center that has created
over 6,000 jobs. The Hutchinson
Metro Center is home to a variety of
healthcare, educational and govern-
ment offices including Montefiore
Medical Center, Mercy College and
the borough’s only Marriott hotel.

For full story visit nyrej.com

Alexandria LaunchlLabs selects its first
member companies in New York City

NEW YORK, NY According to Alex-
andria Real Estate Equities, Inc.,
an urban office REIT uniquely
focused on collaborative life science
and technology campuses in AAA
mnovation cluster locations, Alex-
andria LaunchLabs has selected a
leading-edge group of life science
startups as its first member compa-
nies. Alexandria LaunchLabs is an
affordable, full-service wetlaboratory
and office co-working space, which
provides access to Alexandria’s
early-stage investment capital. Al-
exandria LaunchLabs’ member
companies will also have full access to
Alexandria’sworld-classnetworkand
a highly amenitized campus, includ-
ing a conference, event and meeting
space; two farm-to-table restaurants
and a fully equipped fitness center.

In addition, Alexandria Venture
Investments, its strategic venture cap-
ital arm and one of New York City’s
largest providers of early-stage life
science venture capital, made its first
New York City-based investment of
2017, leading the Series A financing
for Applied Therapeutics Inc. Applied
Therapeutics, abiotech company with
technology licensed from Columbia
University, is focused on developing
transformative drugs in areas of high
unmet medical need.

Located at the Alexandria Center
for Life Science, NYC’s first and
only premier life science campus,
Alexandria LaunchLabs has ac-
cepted its first group of member
companies and continues to review
new applications. The Alexandria
team evaluates each prospective
member company based on the
following criteria: differentiated
technology, foundational intellec-
tual property, compelling business
strategy, strong management team
and sound financing plan. The high
level of interest from entrepreneurs
and life science startups eager to
joinAlexandria LaunchLabsreflects
the strong demand for Alexandria’s
full-service member offerings. As
a critical component of Alexandria
LaunchLabs, Alexandria will ad-
dress a key unmet need to provide
seed-stage investment capital to
select member companies as well as
other promising startups through its
seed-funding mechanism.

“Alexandria has dedicated signifi-
cant human and strategic risk capital
to building the NYC life science
cluster,” said Jenna Foger, senior
principal of science and technology at
Alexandria Real Estate Equities, Inc.
and Alexandria Venture Investments.

For full story visit nyrej.com

FOR MELA SHOPPING MALL IN HICKSVILLE
Pliskin awarded property mgmt.
contract for 40,000 s/f retail center

HICKSVILLE, NY Pliskin Realty &
Development, a prominent New
York-Metropolitan area retail real es-
tate brokerage, property management
and investment firm, was awarded a
contractto provideits comprehensive
property management services on
behalf of the Mela Shopping Mall
located at 217 Bethpage Rd. The
40,000 s/fshopping center wasrecent-
lyrenovated and expanded. Itsanchor
tenant is Apna Bazaar, a leading
retailer of Indian foods and products.
The shopping center’s tenantmix also
includes high end salons, boutiques
and restaurants.

Pliskin’s property management
services are designed to help owners
maximize income, minimize expens-
es, and retain and attract high quality
tenants. As a property owner, the
company’s principal, Jeftrey Pliskin,
president and CEO, recognizes what
matters mostto other property owners
and manages their properties just
like Pliskin properties are managed.
The company’s extensive property

Mela Shopping Mall, 217 Bethpage Road - Hicksville, NY

management services range from
rent billing and collections, man-
agement of book of accounts, and
related financial records to property
budgeting, maintenance, subcon-
tractor coordination and supervision,
regulatory compliance, real estate

tax management/reduction, tenant
relations, and property marketing.
Pliskin manages in excess of 1.5
million s/f of properties located both
in New York and other states across
thenation. The portfolioincludes over
80 properties.

Stillman Property Mgmt. signs new clients in Westchester and Fairfield Counties

HARRISON, NY Stillman Property
Management, a full-service property
management company serving the
major New York metropolitan area,
has been selected to provide property
management services for the follow-
ingresidentialand commercial clients
in Westchester and Fairfield County:

* 15 South Division St., New Ro-
chelle — Commercial and residential
mixed-use building.

» Stonecrest, 21 North Chats-
worth Ave., Larchmont (21 North
Chatsworth Owners Corp.) — Built
in 1937, Stonecrest is an eight-story
cooperative residential property with
91 units, and is located close to Metro
North and highways.

e Lookout II Condominium, 18
Rivers Edge Dr., Tarrytown — Over-
looking the Hudson River, Lookout
North is a 50 unit high-rise built as
part of the Hudson Harbor riverside
development.

* Palmer Plaza, 2039 Palmer Ave.,
Larchmont—A 14,000 s/fcommercial
building.

* The Halstead Group, 47-49
Halstead Ave. Harrison — A 15,000

Stonecrest, 21 North Chatsworth Avenue - Larchmont, NY

s/f, two-story commercial building
located in the commercial district.

* Fairfield House, 52 Lafayette
Place, Greenwich — This condo
building has 74 units and is located on
the outskirts of the city’s commercial
district.

“We are pleased to continue to
expand our presence in both the

New York and Connecticut markets,”
said Roy Stillman, Esq., president
of Stillman Property Management.
“We pride ourselves on providing
responsive and world-class service
which results in satisfied clients. We
are committed to continuing the same
high quality of property management
services in 2017 and beyond.”

Yellen joins HKS Capital Partners as managing director

NEW YORK, NY HKS Capital Partners,
a New York-based capital adviso-
1y firm, has ap-
pointed Charles
Yellenasthe com-
pany’s new man-
aging director.
His responsi-
bilities will be
to manage the
firm’s growing

Charles Yellen

practice and work in collaboration
with the founding partners and staff
to mentor HKS brokers and trainees.
Inkeeping withthe HKS’““client-cen-
tric” approach, he brings experience
to the key components of HKS: orig-
inations, processing and operations.

“Charles brings years of experi-
ence with all facets of the business,”
said HKS Capital founding co-partner
Ayush Kapahi. “His ability to origi-

nate, place and manage makes him
a very valuable addition to our team.
We are excited to have him on board
and look forward to the future.”

Before joining HKS, he worked at
Pergolis SwartzAssociates Inc. forten
years where he obtained commercial
mortgages forall asset classes (multi-
family, retail, industrial, office, hotel,
construction) indeals withanet worth
of $500 million.
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CELEBRATING

YEARS DF
ENGINEERING
SUCCESS

WE LooK FORWARD 10
CDNTINUOUSLY RNSING THE BAR
~—~AND PROVIDING THE BEST-IN-CLASS
SOLUTIONS TO OUR CLIENTS

CRAIN S 2015
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o

MGEngineering D.P.C.
A
A 16 W. 32 Street, New York, NY 10001 p. 212.643.9055 mgedpc.net
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Professional Women in Construction
only have women in construction crossed the bridge,

We helped to build it!

Join PWC
Membership is open to individual women & men,
™y companie public agencies in construction, real

estate development and allied industries.

Chapters

New York
New Jersey
». New England (CT, MA)
DC (VA, MD)

E: pwc@pwcusa.org < WWWw. 2.0
PWC is a non-profit 501(C)3 organization founded in 1980

Commercial Roofing/Waterproofing

Coastal Specified Products
offers an extensive line of building
construction materials, including:

e single-ply roofing systems
e waterproofing
e roof garden systems
* building envelope systems
* custom restoration and repair
mortars and coatings
e formulated base and finish texture coats
* stucco products

* EIFS systems

www.coastalspecifiedproducts.com

Project and Product contact info:
Frank Trimboli Jr.
Manager LI & NY Metro
Coastal Specified Products
(516) 253-7337

Ryan Doran
Sales Representative

(516) 509-8972

Owners, Developers & Managers

New York Real Estate Journal

President
Barbara Armand

P4

INATIONAL ASSOCIATION
WWW.pWcusa.org

Professional Women in Construction
315 East 56th St., New York, NY 10022
pwcusal@aol.com
212-486-7745, Fax 212-486-0228

SPONSORED BY TISHMAN CONST./AECOM AND JEAN KRISTENSEN
PWC hosts member-only
networking dinner at Corkbuzz

NEWYORK, NY Professional Womenin
Construction (PWC) hosted another
member-only networking dinner,
this time at a women-owned and
operated wine barnear Union Square,
Corkbuzz.

PWC’s member-only events have
becomeincreasingly popularbecause
of their intimate networking oppor-
tunities. The events have no formal
program, but instead allow PWC
members to do what they do best —
grow and strengthen their business
relationships. Five PWC members
were chosen at random during the
event and given the opportunity to
speak about their company to the
crowd.

“This is definitely one of those
events where work and fun overlap.
People come because they get busi-
ness through the relationships they
form here, but also because we offer
a welcoming environment in which
members canenjoy and grow industry
friendships” said Chelsea LeMar,
executive director, PWC.

Tishman Construction/AECOM
and Jean Kristensen Associates
sponsored the event.

To find out more about becoming
a PWC member, go to www.pwcusa.
org (new website coming soon!) or
call212-486-7745 whereyou’llreach
either Chelsea LeMar or Frances
Wilson.

PWC’s next event in NYC is
Construction Chiefs on March 10
There will be a panel on public proj-

ects featuring NYC DDC, PANYNJ,
NYCDOT and one on private projects
featuring Tishman Construction/AE-
COM, Skanska and Structure Tone.

Sign up for event emails at www.
pwecusa.organd email pwc@pwecusa.
org with any comments or questions.

PWC is a non-profit organization
committed to advancing profession-
al, entrepreneurial and managerial
opportunities for women and other
“non-traditional” populations in con-
struction and related industries. With
6 chapters and over 1,000 members,
PWC serves a constituency of close
to 15,000, representing a broad spec-
trum of the industry. As its mission,
PWC encourages and advances the
goals and interests of woman and
minority-owned businesses.

PWC’smembers represent a broad
spectrum of the industry that serves
real estate owners, developers, facil-
ities & property managers and public
agencies. They include general con-
struction and specialty contractors;
A & E firms, environmental services
and suppliers of all kinds of goods
and services.
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American Institute of Architects

Pres_|de|_1t 536 LaGuardia Place ARCHITECTURE
David Piscuskas New York, New York INTERIORS
FA|A, LEEP AP 212-683-0023 PLANNING
1100 Architect .

New York, N.Y. Www.alany.org f¥in

fxfowle.com

Architects apprise the new
Presidential administration

By David Piscuskas, FAIA, LEED AP

Less than two weeks into the new
presidential administration, there’s
evidence of actions on policies that
may — and in certain cases, will —
challenge the values that underpin
many of our practices and that our
organization seeks to protect. It is
both important and appropriate now
to reaffirm those values as we aim
to engage, dialogue, and work co-

to our cultural heritage as a nation.
In our public schools, architectural
concepts shouldbeincludedin STEM
education. These concepts promote
learning across disciplines and teach
students how design and architecture
impact their lives. In higher educa-
tion, architecture programs should
be affordable for all. Millions of
young people aspire to help their
communities througharchitecture but
lack of opportunity and the crushing

On behalf of AIA New York, I reiterate to our mem-
bership and extended community our fundamental
commitment to providing shelter and protecting the
safety and well-being of all people. Civil dialogue,
reciprocal respect, and the protection of human
rights are essential to our activities and are vital
characteristics of the profession. We believe in
inalienable rights, regardless of creed or nation of
origin, gender or sexual orientation, language or

skin color.

operatively and collaboratively with
each other.

On behalf of AIA New York, I
reiterate to our membership and ex-
tended community our fundamental
commitment to providing shelterand
protecting the safety and well-being of
all people. Civil dialogue, reciprocal
respect, and the protection of human
rights are essential to our activities
and are vital characteristics of the
profession. We believe in inalienable
rights, regardless of creed ornation of
origin, gender or sexual orientation,
language or skin color.

We believe in equity in design and
itsbenefitstoall. Architectureisaciv-
ic art that seeks cultural and societal
benefit. By extension, we supportand
are aligned with initiatives that serve
to endow and strengthen education
and the arts, and their contribution

cost of education hold them back.
Consequentially, the design and
construction industries face a severe
shortage of talent.

As always, we remain committed
to mitigating climate change and
protecting New Yorkers from its
unavoidable consequences. We will
continue to advocate on behalf of
evidence-based best practices in
energy conservation and sustainable
high-performance building design.
Sustainability is an integral compo-
nent of the design process and should
be fully integrated with all aspects of
a building, including form, function,
site, structure, systems, and construc-
tion. Our local, state, and federal
governments should serve as leaders
and examples to follow with regards
tothe construction of energy-efficient
buildings and green retrofitting.

Finally, it is incumbent on the
federal government to acknowledge
the primacy of the nation’s public
housing system and take steps to
ensureitssurvival. Lack ofaffordable
housing disproportionately affects
the most vulnerable members of
our society, including children, the
elderly, veterans, and the homeless
— and has been proven to have per-
vasively negative long-term health
and socioeconomic consequences.
To say nothing of elevated health
risks and shortened life-expectancy
of living on the streets, at least 700
homeless persons die each year in
the United States from hypothermia
alone. AIA New York believes decent
housing should be viewed as a vital
part of the nation’s infrastructure, a
resource requiring the same level of
government concern and investment
as roads and bridges, and yes, our
collective national security.

David Piscuskas, FAIA, LEED AP is the
2017 president of AIA New York and the
founding partner at 1100 Architect, New
York, Y.

AIA New York Calendar
March 9

2017 Universal Design
Conference NYC
Time: 7:30 a.m. - 5 p.m.
Location: At the Center

March 24

Cocktails & Conversations:
Jeanne Gang and Paola Antonelli
Time: 6:30 - 8:30 p.m.
Location: At the Center

For more information visit
Www.aiany.org

architectural, p.c.

A new vision in architecture

Zaxis Architectural, P.C. is proud of our contribution to the
communities we serve.

S Offering services for the Educational (K-12), Medical, Corporate,
Hospitality, PACE (Programs for All Inclusive Care for the Elderly),

Housing and Retail Markets.

FRANK S.
ZIOLKOWSKI, RA
Principal

We welcome your inquiries: 716.923.0133.

-
Connect at the

Center for Architecture

Meetings / Conferences
Educational Seminars
Corporate Retreats

Trainings / Product Launches
Receptions /Social Events

Exhibition Space

536 LaGuardia Place, New York, NY 10012

architecture = planning = consulting (between Bleecker St & West 3 St / Greenwich Village)
ZAXIS ARCHITECTURAL, P.C.
4245 Union Road, Suite 210« Buffalo, NY 14225
PH 716.923.0133 = FX 716.923.0136
www.zaxispc.com

cfa.aiany.org 212.358.6111

Center for Architecture

© Peter Aaron

STATES OF LICENSURE: CT GA IN NC NJ NY OH PA RI TX VT

M
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YOUR VISION
CAN CHANGE
THE WORLD.

Engineering. It takes creativity,
imagination and vision.
From green building design to
blackwater treatment plants,
from state-of-the-art bridges to
traffic-busting airport rail links, our
member firms turn ideas into reality.
Visit acecny.org
for more information.

,—f""_*_-"“'-‘

New York

American Council of Engineering Companies of New York

A select group. Meeting today’s challenges.

Owners, Developers & Managers

New York Real Estate Journal

Chair
Mark McAnany, PE.

Bergmann
Associates, D.P.C.
Rochester, N.Y.

WWW.acecny.org

American Council of Engineering
Companies of New York
6 Airline Dr., Albany, NY 12205
518-452-8611

ACEC New York: How
to do design-build right

Jay Simson
ACEC New York

ACEC New York believes in the
value of projectdelivery systems that
guide the design of publicand private
facilities, are inthe best interest ofthe
owner, utilize a Qualifications-Based
Selection (QBS) procedure for the
selection of design professionals,
provide unbiased protection for ex-
isting and future infrastructure, and
protect the health, welfare and life
safety of the public. ACEC New York
alsoacknowledges that design-build
is an alternative to design-bid-build
thatisauseful delivery tool to deploy
in carefully selected projects.

A New York licensed and regis-
tered design firm should be retained
to represent the owner throughout
the entire project as the owner’s
design consultant. The owner’s de-
sign consultant should be selected
based on their qualifications and
experience and should prepare a
preliminary, but sufficiently ad-
vanced design and bridging contract
documents thatinclude performance
criteria.

The owner’s design consultant
should be retained by the owner to
carry outobservation ofthe work and
actasarepresentative ofthe ownerto
review and oversee documentation,
construction, closeout and design
intent compliance.

Selection of Design-Build Team
— a Two-Step Process

The design-build team should
include a New York-licensed and
registered design firm that is inde-
pendent from the owner’s and should
be selected based on qualifications
and expertise. The owner should
selectthe design-build team through
a Qualifications-Based Selection

(QBS) process.

Phase I: Following a request for
qualifications (RFQ) being issued
by the owner, design-build teams are
shortlisted and a shortlist ofnomore
than five teams is recommended.
Afterteams are shortlisted, changing
the design firm should be forbidden.

Phase II: When a request for pro-
posal (RFP) is prepared the basis for
evaluating best value design-build
proposals should be clearly artic-
ulated by the owner. Weight of the
technical solution should not be less
than the weighting given to the price.

In Phase II, a financial stipend
should be specified in the RFQ and
paid by the owner to those shortlisted
teams who submitted compliant
proposals but were not selected for
the project.

Stipends are a way to encourage
innovation and creativity, and the
public owner also gets the benefit
from all of the competing team’s
ideas, not just the successful team.
A lump sum amount should be paid,
withinareasonable time frame, to all
qualified proposers without further
audits being required.

Once a design-build project is
underway payment schedules need
to be fair and equitable. A lump
sum should be allocated for design
and paid based on percent of design
completed on a monthly basis.

The selection process and criteria
for evaluation must be clearly stated
and transparent. A clear rubric of
technical scoring criteria should be
included in the RFP. Weight of the
technical solution should be equal
to the weighting given to the price.

It is important that robust and
accurate information pertaining to
high risk issues like sub surface
conditions, property ROW, 3% party
utilities and other existing conditions
beprovided to the design build teams
as part of the bridging documents.

If a Project Labor Agreement

is going to be assigned it should
be announced no later than Letter
of Intent. The Resident Engineer
Inspection (REI)/Construction In-
spection (CI) function on projects
should report directly back to the
client and should not be contracted
through the design builder.

Design-build is a useful project
delivery tool for NYC and state
agencies and other authorities to
have. While not appropriate for
every project, design-build can
offer innovative design and faster
projectdelivery schedules on certain
projects. Transparency and com-
munication are vital to successful
design-build collaboration and will
guarantee long-term viability of the
design-build process.

ACECNew York looks forward to
working with our industry partners
and state and city public policy
makers to expand authorization of
design-build in NYS and NYC in
2017 and further refine and enhance
its effective use in the future.

Jay Simson, CAE, is the president of ACEC
New York, Albany, \.Y.

ACEC New York Calendar
April 1

Engineering Excellence
Awards Gala
Location: Hilton Midtown,
New York, NY

June /

Annual Meeting
Location: Union League Club,
New York, NY

For more information visit
WWW.acecny.org

CAMERON ENGINEERING

Celebrating Over 30 Years of

Excellence in

Planning and Engineering

LEED Accredited Professionals

WOODBURY ¢« NEW YORK ¢ WHITE PLAINS

wWwWw.cameronengineering.com
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®
‘ Institute of Real Estate Management,
Chapter No. 26

. 114-71 175" Place, St. A e
FS){SSIhd:I:“;VIasﬂm CPM IHEM A|bans, NY 11434 Y R D I G e n eSIS
Ols[r]]an Properties _ 212-944-9445, Fax: 718-739-4615 Powerful Property Management Software
New York, N.Y. Www.iremnyc.org

A cost-effective, web-based property management

NEW EXEC. COUNCIL SWORN IN BY NATIONAL PRESIDENT, LANNING and accounting solution for small to mid-sized

Greater NY chapter of IREM

» Online Marketing & Leasing » Owner & Resident Portals

hOldS annual awards dinner » Payment Processing » Complete Accounting

» Mobile Maintenance » Insurance & Screening

NEW YORK, NY The Greater New York
Chapter of the Institute of Real Estate
Management (IREM) held their an-
nual awards dinner on January 26th
at 230 Fifth Ave. 4 4

IREM national president Michael ( [ T i T -
Lanning, CPM sweared in members 1 L D D il
of IREM’s executive council: Presi-
dent Stephen Masom, CPM; first vice 5 lle - 800 899 759 >
president Marc Pollack, CPM; vice 0 ardi.com/gene
president chapter activities Sharon
HartFanelli; vice President education
Michael Hammerslag, CPM; vice
president Membership, Terry Ann
Havel, CPM; treasurer Nicholas
Stolatis, CPM; and secretary Jackie
Aleman, CPM.

Sharon Hart Fanelli, CPM, general
manager at Cushman & Wakefield,
was honoredasthe chapter’s Certified
Property Manager of the Year. Friend You r real estate
and colleague Gail Duke, CPM pre- deserves real ma nagement.

sented her withtheaward. Hart Fanelli . :
. , . Count on a CPM® professional to deliver real results.
was selected as this year’s recipient

f ified P M f'th .
of Certified Property Manager of the Shown (from left) are: Hart Fanelli and Duke.
Year award because she embodies all CPM°®
that IREM stands for — hard work, Real Estate Management Services award recognizes companies that FO"rt‘?XlF’ert managemept of YOTr rﬁalﬁstate
commitment to education and eth-  Group, and Frank Lynch, managing  bring innovation, best practices portio dlOtfwtugEngigg?eg:;é%nﬁA;VuAgERgs( CPM®)
ical practices in asset and property  director, New York, who accepted and cutting-edge initiatives to their Entrust your investments zae;?gna tisn
management. the award on the firm’s behalf. This managed properties. ;" the be?th'” ‘2‘;5::_5'”955- ACPM® h -

Collier’s International was hon- A WINEN ' as:
ored as the Accredited Management e Demonstrated experience in building value

Organization of the Year. Nick * Pledged commitment to the highest
Stolatis, CPM presented award ethical standards
to Tim Allison, national executive * Proven expertise in maximizing returns
managing director of Colliers’ )

To find a CPM® Or, contact our local chapter:

In your area, visit IREM Greater New York Chapter No. 26

www.irem.org/CPM (212) 944-9445
~- sheila@iremnyc.org, www.iremnyc.org
IREM Institute of Real Estate Management

WE WANT TO BE YOUR PUMP COMPANY
PUMP & MOTOR

COREPORATION

Shown (from left) are: Shown (from left) are: Lanning, Masom, Pollack, Hart Fanelli,
Stolatis, Allison and Lynch. Hammerslag, Havel, and Stolatis.

Serving The Region For Over 27 Years

Sales & Service
ew or For All Types Of Pumps & Motors

* Water Pumps * Sewage Ejector Pumps
Lﬁi"gﬁzﬁ?' * Sump Pumps » Electric Motors
: : * Water Booster Systems ¢ Fire Pumps
* Boiler Feed Systems * Hot Water Circulators
A Complete Solution - We Take Care of Everything. 455 Park Avenue : E‘ubmeifslible lPumps : 20 tq AC C](;rllversions
* Control Panels * Ventilation Blowers
+ Highly economical way to remove and New York’ NY 10022 * Pipe Insulation « Sewage/Sump Pit Cleaning
recycle your concrete washout water * Vacuum Systems * Condensate Systems
- i * Boiler Instl./Repair * Related Plumbing & Valving
« Eliminates costly fines and fees for
- li
non-compliance P: 877-NYCWS88 516.333.4282 FAX 516.334.7451
« Containment prevents spill damage to F: 973-956-5086
concrete and asphalt
" . E-mail: NewYorkCWS@yahoo.com FLEET OF RADIO DISPATCHED
* Rey washout pr whic
are costly and damaging to 51e environment VEHICLE S IN EVERY B OROUGH

+ Reduces unsightly messes on job sites (— @ m i_:;"; )

www.concretewashoutnynj.com 24 HOUR SERVICE
WWW.PUMPANDMOTOR.COM
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DSS is a leading provider of customized security solutions and

investigative services. Our team of security professionals focus on
protecting your people, your property and your peace of mind.

* Armed and Unarmed
Protective Services

* Receptionist and Visitor
Management Services

* Concierge and Doorman Services

¢ EAP and Fire Safety Directors,
Fire Guards and Evacuation
Supervisors

* Executive Protection and Executive
Driver Services

¢ Investigative and Consulting
Services

¢ Integrated Security and
IP Video Systems

* Remote Monitoring and
Managed Services

www.dss-securitysolutions.com

To find out how DSS can assist you with our security requirements,

Contact Mario J. Doy

COMPLIANCE.
ENGINEERING
SAFETY.

le, CPP at (877)377-7749

SERVICES FORALL PHASES OF THE CONSTRUCTION & DEVELOPMENT PROCESS

Owners, Developers & Managers

New York Real Estate Journal

President

James Kleeman
Port Authority
of New York
and New Jersey

NEW YODRK

www.homany.org

Building Owners &
Managers Association
Eleven Penn Plaza, Suite 1000
New York, NY 10010
212-239-3662, Fax: 212-768-7441

Construction & Realty Services Group (CRSG) and its
entities pride themselves on providing “one-stop-shopping”
for compliance, engineering, safety, and labor services for
all phases of the construction and development process.

CRSG's arsenal of companies combine their expertise and
experience to provide today's owners, construction
managers, and contractors with custom-tailored services
that adapt to meet the specific needs of every project.

Our unique, combined approach allows us to be efficient,

experienced, responsible, and cost-effective solution for all
your real estate and construction needs.

CRSG. The Complete Construction Solution.

CONSTRUCTION &
R Y SER

OUTSTANDING LOCAL MEMBER OF THE YEAR: TOMASI OF C&W

BOMA New York hosts 2017
Pinnacle Awards on February 23"

MANHATTAN, NY BOMA New York
hosted its 2017 Pinnacle Awards Cer-
emony on Thursday, February 23%,
from 5:30 to 10:00 p.m. at Chelsea
Piers. The Pinnacle awards are New
York City Real Estate’s biggest night
ofthe year; honoring top commercial
real estate professionals. Tomark each
new year, BOMA/NY and the spirit
of New York City are celebrated by
presenting these Pinnacle Awards to
the premiere buildings and people in
the city in over 10 categories. This
year, seventeen nominees competed
for 10 awards, including the Grand
Pinnacle—the “pinnacle of the Pinna-
cles”—awarded to 810 Seventh Ave.

Local Pinnacle Award winners
qualify to compete at the Regional,
Mid-Atlantic The Outstanding Build-
ing of the Year (TOBY) awards. Re-
gional winners are then automatically
entered into the BOMA International
TOBY competition.

This year’s 2017 Pinnacle Award
winners from the 10 categories are:

* Outstanding Local Member of
the Year: Deborah Tomasi, Cushman
& Wakefield, Inc.

* Historical Building of the Year:
620 Avenue of the Americas: Owner
and Management Firm — RXR Prop-
erty Management, LLC; and manager

Shown (from left) are: Alan Reiss, James Kleeman, Jay Hector, Mario Arias, Glenn Guzi, Ellie
Zhong, John Farell, Jolene Yeats, Steve Plate and Clare Cauchi.

— Robert White.

* New Construction: One World
Trade Center: Owner — The Port
Authority of NY & NJ; management
firm — The Durst Org.; and property
manager — Tom Butler.

* Earth: The Starrett-Lehigh
Building: Owner and management
firm — RXR Realty; and Property
Manager — Mitchell Grant.

* Henry J. Muller Vision Award:
The Port Authority of NY & NI for
The World Trade Center Site.

* Manager of the Year (3-10):
Carol Nuzzo, RPA, FMA, SL Green
Realty Corp.

* Manager of the Year (10+):
Peter Gorry, RPA, CEM, SL Green
Realty Corp.

*Renovated Building of the Year:
635-641 Avenue of the Americas:
owner & management firm — SL
Green Realty Corp.; and property
manager — Fatmire Perezaj.

* Operating Office Building of
the Year — Category 3 (500,000 - 1
million s/f): 810 Seventh Avenue/
SLG 810 Seventh Lessee LLC: owner
& management firm — SL Green
Realty Corp.; and property manager
— Susana Kalaj.

*Operating Office Building of the
Year — Category 4 (over 1 million
s/f): 32 Old Slip: Owner — RXR 32
Old Slip Owner LLC; management
firm — RXR Property Management
LLC; and property manager — Beck
Papraniku.

To learn more, call 800.866.11

Reduce your properties’ energy consumption, keep your tenants comfortable,
secure reliable energy at competitive prices and simplify reporting
with a comprehensive suite of energy management solutions.

44 or visit www.yardi.com/energy

\ YARDI

BED BUGS?

“Quality Pest Control Since 1977"”

Specializing in Residential and Commercial Buildings
A Complete Service For All Pests

- Uniformed licensed technicians

« Competitively Priced
« Familiar with HPD/Board of Health regulations
- Same day emergency service
« Knowledgeable customer service department

« Servicing the 5 Boroughs, Long Island & Westchester

For Reliable Pest Control At The Right Price:

800-834-8199
718-803-0000

ConTnoL 718-803-0415 (fax)

www.metropestcontrol.com
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Exclusive Professional Business Card Service Directory

Architecture

LISA SCHUTZ ANSELMO,
ASSOCIATE AIA
DIRECTOR OF BUSINESS DEVELOPMENT

257 PARK AVENUE SOUTH
SUITE 800

NEW YORK, NY 10010
212.672.0297 DIRECT
917.808.6719 MOBILE

Lansel interiorarchitects.com

www.interiorarchitects.com

IA INTERIOR ARCHITECTS GLOBAL ALLIANCE

Architectural Products

718-832-1200
1-800-387-6267
Fax 718-832-1390

ARCHITECTURAL GRILLE

DIVISION OF GIUMENTA CORR
42 SECOND AVENUE-BROOKLYN, NY 11215

ANTHONY MACCHIAROLA
anthonym@archgrille.com

www. archgrille.com

Building Products

Business Audits

Complete Business Audits For Co-ops & Condos

917.648.8151 100 Park Avenue
info@thefolsongroup.com Suite 1625
www.TheFolSonGroup.com  New York, NY 10017

Communications

Const. Manager / General Contractor

YCAN

BUILDERS™ %« "LLC
www.nycanbuilders.com

212-599-5152

Construction Tools

¢ Power Tools ® Hand Tools e Air Tools ® Fasteners e
e Lasers ® Drywall Supplies  Ladders e Generators ®
e Wood & Metalworking Machinery e Air Compressors ®

Tel  201-945-5500
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Fax e 201-945-8168

DAVID EISENBERG

Sales Representative
deisenberg@awmeyer.com

509 BROAD AVENUE e RIDGEFIELD, NJ 07657

6741 Fifth Avenue, Brooklyn, NY 11220
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Energy Management

(& conEdison

the power of green

Green Team

877 797 6347
conEd.com/energysavings

Engineering Services

Joseph A. Lecce PE.P.C.
MEP Consulting & Engineering
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engineering

Joseph A. Lecce PE.
President

297 Knollwood Road, Suite 211, White Plains, NY 10607
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joe@lecceengineering.com

Roger Haftek
President
Haftek CWS INC

179 Ryerson Avenue, Paterson, N.J. 07502
Phone: 973-942-3131 Fax: 973-956-8056

Homeland Security

Allan Schwartz, CPP, CHS-IV

President

SAFEGUARDS
INTERNATIONAL
OF NEW YORK

A Division of SAFEGUARDS INTERNATIONAL, INC. A Delaware Corporation

3 Bristol Place, Yonkers, New York 10710
(914) 771-9739 » Fax: (914) 771-9808
E-Mail: safetrak3@aol.com

Marketing/Communications

T: 201-262-2556
F: 201-256-4120

LIVINGSTON

Marketing & Communications

297 Kinderkamack Road e Suite 147
Oradell, NJ 07649 ® www.LivingstonA.com

Guard & Patrol Services
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SAMUEL LAScALA

SENIOR SALES SPECIALIST

N

DOORMAN

104 W. 40 STREET, I0TH FL

NEW YORK, NY 10018

T:212.400.6000 x205 F:212.608.0035
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REP SELLER, RA 150 MOTOR PARKWAY LLC, AND PROCURE BUYER, UA PROPERTIES LLC

Dunne, Gavin, Langer and
Heilpern of CBRE broker $21m sale

HAUPPAUGE, NY Jeffrey Dunne,
David Gavin and Travis Langer of
CBRE’s Institutional Properties in

Jeffrey Dunne David Gavin

collaboration with Philip Heilpern
of the CBRE Long Island office,
represented RA 150 Motor Parkway
LLC, an entity controlled by RNY
Property Trust, inthe sale of 150 Mo-
tor Pwy. for $21 million. The team
was also responsible for procuring
the buyer, UA Properties LLC, who
purchased the property as part of a
1031 exchange.

150 Motor Pwy. is a 201,258
s/f, well-located office property
that offers ease of access to all the
major transportation arteries in the
area, including the Long Island
Expressway, Northern State Pwy.,

150 Motor Parkway - Hauppauge, NY

Sagtikos Parkway and the Long
Island Railroad. The property is
located atthe gateway to Hauppauge
Business Park, the largest park on
Long Island and second largest in
the country with 18.5 million s/f of

Kallenberg of Meridian Capital Group arranges
$22.6m refinance of five-prop. retail/office portfolio

LONG ISLAND, NY Meridian Capital
Group has arranged $22.6 million
in financing for the refinance of a
five-property
retailand office
portfolio.

The sev-
en-year loans,
provided by a
local balance
sheet lender,
were negoti-
Bryan Kallenberg "~ by Me-
ridian Associate and Long Island
specialist, Bryan Kallenberg, who
is based in the company’s New York
City headquarters.

The portfolio consists of four
retail strip centers and one office
property, located across Long Island
and includes Riverhead Commons,
Marshalls Center, Wading River
Sq. and Dogwood Professional
are single-story retail properties
and one three-story office building,
occupied by A single tenant, Ca-
blevision. The combined s/f of the

properties total 140,000 s/f. Notable
tenants include Subway, Coldwell
Banker, All State, Baskin Robbins,
Marshalls, Rite Aid, Sprint, Apple-
bee’sand M&T Bank. Wading River
Square, Dogwood Professional and
Riverhead Commons were built by
the client in the early 1980s. The
other two properties, Marshalls
Center and Cablevision were ac-
quired in 2007.

“The client needed to refinance
an existing $21 million blanket
mortgage that was collateralized
by all five properties and preferred
a local lender, capable of providing
five separate loans, one for each
property,” said Kallenberg. “By
leveraging my expertise in the Long
Island market, I was able to meet
the client’s objectives and obtain
$1.6 million in addition proceeds
above the principal loan balance
being refinanced. Meridian secured
a seven-year term at a 70% loan-to-
value with a fixed rate in the low
4% range.”

office, industrial and R&D space. In
addition, 150 Motor Pwy. features
popular corporate amenities such
as a theater-style media room and
boardroom, café, health club and
bank branch with drive-through
ATM as well as a parking ratio of
nearly five spaces per 1,000 s/f.

Dunne said, “150 Motor Parkway
provides strong in-place cash flow
with significant upside through
lease-up of the 65,000 s/f of vacancy.
Combined with its easily accessible
location, 150 Motor Pwy. was an
ideal property to satisfy the buyer’s
1031 exchange.”

Koenigsherg of American Investment
Properties arranges $1 million sale

FLORALPARK, NY Ron Koenigsberg of
American Investment Properties and
Alliance Real Estate Corp. brokered
the $1 million
saleofa 12,000
s/f mixed-use
property lo-
cated at 266
Jericho Tpke.
Thesubjectsits
on 0.09 acres
. and consists

Ron Koenigshery ¢ 1o retail
stores and a group of small offices.

The main challenge in selling this
property was that most tenants were
month-to-month and did not have
leases. Another obstacle was that
it was in need of major repairs and
updates.

Due to the instability of the rent
roll and condition of the property, it
wasimperative to find anall-cash pur-
chaser who would not require bank

266 Jericho Tpke. - Floral Park, NY

financing to purchase the property.

The buyer plans to renovate the
property and increase rents.

“Working with Ron and his team
at American Investment Properties is
always a pleasure. I've sold multiple
properties with them and I recom-
mend them for their professionalism
and straight forward real estate
advice. When it comes to selling my
commercial properties, Ron is my
go-to guy because he always gets the
job done,” said a representative from
266 Jericho Tpke. Corp.
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Property Management

PROPERTY MANAGEMENT DIVISION
950 BROADWAY
WOODMERE, NY 11598

516-295-3000

Your Full Service

Property Manager

Alan Hartstein
Associate Broker - Notary Public
Direct Phone: 516-317-4180
Email: ahartstein@pugatch.com

UGATCR

Discover the P Commercial Advantage

Realty Corp

COMMERCIAL

Congratulations Alma Realty
on Sun Valley Towers in Valley Stream
A mixed-use, 5-story,
72-unit residential complex with retail.

WINNER 2016 Vision LoNG ISLAND
SMART GROWTH AWARD

Alma Realty Prioritizes:
* Sustainable, green, energy efficient development
* Pedestrian & transit-friendlly, healthy urban living
* Recreation, fitness, outdoor green space

ALMA REALTY
31-10 37th Avenue, Suite 500
Long Island City, NY 11101

(718) 267-0300

www.almarealty.com
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Hunt of Hunt Corp. Q & A:
G.C. or construction mgmt.?

David Hunt

Hunt Corporate
Services, Inc.

O: We will be closing on an indus-
trial building shortly, and will need
to reconstruct approximately 12,000
s/f of office space. I have heard con-
struction managementis a better way
to build. Is it, and how does it work?

A: There are two major ways to hire
acontracting company to work for you.
The first, and most traditional method
is called general contracting. In this
model, you and an architect produce
plans and specifications for the work
to be done. Most often, a bidding pro-
cess between several reputable general
contractors would then be orchestrated
by yourarchitect. Itisimportant thatthe
plans and specifications be as detailed
as possible, specifying quality, and in
many cases, brandsorequivalents. This
is the only way that you will achieve
an “apples vs. apples” comparison
between several general contractors.

The chief advantage of general
contracting is that your work is being
performed at a fixed cost, established
through competitive bidding, and that
the contractor is assuming a certain
amount of risk in fixing the price. If
the work takes longer, or he runs into

unforeseen difficulties, it is his finan-
cial burden, not yours. Typically his
bid will be broken down into several
categories: labor, material, subcontrac-
tors, fieldwork, general administrative
expense, contingencies and profit.

Constructionmanagementisanew-
er model of performing the same type
of work. A construction manager acts
asagentofhisclient, hiring subcontrac-
torsand authorizing payments to them
directly fromtheclient. A construction
manager is typically paid a percentage
of the project cost. The advantage of
this delivery system is that you, as the
client, have complete control over the
process. In essence, the construction
manager is assisting you as you act as
your own general contractor. Since the
construction manager is your agent,
youwillhave completecontrol overthe
buildingprocess, includingnegotiating
with suppliers and subcontractors.

Anotheradvantage of construction
management is that if there are po-
tential savings to be achieved during
construction (perhaps a special buy,
or discounted services from a sub-
contractor), the savings are yours. If
a general contractor were to have the
same opportunity, he could pocketthe
difference as additional profit.

The downside to constructionman-
agement is that you have no peace of
mind with regard to the final cost and

you are also assuming all the risk of
unforeseen issues. Since construction
management has more financial risk,
the cost of hiring a construction man-
ager is generally going to be less than
hiring a general contractor.

So there really is no “one size fits
all” answer to your question as to
whichisthe bestmethod. Itispersonal
decision that takes into account your
risk-tolerance and pocketbook!

David Hunt, MCR, CCIM, SIOR, is the
president of Hunt Construction Services,
Inc. and Hunt Corporate Services, Inc.,
Plainview, N.Y.
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“A Legacy to Trust”

* PROPERTY MANAGEMENT SERVICES
¢ COMMERCIAL/ INDUSTRIAL/ RESIDENTIAL BROKERAGE SERVICES

Racanelli Realty Services, Inc. has built its reputation on a legacy of trust and high quality
service spanning over six decades.

Our Mission: To meet your real estate requirements with integrity, trust, knowledge and professional-
ismr and help you optimize each of your real estate decisions — whether to invest, sell, lease or place your
properties under the management of a “Best in Class” resource.

Property owners, real estate investors and businesses in diverse industries rely on our
company to:

* Maximize their real estate assets,
* Facilitate sound real estate transactions, and
* Optimize their real estate decisions

RACANELLI REALTY SERVICES, INC.
45 Mall Drive, Suite 5 | Commack, NY 11725 | Tel: 631-434-9400

www.racanelli.com
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WILL RETAIN 450 JOBS AND CREATE 25 PERMANENT POSITIONS; ALONG WITH 315 CONSTRUCTION JOBS

Brookhaven IDA and LDC close on
eight projects worth $326 million in 2016

FARMINGVILLE, NY The town of
Brookhaven Industrial Development
Agency (IDA) and the Brookhaven
Local Devel-
opment Corp.
(LDC) pro-
duced strong
results in 2016
with business-
es committed
to investing
. $189 million

Frederick Braun ll iy projects in
the town, creating and retaining new
jobs in manufacturing, technology,
healthcare, and green energy.

The agencies together closed eight
economic development projects,
including solar-power generation
projects, manufacturers, high tech-
nology businesses and a life-care
community — which result in the
creation or retention of about 800
permanent and construction jobs in
Brookhaven.

The projects result in 450 jobs
being retained and the creation of
25 full-time-equivalent permanent
positions along with 315 construc-
tion jobs. Other additional projects
approved during 2016 are expected
to close in 2017, with an expectation
by the agency that private investment

in the town will swell to about $400
million for the current calendar year.

“The eight job-creating projects
supported by the Brookhaven IDA
and LDC in 2016 will together boost
our town’s economy and provide
green energy to our residents,” said
Frederick BraunIII, chairman of both
agencies. “We are also pleased with
the diversity of projects that we have
supported.”

The biggest LDC project closed
in 2016 was the $45 million bond
sale by the LDC on behalf of Active
Retirement Community Inc., the not-
for-profitthat operates the Jefferson’s
Ferry life-care community in South
Setauket, which used the funds to
repay maturing debt and to expand
its facilities.

IDA projects closed during 2016
were: Shoreham Solar Commons,
an $85.6 million solar power facility
in Shoreham; FTS Project Owner 2
LLC/S Power, a $34.6 million solar
power facility, also in Shoreham;
American Capital Energy/Green-
wood Energy-Holtsville, a $6.7
million solar energy project; Penn &
Sons Properties LLC and Penn Fab-
ricators, which is constructing a $6.1
million facility for its quartz-counter
manufacturing facility in Medford;

Four Keys Realty LLC in Yaphank
for the $5.3 million construction of
a facility for United Guardrail and
Fence and Master Halco; American
Capital Energy/Greenwood Ener-
gy-Manorville, a $3.6 million solar
installation; and, Jones Ventures LLC
inHoltsville, which will provideanew
$2.2 million home for UI Supplies
and Ul Digital, which provide digital
printing equipment and services.

Among projects expected to
close in 2017 are phase 1 of Tritec’s
Ronkonkoma Hub redevelopment
and Blue Point Brewery’smoveto the
former Briarcliffe College building
in Patchogue.

Since 1971, the mission of the
Brookhaven Industrial Development
Agency has been to promote the
economic welfare and prosperity of
the town of Brookhaven by assisting
in the acquisition, construction,
reconstruction, and equipping of
commercial and industrial facilities.
TheIDA hasissuedmillions of dollars
in tax-exempt or taxable bonds and
provided assistance through straight
lease deals to encourage companies
to either locate or expand in the town
of Brookhaven. This assistance has
been extended to companies both
large and small, and has resulted in

Construction at Brookhaven IDAs project Four Keys Realty. The building will house
United Fence and Guard Rail and Master Halco, which are expected to relocate from
Ronkonkoma. Shown (from left) are: Brookhaven IDA deputy director Jim Tullo, United
Fence president Gary Oakland, Brookhaven town councilman Michael Loguercio,
Brookhaven IDA CEQ Lisa Mulligan and Four Key's attorney Eric Russo.

thedirectcreation ofthousands ofjobs
for Brookhaven residents.

TheIDA hasprovidedassistance to
awiderange of companies, including
Tate’s, Amneal Pharmaceuticals,
Precision International, LI Precast,
Woodcrest, Uncle Wally’s, and
Framerica.

The Brookhaven LDC, alocal de-

velopment corporation, was created
in 2010 to provide assistance for the
not-for-profit sector. It facilitates
financing for not-for-profit organi-
zations such as colleges, hospitals,
libraries, and those organizations
serving people who are physical-
ly, developmentally or mentally
disabled.

Project
er2LLC

oreham

n & Son
rties LLC
abricators

edford

Active Retirement
Qitures Community Inc.
upplies dibla
Jefferson’s Ferry
phank South Setauket
vember December

Town of Brookhaven Industrial
Development Agency

2016: A Strong Year

Brookhaven Industrial Development Agency

¢ 8 closed transactions

¢ More than $189 million in new investments in
Brookhaven Town’s economy

¢ Approximately 800 jobs created or retained

BrookhaveniIDA.org

1 Independence Hill ¢ Farmingville, New York 11738 ¢ (631) 451-6563

Town of Brookhaven Local
Development Corporation
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From Manhattan to Montauk

“Accurate, Responsive. Count on It.”

Real estate litigation support, arbitration and expert witness services.
Damage and impairment analysis (condemnation, environmental,
construction). Individual and special use property appraisal, real estate
portfolio valuations. Government, public and community related
consulting. Mass appraisal and revaluation/reassessment services.

VALUATION AND CONSULTING SERVICES FOR
* Legal and Accounting * Corporate Sector ©
¢ Financial Institutions ¢ Owners and Investors ©
e Government and Public Sector

Andrew W. Albro, MAI, MRICS
Matthew L. Smith, MAI, SRA, MRICS

Standard Valuation Services
516-248-6922
27 East Jericho Turnpike, Mineola, NY 11501
http://www.standardvaluation.com

Entering Our 20™ Year

The Wisdom of Environmental Law.
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INCLUDES A 10-YEAR, 2,000 S/F LEASE IN HUNTINGTON STATION

DiBella of Pliskin Realty closes
three leases totaling 5,900 s/f

GARDEN CITY, NY Michael DiBella,
salesassociate at Pliskin Realty & De-
velopment,aNew York-Metropolitan
area retail real
estate broker-
age, property
management
and investment
firm, hasclosed
on three new
leases totaling
5,900 s/f. The
deals include

Michael DiBella

the following:

* A 10-year lease for a 2,000 s/f
space located at 135 W. Jericho
Tpke. in Huntington Station for
Evergreen, RC, Inc. (d/b/a Reading
Town) Learning Center. The landlord
is DM Station, LLC. DiBella was the
exclusive broker on this transaction.

* A five-year lease with a five-year
option for a 2,400 s/f space located
at 133-22 and 24 Springfield Blvd.,

You want your real estate project to come to fruition, but there may

be environmental issues presenting some obstacles. You need to be

resourceful toyield solutions. Our creative, knowledgeable and concerned
legal team knows how to turn brownfields into new developments.

Count on the combined experience of the attorneys at Certilman Balin.

To learn more, visit us on the web.

CERTILMANBALIN

Proven attorneys. Powerful advocates.

East Meadow, NY: 516.296.7000 | Hauppauge, NY: 631.979.3000 | Saddle Brook, NJ: 201.778.3424
www.certilmanbalin.com

Certilman Balin Adler & Hyman, LLP

135 W. Jericho Turnpike - Huntington Station, NY

Springfield Gardens for a group of
private investors, who will be operat-
ing a new restaurant/lounge. DiBella
represented the landlord, DRD De-
velopment, Inc., and the tenant was
represented by Cross Island Realtors.

* A 10-year lease for a 1,500 s/f
space located at 1069 Hempstead
Tpke. in Franklin Sq. for V Medical,
a family medical practice. DiBella

Real Estate - Real Property Tax Certiorari and Condemnation - Condominium and Cooperative - Corporate/Securities
Land Use and Zoning/Environmental Law - Banking/Commercial Lending - Labor Relations and Employment Law
Bankruptcy and Debtor/Creditor Rights - Litigation - Estate and Tax Planning/Probate Law and Estate Administration
Elder Law - Nonprofit/Tax Exempt/Religious Organizations - Telecommunications - Criminal Law

represented the tenant and landlord,
Sabrina’s Property Management.
DiBella concentrates on property

Pino and Jawdat of
NYCRE sell 30,000 s/f retail

HUNTINGTON, NY New York Commer-
cial Real Estate (NYCRE) has sold
30,000 s/f of retail space known as the

Rich Pino Dunia Jawdat

Raleigh Building, originally listed for
lease, hasinsteadbeensold. Locatedon
Rte.110, thislocation has 10,000 s/fof
rented retail space on the ground level
including an Italian restaurantand spa.
The second level contains 10,000 s/f
of office space with tenants including
anattorney practice, insurance agency,
and an additional 10,000 s/f on the
third floor where tenants consist of a
labtesting facility and therapistoffices.
The property is located at 315 Walt
Whitman Rd., across from The Walt
Whitman Malland isclosetothe Long
Island Expressway.

“We are thrilled to have offered
this property for lease, and concluded
with a sale,” said seller Rich Pino, an
associate broker for NYCRE.

“This is a fantastic commercial
opportunity. We are glad to see it sold
andlook forward to seeingall the new
owners have to offer,” said Dunia
Jawdat, NYCRE associate broker.

GATES arranges $7.786m
for CP Nassau/Bayville

ROOSEVELT,NY GATES Capital Corp.
has arranged and closed a $7.786
million financing/refinancing for the
benefit of Cerebral Palsy of Nassau
County/UCP Bayville (CP Nassau
and CP Bayville). The financing
had both refunding and new money
components. A portion of the funds
went to finance new capital projects
throughout Nassau County for pro-
grams to assist those afflicted with
cerebral palsy and other disabilities.
CPNassaualsotookadvantage of low
tax-exempt interest rates to refinance
outstanding conventional mortgages
with significant savings.
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INCLUDES THE $3.12M SALE OF 91 CABOT COURT
Cohen of Ashlind Props. arranges
three sales totaling $10.02 million

HAUPPAUGE, NY Richard Cohen of
Ashlind Properties has brokered three
sales totaling $10.02 million. The
deals include:

* The $3.12
million sale of
91 Cabot Court
to Royal Ap-
parel on behalf
of Hauppauge
Computer

Richard Cohen x(i)lrdl;ié lTshZ
25,000 s/fwarehouse with 24’ ceiling
height with room for expansion. Co-
hen had originally sold the facility to

Racanelli Const. builds
$2.2 million H20 Seafood
& Sushi Restaurant

H20 Seafood & Sushi Restaurant, 166
West Main Street - East Islip, NY

EASTISLIP,NY Racanelli Construction
Company, Inc. has completed H20
Seafood & Sushi Restaurant located
at 166 West Main St. The restaurant is
a property of the Bohlsen Restaurant
Group (BRG). Racanelli served as
the general contractor on the project
which involved the renovation of a
two-story building with a basement.
The project is valued at $2.2 million.

The renovation consisted of the re-
moval ofthebuilding’s exterior siding
and roof, which were replaced with
new siding and roofing. Additionally,
the building’s interior was completly
guttedandnew finishes were installed.

For full story visit nyrej.com

Gillman of The Shopping
Center Group leases
2,000 s/f to Sonic Drive-In

VALLEY STREAM,
NY According
to the Shop-
ping Center
Group Nassau
County’s first
Sonic Drive-In
at the Green
Acres Mall has
opened. The
free-standing
building is 2,000 s/f and is located
in frontofthe mallalong Sunrise Hwy.

Steve Gillman, The Shopping Cen-
ter Group’s broker who represented
Sonic, said, “This is their second
Long Island unit. A third is under
construction in East Meadow. Their
first opened in North Babylon a few
years ago and was a big hit.”

Jeremy Issacs of Ripcorepresented
the landlord, Macerich.

4000 Veterans Memorial Hwy. - Bohemia, NY

Hauppauge Computer Works in 1989.

» Hauppauge Computer Works
moved to 909 Motor Pkwy., an
8,500 s/f facility Cohen considers
this his “tenant-lucky” building. In
2005, he had moved FragranceNet
from this facility into a larger 28,000
s/f building and then in 2009 he
moved them again to a 130,000 s/f
facility in Deer Park. More recent-

ly, he moved Powertech from the
facility to a 20,000 s/f facility in
Ronkonkoma.

* Cohen sold CMB Wireless’
65,000 s/f manufacturing facility at
4000 Veterans Memorial Hwy., Bo-
hemia to Designs for Vision for $6.9

Subscriptions
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781-878-4540, ext. 247
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million. This represents Cohen’s 12
transaction in the service of CMB.

Previous deals total 521,000 s/f.

Steven W. Birbach, President
Vanderbilt Realty

Tel: (516)714-4935
Info@vanderbiltre.com

RETAIL LEASING, OFFICE LEASING,
AND INVESTMENT SALES

No one knows Queens and Long Island better than our sales team.
Vanderbilt Realty is dedicated to creating opportunity by using our
experience in the local real estate market to connect commercial tenants

and owners. We offer extensive local insight, access to all listing services, and
unsurpassed on-the-ground marketing networks so clients can meet goals
fast. Whether you are leasing, selling, or buying, call us for a free evaluation.

e Office Leasing

¢ Street Level Retail

* [nvestment Sales

* Property Management



http://nyrej.com
http://nyrej.com/shop
http://nyrej.com/contact
http://nyrej.com
http://nyrej.com
http://nyrej.com
http://nyrej.com
http://nyrej.com
http://vanderbiltre.com
http://vanderbiltre.com
http://vanderbiltre.com
mailto:kwolf@nyrej.com
mailto:tpham@nyrej.com
mailto:kdowell@nyrej.com
mailto:rkaplan@nyrej.com
mailto:info@vanderbiltre.com
mailto:info@vanderbiltre.com
mailto:info@vanderbiltre.com

6C March7-20,2017

Long Island

17 Accord Park Drive, Suite 207 | Norwell, MA 02061
Tel: 781-878-4540 | Outside Mass.: 800-654-4993
info@nyrej.com | www.nyrej.com

New York Real Estate Journal

L.I. commercial real estate
market report — Q4 2016

Ron Koenigsherg
American
Investment
Properties

Saying goodbye to 2016 with a
final market report. In this article we
provide you with Long Island’s com-
mercial real estate market report for
the fourthand final quarterof2016.As
always, this report will include Long
Island’s retail, office, and industrial
markets. To most easily digest this
information, we will break it down
simply by market with a focus on va-
cancy rates, rental rates and cap rates.

First up is Long Island’s retail
market.

The Nassau and Suffolk retail
markets experienced minimal change
in retail market conditions from the

third to the fourth quarter of2016. The
vacancy rate remained at 3.7% at the
close of the fourth quarter. Over the
past four quarters, the retail market
has seen an overall steady decrease
in the vacancy rate, which suggests
a healthy and secure market. As for
rental rates, they have increased from
the third quarterending Q4 withrental
rates at $26.45 per s/f. Thisrepresents
asubstantial increase of 2.8% inrental
ratesinthe fourth quarter,anda4.54%
increase from Q4 2015. Regarding
cap rates, the retail market cap rates
have been lower in 2016, averaging
6.01% compared to the same period
in 2015 when they averaged 6.44%.

Next we’ll look at Long Island’s
office market.

The vacancy rate in the Nassau
and Suffolk County office market
increased from 7.2% at the end of the
third quarter to 7.5% at the end of the

fourth and final quarter of2016. Over
the past four quarters, the vacancy
rate has generally been on a steady
decline and so this minimal increase
should not be of concern. Although
the vacancy rate is higher than the
previous quarter, rental rates are
up over the third quarter ending the
fourth quarter of 2016 with rates at
$25.83 pers/f. Thisrepresents a0.6%
increase inrental rates from the end of
Q3 where rental rates were reported
at $25.73 per s/f. As for cap rates,
the office market cap rates have been
higher in 2016, averaging at 8.35%
compared to the same period in 2015
when they averaged at 7.22%.

Last we have Long Island’s indus-
trial market where we see minimal yet
positive change.

The Nassau and Suffolk County
industrial market ended the fourth
and final quarter of 2016 with a
vacancy rate remaining at 2.9%.
However, over the majority o£2016,
we’ve seenarelatively steady contin-
ual decrease in the vacancy rate for
the industrial market, encouraging a
healthy and stable industrial market
here on Long Island. As for rental
rates, the fourth and final quarter
of 2016 ended with an increase in
rates at $10.59. This represents a
substantial 3.8% increase in quoted
rental rates from the end of Q3 2016
when the rental rate average was
reported at $10.20 per s/f. Lastly,
the industrial market cap rates have
beenmuchhigherin2016, averaging
18% compared to the majority of
2015 whenthey hadaveraged 8.18%.

Ron Koenigsherg is the president of
American Investment Properties, Garden
City, N.Y.

HFF closes $208 million
sale of Atlantic Point
Apartments in Bellport

BELLPORT, NY Holliday Fenoglio
Fowler, L.P. (HFF) has closed the
$208 million sale of Atlantic Point
Apartments, a
795-unit, class
A apartment
community in
Suffolk Coun-
ty. This sale
represents the
largest apart-
ment sale
ever to occur

Jose Cruz

in Long Island.

HFF marketed the property exclu-
sively on behalf of the seller, a joint
venture between Pantzer Properties,
Inc. and Savanna. The HFF invest-
mentsales teamrepresenting the seller
was led by senior managing director
Jose Cruz, managing director Kevin
O’Hearn, directors Michael Oliver
and Stephen Simonelli and supported
by senior managing director Andrew
Scandalios.

For full story visit nyrej.com
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New YorKk is still a “buyer beware” state
when it comes to environmental impacts

Chuck Merritt

Merritt
Environmental
Consulting Corp.

A few years back, I wrote an ar-
ticle how New York State does not
require the owner of'a contaminated
property to disclose that information
to apotential buyer. New Jersey and
Connecticut have laws that prevent
this scenario from occurring when
transferring commercial real es-
tate. Recently, I was brought into a
transaction that highlights how such
a thing can happen in the Empire
State. A lender was approached by
aproperty owner trying to procure a
commercial real estate loan on their
property that previously housed a
gasoline station. The buried tanks

had leaked in the 1980s and im-
pacted the soil and groundwater
at the site as well as the adjacent
properties. The lender was trying
to understand the dynamics of the
contamination, how far it migrated
and how costly the remediation
would be. I was asked to help pro-
vide some expertise in obtaining
this information.

The trail began at a spill number
that had been issued by the New
York State Department of Environ-
mental Conservation (NYSDEC)
which was provided to us by the
lender. We were then able to find
outthe company thathad been hired
to investigate the impact. Typically,
these are documents that a private
entity would have and make avail-
able when a lender inquiries about
such reports. The lender would
either review them internally or

While lenders have many tools to assist them
in mitigating environmental risks, purchasers
need to obtain a phase one Environmental Site
Assessment (ESA) prepared in accordance
with the ASTM E-1527-13 standards which
meets the definition of the All Appropriate

Inquiry (AAl) rule.

forward to a consultant trusted for
that expertise. In this instance the
client was the NYSDEC and the

contamination and held accountable
to pay for the remediation. The
answer that I received was some-

New York State has a strict liability law when it
comes to an environmental impact which places
the burden for remediation on the property own-
er. It is incumbent upon that property owner to
pursue tenants past and present that may have
caused contamination to their property.

potential borrower did not have
any information to provide. I was
able to track down the firm that
the NYSDEC had retained and
spent some time on the phone with
that consultant, I could not garner
too much information and the
consultant deferred me to the case
manager at the NYSDEC who was
overseeing the spill event. After a
few days of missed calls, I was able
to speak with the case manager. He
understood my role in assisting the
lender who had hired me. He gave
me some perspective of the events
that had occurred over the past few
years based on the investigations
conducted on behalfofhisagency. I
then asked him who the responsible
party (RP) was. The RP is typically
the person or entity that caused the

what vague. The gasoline station
was the initial RP but they were
no longer in business so recouping
any money from them was going
to be pretty difficult. Therefore as
the case manager explained, “we
are looking at the property owner
for potential restoration of funds
deployed by NYSDEC.”

New York State has a strict
liability law when it comes to an
environmental impact which places
the burden for remediation on the
property owner. Itis incumbent upon
that property owner to pursue tenants
pastand present that may have caused
contamination to their property. After
bearing outall the information, [ was
able to determine that the site will
need several years of remediation
at both properties and the monetary

FLORIDA NEW YORK VERMONT

cost could not be estimated with
any degree of accuracy so the lender
decided not to proceed forward with
the transaction.

WhatIalsolearned inmy conver-
sation with the case manager was
the property owner they are look-
ing at for possible reimbursement,
did not conduct any due diligence
when he purchased the site. He was
therefore unaware of the open spill
file regarding the former gas tanks
that had leaked into the soil and
groundwater

While lenders have many tools
to assist them in mitigating envi-
ronmental risks, purchasers need to
obtain a phase one Environmental
Site Assessment (ESA) prepared
in accordance with the ASTM
E-1527-13 standards which meets
the definition of the All Appropriate
Inquiry (AAI) rule. In this case had
the buyer of the property engaged a
qualified firm to prepare an ESA on
their behalf, they would have known
about the spill, had an opportunity
to request conducting additional
investigation, or passed buying the
property.

Chuck Menitt is a LEED AP and the pres-
ident of Memitt Environmental Consulting
Corp., Hauppauge, N.Y.

All Phases of Environmental Consulting

77 ARKAY DRIVE, SUITE D, HAUPPAUGE, NY 11788

631-617-6200 | www.merrittec.com
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Higher taxes, harsher penalties: Financial
disclosures and new fund in Nassau County

Brad Cronin
Cronin & Cronin
Law Firm, PLLC

Sean Cronin
Cronin & Cronin
Law Firm, PLLC

Rising property taxes and harsh
new penalties have rightly drawn
a great deal of scrutiny in Nassau
County inrecent months. The shock
of receiving January tax bills at
extraordinary amounts far in excess
of prior years has raised concerns
among property owners, politicians
and even media outlets. Missing
from the analysisis the impactofthe
local budgets on both the commer-
cial and residential taxpayer. As one
commercial property owner stated
succinctly, the problem is not the as-
sessment, it is the aggregate amount
oftaxes. Evenifall assessments were
accurate, the tax burden would still
threaten to strangle the region, with
serious long term ramifications.

To make matters worse, Nassau
County is attempting to keep in place
outrageous penalties on the already
overtaxed commercial property own-
er; thisis atransparent attempt to pad
government coffers, unhinged from
any economic reality. The county
mailed out notices in December to
property owners whom they claim

Real Property Tax Assessment Reduction and

have not adequately complied with
annual filing requirements related
to income and expense disclosures.
This disclosure obligation is pur-
suant to a local law and is required
regardless of whether an owner is
challenging his taxes. In fact, many
owners have submitted this infor-
mation as part of their certiorari
case, unaware that the new local law
required them to also submit these
statements online to the county.

Even worse, many property
owners have received penalties
even though they have complied
with the law. These owners should
make sure they bring forth evidence
of their compliance and supply it to
Nassau County in order to eliminate
these erroneous penalties, which
have no merit.

The legality of the penalty is
being challenged in court. A tem-
porary restraining order has been
signed preventing the county from
imposing these penalties fora period
of time, but the validity of the law
and resulting penalties remains to

be decided. Should the court decide
these penalties are valid, property
owners will be forced to pay these

property must be reconsidered in
light of these new expenses. With tax
ratesatincreased levels and potential

Rising property taxes and harsh new penalties have
rightly drawn a great deal of scrutiny in Nassau
County in recent months. The shock of receiving Jan-
uary tax bills at extraordinary amounts far in excess
of prior years has raised concerns among property
owners, politicians and even media outlets.

egregious amounts or see the penalty
appear on their tax bill in the form
of tax lien.

These penalties are so severe that
they were atone time estimated inthe
county budget to bring in as much
as $36 millioninadditional revenue.
For a county that traditionally ranks
at or near the top of property tax bur-
dens in the entire country, the added
penalty has disenchanted property
owners to the point where many
are beginning to look elsewhere for
future investments.

While the penalty law is being
challenged on its face, in order to
reduce the increased tax burden,
owners must file a grievance since
the penalty is based upon the market
value of the property. Higher taxes
and penalties drive down the value
of real estate and the value of the

penalties pressuring profit margins
and threatening local investmentand
jobcreation, obtaining the maximum
reduction is more critical than ever.
Property owners have the right to be
made whole with refunds for over-
payment. Butitis equally important
thatthe property’s assessment be set
at the correct assessed value going
forward so future tax burdens can
be minimized.

Nassau County has also set up es-
sentially a taxpayer “bank account”
for Nassau called the disputed
assessment fund. The disputed as-
sessment fund essentially removes
aportion of an owner’s tax payment
from where it normally would go
(e.g. school, town or county bud-
gets), and deposits that amount in
a separate account. That account is
then used to refund successful prop-

erty tax grievances. The problem is
this: the budgets that were supposed
to receive the money end up with a
shortfall equal to the amount that
is removed to the separate account
or the “fund” as labeled by the
County. In order to make up for this
shortfall, municipalities have raised
their tax rates, many by double digit
percentages, to fill the gap.
Nassau County believes that
this is a long term solution, but the
real result is another blow to both
commercial owners and to Nassau
County’s future prosperity. Nassau
should be working with commercial
property owners to broaden the tax
base by encouraging construction
and modernizing properties instead
of discouraging frustrating owners.
Does anyone truly believe that con-
stantly raising taxes would be a good
thing for the region? Assessments
have to be adjusted with changing
market conditions and owners
have rights to redress. Taxpayers
understand this, but raising revenue
in the form of improper penalties
and reserve funds on the backs of
property owners is the real problem.

Brad Cronin, Esq., and Sean Cronin, Esq.,
are partners at Cronin & Cronin Law Firm,
PLLC, Mineola, N.Y.

CRONIN & CRONIN

LAW FIRM, PLLC

Condemnation for Commercial Properties

Brad W. Cronin
Cara P. Cronin

Sean M.Cronin
Raymond J. Furey

200 Old Country Road, Suite 470

Mineola, NY 11501
(516) 747-2220
www.cronintaxlaw.com
info@cronintaxlaw.com
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Anthony

Quaranta
The Q Group

I can’t say it often enough. Your
contact database is probably your
business’ most valuable asset. Why?
Because it’s the means in which you
grow your business—and sell your
stuff. Unfortunately, however, when I
visitsome clients, I discover that their
contact database is not well kept. By
that I mean it’s grossly incomplete,
independent of whether they use
sophisticated CRM software, their
Google contacts list, or an Excel
spreadsheet.

At a minimum, a contact database
that’s missing cell and office phone
numbersand/oremail addressesisnot
ausable list. So first and foremost, do
a thorough audit of all your contacts
and make it your mission—as well as
your staff’s—tomake them complete.

One fairly easy way to do so is to
utilize some of the great tools that
are available, many of which are free
appsthat work with your smart phone.
One programin particular, Cam Card,
uses your smart phoneto photograph,
manage, sync and even exchange
business cards. And, since your cards

Fields of green: Keeping your
contact and customer database profitable

are then stored on The Cloud, they’re
available to you anytime, anywhere.
You could also invest in a business
card scanner that digitizes cards in
seconds and provides functions for
editing information as well as im-
porting/exporting your contacts from
your smart devices.

Another sorting feature is “tag-
ging,” a categorization technique
often seen online in blogs and social
networks. Basically,atagisakeyword
or phrase that assigns a piece of con-
tentto a specific person. For instance,
the Photos app on your smart phone
lets you organize names by their faces
so when you search your photos you
can find all the particular photos of
the person you’re looking for.

Interms of your customer database,
weall have services and products that
fallinto categories. Sincenotall of our
clients purchase all of our services or
products, itmakes senseto “tag”’them
by the categories they’ve expressed
interest in. Likewise, it’s just as
important to know what categories
or what products and services your
clients are not using. That helps you
better understand and project their
buying patterns, ultimately culminat-
ing in marketing programs that are
more engaging and more effective.

You can also tag contact names by
location. This makes planning those

sales calls and travels much more
efficient and cost-effective.
To further legitimize your list,

materials and postage.
So, once you’ve achieved your
mission and have a clean—and com-

In terms of your customer database, we all have
services and products that fall into categories.
Since not all of our clients purchase all of our
services or products, it makes sense to “tag”
them by the categories they've expressed inter-
estin. Likewise, it's just as important to know
what categories or what products and services
your clients are not using. That helps you better
understand and project their buying patterns, ul-
timately culminating in marketing programs that
are more engaging and more effective.

many professional database managers
run their database against the USPS
National Directory of Addresses
to ensure its accuracy. In addition,
the Post Office’s National Change
of Address (NCOA) Link System
makes available current change of
address information which can help
you reduce your undeliverable mail.
This tool identifies addressing errors
and corrects them before the mail
is deployed, saving you on wasted

Satisfied with
your results?

WHAT ARE YOU WAITING FOR?

plete—database (that means 95-98%
completed fields), your on-going
mission is to ensure the integrity of
the list throughout the year. Because
without attention to maintenance, the
value of your contact list will erode
at least 20%, with statistics showing
that25% ofemail lists become invalid
each year.

Bottom line? At least two out
of every ten contacts will contain
inaccuracies. One helpful tool that

can help you update and maintain
your list is LinkedIn’s Contact App
which notifies you when someone
changes jobs or gets a promotion.
Have a dedicated person charged
withkeeping your database dynamic.
Remove or update information after
every campaign and add information
as soon as it’s received so it doesn’t
turn into an overwhelming and
dreaded chore. Hire a part-timer or
assign an existing employee to take
on some side work. Believe me, it
is money very well spent, particu-
larly because you won’t be wasting
valuable time playing catch-up when
you’ve scheduled the deployment of
a critical email blast or direct mail
package.

And, just as importantly, always
build your list by collecting con-
tact information wherever you go,
particularly at industry events and
tradeshows. But also be prudent,
prioritizing quality over quantity.
Afterall, what good is a high-volume
list that is packed with uninterested
or invalid contacts? In other words,
don’t dumb down your data. Make it
fields of green.

That’s Q from the street.

Anthony Quaranta is the president of The
Q Group, Hauppauge, Y.
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CIBS Long Island Leadership Profiles

Kyle Burkhardt

Senior Director
Cushman & Wakefield

Name: Kyle Burkhardt

Title: Senior Director

Company: Cushman & Wakefield Inc.

Location: Melville, NY

Birthplace: Plainview, NY

Education: Bachelor's Degree — Florida Atlantic University

First job: Dishwasher, Mary’s Pizza

First job in real estate or allied field: Sales associate, Sutton & Edwards, Inc.
What do you do now and what are you planning for the future? | facilitate real estate
transactions. Inthe future, I'd like to be involved in commercial real estate ownership
and development.

How do you unwind from a busy day? Workout or do something outdoors with my kids
Favorite book or author: “Too Big to Fail,” Andrew Ross Sorkin

Favorite movie: “Christmas Vacation”

Last song/album that you purchased/downloaded? “Bruce Springsteen”

One word to describe your work environment: Roller Coaster

Rules to live by in business: Treat people the way you want to be treated

If you could invite one person to dinner (living or dead, but not related to you) who
would it be and where would you go? Andrew Carnegie, Wolfgang's Steakhouse
What is your dream job? Wildlife Photographer

Michael Rosenfeld

Associate Broker
The Rochlin Organization

Name: Michael Rosenfeld

Title: Associate Broker

Company: The Rochlin Organization

Location: Melville, NY

Birthplace: Suffern, NY

Education: B.S. Business Administration, Ithaca College

First job: Furniture warehouse worker

Firstjob inreal estate or allied field: Associate director - Real Estate Strategies,
LTD- Jericho, NY

What do you do now and what are you planning for the future? Currently: Land-
lord and tenant representation, investment sales, real estate advisory services.
Future: Continue to forge new and grow existing relationships.

How do you unwind from a busy day? Nothing in particular, buta Lagavulin once
in while is nice.

Favorite book or author: Michael Crichton

Favorite movie: Tie: “The Empire Strikes Back” and “Raiders of the Lost Ark”
Last song/album that you purchased/downloaded? Justin Timberlake & Chris
Stapleton - Drink You Away

One word to describe your work environment: Collegial

Rules to live by in business: Lead don't follow.

If you could invite one person to dinner (living or dead, but not related to you)
who would it be and where would you go? George Washington, Peter Luger
Steak House

What is your dream job? Developer of re-purposed commercial properties.

David Leviton
Senior Vice President
CBRE, Inc.

Name: David Leviton

Title: Senior Vice President

Company: CBRE, Inc.

Location: Melville, NY

Birthplace: Bethpage, NY

Education: Bachelor’'s Degree — SUNY Stony Brook

First job: A bus boy at Francesco's in Bethpage

First job in real estate or allied field: Kalmon Dolgin Affiliates

What do you do now and what are you planning for the future? | am a commercial
real estate broker focusing on giving the best service to my clients. | want to
continue to perfect my craft.

How do you unwind from a busy day? Cooking and a great bottle of wine
Favorite book or author: Benjamin Hoff

Favorite movie: Mr. Holland’s Opus

Last song/album that you purchased/downloaded? Hailee Steinfeld — “Love
Myself”

One word to describe your work environment: Amazing

Rules to live by in business: Customer is first. Integrity is everything.

If you could invite one person to dinner (living or dead, but not related to you)
who would it be and where would you go? Nikola Tesla — Alinea in Chicago
What is your dream joh? Restauranteur

Dan Wiener
Senior Director
Avison Young

Name: Dan Wiener

Title: Senior Director

Company: Avison Young

Location: Melville, NY

Birthplace: Plainview, NY

Education: Bachelor's Degree from the University at Albany

First job: Construction with my dad

First job in real estate or allied field: Corporate National Realty, LLC

What do you do now and what are you planning for the future? Tenant/buyer
and landlord/seller representation services for the sales or lease of commercial
real estate throughout Long Island. In the future, | plan to grow my client base
on a national level.

How do you unwind from a busy day? Grab a drink with a client, colleague, or
friend, read my kids a bedtime story, have dinner and relax with my wife.
Favorite book or author: David McCullough

Favorite movie: “Groundhog Day”

Last song/album that you purchased/downloaded? “Trolls” (Original Motion
Picture Soundtrack)

One word to describe your work environment: Collaborative

Rules to live by in business: Your reputation is everything.

If you could invite one person to dinner (living or dead, but not related to you)
whowouldithe and where wouldyougo? I'd treat Teddy Rooseveltto Benihana.
What is your dream job? The assistant to the traveling secretary for the New
York Yankees.
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Mixed-use’s big moves in
2017: Starting with a big bang

Anthony
Manetta

HB Solutions

2017 started off with a bang. The
Suffolk County planning commission
in a unanimous vote approved Jerry
Wolkoft’slong-anticipated Heartland
development project. The commis-
sion recommended Islip Town grant
azoning change, which would allow
the project to move forward. This is
a step in the right direction that will
create tremendous opportunities for
the region as a whole. This project
has been making its way through the
approval process for more than 10
years; asymbol of overly-intense land
use process. Now, Heartland has the
ability for the developer to show off
the project’s caliber and the massive

economic generator thiswill become.

Anotherareawhere mixed-useis go-
ing to make an impact is in the Village
of Lindenhurst. The village is the 4t
largest in NY'S with 28,000 residents.
The village mayor Tom Brennan and
deputy mayor Michael Lavorata,along
with the entire board of trustees, have
adopted a forward-thinking vision for
the community. The village is on the
South Shore in the town of Babylon.
Ithas a North-South artery, Wellwood
Avenue, as their “Main St.,” a bustling
Long Island rail road station, and the
community is fully sewered. It’s my
opinion that Lindenhurst has the best
“bones,” aka infrastructure, in the
region. It is ripe for opportunity and
revitalization.

One project in particular that is
making its way is the redevelopment
ofalarge, underutilized cabinetfacility.
The project is being led by Tritec, who
hassuccessfully builtmany impressive

24 Years Experience
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24/7 Customer Service

Definitive Answers To Your
Exchange Transaction

Nationally Recognized

Certified Exchange Specialist®
On Staff

AFTER ALL, YOU ARE A
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Designee On Staff
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Competitive Fees Ly

WHY WOULDN’T YOU WANT THE
NORTHEAST’S LEADING QUALIFIED
INTERMEDIARY TO HANDLE YOUR
NEXT IRC 1031 EXCHANGE?
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Diane Schaefer, CES®
President

Kim Rincones
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EXCHANGE SOLUTIONS, INC.
516-771-2400, Freeport, NY 11520
www.exchange-solutions.com

Members Of The Federation Of Exchange Accommodators. Bonded And Insured.
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developments across the Long Island
Region. Itislocated just off Wellwood
Ave.and will provide brand newrental
apartments with easy access to the
railroad. It also brings bodies to the
local shopping district, which will
boost sales and increase the presence
of more restaurants and nightlife.
Switching into Nassau County, the
Baldwin community is set for revi-
talization. The town of Hempstead
and supervisor Anthony Santino
recently touted a grant that will go
towards the planning for the “Grand
Ave. Urban Renewal Area.” The
chosen developers to lead the proj-
ect are Basser-Kaufman and Engel
Burman. The town of Hempstead, in
collaboration with the Baldwin Civic
Associationand Baldwin Chamber of
Commerce, recognized that such an
effort will turn around the business
district to bring a new vitality and
economic rebirth to the area.
Heartland, Lindenhurst and Bald-
win are slated to be three movers in
2017. Let’s keep an eye out for other
communities on the rise.

Anthony Manetta is an economic devel-
opment and public affairs consultant at
HB Solutions, the non-legal subsidiary of
Harris Beach, Melville, N.Y.

Pfeffer, Chandra,
Silverman and Moseley
named to LIBOR bhoard

PLAINVIEW, NY According to Pam and
Joe Moshé, owners of Charles Ruten-
berg Realty, Inc., their firm’s Ruth

Ruth Pfeffer Vidyavrat Chandra

Pfeffer, Vidyavrat “Satish” Chandra,
Howell Silverman and William “Bill”
Moseley have been appointed to lead-
ership roles within the Long Island
Board of Realtors (LIBOR) for 2017.

Pfeffer was named as a director
of LIBOR for 2017 and as presi-
dent-elect for the Central Nassau
chapter of LIBOR, for which she is
serving her second year as a director.

A licensed real estate salesperson
who practices in Nassauand Queens,
Chandrawas appointed as secretary of
the central Nassau chapter of LIBOR,
for which he is also serving in his
second year as a director.

As a member of Charles Ruten-
berg’s commercial division, Silver-
man is well-equipped for his newly
appointed role as president of the
Commercial Network of LIBOR, for
which he served as VP in 2016. This
year, he was also named a director
of LIBOR.

Moseley, who also joined Charles
Rutenberg’s commercial division last
year, was appointed as treasurer of
the Commercial Network of LIBOR.
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Names, Faces, People & Places

INCLUDES 1,120 S/F TO A WELLNESS CENTER IN COMMACK
Lewis of RC Commercial brokers
four leases totaling 3,608 s/f

SMITHTOWN, NY According to The
RC Commercial Services Division of
Realty Connnect USA, Gordon Lewis
has complet-
ed the follow-
ing four lease
transactions
totaling 3,608
s/f in Suffolk
County:

* 556 West
. Jericho Tpke.,
Gordan Lewis Smithtown.
800 s/f'to a nutritionist.

* 356 Veterans Memorial Hwy.,
Commack: 933 s/f to a wellness
center.

* 356 Veterans Memorial Hwy.,
Commack: 1,120 s/f to a telemar-
keting firm.

356 Veterans Memorial Highway - Commack, NY

324 Hawkins Ave., Ronkonkoma:
755 s/fto a tattoo artist.

Gordon Lewis of Realty Connect
USA Commercial Services repre-
sented tenant and landlord on all

EW Howell Const. promotes employees

PLAINVIEW,NY EW Howell Construc-
tion Group has promoted several key
employees.

Lord & Taylor in Manhasset, Bench-
mark Assisted Living in Smithtown,
Stony Brook Medical and Research

Paul 0'Rourke Daniel Williams

Michael Johneas Denise Orlando

Paul O’Rourke has been named
executive vice president/chief operat-
ing officer, Daniel Williams has been
promoted to chief financial officer,
Michael Johneas to executive vice
president, Denise Orlando to market-
ingdirector,and Michelle Pressley has
been named office manager.

EW Howell Construction Group’s
five construction teams — arts & cul-
ture, education, healthcare, retail and
special projects — have been hard at
work on many of the region’s notable
projects, including the expansion of

Translation (MART), and The New
York Botanical Garden Edible
Academy.

“Paul, Daniel, Michael, Denise
and Michelle are essential to our
operations. Their hard work and
dedication to the company provides
thenecessary supportthat EW Howell
needsto ‘Build Simply.’ This includes
management of all financials at the
firm, the crafting and implementing
marketing and publicrelations efforts,
and office operations,” said Howard
Rowland, president of EW Howell.

Zere Real Estate attends business forum hosted by
the L.I. Greek-American Chamber and Rivkin Radler

UNIONDALE, NY The Long Island
Greek-American Chamber of Com-
merce and the Law Firm of Rivkin
Radler LLP hosted a breakfast meet-
ing sponsored by Gold Coast Bank
for an update on the State of Affairs
in Greece for business leaders. The
consul general of Greece was the
speaker, Dr. Konstantinos Koutras.

Marie Zere, president & CEO of
Zere Real Estate Services attended
the event. Zere Real Estate is a
full-service commercial real estate
company servicing commercial real
estate requirements throughout the
L.I. commercial real estate region for
almost three decades.

Shown (from left) are: Stella Lellos, Esg.
of Rivkin Radler, Dr. Koutras, Zere, and
John Tsunis, chairman Gold Coast Bank.

transactions.

RC Commercial specializes in the
leasing and sales of local Long Island
properties. With 700 agents in 14
offices any assignment is achievable.

Kaplan joins Ripco Real
Estate as principal and

chief operating officer

JERICHO, NY According to Ripco Real
Estate Corp., Mark Kaplan hasjoined
the firm as principal and chief operat-
ing officer. He
will be based
in the com-
pany’s Long
Island office
and charged
with growing
the brokerage
business and

Mark Kaplan pursuing vari-
ous ventures and partnership opportu-
nities. He graduated with honors from
Columbia Law School where he was
named a Harlan Fiske Stone Scholar
and spent the last 11 years working in
variousareas of the industry including
finance, law, property management,
and leasing. He comes with vast
experience, having worked in Credit
Suisse’s large-loan CMBS origination
group in New York and then as prin-
cipal of both Kaplan Equities LLC
and Kabro Associates LLC.

Kaplan’s role as chief operating
officer includes advancing Ripco’s
standing as a top retail real estate
brokerage with plans to grow the
business through lateral hiring and
training programs. Ripco boasts an
impressive roster of exclusive re-
tailers with over 85 national tenants
currently represented in one or more
of its offices.

Kaplan said, “I am excited to
start a new challenge within Ripco.
I look forward to working with the
team to further develop their already
extensive list of tenant and landlord
relationships and to utilize the wealth
of information flowing through the
company to better serve our clients.
I'm fortunate to be joining such a
well-respected company that prides
itself on top quality representation.”

For full story visit nyrej.com

WITH NATIONAL SILVER BEAVER AWARD
Hunt of Hunt Corp.
honored by BSA

PLAINVIEW, NY David Hunt, CEO
of Hunt Corporate Services, a com-
mercial real estate practice, and Hunt
Construction
Services, was
named a re-
cipient of the
Boy Scouts
of America
(BSA) Silver
Beaver Award.
. This award is

David Hunt a recognition
of service to the Boy Scouts at high
levels and over long periods of time.
Hunt, who earned Eagle Scoutrankin
1967, isavicepresidentand executive
board member of the Suffolk County
Council, Boy Scouts of America. Heis
the founderand publisher of www.Ea-
gleCoach.org providing information,
instruction, resources and guidance
to scouts on their way to earning the
Eagle Scout rank. He is also a district
advancement chairman, responsible
for the advancement 0f 2,200 scouts.
Hunt hasreceived many BSA awards
including the 2013 Distinguished
Citizen Award by Suffolk County
Council, the2014 BSA District Award
of Merit and a BSA James E. West

Fellowship Award.

The Silver Beaver Award is a
national award of the Boy Scouts of
America. The BSA National Court
of Honor grants the award to adult
leaders who have made an impact on
thelives of Scouting youth. Theaward
recognizes the Scouting ideals exhib-
ited out by the nominee in community
service, devotion to the principles of
Scouting, hard work, self-sacrifice
and many years of service. Individ-
uals cannot seek this award, as it is
given based on an enduring personal
dedication to Scouting. In the BSA
world, silver is the top of the award
hierarchy. Silver ahead of gold is an
homage to the early 1800’s evolution
of U.S. military insignias.

Hunt joins historic figures who
have been Silver Beaver honorees
including the founder ofthe BSA and
the 1* chief scout, British Army Lt.
General Robert Baden-Powell, nu-
merous Presidents ofthe United States
from Howard Taft to today, Charles
Lindbergh, Walt Disney, Hank Aaron,
Admiral Nimitz, Nancy Reagan and
Rex Tillerson, Exxon CEO and the
United States Secretary of State.

For full story visit nyrej.com

Baker of Certilman Balin presented with
Law Service Award from Touro College

EASTMEADOW, NY At its 2017 Annual
Alumni Winter Reception on January
26" at the Sheraton New York Times
Square Hotel, Touro College Jacob D.
Fuchsberg Law Center honored Dan-
iel Baker, partnerin the real estate and
land use practice groups at Certilman
Balin Adler & Hyman, LLP with the
Law Service Award.

Active with his alma mater and in
his community, Baker is amember of
the Touro Law Center Alumni Asso-
ciation, a member of the Touro Law
Center Dean’s advisory council, and
an advisory board member to Touro
Law Center’s Institute of Land Use
and Sustainable Development Law.

Baker earned his bachelor of arts
degree from the State University of
New York at Albany in 1989 and

Shown (from left) is Baker
and dean Harry Ballan.

his juris doctor from the Jacob D.
Fuchsberg Law Center at Touro
College in 1992.

Kaufman Dolowich & Voluck launches new website

WOODBURY, NY Kaufman Dolowich
& Voluck LLP (KDV), a leading
national law firm, has launched anew
website thatreflects the breadth ofthe
firm’slitigation and risk management
services and wide-ranging practices
that extend beyond its leading private
client, insurance coverage, employ-
ment and labor and professional
liability counsel, offers timely and
relevant content forits clients and pays
homagetoits history and growth. The

new website is www.kdvlaw.com.

Celebrating its 30" anniversary,
KDV designed its new website as
a destination for comprehensive
legal information and insights that
cover the firm’s 16 practice areas
and to honor its roots as a labor and
employment law firm that has grown
into anationwide eight-city firm with
marquee private clients and major
insurers throughout the U.S., U.K.
and Bermuda.


http://nyrej.com
http://nyrej.com
http://glecoach.org
http://nyrej.com
http://www.kdvlaw.com

14C March7- 20,2017

Long Island

New York Real Estate Journal

www.LICommercial
Network.org

Sponsored By

New York Real Estate Journal

Nyrey

LICN Means Business. More Business
for You. More Business for our Sponsors.

285 Post Avenue
Westbury NY 11590
516-333-5333
212-689-5424
516-333-5489

Commercial Network of LIBOR
Education-Networking Breakfast

March 28, 2017 @ 8-10 AM

ON PARADE DINER
7980 Jericho Turnpike, Woodbury

Contact Howell Silverman (516) 749-4511
howellsilverman@gmail.com

n www.licommercialnetwork.org y

President

Howell Silverman
Charles Rutenberg
Realty, Inc.
Plainview, N.Y.

President-Elect
Peter Zavatsky
Coldwell Banker
Commercial NRT
Huntington, N.Y.

The Commercial Classroom:
The land lease alternative

Edward Smith

Smith Commercial
Real Estate

This column is offered to help
educate agents new to commercial
and investment brokerage and serve
as a review of basics for existing
practitioners.

Your client has been leasing space
for their business. Now they are ask-
ing you, should they buy a building
or land lease property and build.

There is another underlining
question here. Should your client
be buying or building at this time?
Should they perhaps continue to
lease space?

Timing is everything! Where is
the market? Real estate values go up
and down in cycles. You do not want
to buy at the height of the market.
Someone who purchased real estate
in2007-2008, bought it at the wrong
time. We saw values crash 25%-30%
or more shortly thereafter. Now is
a good time to buy as we are at the
beginning of the next cycle.

Typically whenrents goup sodoes
the value of the building. Real estate
tends to appreciate in value over
time, meanwhile ones mortgage is
being paid down increasing equity.
Eventually the property could be
sold at a profit. But market trends
need to be projected into the future,
where will prices be five or ten years
from now?

Your client’s business plan needs
to be considered, will their space
requirements increase in the future?
Are they looking to buy a building
now, but sell it in the future when
the business grows, in order to buy
an even bigger building? Is there a
financial constraint as to how large
a building they can purchase now?
What is their financial capability?

The Land Lease Alternative

Some facts about land leases, they
are written for a long term, typically
49-99 years. Itis the tenant’s respon-
sibility to pay for the construction of
any improvements — to construct a
building. At the end of the lease any
improvements to the property revert
to the land owner. Land leases are

on the package price. The age and
condition of the building are critical,
what will need to be done to main-
tain the property in the next one to
five years?

Whether your client buys an ex-
isting building or builds new, they
will have the same tax deductions
for operating costs, real estate taxes

Advantages of the land lease include less upfront
acquisition costs; land can be very expensive;
the rent for the land is tax deductible. It affords
more latitude in the design of the building and
may offer the ability to construct more space

than is needed for one's business, creating rental
cash flow from other tenants. A new building can
take advantage of the latest technology, energy
and environmental efficiencies.

typically Triple Net (NNN), meaning
all expenses are paid by the tenant.

Sometimestenants have no choice;
an owner of very desirable, well
located property will not sell it, it is
only available as a land lease.

Advantages of the land lease in-
clude less upfront acquisition costs;
land can be very expensive; the rent
for the land is tax deductible. It
affords more latitude in the design
of the building and may offer the
ability to construct more space than
isneeded for one’s business, creating
rental cash flow from other tenants.
A new building can take advantage
of the latest technology, energy and
environmental efficiencies.

The building on a land lease could
be sold in the future, but would
always have the land lease ending
date encumbering it.

Inbuying an existing building you
are paying for the value of the land
and building. If financed today you
would need 30%-40% down based

and depreciation. Land is not de-
preciable.

Another major consideration, will
this be your client’s only location
or do they see multiple locations in
their future? Plans for expansion can
be expedited by removing the cost of
buying land; using their funds only
for building construction. If property
cost $500,000 and construction costs
$500,000, by land leasing they could
open two facilities for the same $1
million. Forthisreasonnational retail-
ers and franchises, which open many
stores each year, prefer to land lease.

Client’s considering a land lease
and building their own building
generally are committing to have
their business at this location for a
very long time.

Edward Smith, Jr., CREI, ITI, CIC, GREEN,
MICP, CNE, is a commercial real estate
consultant, instructor and broker at Smith
Commercial Real Estate, Sandy Hook, CT.

The Power of the Press

New York Real Estate Journal

NY1ej

17 Accord Park Drive, #207
Norwell, MA 02061
Tel: 781-878-4540,
Outside Mass.: 800-654-4993
info@nyrej.com
WwWw.nyrej.com

Tell our thousands of
readers about yourself

Many of them are your prospects

If you are an investor, tell us about your recent purchase. If you deal in
mortgages, tell us about your recent loan. If you are a developer, tell us about
your latest project. If you are a broker, tell us about your recent lease big or
small. If you are a manager, architect, appraisers, contractor, industrial
development leader, or any professional who makes your livelihood in and
around the multi-trillion dollar commercial/investment real estate industry
—what's new with you? We'll pass it on to the people who count.
Ask your Sales Rep. for more information today! It's easy and free.
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Long Island Organizations

BOTH ARE ACTIVE IN THE LONG ISLAND COMMERCIAL R.E. INDUSTRY

Launer of JLL and Stricoff of
C&W join CIBS’ associate board

SYOSSET,NY Eric Launer, anexecutive
vice president in the Melville office
of Jones Lang LaSalle, and Robert

Eric Launer Robert Stricoff

Stricoff an associate in the Melville
office of Cushman & Wakefield Inc.,
have been appointed to the associate
board of the Commercial Industrial
Brokers Society of Long Island
(CIBS).

“Eric Launer and Robert Stricoff
have long been active in the commer-
cialreal estate industry on LongIsland

USGBC-LI to hold
its March Green
Scene — March 16"

FARMINGDALE, NY The United States
Green Building Council- LongIsland
Chapter (USGBC-LI) will hold its
March Green Scene on Thursday,
March 16" from 6 to 8 p.m. The
event will be held at its new location
at Molloy College, 7180 Republic
Airport— centrally located off Route
110between Southern State Pwy. and
Northern State Pwy.

Hors d’oeuvres and drinks will be
available.

Formore information ortoregister,
email sfilosa@usgbc-li.org or call
(631) 418-6808

Event fees:

* Member: $10

* Non-Member: $15

The USGBC-LI is dedicated to
encouraging and facilitating sustain-
ablepractices on Long Island through
advocacy, education and outreach ef-
fortstolocalmunicipalities, residents,
and building industry professionals.

and we look forward to their input as
board members of CIBS,” said Kyle
Burkhardt, president of CIBS.
PriortojoiningJLL.in2013, Launer
was a principal of the Long Island
office of Newmark Knight Frank and
previously was a senior executive
director at Sutton & Edwards Inc.
(now Colliers Long Island), where
he was ranked as a top producer from
1999 through 2006. Earlier, he served
as a project manager for residential
real estate development, and later as
an associate director with another
commercial real estate firm in NYC.
Launer, who leads the tenant repre-
sentation team for JLL’s Long Island
office specializing in office leasing, has

beenresponsibleformorethan I million
s/fofreal estatetransactions throughout
the New York metropolitan market. He
earned abachelor’s degree in Electrical
Engineering from Syracuse University.
He is a resident of Syosset.

Stricoff, who was CEO of the town
ofBabylon’s Industrial Development
Agency for almost 12 years, is now
a licensed real estate broker and a
member of C&W’s economic incen-
tives group.

A resident of Oak Beach, Stricoff
holds a bachelor of arts in Political
Science from Queens College and a
master of science in public admin-
istration, from Central Michigan
University.

Real Estate Subway Series is coming to LI. March 14"

GREAT NECK, NY New York City’s
industry networking and educational
event, the Real Estate Subway Series,
is coming to Long Island. Partnering
with the team behind Long Island
Commercial Real Estate Expo, the
Long Island Stop of the Real Estate
Subway Series will offer attendees
education, information and network-
ing non-stop!

Date: Tuesday, March 14

Time: 9 a.m. to 9 p.m.

Place: Inn at Great Neck, 30 Cut-
termill Rd., Great Neck

The morning session will be devot-
edto continuing education as Edward
Smith Jr. of Smith Commercial Real
Estate will offer a class sponsored by
NYSCAR. In the afternoon, keynote
speakers and all-star panels will
discuss trends and projects in the
commercial sector, residential arena,
and financing.

For full story visit nyrej.com

CoreNet Global holds annual Economic Forecast
Breakast on Feb. 2" Featured Brown and McCarthy

PLAINVIEW, NY The Long Island
chapterof CoreNet Global helditsan-
nual Economic Forecast Breakfaston

James Brown Kenneth McCarthy

February 2™ at Carlyle at the Palace.

James Brown, labor marketanalyst,
New York State Department of Labor,
and Kenneth McCarthy, principal
economist and applied research lead,

Cushman & Wakefield, presented
generally positive forecasts for the
labor market, real estate market, and
overall economy on Long Island and
in the region for 2017.

CoreNet Global is a non-profit
association, headquartered in Atlanta,
representing more than 10,000 ex-
ecutives in 50 countries. Members
have strategic responsibility for the
real estate assets of large corpora-
tions. The organization’s mission is
to advance the practice of corporate
real estate through professional devel-
opment opportunities, publications,
research, conferences, designations
and networking.

Are your deals yesterday’s news?

Is the news of your latest deal growing stale? WaxWords Incorporated, the public relations
firm that saavy real estate professionals turn to for ummatched knowledge of their business
and the media, can get your news to the media and the public quickly and accurately. With
our 40 years of media experience, national contacts and the latest technology, we deliver
the messsages of developers, landlords, brokers, architects, lawyers and more to local,
regional, national and trade media. Let us show you how we can raise your media profile.

Contact us now.

WaxWords Incorporated

Public Relations Specialists for the Real Estate Industry

631.574.4433

Facebook.com/WaxWordsIncorporated

RealPRpro

Where Long Island Real Estate
Professionals Belong.

» A business network of commercial Real Estate professionals

» Forums, seminars, & workshops on the issues affecting
local Commercial Real Estate

» Educational programs

» Networking Events: Bowling, Casino Night, Holiday Parties, &
Summer Parties

» Lobbying efforts to protect the interests of Long Island’s
Property Owners & Managers

Visit our new page:

“Industry Leaders” for Office Space to Rent

If you're looking to be a tenant of a Premier Office Building on Long Island,
our Members have just the space for you. To search for available space,

visit the Industry Leaders of Long Island, and browse their Property Listings
@ www.bomali.org

Contact us: info@bomali.org

Long Island Chapter
P.O. Box 509, Williston Park, NY 11596
T 516-248-8964, F 516-248-0853
LIAI@ailongisland.org, www.ailongisland.org
Facebook https://www.facebook.com/AlLonglsland
Twitter https://twitter.com/Al_Longlsland
Twitter handle is @AI_Longlsland

LONG ISLAND CHAPTER OF THE APPRAISAL
INSTITUTE EDUCATION AND EVENTS -YEAR 2017

***Watch for details on our Chapter Special Event for Candidates,
Practicing Affiliates, Affiliates and those entering the appraisal field!***

March 22 Seminar Dinner Meeting - 2 Hours CE Credit
Westbury Manor, Westbury
$75.00 Al Price / $80.00 Full Price
May 16 Seminar Dinner Meeting — 2 Hours CE credit
Westbury Manor, Westbury
$75.00 Al Price / $80.00 Full Price
Chapter Election Meeting
June 22 Golf Outing & Evening Seminar - 2 Hours CE credit
Harbor Links Golf Club, Port Washington
JunelJulytba  Yankee Game Outing
July 21 Course - National USPAP 7 Hour Update
7 hours CE credit

$275.00 Al Price / $285.00 Full Price

Required once every two years as part of

New York State Appraiser

28 hours CE requirement for license/certification renewal
*Includes 2016-2017 USPAP Regulations book
Instructor: Robert B. Smith, MAI, AI-GRS

Special Thanks to our
2017 Chapter Sponsors:

EDUCATION SCHOLARSHIP
Rogers & Taylor Appraisers

CORPORATE SPONSOR
GeoData Plus

EVENT SPONSOR
Robert B. Smith, MAL AI-GRS

CANDIDATE MEETING SPONSOR
Kathleen Rairden, MAI

PLATINUM

CBRE

Goodman Marks Associates

Mespeth Federal Savings

New York Community Bank
Standard Valuation Sves

GOLD

Blake & Iaccio LLC

Executive Realty Advisors

Michael Haberman Associates, Inc.

SILVER

Astoria Bank
Brookpoint Valuation
RD Geronimo, LTD

BRONZE

Charissa Kwan, MAI,
AI-GRS

Gerard O’Connor, SRA
Kathleen Rairden, MAT
Tonia Vailas, MAI

Glen Wilson

To Register Online: www.ailongisland.org
Information: 516-248-8964

Email: LIAI@ailongisland.org or
liappraise@aol.com

Sponsorship information: sponsorship@
ailongisland.org

Appraisal Institute Online Education:
Learn at your own pace anytime,

anywhere.

Top-notch Appraisal Institute courses and
seminars come straight to your desktop
with online education! Learn from any
computer anywhere, whenever you have
time. It’s easy, convenient and a great way
to get the education you want. Check out
the current course listing now!

http://lwww.appraisalinstitute.org/
education/online-education-view_
programs.aspx
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Executive of the Month

WITH 30 YEARS OF PROPERTY MANAGEMENT EXPERIENCE, HIS FIRM IS STILL GROWING

Proscia, CEO of ACC Real Estate Services:
Provides his clients with first class service

John Proscia

GARDEN CITY, NY John Proscia, CEO
of ACC Real Estate Services, Inc.
recently sat down with the New York
Real Estate Journal for a question &
answer session.

Q: You have an Accounting de-
gree. How did you get into the real
estate business?

A: I started my career focusing on
accounting for the real estate sector.
AsTadvanced over the years, I found
myselfmanaging over fourmillions/f
of commercial real estate. Although
I have come a long way from those
early days, it was a truly natural

progression. In 1990, I started my
own company, Interactive Property
Management. After several years,
I merged with a local firm, which
then became national by joining with
Colliers International. In 2016, we
formed ACC Real Estate Services,
Inc. with Michael Ambrosino.

Q: Tell us about ACC Real Estate
Services, Inc. and why you created
the company.

A: ACC Real Estate Services, Inc.
is a Long Island-based full-service
property management firm that
includes construction, construction
management, property management,
and brokerage. The construction
arm has been in business for over
15 years and our brokerage division
has over 40 years of experience.
Combined with my 30 years in prop-
erty management, ACC Real Estate
Services, Inc is providing a wealth of
knowledge and expertise and a full
range of services to all of its clients.

Q: What makes ACC Real Estate
Services, Inc. unique?

A: In order to grow in this com-
petitive climate, you must be able to
provide a full range of services. The
daysofathird party collectingrentand
paying the bills are over. Our compa-
ny is unique in that we offer services
forall of our clients’real estate needs.

In order to grow in this competitive climate, you must
be able to provide a full range of services. The days
of a third party collecting rent and paying the bills
are over. Our company is unique in that we offer
services for all of our clients’ real estate needs.

Proscia outside of a building he manages in Garden City, one of 30 properties
under management with ACC Real Estate Services, Inc.

In addition to property management,
construction, and brokerage, we have
assembled a board of advisors, which
includes banking, accounting, legal,
engineering, appraisal, valuation, title
insurance, restoration and recovery,
andasecurity company. Witha former
president ofabank, a formerpartner of
aBig4accounting firm, and other top
executives in their related fields, we
have the ability to provide our clients
with first class services across each
of their respective industries.

Shown (from left) are: Michael Ambrosino, Kalnetta Whittenburg, Angela Rella, John Proscia,
Marisa Queirolo, Kristen Ambrosino and Lorraine Biundo.

Q: What are some trends you are
seeing for 20172

A: In the past, Long Island busi-
nesses have turned to firms based in
NYC for their real estate needs, but
thatisrapidly shifting. Now thereisa
much greater demand for full service
real estate companies on a local level.
Wearepositioned tomeetthoseneeds
and compete with the “big boys.”

Q: How has the industry changed
since you first started out?

A: As with most fields, technol-
ogy has changed the way we all do
business. With greater advances in
technology, we are capable of han-
dling every aspect of our day to day
interactionsmuchmore efficiently. Of
course, moretechnology hasalsolead
to greater government regulations,
and more reporting requirements.

Q: How do you feel the new ad-
ministration will impact your field?

A: We are all waiting to see what
the impact of the new administration
will be on the real estate market in
general, such as potential changes to
the capital gains tax. Regardless we
are prepared.

Q: You have been in this business
a long time now. How do you stay
relevant?

A: Over the past year, we have
concentrated ourefforts in structuring
the new company and providing a
range of services for bothnew and ex-
isting clients. In addition to retaining
several properties that have changed
ownership, weare very proud of some
recent acquisitions, including:

* Sunnyside Blvd., Plainview,
28,000 s/f office building.

* Franklin Ave., Garden City,

126,000 s/f medical office and retail

building.
* Franklin Ave., Garden City,
15,000 s/f office building

* New York Ave., Huntington, retail
and residential building.

Q: Can you go into more detail
about some of these properties you
have recently acquired and the ser-
vices you are providing?

A:Wereviewallleasestoensure we
have the correctterms and conditions,
focusing ontenant billing obligations
and tenant maintenance requirements.
We review all service contracts for
content, scope of work, and insurance
compliance requirements. Addition-
ally, we collect tenant and vendor
insurance certificates to ensure the
management company and ownerare
named as additionally insured. Of
course, we take the time to visit each
tenant and introduce ourselves. This
gives the tenant time to explain their
separate issues. We also supply each
tenant with our contact information,
including 24/7 emergency assistance.

Q: Has sustainability become an
important concern for you andyour
properties?

A: In some cases, but not as often
as you would imagine. We are con-
stantly looking for innovative ways
to help our clients become more
environmentally conscious.

Q: Do you belong to any profes-
sional organizations or groups?

A: 1 am a member of the Long
Island Real Estate Group and a board
member of The Real Estate Institute.

Q: Where do you see ACC Real
Estate Services, Inc. in 2017?

A: One word. . .growing.
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Our success in real estate law is reaching new heights.

Our Real Estate Department is one of the largest and most experienced on
Long Island. We provide comprehensive and innovative services for real estate
needs on a local, regional and national basis. We integrate many of the firm's
other practice areas such as land use, zoning, environmental, tax certiorari,
construction law and municipal incentives/IDA. Our trusted and respected
representation can help any project succeed. Let's reach new heights together.

COUNSELORS AT LAW
Forchelli, Curto, Deegan,
Schwartz, Mineo ¢ Terrana, LLP
FORCHELLILAW.COM
Successful Lawyers. Successful Clients.

333 Earle Ovington Blvd. e Suite 1010 e Uniondale, NY 11553 e Phone: 516-248-1700 e Fax: 516-248-1729 ¢ www.forchellilaw.com
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Quick Read

Picone Const.
begins expansion
at Sisters Hospital

THE LARGEST COMMERCIAL/INVESTMENT REAL ESTATE NEWSPAPER IN THE STATE

1IVTE)

HORVATH, TREMBLAY AND BLACK COLLABORATE FOR $1.186M; BLACK HANDLES $1.35M

Horvath & Tremblay brokers
two sales totaling $2.536 million

SEE PAGE 2D

University Hill
closes $7.5m sale;
727 Syracuse LLC
to develop parcels

SEE PAGE 4D

CIREB celebrates
50" anniversary

DEPEW, NY Bob Horvath, Todd Trem-
blay and Jeremy Black, of Horvath &
Tremblay, have completed the sale

Bob Horvath Todd Tremblay

of two auto parts
stores in upstate.

Horvath &
Tremblay exclu-
sively represent-
ed the seller of
Mavis Discount
Tire located at
———— 6490 Transit Rd.
The sale price was $1.186 million
with a cap rate of 6.7%.

Mavis Discount Tire fully occupies
the 4,500 s/f building. The property
is accessible at exit 49 off of I-90.

Mavis Discount Tire signed a new
15-yeardoublenetlease in December

Jeremy Black

TAYLOR celebrates
topping out of The
Legends at Whitney

Mavis Discount Tire, 6490 Transit Road - Depew, NY

Advance Auto Parts, 2701 Military Road - Niagara Falls, NY

2015 with three five-year optionsand
rental escalations scheduled through-
out the base term and option periods.
The broker of record for the trans-
action was LLD Enterprises, LLC.
Black also represented the buyer

of a free standing Advance Auto
Parts located at 2701 Military Rd. in
Niagara Falls. The property closed at
asalepriceof $1.35million. Advance
Auto Parts fully occupies the 9,800
s/fbuilding located atthe intersection

of Military Rd. and Packard Rd.
The property is near many national
retailers and restaurants as well as
Niagara Falls State Park, casinos,
international bridges and other local
attractions.

KRAVETZ OF REMAX-ROCHESTER ASSISTS WITH TRANSACTION

Malagisi of SVN Comm’l. R.E.
Advisors facilitates $4 million sale

SEE PAGE 7D
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FAIRPORT,NYTAYLOR -The Builders
is closing in on the completion of
The Legends at Whitney, with a key
constructionmilestone. The Legends
at Whitney is “topped out,” which
is a builders’ rite traditionally held
when the last beam (or its equivalent)
is placed atop a structure during its
construction. In this case, the event
was held at the intermediate point
of the overall project completion.
Residency of the first building, The
Willow, is scheduled for July 1*, and
completion of the overall develop-
ment on October 1*.

ORCHARD PARK, NY Nick Malagisi,

SIOR and national director self

storage for SVN Commercial Real

—  Estate Advisors,
recently facilitat-
ed the sale of the
A27 Self Storage
facility at a sale
price of $4 mil-
lion.

Nick Malagisi e facility
—— < was originally
developed by a local partnership in
2005 and then expanded a few years
later. The facility has 370 rental units

within 40,542 net rentable s/f and 30
outside parking spaces for campers/
RV,

Malagisi was assisted in the sale

by Howard Kravetz of ReMax-Roch-
ester. The buyer is Public Storage, a
national operator with eight other
facilities in the Metro Buffalo area.

CIREB celebrates b0™ Anniversary

SEE PAGES 7-10D
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UPSTATE N.Y. INVESTMENT PROPERTIES FOR SALE

HIDDEN HOLLOW APARTMENTS,
SIDNEY

50 - 3 & 4 bedroom apartments with excellent
occupancy. Tenants pay for heat & electricity.
45 minutes east of Binghamton. $2,700,000

31-33 GRISWOLD ST.
BINGHAMTON

12 apartments with many recent renovations.
Off street parking, close to downtown, high-
ways and retail. Price reduced to $219,000

HERKIMER PROPERTIES FOR LEASE

FORMER GREAT RENTALS BLDG.
500 STATE ST. (RT. 5/20)

4,000 sf very flexible space available for
lease or purchase. Excellent parking and
across from Hannaford Grocery Store and
medical buildings. Route 5/20 visibility.
Asking price - $275,000. Lease negotiable.

FORMER GOODWILL STORE
111 ALBANY ST. (RT. 5/20)

9,000 sf of very open retail with excellent
parking. Three blocks from Super Wal-Mart
and near Herkimer Community College. Can be
sub-divided. Smaller space available also.
Lease negotiable.

O’CONNELL MORE REAL ESTATE
315-439-4816 christine@omconsults.com
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GAR Associates
Real Estate Appraisers
and Consultants

M. SCOTT ALLEN
GAR ASSOCIATES

2399 Sweet Home Rd.
Buffalo, NY 14228

Tel: 716-691-7100

DESIGN PROVIDED BY KIDENEY ARCHITECTS
Picone Construction begins $8.8m
expansion at Sisters Hospital NICU

BUFFALO, NY Picone Construction
Corp. has begun the expansion
of Sisters Hospital’s Neonatal In-
tensive Care Unit (NICU) after
their wall-breaking ceremony held
January 25 at 2157 Main St. The new
$8.8 million NICU is scheduled to
open later this year, and will enable
the hospital to expand its current
NICU from 20 to 40 beds. The addi-
tional 21,000 s/fNICU will belocated
adjacent to the hospital’s inpatient
maternity unit and newborn nursery,
creating a centralized location for
mother-baby care.

Construction plans additionally
include: utilization of existing space
whichwill notinterrupt care provided
in the current NICU; single family
rooms to enhance individual care;
large central technology hub; dedicat-

Rendering, reception area at Sisters Hospital's Neonatal Intensive Care Unit - Buffalo, NY

accommodations for families; and
reduced light and sound control to
create a more soothing environment
for premature babies.

The architect of record is Kideney
Architects.

Upstate

A section of the
New York Real Estate Journal

P0. Box 55, Accord, MA 02018

ed “parents-only” space for overnight 781-878-4540, www.nyrej.com

36,000 s.f.
Available

6361 Thompson Road

Publisher
Shirley Crivelli x282

scrivelli@nyrej.com

Editor
Heather Devaney x253

hdevaney@nyrej.com

Rendering, interior Neonatal Intensive Care Unit at Sisters Hospital - Buffalo, NY

Redi-Dock® Provides Instant

Welcoming Drive-In Access to Your Facility
Bus Parts Warehouse - Modular
Now Boarding - Minimal site prep

* Low maintenance

Accessible to Highways 90, 690, 81, 481 * Delivered & set

Many Upgrades / New Roof / New Lighting
Indoor Common Dock
Local Owner / Brokers Protected
Low Cost of Occupancy

« Easily relocated

* Lengths to 50’

* Infinite widths

* Heavy duty rating

* No future demolition
* ADA ramps available

Call: 800-724-4881
www.ReadingPrecast.com
anthony @readingprecast.com

PROPERTIES
315.403.9000
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289 AMERICAN OIL ROAD
FO R SALE EAST GREENBUSY, NY 12061

For more information
contact:

TONY SABATINO
licensed Associate

RE Broker
518.857.6999
Cell
518.458.7000
Ext: 236 Office

CIREB #
201600767
LOOP NET ID #
19841384

HUDSON RIVER
Builders, Developers, Investors Take Note!

DESCRIPTION: This site is directly across the river from the Port of Albany.
The river has 32 feet (9.4 Meters) salt water draft at the site.
This site has 700 feet of direct access to the pier line on the
Hudson River and additional 3,000 feet of frontage along
the State River Front on the east side of Hudson River in the
town of East Greenbush. Site is served by National Grid &
has large industrial demand requirement. Water and Sewer is
approximate to area.

AEHE 70,000 Per Acre

DIRECTIONS: From Broadway Rensselaer take Columbia Turnpike to
right on Rt. 9 J at light cross over Irwin Steward Express to
American Oil Road.

All information deemed reliable but not guaranteed. The information is subject to errors, omissions, change of price, rental or other conditions, prior

sale, lease, financing, or withdrawal without notice. It is your responsibility to conduct an independent investigation of the property to confirm any and all
information.
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Harter Secrest & Emery’s
Real Estate Practice has
been top tier ranked by
U.S. News/Best Lawyers
since 2011,

For more information please contact
Patrick Quigley, Partner, at 585.231.1164
or pquigley@hselaw.com.

Harter Secrest & Emery LLP
ATTORNEYS AND COUNSELORS

n 3 \ ROCHESTER ¢ BUFFALO ® ALBANY ® CORNING ® NEW YORK CITY

! hselaw.com
Prior results do not guarantee a similar outcome. *

1600 Bausch & Lomb Place, Rochester, NY 14604

MIXED-USE DEVELOPMENT: 142,000 S/F INCLUDES STUDENT HOUSING

University Hill closes $7.5m sale;
727 Syracuse LLC to develop parcels

SYRACUSE, NY University Hill Realty
Ltd. represented the buyer and sev-
eral of the sellers of 727-729 South
Crouse Ave., as well as 721-723
South Crouse Ave. The sale price
was $7.5 million.

The parcels will be combined, the
existing structures will be razed. The
developer, 727 Syracuse LLC will
build an 8-story 142,000 s/f mixed-
use building including 287 beds of
student housing along with 18,300
s/f of new retail space, all within 2
blocks of Syracuse University.

Norman Roth, principal broker at
University Hill Realty said, “Having
such an exciting new redevelopment
in what is without doubt the busiest
partofthecityissuretobeagreatboon
to all the existing businesses in the
area and we are also looking forward
to all the new enterprises that will be

: ELECTRIC CONSTRUCTION (O.

University at Buffalo
Jacobs School of Medicine & Biomedical Sciences

www.Frey-Electric.com

Rendering, 721-723 and 727-729 South Crouse Avenue - Syracuse, NY

Follow us!

drawn to the neighborhood to offer
more in the way of retail, restaurants
and services. Itis a genuine pleasure
to see this project come to fruition
and to see the continuing interest we
have in more projects from property
owners and developers, both local,
and from out of town. I am sure this
development, and the others to come
will be a big part of the engine that
will help the city continue to grow
and become even more vital.”

Kulback's Inc. completes
Muir Lake Luxury project
for Glendale Development

2371-2395 North Forest Road -
Amherst, NY

AMHERST, NY Kulback’s, Inc., has
completed the Muir Lake Luxury
Apartments for Glendale Develop-
ment LLC. This new three building
complex totals 123,000 s/f of living
space.

The complex consists of 90 market
rate apartments ranging from one
to three bedrooms and is located at
2371-2395 North Forest Rd. Addi-
tional highlights include elevator
access to all floors, indoor parking,
additional storage units, balconies,
and the security of a key fob building
access system. The complex is close
to the Amherst Bike Trails, SUNY
University at Buffalo campus and
other area attractions. Residents can
access Walton Pond Center’s pool,
clubhouse and tennis courts.

To comment on this story
visit nyrej.com
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Professional Profiles

Dennis Brobston
President
Saratoga Economic
Development Corp.

Name: Dennis Brobston

Title: President

Company: Saratoga Economic Development Corp.

Location: Saratoga Springs, NY

Place of birth: Steubenville, OH

Family: Wife Teresa, 2 kids, 5 granddaughters

College: Empire State College

First job unrelated to your current field: Ice cream store/soda jerk

First job in current field: Southern Saratoga County Chamber — economic develop-
ment director

What your firm does now and its plans for the future? Saratoga Economic
Development Corps. mission is to create jobs and diversify the tax base while improv-
ing the quality of life for the residents of Saratoga County. We accomplish this through
the retention of existing business, attraction of new industry, and improving our prod-
uct: Saratoga County, New York. Our Advantage Saratoga Plan will create 3,600 new
direct jobs and 5,400 indirect jobs over the next 5 years.

Hobbies: Woodworking, reading, singing

Favorite novel: “John Adams”

Favorite film: “Star Trek”

Keys to success: Pay attention to opportunities

If you had to choose a different profession, what would it be? Teacher

Peter Charnetsky
Managing Partner,

Binghamton office
Tully Rinckey PLLC

Name: Peter Charnetsky

Title: Managing Partner, Binghamton office

Company: Tully Rinckey PLLC

Location: 4100 Vestal Road, Ste. 104, Vestal, NY 13850

Place of birth: Binghamton, NY

Family: Dr. Susan Blue (wife), Jordan and Joshua Charnetsky

College: Clarkson University, Florida State University, Stetson University College of
Law

First job unrelated to your current field: Social worker, Florida Sheriffs Boys Ranch,
Live Oak, Fla.

First job in current field: Associate in Law Offices of Ralph Moon, Palm Harbor, Fla.
What your firm does now and its plans for the future? The Binghamton Office
addresses matters involving real estate, estate planning, corporate and business
matters, matrimonial and family court litigation, civil litigation. In December of 2015 we
opened our present location with one attorney. We now have five attorneys and two
legal support staff.

Hobbies: Golfing, gardening, and working around the house

Favorite novel: Harry Potter Series, because | spent many hours reading each book to
my two boys!

Favorite film: “Sound of Music”

Keys to success: Hard work and honesty

Person(s) you most admire (outside of family): Martin Luther King, Mahatma Gandi

If you had to choose a different profession, what would it be? My ten years as a
Family Court judge provided significant insight into the many issues the families of our
community face on a daily basis. | would enthusiastically pursue a position where |
could advocate for change on their behalf.

Kevin Bromley
Director of Commercial Leasing
FSB Realty Services, LLC

Name: Kevin Bromley

Title: Director of Commercial Leasing

Company: FSB Realty Services, LLC

Location: Rochester, NY

Place of birth: Rochester, NY

Family: Three brothers, two sisters

College: Buffalo State College

First job unrelated to your current field: Cold Stone Creamery

First job in current field: FSB Realty Services, real estate sales agency

What your firm does now and its plans for the future? Our firm focuses on assisting
our clients in selling, leasing, and purchasing commercial real estate in the Rochester
market. We have a strong focus on redevelopment of underperforming real estate
assets. Our plan for the future is to continue to work closely with our clients in the
revitalization of Rochester.

Hobbies: Reading, Buffalo Bills games, spending time with family and friends
Favorite novel: “Work in Progress” by Michael Eisner

Favorite film: “Draft Day”

Keys to success: Staying disciplined and focused on the task at hand

Person(s) you most admire (outside of family): Walt Disney

If you had to choose a different profession, what would it be? Police officer

Thomas Walsh
Vice President &
Regional Leader
Stantec Consulting Services Inc.

Name: Thomas Walsh, PE

Title: Vice President & Regional Leader

Company: Stantec Consulting Services Inc.

Location: Endicott, NY

Place of birth: Johnson AFB, Yokohama Japan

Family: Wife of 35 years, two daughters, one son-in-law, one grandson

College: The Pennsylvania State University

First job unrelated to your current field: Clerk/cashier at local store in small town.
First job in current field: Bridge inspector for Broome County Dept. of Public Works
What your firm does now and its plans for the future? Stantec is a global design
firm; we offer fully integrated architecture and engineering services. The design and
construction world is always evolving. A current focus is looking at creative ways to
deliver our projects — methods that could save on cost and time, with safety always
paramount.

Hobbies: Soccer and baskethall coaching (retired), golf, hiking
Favorite novel: “To Kill a Mockingbird”

Favorite film: Too many but a few include: “Silence of the Lambs,
“Saving Private Ryan”

Keys to success: Learn to lead a group of volunteers. Encourage younger staff to vol-
unteer in an organization that interests them and pursue a leadership role with that or-
ganization. Motivating and leading teams that you do not control in a work environment
is both challenging and rewarding. | did this with our local Youth Athletic Association
(various roles over 10 years) and my local Planning Board (vice chairman 9 years).
Person(s) you most admire (outside of family): Stephen Hawking, Warren Buffet,
Martin Luther King

If you had to choose a different profession, what would it be? | always considered
the military.

wou

Pulp Fiction,” and
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Edward J. Gallacher, CCIM

Commercial Real Estate Broker and Appraiser

Phone: (315) 733-9310
Email: ccim@egall.net

Foresite Realty Advisors - CNY, Inc.
Commercial, Investment, Industrial, Land

- Servicing Central New York & The Mohawk Valley -
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FEINMAN AND BROWNELL COLLABORATE WITH WISE OF ROOHAN
Vanguard-Fine completes $1.25m
sale and 8 leases totaling 34,973 s/f

WILTON, NY Vanguard-Fine, LLC

Tools and Gator Transit Partners

Restaurant Group, LLC and Tri-City

recently completed the following Ltd. The 15,040 s/f store is located Rental. The 1,800 s/frestaurant is lo-

transactions:

at Transit Road Plaza, in Lockport.

cated at Park South, 33 New Scotland

Barry Feinman ~ Kenneth Brownell

Steven Lemer  Christopher Farrell

Ave. in Albany.

e Feinman and
Brownell bro-
kered the three
and a half-year
lease between
Everything Pets

& Supplies and
Brett Baxt RussellRoad As-

» Barry Feinman and Kenneth
Brownell of Vanguard-Fine, LLC
and Gerard Wise of Roohan Realty
brokered the sale of 4.79 acres on
Rte. 50 for $1.25 million between
FFBWood#2, LLCandAlanRhodes,
trustee of the Gick Road Charitable
Remainder Unitrust. This property
will be a new retail center.

* Brownell and Feinman brokereda
10-yearlease between Harbor Freight

» Feinman, Brownell and Steven
Lerner of Vanguard-Fine, with
Binglin Li of Keller Williams Realty,
Brokered a 10-year lease between
Aoxiang LLC dba Sake Bon II and
Plaza P&M, LLC. The 3,000 s/f
restaurant is located at 1702 Chrisler
Ave. in Rotterdam.

* Brownell and Feinman, with Steve
Powers of Nigro Cos., brokered the
seven-year lease between Marello

Top Ranked in Upstate New York
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sociates. The 6,000 s/fstore is located
at Westgate Plaza in Albany.

* Brownell, Feinman and Chris-
topher Farrell of Vanguard-Fine
brokered a three-year lease between
Michelle Messiha and Mohammed
Jehan and Alex Bana. The 1,200 s/f
used car dealership is located at 1708
State St. in Schenectady.

* Lerner, Feinman and Brownell,
with Brett Baxt of the Howard Group
brokered a five-year lease between
AARRVIKA INC dba Dollar Power
Plus and Colonie Realty Associates
NY, LLC. The 2,975 s/f store is lo-
cated at Kohl’s Plaza, 1814 Central
Ave. in Albany.

Alex Kutikov Gordon Heeps

e Feinman and Brownell, with
Alex Kutikov and Gordon Heeps of
RedMark Realty, brokered a 10-year
lease between Uncommon Grounds
and Windsor Development. The 3,379
s/f restaurant is located a t 9 Clifton
Country Rd. in Clifton Park.

* Farrell, Feinman and Brownell,
with Michael Hotarek of Eastern
Retail Properties, brokered a five-year
lease between The Wireless Center,
Inc. and Delaware Plaza, LLC. The
1,579 s/f store is located in Delaware
Plaza in Delmar.

Uniland Dev. partners
with New Buffalo Capital

AMHERST, NY Uniland Development
Company and New Buffalo Capital,
L.P, anewly established commercial
real estate private equity and invest-
ment banking firm in the state, have
formed a strategic alliance to grow
commercial real estate investment
and development opportunities in
Upstate.

Uniland is the firm’s preferred
partner for developmentand property
management services and Uniland
has added New Buffalo Capital as
a source for both debt financing and
equity for its development projects.

New Buffalo Capital, founded by
Robert Richardson and Gary Ka-
jtoch, will serve an essential role in
the financial services community as
the Western New York region grows.

For full story visit nyrej.com
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Commercial and Industrial Real Estate Brokers, Inc.

Letter from the 2017 CIREB President:
Celebrating our organization’s S0™ anniversary

Felton
McLaughlin

CIREB

CIREB is the Commercial and
Industrial Real Estate Brokers, Inc.,
which is comprised of the largest
commercial real estate practitioners
in New York’ Capital Region. As of
this date in early 2017, we have 630
active members which is a member-
ship base growing by approximately
50 members per year. Our members
areresponsible formany ofthe largest
commercial real estate transactions in
the region. In 2016 our total active
property listings were over 1,700
and our ten largest brokers closed on
combined transaction volume of over
$600 million in commercial leases

and sales. Some of the larger trans-
actions would include the $14.475
million sale of the eight-building
Corporate Plaza office campus sale
in Albany; the $6.175 million sale
of the 72,000 s/f industrial/office
flex property on Racemark Way in
Malta, and the $4.25 million sale of
the 167,000 s/f office building at 69
State St. in Downtown Albany.

As we celebrate our organization’s
50" anniversary this year, we look
forward to continuing our long rela-
tionship withthe New York Real Estate
Journal. As eager as its readers are
for market information that we can
provide, our members are equally
eager for the publicity and exposure
this publication can provide for their
brokerage firms and their clients.

Felton McLaughlin is the 2017 president
of CIREB, Alhany, N.Y.

2017 directors taking oath of office

2017 Commercial and Industrial Real Estate Brokers, Inc. hoard members. Shown (from left) are: Tim McGuire, Spencer Jones,
Kyle Schoonmaker, president Felton McLaughlin, Tyler Culberson (back), Chris Farrell, Brett Baxt, Brenda Garretson, Kristen Diesel.
(Not pictured are hoard members Rudy Lynch and Peter VanBortel)

Congressman Paul Tonko (left) with 2017 CIREB president,

Felton McLaughlin

2017 CIREB president, Felton McLaughlin (left) with
Brenda Garretson

About the Commercial & Industrial Real Estate Brokers (CIREB)

ALBANY, NY Founded in 1967, the
Commercial & Industrial Real Estate
Brokers (CIREB) is a membership
organization of real estate profession-
als who broker the sale, lease and/or
exchange of commercial properties
and has the area’s only commercial
Multiple Listing Service (MLS)
for Upstate New York. This MLS
database of property listings offers
an extensive pool of commercial and
industrial real estate listings for sale
and for lease to assist our members
and their clients.

The goal of CIREB is to represent
the common interests of its members
and at the same time allow its clients
the benefit of the experience of over

600 commercial specialists working
together. The organizations’ mem-
bership includes brokers, agents,
property managers, developers,
appraisers, attorneys, economic
development agencies, chambers of
commerce and financial institutions
actively engaged in the business of
commercial real estate.

CIREB holds many functions
throughout the year, including many
fundraisers. Its monthly marketing
sessionsare held on the first Thursday
of every month and are free to all
members. With an average of over
100+ members in attendance, this
is the most active commercial real
estate networking event in the area.

Members come to network, market
their property to other members in
attendance and hear from one of
many prominent members of the
communities invited to speak.
CIREB’s property listings are also
now available to the public through
our website, www.cireb.com. Users
can access the database by clicking
on the “browse properties” button.

CIREB is located at 451 New
Karner Road, Albany, NY 12205.

To learn more about CIREB, or to
join, please visit the organization’s
website at www.cireb.com or contact
chapter administrator Kelly Pierce at
518-464-0194.

2017 CIREB president, Felton McLaughlin with his wife and two daughters
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Commercial and Industrial Real Estate Brokers, Inc.

Congratulations to

The Eastern New York Regional
Multiple Listing Service extends
congratulations to our professional
partners in the Commercial &
Industrial Real Estate Brokers, Inc. on 5 0 Ye ars .’
on 50 years of commercial presence in

New York’s Capital Region!
Jrom Shirley Crivelli and

New York Real Estate Journal

Y1

scrivelli@nyrej.com ¢ nyrej.com * 800-654-4993

CLASS A OFFICE BUILDING MEDICAL OFFICE BUILDING OFFICE BUILDING INDUSTRIAL PARK LAND
FOR SALE OR LEASE FOR SALE FOR SALE OR LEASE FOR SALE
4 Executive Park Drive 2 Pittsfield Drive 1492 Central Avenue Johnstown, NY
Halfmoon, NY East Greenbush, NY Colonie, NY
* Freestanding, 9,480 SF * Fully equipped, turnkey e +8,000 SF two story office ® +24.8 acres of land in the
professional office building +2,426 SF facility building Johnstown Industrial Park
e Currently one tenant in place e Currently used as a dental office @ Parking for £40 vehicles e Exit 28 off NYS Thruway
* Up to 8,000 SF available for * 12 parking spaces * Each floor has separate entrances
lease ® On busline
Contact Eric Simonds, CCIM
518-452-2700 x105
for more information
Part of the CBRE affiliate network vww.CBRE-AlbanyProperties.com
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FOR SALE

APPROVED APARTMENT DEVELOPMENT FOR SALE
US ROUTE 11 & JOHNSON ROAD, EVANS MILLS, NY
DIRECTLY ACCROSS FROM FORT DRUM
402 UNITS (1, 2 & 3 bedroom units) PLUS 200 GARAGES

$1,500,000
el

'COLUMBIA REALTY £

Marc D. Goldstein |
(518) 862-9133 Ext. 4503 S
mgoldstein@columbiadev.com E
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Professional Profiles: Commercial and Industrial Real Estate Brokers, Inc.

Felton McLaughlin
2017 President

Name: Felton McLaughlin

Title: Associate Broker

Company: NAI Platform; CIREB 2017 President

Location: Albany, NY

Place of birth: Staten Island, NY

Family: Wife Anna and two teenage daughters, Elizabeth and Ceiligh

College: Duke University

First job unrelated to your current field: Financial consultant/stockbroker with
Shearson Lehman Brothers in New York City

First job in current field: Limited partner in a real estate investment partnership in
the Capital Region

What your firm does now and its plans for the future? NAI Platform is a
full-service commercial real estate brokerage firm handling all asset classes
of commercial properties in the Capital Region.

Hobbies: Tennis, golf, live music

Favorite novel: “A Confederacy of Dunces” by John Kennedy Toole

Favorite film: Tie between “Casablanca” and “It's a Wonderful Life”

Keys to success: Honesty, persistence, and a passion for what you do

Person(s) you most admire (outside of family): Coach K, aka Mike Krzyzewski
who has coached the Duke basketball team to five national championships and is the
gold standard when it comes to winning with integrity.

If you had to choose a different profession, what would it be? Rock star!

Brett Baxt

Vice President

Name: Brett Baxt

Title: Vice President, Associate Broker

Company: The Howard Group

Location: Albany, NY

Place of birth: Queens, NY

Family: Married, 7 yr old daughter, 4 yr old son

College: University of Massachusetts, Amherst BA, 2001

First job unrelated to your current field: Camp counselor

First job in current field: Sales associate with The Howard Group

What your firm does now and its plans for the future? Retail centered full
service commercial real estate firm. As the industry evolves we look to branch
out into other areas of real estate such as residential and multifamily develop-
ment/management and build our portfolio.

Hobbies: Being a dad with young kids, | don’t have much time for me. When | do, its
hockey, tech gadgets, weekend warrior projects

Favorite novel: Anything politics or American fistory-based

Favorite film: “Goodfellas”

Keys to success: Integrity and honesty, “can do” attitude, “Googling”

Person(s) you most admire (outside of family): Howard Stern for his work ethic,
and excelling to the top of his field despite having every obstical thrown at him and
still wanting more. Also, captain Sully, the epitome of grace under pressure

If you had to choose a different profession, what would it be? Airline pilot

Kelly Anne Pierce

Executive Director

Name: Kelly Anne Pierce

Title: Executive Director

Company: Commercial and Industrial Real Estate Brokers, Inc.

Location: Albany, NY

Place of hirth: Albany, NY

Family: Married 37 years to Jerry Pierce, daughter Jennifer Fera and son-in-law
Jason Fera; 4-year-old granddaughter, and light of my life, Alexis Catherine

First job unrelated to your current field: Making the donuts

First job in current field: Office manager and commercial sales associate, Portfolio
Real Estate

What your firm does now and its plans for the future? CIREB is an association
of over 600 Realtors and affiliates concentrating in the commercial real estate
industry. We provide support and services to our members, including the
nation’s first commercial real estate MLS. It is with great pride that | am here
as we celebrate our 50" anniversary in business and excited to see continued
growth within the association.

Hobbies: Gardening, camping, baking

Favorite novel: “Raptor Red”

Favorite film: “The Abyss”

Keys to success: Know your product, be nice

Person(s) you most admire (outside of family): Ric 0'Barry, Dolphin Project and
Sylvia Earle, Mission Blue

If you had to choose a different profession, what would it be? Underwater
photographer

Rudy Lynch

Secretary / Treasurer

Name: Rudy Lynch, CCIM

Title: Vice President, Brokerage Services

Company: Carrow Real Estate Services, LLC

Location: 99 Pine Street, Albany, NY

Place of hirth: New York, NY

Family: Wife Tara

College: University at Albany

First job unrelated to your current field: Stall cleaner on the family farm

First job in current field: Real estate salesperson

What your firm does now and its plans for the future? Full service commercial
real estate firm specializing in brokerage and third party property management
Hobbies: The wife and | are huge “Foodies” —is that a hobby?

Favorite novel: “Rich Dad Poor Dad”

Favorite film: “The Godfather”

Keys to success: Honesty and willingness to work hard

If you had to choose a different profession, what would it be? This is it.
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architectural, p.c.

architecture = planning = consulting

A new vision in architecture

Zaxis Architectural, P. C. is proud of our contribution to the
Communities we serve.

Offering services for the Educational (K-12), Medical, Corporate,

Hospitality, PACE (Programs for All Inclusive Care for the Elderly),
Housing and Retail Markets.

FRANK S.
ZIOLKOWSKI, RA

Principal

We welcome your inquiries: 716.923.0133.

ZAXIS ARCHITECTURAL, P.C.
4245 Union Road, Suite 210 - Buffalo, NY 14225

PH 716.923.0133 . FX 716.923.0136

WWW.zaxispc.com

STATES OF LICENSURE: CT GAIN NC NJ NY OH PA RI TX VT
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Capital Region office market
ends 2016 on a high note

MEP &
Technology
Engineering

ECCE

engineering

Joseph A. lecce PE. PC.

547 Bedford Road, Mt. Kisco, New York 10549

(@14) 419-4663

Eric Simonds
CBRE-Albany

The Capital District office market
is performing very well! We ended
2016 on a high note, adding to the
gains we’ve achieved since the reces-
sion recovery started. In short, our
office market is making progress and
healthy. An analysis of our vacancy
rates help to illustrate this point.

Ourpre-recession vacancy rate was
10% in 2006. As the recession took
itstoll year after year our vacancy rate
increased. Eventually we peaked in
2013 at 14.3%. In a market equal to
approximately twenty nine million
square feet, havingmore than four mil-
lion square feeton the market presents

ahost of issues for landlords...though
most tenants were able to benefit from
these market conditions.

While we haven’t quite come
down to that pre-recession level of
10%, we have made progress as
evidenced by our current vacancy
rate of 12.1%. At the same time,
our overall inventory has remained
stable. Any recent new construction
has been offset by removing vacant
office buildings from the inventory
due to repositioning. The former has
been limited almost exclusively tothe
suburbs, while the latter activity has
been exclusively an urban phenome-
non. More specifically, much of the
inventory reduction has taken place
in Downtown Albany. Years of high
vacancy have encouraged investors
to take a new approach with their
properties by converting them into
residential use.

DISPOSING OF INVESTMENT PROPERTY?

PAY NO TAX

Qualified Intermediaries For 1031 Exchanges

d W)
R.J.GULLO COMPANIES

Real Estate Investment Specialists

America’s Premier Qualified Intermediaries For 1031 Exchanges

Call 1 (866) RJ GULLO

(754-8556)

With declining vacancy rates one
would expect to see new construction
in our future. Only time will tell if
this bears out, but with the larger
tenants currently in the market, I
would venture to forecast that we
will see some build-to-suit activity.
Large blocks of quality office space
is getting more and more scarce...a
problem that has been amplified by
the flight-to-quality phenomenon we
saw early on in the recovery period
of this real estate cycle.

Whatever the future holds for the
Capital Region office market, the met-
rics of our recent past create a sense
of optimism when looking forward.

Eric Simonds, CCIM is an associate
hroker at CBRE-Albany, Albany, N.Y.

Ciminelli Real Estate
promotes Zebro; hires

Hofmeyer and Krumm

WILLIAMSVILLE, NY According to
Ciminelli Real Estate Corp., Ryan
Zebro has been promoted to vice
— president of in-
vestments. Addi-
tionally, the firm
has added Noelle
Hofmeyer as se-
nior residential
property man-
ager and Kevin
— )  Krumm as asset
manager. All work in the company’s
headquarters.

Zebro joined Ciminelli in May
2013, and most recently served as
director of strategic investments.
In his new role as vice president of
investments, his responsibilities will
include actively cultivating equity
investment capital to support current
and future development projects for
the company. Zebro has over 14
years of experience in investment
management. He is a graduate of the
finance program at Miami University
of Ohio; is an active member of
NAIOP (The Commercial Real Estate
Association); and, serves as a board
member of the Hospice Foundation
of Western New York.

Hofmeyer joins Ciminelli’s facili-
ties management team, bringing with
her over ten years of experience in
leasing and operations. In her new
role, Hofmeyer’s responsibilities will
include directing and coordinating
property management and leasing

Ryan Zebro

www.rjgullo.com

Russell J. Gullo, CCIM, CEA
Chief Executive Officer
Certified Exchange Advisor

activities forall residential properties,
and promoting continuous and mea-
surable improvement in management
processes.

Krummbringsmore than five years
of financial experience to Ciminelli.
Krumm oversees the performance of
. properties and identifies the opportu-
ertified ..

(;K;:;?;ge nities they. prgsc.ent, sets perfqrmance

goals for individual properties, and
coordinates the preparation and re-
view of annual budgets.
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15 HOUSING UNITS CONTINUE REVITALIZATION OF ARBOR HILL

CPC funds $1.53m for rehabilitation
by 800 Broadway LLC, developer

ALBANY, NY According to The Com-
munity Preservation Corp., and proj-
ect developer 800 Broadway LLC,
$1.53 million in financing for the
housingand community revitalization
projectat 800-804 Broadway has been
placed. The project is a complete
gut-rehabilitation of the four historic
properties into 15 one- and two-bed-
room apartments. The rehabilitation
of 800-804 Broadway will turn a
formerly blighting influence into a
long-term resource of stable housing
and serve as a catalyst for the ongoing
revitalization of the larger Arbor Hill
neighborhood.

The total development cost of the
project is $2 million. The $1.53 mil-
lionin fundingplacedis being provid-
ed by CPC as a construction loan and
SONYMA-insured permanent loan
financed through CPC’ agreement
with the New York State Common
Retirement Fund. The fund, which is
the third largest public pension plan
in the country, is administered by
New York state comptroller Thomas
DiNapoli. The remainder of the
financing will consist of developer
equity. Additionally, the city is pro-
viding a 485A tax abatement, which
will aid in the project’s affordability.
The developer will also seek federal
and state historic tax credits, which
will be claimed after the construction
is completed.

Marcus & Millichap's
NSHG handles 277-bed
nursing facility sale

Maplewood Manor - Ballston Spa, NY

BALLSTON SPA, NY Marcus & Mil-
lichap has completed the sale of
Maplewood Manor,a277-bedskilled
nursing facility located among the
foothills of the Adirondack Moun-
tains. At the time of sale, the facility
was 95% occupied. The sale price
was not disclosed.

“This was a challenging deal,”
said Joshua Jandris of Marcus &
Millichap’s National Seniors Housing
Group (NSHG).

Jandris, along with the NSHG’s
Mark Myers and Charles Hilding,
represented the seller, a New York
county, and procured the buyer, a
private investor with an operator
tenant. Division manager J.D. Parker
is Marcus & Millichap’s broker of
record in the state of New York.

In keeping with the developer’s
intent to apply for historic tax cred-
its, the gut-rehabilitation of 800-804
Broadway will restore the property
to its historic standards. The scope
of the renovation work includes,
but is not limited to: installing new

structural elements such as floors
and exteriors, electrical, plumbing,
flooring, sheetrock, heating, windows
and roof replacement, paving, and
landscaping. The development will
also include 800 to 1,000 s/f of off-
street parking in two adjacent lots.

Celebrating Our 16th Year
Designing & Restoring
Since 2001

Architecture | Civil Engineering | Interior Design
487 Main Street Ste 500 Buffalo, NY 14203
P:716.842.3165 | CWM-AE.COM

Follow Us At Carmina Wood Morris
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DISPOSING OF INVESTMENT PROPERTY?

PAY NO TAX

Qualified Intermediaries For 1031 Exchanges

)
R.J. GULLO COMPANIES

V,

Real Estate Investment Specialists

America’s Premier Qualified Intermediaries For 1031 Exchanges

Call 1 (866) RJ GULLO
(754-8556)
www.rjgullo.com

Offices: Buffalo - Rochester - Syracuse - Utica - Binghamton - Albany - Kingston - New York

i

IWSVN

COMMERCIAL REAL ESTATE ADVISORS

NATIONAL SELF
STORAGE TEAM

Professional Advisors
Proven Results

OUR TEAM PROVIDES:
» Nationwide representation

 Investment brokers with 30+
years of experience

« CMBS workout and restructuring
» Live and online auction services

’F SELF
STORAGE
ﬂ ASSOCIATION

FOR MORE INFORMATION, PLEASE CONTACT

Nick Malagisi, National Director-Self Storage
[855) 304.0443 | nick.malagisi@svn.com | www.storagerealty.com

All SVN® offices are independently owned and operated.

Buffalo

WENDEL ASSISTS; UPGRADES EARN $400,000 INCENTIVE
Buftalo Sewer Authority completes
Bird Island energy efficiency survey

BUFFALO, NY The Buffalo Sewer
Authority (BSA) has completed an
extensive energy efficiency survey
and resulting equipment upgrades at
its Bird Island wastewater treatment
facility that will reduce both operating
costs and the plant’s environmental
footprint. Advanced lighting and
lighting controls were installed
throughout the facility and earned
efficiency incentives of more than
$400,000 through National Grid’s En-
ergy Efﬁmency program. The survey
was done in conjunction with Wendel,
a design and construction firm.

The new LED light fixture install-
mentsare projected toreduce the Bird
Island’s electricity consumption by
more than 3 million kilowatt-hours,
and reduce the BSA’s energy bill by
about $277,000 annually. The energy
use reduction is the equivalent of
nearly 3.4 million pounds of carbon
dioxide being removed from the
environment.

The BSA worked with Wendel
on a facility-wide survey of energy
conservation measures, which in-
cluded recommendations to install
LED lighting and controls. National
Grid financially assisted with the in-
stallation of the lighting systems. The
budget for the total project was just
over $1 million. When the $403,000
incentive is factored into the yearly
savings, the project will pay for itself
about three years.

For full story visit nyrej.com

McGuire Dev. welcomes Pyszczynski and Basile

BUFFALO, NY McGuire Development — multi-site projects in government,
Co.hasappointed RobertPyszczyns-  healthcare, public and commercial

killlasvice presidentofconstruction ~ clients.

— andOliviaBasile Basile brings a
as marketing spe- well versed set of
cialist. design and mar-

Pyszczynski keting communi-
joinsthe McGuire cations skills to
team with more McGuire. In this
than 14 years capacity, she will

Robert Pyszczynski of construction Olivia Basile contribute cre-

——————— ative influence
to the development and execution
of marketing and branding efforts.

management ex-
perience. Hisskill setincludes project
leadership experience focused on

="

Downtown Buffalo, NY
Development Opportun/t/es

<
\

X __5'

W 12,000 new jobs by 2018
97% occupancy rate for loft apartments
Downtown is the fastest growing neighborhood in the City of Buffalo

P Newly expanded Buffalo Building Reuse Loan Program
Additional low interest gap financing available for adaptive reuse projects

JF See our new 2016 Downtown Development Guide
Highlights additional tools, incentives and available development sites

To learn more, contact: Brandye Merriweather,
Vice President - Downtown Development, 716-856-6525, ext. 131

BuffaloUrbanDevelopment.com

;g ‘-;.__.' Tt

=

Buffalo Urban Development Corporation

Hon. Byron W. Brown, Chairman
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Rochester

NEW BUILDING IN CALKINS CORPORATE PARK TO OPEN IN SPRING

TAYLOR selected to build and design

40,000 s/f class A medical building

HENRIETTA, NY TAYLOR, a leading
regional commercial general contrac-
tor, has been awarded the contract for
—— construction of
Calkins Corpo-
rate Park, Build-
ing #600. TAY-
LOR is partner-
ing with Calkins
Corporate Park,
Karl Schul LLCand NH Ar-
__harlothuler chitecture on the
designand construction ofthe 40,000
s/f class A medical office building at
600 Red Creek Dr. Construction work
is currently underway, with a project
completion date slated for this spring.

“We are proud to continue our 25
year relationship with the owners
of Calkins Corporate Park, and are
excited to once again collaborate

Rendering, Calkins Corporate Park, Building #600, 600 Red Creek Drive - Henrietta, NY

on another project with them,”
said Taylor president, Karl Schuler.
“Taylor continues to demonstrate its
expertise in class A medical office

Klatte named regional VP, team leader at Northwest

ROCHESTER, NY John Klatte IT been
named regional vice president
— and commercial
team leader of
Northwest Bank,
accordingtoJohn
Golding, region
president.

As commer-
cial team leader

M working fromthe

Northwest office located at475 Plank
Rd. in Webster, Klatte is responsible
formanaging the commercial lending
and small business banking teams
covering the Rochester and Syracuse
area. He also assists with customer’s
lending needs, including evaluating,
processing and servicing accounts
as needed.

Klatte has been in the commercial
lending division of Northwest since

construction, having completed such
projects across the country.”

TAYLOR was a key player in the
design build team that brought the
original six-building 160,000 s/f,
21-acre, professional office complex
at Calkins Corporate Park to life.
Multiple building designs combined
with flexible layouts and mechanical
systems allow these buildings to be
suited for a variety of businesses,
including: Pluta Cancer Center; UR
Women’s Center; UR Occupational
Medicine and Dermatology; Rock-
well Automation Inc.; Borg and Ide
Imaging P.C.; Wells Fargo Home
Mortgage.

TAYLOR is a second-generation

RYNNE, MURPHY & ASSOCIATES, INC.

Real Estate Appraisals and Consultation
Serving Upstate New York

—— FExpert Valuation In: ——

e General Retail

e Shopping Center/Malls
e Office

e Assessment Reduction
 Development Rights
* Apartments

e Condo Projects

e Industrial

* Court Testimony

e Special Purpose

e Residential

The Chapin Building

Suite 305, 205 St. Paul St., Rochester, N.Y. 14604

585-262-3277 Fax: 585-262-3621
www.rynnemurphy.com

New Issue

wice monthly.

Nelson and Burton of Cushman
& Wakefield broker $17.34m sale

A Smarter

Way to Build ...

f)mlu,étziag

The builders.
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Syracuse
17-UNITS IN SOLVAY PURCHASED BY SANZO AND LACOUNT

Will of Hemisphere Holdings
brokers $550,000 apartment complex

SOLVAY, NY According to Hemisphere
Holdings Corp., the firmhas complet-
ed the $550,000 sale of King Avenue
— Apartments. The
subject property
is located at 301,
302, 305 King

SWBR ARCHITECTS Ave.and 102 Fifth

S «/ ROCHESTER NY + SYRACUSE NY St. The 17-unit
property wassold

B R CONTACT US TODAY! LISA FINGAR Richard Wil by John Sanzo
585 232 8300 | LFINGAR@SWBR.COM Ichard Yl and Sherrie La-

Count. The buyer was undisclosed.

This sale was brokered by Rich-
ard Will, president of Hemisphere
Holdings.

To comment on this story King Avenue Apartments, 302 King Avenue - Solvay, NY
visit nyrej.com

CO NTRO LLED Cinnabon to open on first floor at Destiny USA in spring
ENVIRONMENTS [ieoemcm

USA. Cinnabon will be located on
the first floor of Destiny USA next to

o Old Navy and is anticipated to open

= el in early spring.

L N G ‘ N q ‘ N G “Cinnabon fans have been asking,
, pleading, for the additi f

CLEANROOMS, DRY ROOMS AND LABS | fir s, for the it of 5

F O R M O R E T H A N 2 D E C A D E S Aiden McGuire, director of market-

ing, Destiny USA. “We’re excited to
finally bring its ooey-gooey goodness
and sweet and sticky treats to all of
our guests at Destiny USA.”

For full story visit nyrej.com

SUTTON

REAL ESTATE COMPANY LLC

ARCHITECTURE | INTERIOR DESIGN | STRUCTURAL ENGINEERING | LANDSCAPE ARCHITECTURE

GLOBALFOUNDRIES

2

The Sutton Companies, founded in 1933 have consistently maintained their reputation as one of the
most successful commercial real estate firms serving the Upstate New York region. We are a full service
company focused on our diverse base of local, regional and national clients.

Johnson Controls - Saft

SIRTeX

Providing years of experience in these areas of specializations:

4 Apartment Sales & Management ¢ Commercial Real Estate Brokerage ¢

4 Exclusive Client Representation ¢

o
L
©
o

=

=
]
9]

T

L

©)

4 Investment Sales ¢ Land Assemblage & Acquisition ¢
4 Project Development ¢ Property Management ¢

scan this code with your phone or contact us.

. 4 Retail Site Selection ¢ Student Housing & Rentals ¢
smrtinc.com 1.877.700.7678

Draper Laboratory

SUTTON REAL ESTATE COMPANY, LLC
525 Plum Street, Suite 100, Syracuse, New York 13204
Contact Director of Brokerage Services: Barton K. Feinberg
Phone: 315.218.1131 ¢ Mobile: 315.447.8668

ARCHITECTURE | ENGINEERING | PLANNING | INTERIORS | ENERGY A www.suttoncos.com ¢ bfeinberg@suttoncos.com
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President
Brian DiNardo

DiNardo Realty Corp.

East Rochester, N.Y.

WWW.NySCar.org

N.Y. State Commercial Association of
Realtors Inc.
130 Washington Ave
Albany NY 12210-2298
518-463-5315, Fax 518-462-5474
smarr@nysar.com

Feb. Iileeting recap, Gallacher
named Realtor of the year

By Brian DiNardo

February Meeting Recap

TheNYSCAR Board of Governors
met on Saturday, February 4, 2017
at the Desmond Hotel and Confer-
ence Center in Albany, New York.
The 2017 officers were installed: In
addition to myself as president; first
vice president Guy Blake, CCIM;
second vice president James Walker,
CCIM,; treasurer Edward Gallacher,
CCIM and secretary Dana Crocker.

President DiNardo heing installed by
NYSCAR past president John Lavelle

Governors with a new three year term
(2017-2019) were also installed: Jay
Feinberg (Hudson Valley), Gordon
Furlani (Greater Capital), Rudy
Lynch, CCIM (Greater Capital); and
Ted Welter, CCIM, CPM (Rochester).

Board members were thanked for
donating to RPAC. It was noted how
important it is to donate to RPAC and
that the money is well spent.

The Hudson Valley Chapter will
holdtheirannual event April 5-6 atthe
Hyatt in Fishkill. NYSCAR in coop-
eration with the chapter will sponsor
the “Investment Property Analysis
and Creative Transaction Formulas”
class with instructor James Walker,
CCIM on April 5 and the chapter will
hold a marketing session on April 6.
NYSCAR in cooperation with the
Southern Tier Chapter will sponsor
the three-hour “Introduction to Cre-
ative Marketing of Commercial Real
Estate” on May 17,2017 with James
Walker, CCIM as the instructor. The
afternoon will feature a commercial
investment marketing session. Watch
your email for details.

2016 Realtor of the Year
Edward Gallacher, CCIM

During the February board meet-
ing, Edward Gallacher, CCIM was
honored with the 2016 Realtor of the
Year Award. The Realtor of the Year
Award recognizes an outstanding
active member of the New York State
Commercial Association of Realtor
(NYSCAR).

Always willing to help with any
project for NYSCAR, Gallacher

Ed Gallacher, CCIM (left) receives the Realtor of the Year Award from
Robert Strell, the 2015 Realtor of the Year recipient

was recognized for his commitment
to excellence and his outstanding ef-
forts on behalf of the New York State
Commercial Association of Realtors,
Inc. Gallacher has been instrumental
inbringing CCIM classestoNY Sand
he has traveled extensively to support
education programs throughout the
state. He serves as the current treasur-
er of NYSCAR. Gallacher has been
actively involved in the real estate
industry since 1971. His experience
includes brokerage, franchising, land
development, equity syndication,
finance, property management,
consulting, marketing and real estate
education. He received the Certified
Commercial Investment Member
(CCIM) designation on August 27,
2008. He is a past president of the
Upstate New York CCIM Chapter
and currently serves on the Board
of Directors. Gallacher has also
been engaged in the appraisal of real
estate, specializing in commercial
property appraisal since 1991. He is
a NYS Certified General Appraiser
(CGA). In recent years, Gallacher
has appraised multi-family, industrial,
retail and office properties, as well as
vacant land and subdivisions.

16" Annual NYS Commercial

Real Estate Conference

The board discussed theupcoming
16th Annual NYS Commercial Real
Estate Conference being held June
5-7,2017 atthe Turning Stone Resort
& Casinoin Verona, New York. Chair-
man Guy Blake, CCIM reported to
the board that there is a great line-up
of education classes for Wednesday,
June 7. They include the following
three-hour classes “Understanding
Small Business Value” by Clifford
Olin, MBA and “Tech Tools for
Commercial Realtors” by Jeremias
Maneiro. There will be a four-hour

class on fair housing and agency by
Ken Guilfoyle (needed to fulfill the
new licensing requirement) and asev-
en hour class “Effective Counseling
and Representation of Real Estate
Clients” by James Walker, CCIM.

A major attraction of the con-
ference is always the commercial
investment marketing session. This
year we are joined by Jon England,
SEC, CCIM and Wes Dingler, SEC as
the moderators for the June 6 session.
The conference willalso featureround
table discussions during breakfast
on timely topics. Watch your email
for conference updates. Mark your
calendar and plan to join us June
5-7,2017!

Brian DiNardo is the president of
NYSCAR and is a NYS licensed real
estate hroker, DiNardo Realty Corp., East
Rochester, N.Y.

Rochester, NY

L David M. Dworkin

LD Enterprises

415 Park Ave., Rochester, NY 14607
Tel: 585-244-3575, Fax: 585-473-3555
David@LLDEnterprises.com
www.LLDEnterprises.com

Plattshurgh, NY

Peter Whitheck, EMS

Coldwell Banker, Whitbeck Associates
20 Miller St., Plattsburgh, NY 12901

Tel: 518-562-9999, Fax: 518-563-0264
peter@whitbeckassociates.com
www.whitbeckassociates.com

About NYSCAR

We are a Local Board of REALTORS®
Dedicated Exclusively to Commercial Real Estate

Chartered in 1995, as a commercial overlay board, the New York
State Commercial Association of REALTORS® is a specialty local
board of REALTORS® with statewide jurisdiction. NYSCAR was
formed by commercial practitioners who had a vision of a board of
REALTORS® dedicated specifically to commercial issues. In suc-
ceeding years, NYSCAR has implemented that vision by creating
opportunities for members to enhance their professional education,
to network with colleagues across the state, and to market commer-
cial property in statewide forums.

Membership in the New York State Commercial Association of RE-
ALTORS?®, Inc. is an investment in your career and your profession.
The association gives members a key for successful sales through
increased professional contacts, advanced continuing education
courses and much more.

The Association is governed by a Board of Governors with repre-
sentation from constituent groups across the state. There are seven
active NYSCAR chapters throughout the state, including Greater
Capital, Hudson Valley, Metro Long Island, Rochester Area, Western
New York, Southern Tier, and Syracuse. One of the most visible and
most successful of NYSCAR's endeavors has been the development
of the annual commercial real estate conference held in the month
June, jointly sponsored by the CCIM, SIOR and the Society of Ex-
change Counselors (SEC). This premier event has grown to a 3-day
program packed with challenging and topical continuing education
courses, one full day of marketing session facilitated by the SEC, a
full-day CCIM course, plus various networking events including a
keynote reception.

Upcoming Events

Apil 5 - 6,2017

Hudson Valley NYSCAR

Education/Marketing Event
Hyatt House Fishkill/ Poughkeepsie
Fishkill, NY

May 17,2017

Southern Tier NYSCAR

Education Event
Location TBA

June b-7,2017

New York State Commercial

Real Estate Conference

Turning Stone Resort & Casino
Verona, NY

If you would like to appear on this
NYSCAR page please contact

Shirley Crivelli
scrivelli@nyrej.com
New York Real Estate Journal
1-800-654-4993 or
fax to 781-871-1853

WWW.nyrej.com
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Largo

Consistently Financing Buffalo Since 1989

150+ YEARS

ALL INCOME
PRODUCING
PROPERTIES
1,000 +
LOANS FINANCED

GSE /
AGENCY

COMBINED EXPERIENCE

New York Real Estate Journal

BUFFALO-BASED

RELATIONSHIPS
MATTER.

CMBS

3
CORRESPONDENT
BANKS

18
CORRESPONDENT
LIFE INSURANCE
COMPANIES

$27,500,000
MULTIFAMILY
BUFFALO, NEW YORK

$30,000,000
MEDICAL OFFICE
ORCHARD PARK, NEW YORK

$6,200,000,000
RETAIL PORTFOLIO
ACROSS USA

$80,000,000
HOTEL
VANCOUVER, BC

BUFFALO . ROCHESTER . SYRACUSE . ALBANY

. MANHATTAN

$2,670,000
MIXED-USE
BUFFALO, NEW YORK

$5.500,000
SELF-STORAGE
EAGLE RIVER, ALASKA

. TORONTO . SARASOTA

USA / CANADIAN
PLATFORM

$2 BILLION
LOAN
SERVICING

LOANS
$500,000
AND UP

$25 BILLION
TOTAL PRODUCTION

$6,900,000
OFFICE
BUFFALO, NEW YORK

$120,000,000
RETAIL PORTFOLIO
MIDWEST USA

(716) 204 - 2231
LARGOCAPITAL.COM
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Acquisition
Announcement

311 East
188th Street,
Bronx, NY

$2,160,000

Moonlight Management LLC
is pleased to announce
the acquisition of
311 East 188th Street,

a multifamily building
adjacent to
Fordham Road, Bronx, NY.

Over $13.5m in
acquisitions since
September 2015

We are looking to expand
our portfolio throughout
the five boroughs

Acquisition Criteria
Multifamily, Mixed-Use
10-50 Unit Properties

Ryan Zar, Principal
Ryanzar@gmail.com
646-820-4587
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SELL or LEASE YOUR

LIFT THE ROOF!

The E-Z Riser Process provides:

Doubled or tripled interior space to attract interest
A fraction of traditional construction costs & time
- Lower taxes due to no additional square footage

Green technology, re-uses existing building components

CALL FOR FREE ESTIMATE
Space Technology, Inc.

800-784-3150 7
www.ROOFLIFT.com Eﬁ%“ﬁ::frlifﬁ,ﬁ?
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